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IS YOUR HERD MEETING ITS 
GENETIC POTENTIAL? By Stephen B. Blezinger, Ph.D., PAS

   Purebred breeders regularly talk 
about their genetics. They spend large 
amounts of time and money in the se-
lection of animals that have the right 
“genetics” to meet what they have set as 
their production goals. This may mean 
in a specifi c look (phenotype) that the 
animal has (color, horned or polled, mus-
cling, skeletal structure, body size, etc.). 
Other parameters are performance 
measurements and can include calving 
ease, birth weights, milking ability, av-
erage daily gains under different feed-
ing regiments, feed effi ciency, reproduc-
tive effi ciency and so on.
   Producers and industry profession-
als discuss these issues all the time 
and they include in this discussion the 
animal’s genetic potential and feeding 
and managing that animal to meet this 
potential. But what does this mean, ex-
actly? How does a producer know exact-
ly what that genetic potential is? What 
are things that may affect this potential 
outside of the basic set of genes a given 
animal received from its sire and dam? 
The questions are endless and frankly 
many do not have good answers. 
   One thing research over recent years 
HAS determined though is that estab-
lishing and meeting genetic potential 
starts very early in an animal’s life. It is 
currently theorized that this could be-
gin at or even before conception. A term 
that has become relatively common is 
“fetal programming” (FP). Described 
simply, FP is the concept that how we 

feed and manage the 
cow may very well af-
fect the calf she is car-
rying from the time of 
conception through its 
entire life. Essential-
ly what the concept 
means is how we feed 
and manage the preg-
nant cow will “pro-
gram” the calf from 
birth on. 
  Producers, nutri-
tionists, vets and 
academics have long 

known that the nutrition and 
management of a pregnant female (the 
concept was actually fi rst recognized 
in humans) has direct effects on the 
health and growth of the fetus and the 
baby. Some of the earliest specifi c work 
by Barker and his team at Southamp-
ton University in England showed that 
mothers who were malnourished during 
the fi rst half of their pregnancy had chil-
dren that had an increased incidence of 
health problems as adults which includ-
ed diabetes, obesity and cardiovascular 
disease.
   For the cattle producer this is very tan-
gible. If we mismanage the nutrition pro-
gram or fail to take steps to keep stress 
in check during pregnancy there will be 
effects to the unborn calf. Initially the 
calf may be born very weak or even dead. 
The calf born as a result of that pregnan-
cy may not gain weight to its potential 
while still on the cow or later in the feed-
yard. A heifer calf, as it matures to a pro-
ducing cow, may not be as reproductively 
sound as she should be because some ge-
netic groundwork was not laid properly. 
In a nutshell the concept means that the 
producer is managing the cow (and the 
bull) as best possible from before concep-
tion through calving to insure the calf ’s 
genetic potential is at its best. It is now 
believed that this very early nutrition 
and management may dictate what the 
calf ’s genetic potential really is. 
   This sounds like it is only a long-term 
prospect and as such may be diffi cult to 
see the results. However, how we man-
age the cow carrying the fetus from the 

time of conception can have dramatic ef-
fects on growth and development of the 
calf while in the uterus and then after 
birth. In addition to the performance is-
sues such as those listed previously we 
can also see negative effects on pregnancy 
rates and initial calving date in females. 
Fetal programming may also impact car-
cass quality in the form of muscling and 
the amount of marbling. So when we look 
at ribeye area ultrasound scans, what we 
see in an animal at 12 months of age may 
have been affected when it was an em-
bryo only a few weeks old.
   In general, most producers recognize 
how important it is to provide adequate 
nutrition to the cow during the third tri-
mester of pregnancy. Most of the unborn 
calf ’s growth occurs during this latter 
part of gestation, with about 75 percent 
of growth occurring during the last two 
months. The cow’s nutritional status dur-
ing the later months of pregnancy also 
infl uences how quickly her reproduc-
tive system recovers after calving and 
resumes normal estrous activity. It has 
been proven time and time again that it 
is hard to get a cow ready to breed if she 
is in poor condition at the time of calving. 
Consequently, much research has concen-
trated on the cow’s dietary needs during 
late pregnancy. 
   So in many cases, historically, the fi rst 
half of gestation has seemed less impor-
tant — once she’s bred we can sit back 
and relax. This seems especially true 
when you consider that the fetus has lim-
ited nutrient requirements for growth 
and development at this stage. However, 
growing evidence suggests there is a 
lot going on at the very beginning, at 
and from conception, as well as later 
in the pregnancy — things that can 
have signifi cant effects on producer 
profi tability — as a result of fetal or 
developmental programming. This 
very early stage of pregnancy is the focus 
for this discussion. The key concept we 
will focus on here is that the cow must 
be managed prior to breeding, at breed-
ing and in the early periods after concep-
tion in such a way that the developing 
embryo and fetus will receive everything 
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The beef industry has al-
ready experienced a number 
of diffi cult years character-
ized by falling cow numbers 
and declining per capita beef 
supplies. There was hope in 
the fi rst-half of this year that 
this downward production 
phase was coming to an end, 
but the drought of 2012 has 
erased those hopes. So, where 
is the cattle industry today, 
and what do we know about 
the impacts of this year’s drought?

The mid-year Cattle inventory report from USDA indicated that beef cow 
numbers had dropped by an additional three percent over the past year. Since 

continued on page 10

Drought and the Cattle Industry 

By Chris Hurt, Purdue University 

Poor pasture conditions 

affecting Cattlemen

   The latest US crop progress re-
port showed further deterioration 
of grain crops as well as worsen-
ing pasture and range conditions. 
Pastures and ranges for the week 
ending August 5 left plenty to be 
desired. The attached chart shows 
the percentage of pastures and 
ranges rated in poor or very poor 
state during the course of the sea-
son. The latest survey indicated 
that 31% of pastures nationally 
were in very poor state with an-
other 28% rated as poor. Missouri 
appears to be in a particularly 
dire situation, with 99% of pas-
tures and ranges rated in poor or 
very poor condition. This is a state 

continued on page 10

   Forecast U.S. feed grain beginning stocks in 2012/13 are raised 3.0 million 
tons from last month but are down 3.5 million tons from the previous year, an 
11-percent reduction. U.S. feed grain production is forecast at 285.9 million 
metric tons, 57.9 million below last month and 37.7 million below the 2011/12 
estimate. Compared with volumes in 2011/12, production is down sharply for 
corn but up for sorghum, barley, and oats. This month saw sharp declines in 
projected production for corn and sorghum and slight gains for barley and 
oats. Feed grain supply is projected at 318.7 million metric tons this month, 
53.5 million short of last month’s projection and 39.7 million below 2011/12.
   Total 2012/13 feed grain use is projected 39.4 million metric tons lower from 
last month and 30.2 million short of 2011/12. This month’s reduction refl ects 
lower estimates for feed and residual disappearance; food, seed, and indus-
trial (FSI) use; and exports for corn and sorghum due to rationing on higher 
prices. Sharply lower forecast use for fuel ethanol is accompanied by declines 
in most other FSI categories. FSI is projected at 155.1 million metric tons in 
2012/13, compared with 169.0 million in 2011/12. Exports are forecast at 35.8 
million metric tons, down 8.6 million from the previous estimate and 5.2 mil-
lion below last season.
    The U.S. Census Bureau issued revised numbers for calendar 2011, af-
fecting trade estimates this month for corn and sorghum in 2010/11 and for 

U.S. feed grain supply 

prospects plunge 
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   USDA currently expects US beef production to be down 3.9% in 2012 
and then decline another 2.4% in 2013. The calf crop for 2012 is now pro-
jected to be the smallest in half a century and high feed costs are forcing 
producers to liquidate their herds. It will take many years, and signifi cant 
improvements in profi tability, to put US beef production on a sustained 
growth path. With this backdrop of reduced US domestic beef supplies, 
imports will start to become an even more important factor. And because 
a large portion of the beef imported in the US is lean grinding beef, im-
ports will become even more important for specifi c segments in the mar-
ket, such as ground beef. The data so far this year shows the impact of 
sharply higher grinding beef prices and the stronger US currency. US 
offi cial import statistics are available only through May and they showed 
that in the fi rst fi ve months of the year total imports of fresh/frozen and 
cooked beef were up 22% from the previous year.
CME

2012 calf crop to be smallest in half 

a century

Some of the key safety nets 
that benefi t crop farmers deal-
ing with this year’s scorching 
drought won’t help livestock 
producers who have been sad-
dled with high feed costs and 
growing uncertainty, accord-
ing to two agricultural experts 
at Iowa State University.

Chad Hart, an Iowa State 
University Extension and Outreach grain markets specialist and associate 
professor of economics, said that crop insurance will provide grain farmers 
an infl ux of revenue later this year, which will help mitigate the fi nancial 
impact of this year’s drought.  In addition, the drought has driven corn prices 
to near record highs, which also will take some of the sting out of this year’s 
dry conditions for grain farmers.

While the drought has created hardship for farmers across the spectrum, 
it’s more diffi cult to fi nd a silver lining if you’re a livestock producer, Hart 
said.  Crop insurance doesn’t help cattle or swine producers, and the high 
corn prices will only make it more expensive for farmers to feed their herds. 

“There’s going to be a tremendous fl ow of dollars late this year in the form 
of crop insurance,” Hart said. “That’s going to help offset some of the effects 
of the drought.  But there are fewer options for livestock, and that’s going to 
create some headaches for producers.”

Making matters worse, this is the second consecutive year drought 

Drought creating waves of 

uncertainty for livestock 

producers

continued on page 10
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  I’ve never been one to ‘watch’ 
the rain gauge.  I remember as 
a youth being so fascinated with 
how all the ‘adults’ in my family 
were… however.  It seemed to 
be the main topic of conversa-
tion almost all the time at the 
barber shop, at the mailbox, or 
even when the neighbors came 
over for an evening of ‘cards’.   I 
never really got it… that is… 
how they could get so excited as 
to call someone on the phone be-
cause of a simple  “two-tenths’ 
in the rain gauge.   I guess I 
just thought that ‘adults’ didn’t 
have anything more exciting to 
talk about.  
  Even in more recent years, I 

have to admit that it’s a topic 
that I didn’t give a lot of consid-
eration.  Sure… I put up a ‘local 
coop’ rain gauge like everyone 
else, but it didn’t get any spe-
cial attention.   I’ve had several 
‘gauges’ over the years. Some 
would be mounted on a post 
or fence rail, others would just 
be stuck in the ground in some 
manner.  The nicer ones always 
seemed to end up getting broke 
somehow and only then… af-
ter the pieces had to be picked 
up… did they get much con-
sideration.  The one thing that 
they all had in common was 
that they were pretty much ig-
nored. On any given day, their 
contents may contain the re-
sults of one morning’s rain or 
an entire season.  I guess I just 
had more important things to 
attend to.
  Occasionally I would stop and 
empty out the ‘junk’ that fi nds 
its way into a rain gauge: sticks, 
leaf parts, and a bug or two, but 
I would seldom focus on actual-
ly ‘reading’ it.   So when some-
one might have asked me back 
then… “How much rain did you 

I’ b t ‘ t h’

get last night?” I might have 
even been annoyed.  At best, 
I’d have that ‘deer in the head-
lights’ look and then ‘mumble’ 
something about a broken 
gauge.  I mean… “It rained... 
great! How much did it rain? 
Why do I need to know that? 
Am I going to change my plans 
today if it rained three tenths 
instead of two?”   Unfortunately, 
I was suffering from something 
that many of us ‘suffer’ from 
time to time.  It’s a ‘hybrid’ hu-
man condition… involving some 
amnesia, a little arrogance and 
some good old fashioned igno-
rance.  If left un-detected, I sus-
pect this condition can even be 
considered dangerous.
  As it turned out, I was right 
though… quite by accident.  
The ‘adults’ in my family when 
I was growing up really didn’t 
have anything more exciting 
to talk about than what was 
in the rain gauge.  You see… 
they all had something in com-
mon – they all made their liv-
ing from farming of some kind, 
or ranching.  So, you see, every 
‘two-tenths’ of an inch translat-
ed into something they might 
harvest, perhaps sell, and ‘Lord 

willing’… something they might 
even be able to ‘spend’. 
   It’s important to know that 
their ‘spending’ was very differ-
ent from some of ours.   When 
they ‘spent’… it was seldom for 
anything ‘fun’ or entertaining.  
It was almost always for some-
thing to eat, something for their 
kids to wear, or to pay off a ‘note’ 
on something very essential 
like the farm or tractor.  There 
was a connection between that 
rain gauge and their wallet, to 
their plates which sat around 
the table at meal time and to 
their very livelihood and happi-
ness.   That’s why they watched 
and talked about that rain 
gauge.  That’s why they called a 
friend when it had something in 
it.  Because it mattered.   When 
we think about it, we know 
it still matters.  We just don’t 
think about it often enough.  
Sometimes we forget about that 
‘connection’ and we need to be 
reminded.
  That’s what droughts are for.
KwC

Buy your Steel Trusses and build it yourself!
Call us for prices on all building components.

Sales & Construction “Since 1966”

•Building Quality Professional Engineered 
Steel Trusses for 45 years.

•Rugged Proven Performance

•Up To 145' Clearspan

•Hay Barns              •Horse Barns 
•Machine Sheds     •Turnkey or Kits

hostetlerbuildings@gmail.comhostetlerbuildings@gmail.comhostetlerbuildings@gmail.com

The Tradition 
of Quality Continues

Saturday, Oct. 6, 2012
11 a.m. • Springfield, Mo.

140 Head Sell

See this catalog online at 
www.reedent.com.
Video catalog online at
www.buyhereford.com

Sale Managed by:

Jim and Linda Reed • P.O. Box 126
Green Ridge, MO 65332

660-527-3507 • Fax 660-527-3379
reedent@iland.net • www.reedent.com

Journagan Ranch
Rt. 1 Box 85G • Mountain Grove, MO 65711
Marty Lueck, manager 417-948-2669 • Cell 417-838-1482 • mvlueck@centurytel.net

Missouri State University
Educating future leaders in agriculture
Justin Sissel 417-818-8714 - Auctioneer Eddie Burks

One of our best Logic daughters out of a Dam of Distinction by
LJR 509 Brooks 243G.  Sells with a heifer calf by LJR P606 Ultra 350U
and remated to KJ HVH 33N Redeem 485T.

LJR HAZEL 104U

LJR MSU 68U Zone 112Z

 
 

 
 

 
 
 

 

A powerful grandson of Logic out of a Dam 
of Distinction by PW Victor Boomer P606.  
A tremendous potential herd bull prospect.

SALE

LOCATION

William H. Darr

Agriculture Center

Springfield, MO
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My wife often reminds 
me that I’m not living 
in the same world of my 
childhood.  In that world, 
most everyone I knew was 
either raised on a farm or 
no farther removed from 
farming than one genera-
tion.  In other words, ev-
eryone I came into con-
tact with, on a daily basis, 
knew what farmers did 
and how they lived.

   Today, less than 2% of 
the American people are 
engaged in farming.  The 
vast majority of the popu-

lation is, at the least, three 
generations removed from 
knowing anyone who is or 
was a farmer.  As a result, 
most people don’t have the 
slightest idea of how we 
earn a living and, as my 
wife puts it, “They don’t 
care, either, as long as the 
supermarket is stocked 
with food they can afford.”

  This fact often amus-

es me when we receive 
visits from city-dwelling 
relatives or the obligatory 
‘drop-ins’ from city friends 
fourteen days before deer 
season, who were “just 
passing by and wondered 
if I’d care if they bring 
their son out to do a little 
deer hunting in a couple of 
weeks?”

  As they ride around 

with me in the truck, 
they will undoubtedly ask 
such inane questions as, 
“What’s that bull’s name?”  

  I try to act cordial when 
I reply, “That COW’s name 
is number 86.”

  They are also amazed 
when they fi nd out that 
my medium-sized trac-
tor cost quite a lot more 

Copyright 2010, 
Jerry Crownover
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Questions? Sale Book? Call Us Today. 
1-800-CIRCLE-A

Circle A Angus Ranch is committed to your success, and the success of the beef 
industry. Since 2007, our guaranteed buy-back program has purchased more than $25 million 
worth of calves from our customers, including more than $1 million in producer premiums. 

This is a real-world profitability. We’ve proven these same Angus genetics in our 7,000 
head commercial herd. We’ve been measuring feed efficiency since 1998, and have 
created our own EPDs for producer profitability. 

For twenty years, we’ve been earning our reputation one bull at a time. We provide the 
genetics the industry needs, at a price that makes sense, and stand behind every purchase. 
Isn’t it time you owned a Circle A bull?

Sight-Unseen Purchase Guarantee— Ready to try a Circle A bull, but can’t 
make the sale? Use our sight-unseen program and the guaranty is simple—if you don’t 
like them, you don’t own them.

Free Delivery—Purchase two or more Circle A bulls and we’ll deliver them free 
anywhere in the continental United States.

Fall Bull & Heifer Sale
October 20, 2012
Noon at the Ranch, Iberia, Missouri

150 Angus Bulls
Coming 2-year-olds — Ready for Service

Registered & Circle A Premium Bulls (CAPB)

400 Spring-Calving, Premium Bred Heifers
Due Date & Fetal Sex by Ultrasound

10 Outstanding Club Calf Prospects
Online Bidding Available at LiveAuctions.tv 

Sale Book Available at CircleARanch.com
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Rising Land Prices

There has been a big run-up in the 
price of farm land in recent years.  Ac-
cording to USDA’s August land values 
report, the average market value of 
an acre of U.S. cropland was $3,550 at 
the start of 2012.  That is up 14.5% 
from the year before and up 123% 
compared to 10 years earlier.  For 
Missouri, USDA says the 2012 aver-
age value of cropland was $3,340 per 
acre.  That is up 13.6% from 2011 and 
up 126% from 2002.  Kansas cropland 
averaged $1,750 per acre.

The run-up in cropland values is 
closely related to the jump in crop 
prices.  Over the past decade, corn 
has gone from $2 per bushel to $8 
per bushel.  Soybeans have increased 

from $5 to $17 per bushel.  When the 
value of the production from an acre of 
land goes up, the market value of that 
land usually goes up also.

The increase in market value of 
pastureland has been less dramatic.  
The average acre of pastureland in 
the U.S. at the start of 2012 was worth 
1,150 per acre, up 4.5% from the year 
before and up 99% from 2002.  For 
Missouri, the average was $1,820 per 
acre which was up 7.1% from 2011 and 
up 86% from a decade earlier.  Kansas 
pastureland averaged $950/acre.

The increase in the market value 
of pasture land is constrained by one 
of the forces that drives up cropland 
values.  High corn prices reduce the 
market value of feeder cattle, the ul-
timate product from most of the coun-
try’s pasture acres.

Cattle producers have to contend 
with many things that are outside 
their control.  Land value is one.  Ris-
ing land prices are a mixed issue for 
farmers.  For each acre owned, an in-
creasing market value means more 
equity and thus more fi nancial secu-
rity.  However, for each additional acre 
needed to make the farm more com-
petitive, rising land prices offers the 
potential for greater debt.

Cash rents are also rising more 
slowly than land prices.  The average 
cash rent for U.S. pastureland this 
year is $11.50 per acre. For Missouri, 
it is $28/acre, up 9.8% from 2011 and 
up 21.7% from a decade earlier.  For 
Kansas, $16.50 is the average rent for 
an acre of pasture.

Cropland tends to rent for 3-4% 
of its fair market value.  Pastureland 
typically rents for 1-2% of what it can 
be sold for.  Thus renting, rather than 
buying pastureland is a slightly better 
deal when compared to renting crop-
land. 

Cropland tends to sell for 25 to 30 
times its cash rent value.  Pasture-
land typically sells at 70 to 80 times 
its cash rental value.  Why the higher 
multiplier for pasture land?  Because 
pastureland is cheaper and people val-
ue pasture land for its non-monetary 
value.  Many people have a strong de-
sire to own land.  Pasture is a cheaper 
was to satisfy that desire than crop-
land.  Also, pastureland often provides 
more opportunity for recreational use 
than does crop land.  Let’s face it; high 
quality cropland is rather boring. 

This year’s drought means less 
production per acre, but higher crop 
prices.  For crop farmers, this means 
rising crop prices offsets some of the 
loss in yield: a win-lose situation.  For 
some crop farmers with crop insur-
ance, it can be a breakeven situation.  

For cattle producers, the drought 
means less grass and higher costs for 
replacement feeds.  It also means low-
er bid prices for feeder cattle: a lose-
lose situation.

Land is a good investment, if you 
can manage the cash fl ow to pay for 
it.  Since 1950, U.S. farmland has in-
creased at an average rate of between 
5% and 6% per year.  Over the last 60 
years, the increase in farm land prices 
has been only slightly less than the in-
crease in the stock market.  Farmland 
values are much more stable than the 
stock market.  U.S. land values de-
clined in only 6 of the last 63 years.

When buying farmland, the chal-
lenge is to make sure you do not bid 
more than you can afford.  A famer 
can fi nd himself in serious trouble 
should the farm economy fl ounder 
during the fi rst few years after mak-
ing a large land purchase.

The other major threat to being 
able to payoff farm land debt is rising 
interest rates.  The one major drop in 
land prices since the 1930s was in the 
farm crisis years of the early 1980s.  
Double digit interest rates not only 
made it nearly impossible to keep up 
with land payments, but it also dis-
couraged people from bidding for land.

Ritchie manufactures a complete line of livestock watering products 
with the highest specifications in the industry. From a single 
horse Stall Fount to a fountain that waters up to 500 head, Ritchie 
fountains are top quality. Plus, every Ritchie fountain is backed by 
our 10 year limited warranty. 

Bogie Pump, Inc.
Moberly, Mo 65270
phone: 660-263-3700

By Ron Plain, Extension Economist, UMC
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BarOptima PLUS E34® KY-31

Avoid summer syndrome and keep your cattle 
grazing. 

Longer grazing and higher digestibility means 
greater average daily gains. Increased gains 
means more profit.

BarOptima PLUS E34® – the safe, sustainable 
and profitable alternative to Kentucky 31.

Move Away From the GAIN DRAIN 
Caused by Kentucky 31

BENEFICIAL ENDOPHYTE FESCUE

®

Remedy the Effects of  
Summer Syndrome in Your Cattle

University of Arkansas, Hope. Average of two years.

45% MORE 

With current feeder calf sup-
plies very tight, it would lead 
many to believe that cattle feed-
ers are searching for any calf 
they can get their hands on to fi ll 

By Dr. Brandi Bourg Karisch, 
MSU

Searching for 
the “right kind” 
of cattle empty pens, but that may not be 

the case. Even with cattle sup-
plies very low, feeders are still 
looking for the “right” type of 
cattle to fi ll their empty pens. It 
is very important that stocker 
operators and cow/calf produc-
ers strive to produce the kind of 
cattle that feeders want and pro-

duce the kind of beef consumers 
are searching for in their grocery 
case.

First and foremost, cattle must 
have the genetic potential to per-
form. Although as a whole the 
beef industry has improved the 
performance potential of our na-
tion’s cowherd, there are still esti-
mates that 25 to 30% of cattle on 
feed still do not have the genetic 
potential to reach acceptable per-
formance levels. Improving ge-

netic potential for performance 
begins with selection in our cow 
herds, and within a cow/calf op-
eration sire selection gives the 
greatest opportunity for genetic 
improvement. This means us-
ing available tools, such as EPDs 
and genetic markers, to select 
bulls which will improve growth 
potential and carcass quality. 
This means selecting bulls with 

continued on page 18
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Live Cattle:
  They just came out with the recent export report on beef.  It 
wasn’t what I wanted to hear.  The exports in June were 14% 
under last year.  That was about on par with the month of May 
which was also slow.  The good news is that the beef “imports” 
went down a little.  The May imports were 22% higher than last 
year and the June number was 3% higher.  This may be a dumb 
question, but why do we import beef?  ‘Gotta be some kind of 
“balance of trade” deal.  It just doesn’t make sense.  Here we pro-
duce the greatest beef product in the world and we have to import 
beef that was fed sea weed and who knows what?  Looks like this 
would be a good place for our beef checkoff dollars to be spent.  
Let’s use some of those checkoff dollars and contact all the beef 
importers in the US and buy’em a GOOD steak and maybe a 
beer?  Well, ok, two beers then.  Another bright spot is wholesale 
beef.  It continues to show improvement which will support this 
market down the road and will also keep me bullish.

Feeder Cattle:  
  The upcoming cattle on feed report is “supposed” to show that 
July placements were down 8%.  I think this is moderately bull-
ish.  After all the gloom and doom of the pastures are gone, it’s 
way too hot, we’re cutting down trees to feed the cows............
the placements are NOT above last year but below.  It appears 
that the expected big movement of calves off the pastures will be 
very manageable.  That’s good news.  By the way, last years July 
placements set a record high.  This tells me that the drought last 
year in Texas “may” have been worse than what we in the Mid-
west are experiencing this year.  I admit, that’s hard to imagine as 
I sit here and look at my bone dry almost barren pastures.  ‘Guess 
my cows will get a good diet of corn stalks and tree leaves this 
winter.

What Does this Report Mean to Me?

Randall Kollmeyer
204 Roe Street
Pilot Grove, MO 65276
660-834-5625 (Office)
crk102749@yahoo.com  

Trading commodity futures involves substantial risk of loss 
and my not be suitable for all investors.  The recommendations 
express opinions of the author.  The information they contain is 
obtained from sources believed reliable, but is in no way guaran-
teed.  The author may have positions in the markets mentioned 
including at times positions contrary to the advice quoted herein.  
Opinions, market data, and 
recommendations are subject to change at any time.  

Allendale Inc.

Q: With all the corn acres that were cut for silage this year, will this create a big demand 
for feeder cattle this fall?

A:  Good question.  Initially, you’d think it would.  However, let’s look at the actual data.  In June, the USDA said 
we would harvest 89.1 million acres of corn.  They have since dropped this number to 88.1.  I personally think they 
will drop an additional 1.3 million off of this, taking us to 86.8 million “harvested for grain” acres.  So, we  lost 2.3 
million acres to “somewhere”.  We know we didn’t cut all this for silage as some would have simply been aban-
doned.  Even if we think 20% of the abandoned acres were cut for silage, this would only be 460,000 acres.  In the 
big picture this won’t have much of an effect on feeder cattle demand.  I think “most” of the silage will go to feed 
cow herds.  I don’t see too many guys rushing to the sale barn buying calves just to feed up their silage.  There is just 
too much risk involved.  What we really need to see in order to create more demand for the feeders is for corn prices 
to come down.  I”m not holding my breath on that one. 
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Callaway 
Livestock 

Center, Inc.
On I-70, 4 miles east of 

Kingdom City, MO on outer road 

573-642-7486

Feeder Sale 
Monday 

12:30 p.m.

1st Thursday Night 
of Each Month

6:00 p.m. 
Special Cow Sale

David Means
573-642-9753

John P. Harrison
573-386-5150

 David Bell  
660-327-5633

Jack Harrison  
573-386-2138  

Capturing Value for 2 Decades!
A Tradition of Adding Value... 
Just added a Second Option. 

The Industry's Original - Since 1995! 
GENETIC + SOURCE + AGE 
Combines Access to "Angus" 

Product Lines with the 
Benefits of Source and 

Age Verification 

A NEW Option in 
Added Value Marketing! 

SOURCE +  AGE
without Genetic Restrictions  

Providing Solutions for 
Crossbreeding Programs

Feeder Calf Certification Program

“FCCP” 

Allied Access 

Traceability to at least 50% 
Red Angus Bloodlines

Source Verified to 
Ranch of Origin

Group Age Verified

ALLIED ACCESS
01234567

RED ANGUS

01234567

Still the Best Value at 99¢
and No Enrollment Fees! 

Contact us today and take advantage of these 

Added Value Options!
(940) 387-3502 • RedAngus.org

 We feed nutrients, not pounds, 
which is a tough concept to get 
across because we physically see 
pounds. 
  The struggle for sourcing feed 
continues as cattle producers 
evaluate current and future 
feeding options. Even though 
the culling is deep, there still 
are cows left to feed, so now is 
the time to call a good beef cat-
tle nutritionist.
  The market is redefi ning “least 
cost” feedstuffs, so producers 
must review all the options 
when purchasing feed. The 
nutrient value of feed is what 

drives value and performance. 
However, knowing when and 
how to feed also is important.
I am reminded of a case where the 
producer struggled with lower-
quality grass hay during calving 
because he fed the higher-quali-
ty hay during midgestation. The 
producer did not understand the 
different cattle nutritional re-

quirements 
at different 
stages of life 
and when 
to feed the 
lower-qual-
ity versus 
the higher-
quality feed. Such misallocation 
of feed inventories can be fi nan-
cially fatal, especially when all 

feedstuffs are overpriced.
  So, this is a good time to go see 

BUY FEED BY VALUE, 
NOT POUNDS

By Kris Ringwall
 continued on page 152



 The Midwest Cattleman ·August 23, 2012 · P10Drought
 continued from page 3

2006, beef cow numbers have dropped 
by eight percent due to much higher 
feed prices and to the long drought 
in the Southern Plains. The 2012 calf 
crop is expected to be down about two 
percent, and also down eight percent 
from 2006. This year’s drought likely 
means further decreases in cow num-
bers over the next 12 to14 months.

The impacts of the drought are 
just beginning to show up in some of 
the national data. We do know the di-
rection, but not the fi nal magnitude of 
those impacts. The cattle industry is 
negatively affected by feed costs and 
lack of availability of forages. Higher 
corn and soybean meal price have 
dropped the value of calves and feed-
er cattle that will eventually go to the 
feedlots. Lack of pasture is also caus-
ing some early movement of cattle.

Since feed prices started rising in 
mid-June, corn prices have increased 
around 60 percent and soybean meal 
prices are up 25 percent. Forage con-
ditions have been horrible across the 
Midwest. At the end of July, pastures 
that were in “very-poor” and “poor” 
condition totaled from 82 percent 
to 98 percent for the states of Indi-
ana, Illinois, Arkansas, Missouri, 
Iowa, Kansas, Nebraska, and Colo-
rado (USDA:NASS). There have been 
many reports of producers forced to 
feed hay that was intended for this 
winter’s forage supply. Those produc-
ers are hoping for late-summer rain 
that may restore some pasture this 
fall. If that does not come, then a 
deeper liquidation of cows can be ex-
pected.

In the wake of high feed prices and 
uncertainty regarding forage avail-
ability, calf and feeder cattle prices 
plummeted. Oklahoma steer calf 
prices were $173 per hundredweight 
in mid-June and collapsed to $138 by 
late July. How much loss of value is 
that? A $35 per hundredweight de-
cline on a 550-pound calf is nearly 
$200 per head reduction in value. 
Multiplying that across a national 
calf crop of 34.5 million head totals a 
potential decline in value of over $6 
billion. It is still too early to count the 
actual damages, but this illustration 
shows it is likely large.

Reduced value of calves and feed 
uncertainty will most likely result in 
further declines in cow numbers this 
fall and winter. National slaughter 
data so far during this drought in-
dicate only modest increases in cow 
slaughter. However, most Midwest 
producers have had hay to feed help-
ing them to avoid panic liquidation. 
How the drought unfolds in coming 
months will infl uence how much cow 
liquidation occurs. More rain and 
thus grass will reduce liquidation. 
Continued drought will increase fall 
and winter cow culling.

The largest negative fi nancial 
impacts of the drought will be felt 
by cow-calf producers and by feedlot 
managers who did not have feed pric-
es locked in at the lower spring lev-
els. Assuming most large feedlots are 
primarily hedged on feed and feeding 
margins, this means that moderate 
and small sized family feedlots are 
the primary category that have suf-
fered large losses. Some of those fam-
ily farms may also have large losses 
from crops, especially if they did not 
have crop insurance, and thus could 
be in fi nancial diffi culty.

The message for cow-calf produc-
ers is to hold on to the cows if possi-
ble. The short-term losses of the next 
12 to14 months will be replaced by 
large profi ts in late-2013, 2014, and 
2015. These anticipated “golden” days 
are based on continued reductions in 
per capita beef supplies which will 
mean higher-and-higher retail beef 
prices; on an expected return to more 
normal crops in 2013 and beyond; and 
record high calf prices and profi ts in 
late-2013 and beyond. The problem 
for some producers in a weakened fi -
nancial condition is that they have to 
survive the pain in the short-run to 
secure the prize in the long run. The 
message for family feedlot managers 
is “risk management.”

Any thoughts of industry-wide 
expansion are pushed off for another 
year to late-2013 when pastures are 
restored and feed prices drop. The ex-
ception is for producers in areas of the 
country that have abundant forages. 
For them, buying cows sold this fall 
from distressed owners appears to be 
a strategic move.                                        
OSU

Poor Pasture
 continued from page 3

that as of January 1 had 1.857 mil-
lion beef cows, or 6.2% of the over-
all US beef cow stock. Other large 
beef cow states struggling with poor 
pastures were Nebraska (1.884 mil 
beef cows, 89% poor/v.poor), Kansas 
(1.427 MM, 89% poor/v.poor), Okla-
homa (1.728 MM, 76% poor/v.poor). 
How do current conditions compare 
to other drought years (data goes 
back to 1995).
   As you can see from the chart, the 
conditions in the Great Plains and 
Cornbelt this year are the worst 
recorded in at least 17 years. The 
four regions analyzed here account 
for almost 90% of the US beef cow 
inventory. Three of those regions, 
with 64% of the beef cow herd, now 
have pastures that are over 60% in 
poor/very poor condition. The more 
comparable year from purely a con-
ditions rating perspective appears 
to be 2006. In that year, pastures 
in the Great Plains and Southern 
Plains were in similar shape as to-
day. Interesting to note that in that 
year, the US beef cow slaughter for 
the period Jul - Nov increased 27% 
from the comparable period the 
previous year. Will we see a similar 
situation this year? It’s hard to say 
given how high cow slaughter rates 
were a year ago. Cow slaughter in 

2004 and 2005 was notably lower 
hence the jump in 2006 when pas-
tures were parched. A better paral-
lel may be 2002. In that year, over 
70% of pastures in the Great Plains 
was in poor/v.poor condition. It was 
a signifi cant drought year. But, 
cow slaughter in the previous year 
(2001) was relatively high, post-
ing a 14% increase from the year 
prior. This is similar to what hap-
pened in 2011 when cow slaughter 
rose 13% from the prior year. Beef 
cow slaughter for Jul - Nov 2002 
was down 2% from the year before. 
But again, as you can see above, 
current conditions are much worse 
than in 2002. And producers have 
to contend with record high grain 
prices and hay prices that are al-
most double what they were just 
two years ago. So far, the rise in US 
cow slaughter has been driven by 
the dairy complex but August and 
September could see more beef cows 
come to market.
CME

U.S. Feed
continued from page 3

barley and oats in 2011/12. Imports 
are raised slightly for 2010/11 and 
2011/12 and are projected up 1.4 tons 
for 2012/13, with notable increases 
for corn and barley. Marketing year 
exports for feed grains in 2010/11 are 
raised slightly to 50.7 million metric 
tons, mostly refl ecting a large upward 
revision for sorghum shipments. In 
2011/12, estimated exports are raised 
for barley and lowered for oats based 
on the latest Census data, as the mar-
keting year is over. Sorghum and corn 
export forecasts (the 2011/12 market-
ing year ends at the end of August) 
are also adjusted based on the pace of 
shipments, with corn down 10 times 
as much as sorghum is increased. 
Feed grain exports for 2011/12 are 
projected 1.1 million metric tons low-
er to 41.0 million. Ending stocks for 
2011/12 are up 3.0 million metric tons 
to 28.7 million. Exports projected for 
2012/13 are lowered 8.6 million met-
ric tons to 35.8 million, as tight sup-
plies and high prices affect the export 
market.
   When converted to a September 
– August marketing year, feed and 
residual use for the four feed grains 
plus wheat in 2012/13 is projected to 
total 113.1 million tons, down from 

132.2 million last month and down 12 
percent from the 2011/12 forecast of 
128.0 million. Corn is estimated to ac-
count for 92 percent of total feed and 
residual use in 2012/13, up from 90 
percent in 2011/12.
  Projected grain-consuming animal 
units (GCAUs) for 2012/13 are lower 
than last month at 92.1 million. Es-
timated GCAUs for 2011/12 are also 
lower on the month at 93.4 million 
compared with July’s estimate of 93.7 
million. For 2012/13, feed and resid-
ual use per animal unit is projected 
at 1.23 tons, down from last month’s 
1.42 tons due to lower cattle carcass 
weights and lower hog numbers and 
the impact of tight feed supplies and 
higher prices.
USDAhas slammed the livestock indus-

try.  States like Texas and Oklahoma 
battled witheringly dry conditions 
last year, sparking trends in the beef 
industry that have carried over into 
2012’s drought.  U.S. beef cow slaugh-
ter totals surged in 2011, driven in 
part by drought-stricken producers in 
the Southwest liquidating or reduc-
ing their herds.  Beef cow slaughter in 
2012 generally has tracked below the 
2011 totals and has more closely re-
sembled the averages taken between 
2006 and 2010, according to the U.S. 
Department of Agriculture National 
Agriculture Statistics Service. 

However, slaughter numbers for 
beef and dairy cows jumped to a total 
of over 132,000 during the third week 
of July, overtaking the 2011 total for 
the same week by 3.6 percent and the 
average slaughter fi gures from 2006-
2010 by 17.5 percent.

“As feed prices rise, producers 
are doing the math and fi guring 
that it makes more sense to reduce 
their herds in many cases,” said Lee 
Schulz, ISU Extension and Outreach 
livestock specialist and assistant 
professor in economics.  “This trend 
emerged during the 2011 drought, 
and we’re seeing it manifest in other 
ways this year.”

Iowa State University

Drought Creating

 continued from page 3



If Your 
Feeding or 
Reseeding 
Give Us a 
Call!

PASTURES 
GONE....

Life Is Simple
 continued from page 5
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than their BMW 7 se-
ries, luxury sedan.  They 
are even more stunned 
when they learn that my 
neighbor’s new combine 
cost more than their four-
bedroom, three bath, split 
level ranch, nestled in the 
nicer part of town.  Then, 
they try to rationalize my 
expenses by laughing and 
saying things like, “Well, 
at least you’re making a lot 
of money, based on what I 
have to pay for a gallon of 
milk at the grocery!” I just 
nod, knowing how futile it 
would be to explain that 
we’ve been driving through 
a herd of BEEF cows.

 I used to be saddened by 
the fact that people don’t 
understand farming any-
more, but I realize that I 
don’t really understand 
what a professional plumb-
er goes through.  I’m pretty 
sure that he gets emer-

gency calls in the middle of 
the night and works in less 
than desirable conditions 
as well.  I don’t fully appre-
ciate the stress on a medi-
cal doctor, the toils and 
tribulations of the UPS 
delivery person, the fi nan-
cial pressures on the feed 
store owner, or the loss the 
convenience store operator 
faces every time someone 
drives off without paying.  
Every occupation has its 
upside and downside, but 
as I told my wife the oth-
er night, “At least we still 
have our image.”

 “Are you sure?” she 
asked, “When nobody 
knows what you do?”

 I assured her that farm-
ers, in fact, still have the 
image of honest, hard-
working, salt-of-the-earth 
people who can be trust-
ed—no matter what.  Skep-
tical, she asked if I could 

prove that statement.
Since it is the height of 

election season, I pointed 
out the next 23 political 
commercials that ran on 
TV that evening and every 
single one of them showed 
at least one snapshot of the 
candidate standing: with a 
farmer in front of his trac-
tor, with a farmer as he fed 
his cattle, with a farmer in 
his cornfi eld, with a farm-
er in a cowboy hat, with 
a farmer in a John Deere 

cap, with a farmer at a 
Farm Bureau meeting, or 
as a part-time farmer him-
self.

“Well,” Judy concluded, 
“you may be right, but if 
you guys keep having your 
pictures made with politi-
cians, even that image will 
eventually fade.”
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it needs to insure its produc-
tivity through its life. 
Some things to Understand 
   There are two primary 
keys for the producer to un-
derstanding the initial fetal 
programming process in the 
animal. First, there has to be 
recognition of what is happen-
ing at conception and the pe-
riod following. This includes 
what is going on with the ge-
netic material. Secondly, once 
conception takes place, there 
has to be a connection made 
between the developing em-
bryo and the cow. 
  To begin, the blueprint for 
life is deoxyribonucleic acid or 
DNA. This material is essen-
tially the instruction manual 
for everything happening in 
the animal physiologically 
from the start – how cells and 
tissues divide, multiply and 
accumulate, how the fetus and 
later the animal grows and 
develops, establishment of the 
immune system, the ability to 
grow at a certain rate, and so 

on. The DNA for a given in-
dividual is established at the 
point of conception and is a 
combination of that DNA de-
livered from the sire in the 
sperm and from the dam in the 
ova. This is the true mechan-
ics of the selections breeders 
make when mating specifi c 
bulls and cows. Many produc-
ers carefully consider EPD’s 
which provide an indicator of 
what an animal’s genetic po-
tential is for traits like birth 
weight, weaning weight, milk 
production and so on. These 
EPD values have a physiologi-
cal base in the genetic mate-
rial that is the platform for 
this performance. Providing 
the proper nutritional and 
management support for the 
dam is critical to optimizing 
the expression of the genetic 
investment. 
   The DNA begins its role 
almost immediately after 
conception, instructing the 
fertilized egg cell to begin di-
viding and transitioning into 
an embryo and then a fetus. 

The DNA blueprint then goes 
on to set the protocol for how 
the tissues and various physi-
ological systems in the grow-
ing body develop. This is a key 
period of time. During these 
very early stages (only a few 
days after conception) the new 
embryo is undergoing expo-
nential growth, some of the 
most rapid cellular division 
in its entire life. If conditions 
are not optimal, opportunity 
exists for problems or errors 
to occur in the genetic codes 
or instructions. This is where 
a material known as RNA or 
Ribonucleic Acid comes into 
the picture. While DNA is 
the instruction manual that 
resides in the nucleus of the 
cells, RNA leaves the nucleus 
and the cells and is essentially 
the individual pages of the in-
struction manual. It provides 
specifi c instructions on how 
the countless actions and re-
actions in the cells, tissues 
and entire body are to occur.
   This is where there is a sig-
nifi cant opportunity for prob-

lems to develop. While DNA is 
very stable, has methods of er-
ror detection and the means to 
correct these errors, RNA does 
not have these same capa-
bilities. Both DNA and RNA 
are capable of making cop-
ies of themselves. DNA cop-
ies are generally very good. 
With RNA this is not always 
the case as it can make fl awed 
copies of itself and does not re-
ally have a way to repair these 
fl aws. Additionally, RNA rep-
licates itself about 10 times 
faster than DNA so appropri-
ate nutritional building blocks 
must be in place constantly to 
support this copying process.
  It has been well known for 
many years that many nutri-
ents are critical to this entire 
process. For most producers 
the nutrients given the most 
attention are protein and en-
ergy. Adequate provision of 
both these nutrients is im-
portant for production of the 
genetic materials. Remember 
that both DNA and RNA are 

continued on page 20



As Drought Continues, 

Forecast Corn Yield 

Lowered
  The NASS August 10 Crop 
Production report forecast U.S. 
2012/13 corn yields 22.6 bushels 
per acre lower at 123.4 bushels, 
compared with last month’s fore-
cast of 146 bushels. As forecast, 
the 2012/13 corn yield would be 
the lowest since 1995/96. The 
yield reduction, combined with 
lower expected harvested acres, 
down 1.5 million acres from last 
month’s projection, results in 
a crop of 10,779 million bush-
els, 2,191 million bushels lower 
than July’s projection and 1,580 
million below last season. This 
forecast would result in the low-
est production since 2006/07. 
Harvested acreage for 2012/13 
is forecast at 87.4 million acres 
for grain, up 3.4 million from the 
previous year. Unusually high 
temperatures and well below-
average precipitation across 
much of the Corn Belt in July 
sharply reduced yield prospects, 
despite the early planted crop. 
As of August 5, only 23 percent of 
the corn crop was rated in good-
to-excellent condition in the 18 
major corn-producing States, 
down 37 percentage points from 
a year ago. Fifty percent of the 
crop was in the very poor-to-poor 
range, compared with 48 percent 
the previous week and 16 per-
cent at this point last season, a 
year when yields fell below trend. 
Corn conditions are extremely 
variable, with crops in close prox-
imity having very different yield 
potential.
U.S. Corn Use Expected To 
Slip
  Tight supplies and higher prices 
are expected to force rationing 
among corn users. Total U.S. corn 
use for 2012/13 is forecast down 

1,495 million bushels to 11,225 
million this month as a result of 
decreased feed and residual use, 
FSI use, and exports. Total FSI 
is projected 470 million bushels 
lower with corn for ethanol low-
ered 400 million bushels, along 
with declines in most other FSI 
categories. Feed and residual use 
is projected 725 million bushels 
lower, one of the largest declines 
ever, refl ecting livestock produc-
ers’ reactions to record-high corn 
prices and reduced residual dis-
appearance with a smaller crop. 
U.S. exports are reduced by 300 
million bushels as high prices 
dampen demand and foreign 
feeders shift to more competi-
tively priced corn and wheat from 
foreign producers.
   Total corn use for 2011/12 is 
forecast down 115 million bush-
els to 12,490 million bushels this 
month. Food, seed, and industrial 
use (FSI) is reduced 65 million 
bushels to 6,390 million bushels. 
Lower use for ethanol, down 50 
million bushels to 5,000 million, 
plus a 15-million-bushel reduc-
tion for corn used to produce glu-
cose and dextrose, results in the 
lower FSI use projection. U.S. ex-
ports for 2011/12 are reduced 50 
million bushels to 1,550 million. 
Reductions in use leave ending 
stocks for 2011/12 up 118 million 
bushels over last month’s projec-
tion.

Corn prices received by farm-
ers for 2012/13 are projected at 
a record $7.50-$8.90 per bush-
el, up more than $2.00 on both 
ends of the range this month. 
The marketing year average re-
fl ects higher prices for corn; with 
tighter ending stocks and tight 

U.S. feed grain sup-
plies. The 2011/12 
corn price range is 
raised $0.10 cents 
on the low end for 
an estimated range 
of $6.20-$6.30 per 
bushel.
CattleNetwork.com

U.S. Corn Supplies Expected 
to Hit Nine-Year Low

  The crop report released by 
the USDA last week, shows 
U.S. corn supplies for 2012-
2013 will hit a nine-year low 
due to the nation’s record-
breaking drought and other 
factors, which will drive re-
cord corn prices even higher.
  According to the crop re-
port, corn is projected at a 
record $7.50 to $8.90 per 
bushel (bu.), up sharply 
from the $5.40 to $6.40 per 
bu. projected in July.
  “These numbers highlight 
the crisis faced by livestock 
and poultry producers in 
simply trying to feed their 
animals. The report makes 
a waiver of the Renewable 
Fuels Standard (RFS) etha-
nol mandate, which is exac-
erbating corn demand and 
prices, even more urgent,” 
says American Meat Insti-

tute President J. Patrick 
Boyle.
  “Last week, we joined a co-
alition in calling upon the 
U.S. Environmental Protec-
tion Agency (EPA) adminis-
trator to waive the Renew-
able Fuels Standard ethanol 
mandate,” Boyle says. “While 
we can’t force the skies to re-
spond with rain, the govern-
ment has the power to act 
immediately to ease pres-
sure on corn by waiving the 
RFS.”
  As many as 156 members 
of the House of Representa-
tives and more than 30 sen-
ators have signed letters in 
support of an RFS waiver.

US Ag Network
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Office  660-679-6535   •   800-887-8156
visit our website @  www.mokanlivestock.com

 OWNERS 
Jim Hertzog Jerry Hertzog Todd Hertzog
816-289-3011 816-590-6187 816-813-1767

Passaic, MO
Conveniently located on 71 Hwy. 4 mi. 
N. of Butler, MO  50 mi. S. of K.C. MO

MO-KAN LIVESTOCK MARKET, INC • RR 2 BOX 152 - BUTLER, MO. 64730

SELLING ALL CLASSES 
OF LIVESTOCK 

EVERY THURDAY AT 11:00
SPECIAL COW SALE

1ST SATURDAY

SPECIAL CALF SALE

1ST & 3RD THURSDAY
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Fire Sweep Simmentals
Where God and Family Come First and Great Simmental Cattle are Raised.

Glenn & Kristina Callison

Rebekah, Rachel & Seth

20036 Highway W
Verona, MO 65769

417.310.2267
417.310.2323

firesweepranch@hotmail.com
www.facebook.com/Fire Sweep Simmental

13302 W State Hwy 266 
Bois D'Arc, MO 65612 
Home Phone 417-491-5161
•  Aaron 417-830-6252  
•  Jennie 417-830-9539  
•  Adam 417-830-8150
•  Matt 417-830-8180  
•  Casey 417-830-9739  
cowboysatplay@aol.com

5th AnnualDiamonds&
SPURS

Production Sale - April 20, 2013

Owen Brothers
Cattle Company

OVAL F RANCH BACKS 
BULLS WITH COW POWER
By Brenda Black

In most beef herds, behind any 
good bull is typically a great cow 
taking care of business. Still, 
only a few will raise a champion. 
When that happens, it’s worth 
celebrating -- and analyzing just 
what it takes to make a winning 
sire. Don and Marilyn Fischer 
along with Matt and Andrea 
Fischer and their daughters Ella 
and Kate of Oval F Ranch, just 
recently captured the title of 
2012 Missouri State Fair Grand 
Champion Bull with Oval F Cool 
Dude Y56. He’s new and he is 
cool, but with a cow family back-
ing him up that has been doing 
a winning job for over a decade, 
it’s no surprise he would rise to 
the top. In the pasture at home 
in Northwest Missouri, far from 
the show ring pageantry, graze 
proof on the hoof that there are 
more top-of-the-line Oval F in-
dividuals setting the pace with 
winning genetics. 

As a newly available AI sire, 
Oval F Cool Dude joins another 
champion owned and shown by 
the Fischers --  AR Extra 8J, who 
won Denver in 1980. Cool Dude 
is by New Trend Way Cool and 
out of an 11 year old Simmen-
tal female named Oval F Linda 
L320. Both Oval F Linda and 
her dam are still in production 
at Oval F Ranch. 

“The fi rst calf out of Oval F 
Linda as a two year old was our 
fi rst nomination to the National 
Western Sale in Denver,” says 
Don. Fischer adds that the Ad-
cock family from Illinois bought 
that heifer calf, Oval F Nicolette 
N443. The new owners went on 
to win the Illinois State Fair 
and the World Beef Expo. At the 
NAILE she was Reserve Grand 
Champion Female. 

“More importantly,” says 
Fischer, “The Adcocks have had 

tremendous success in their 
sales with daughters and grand-
daughters out of her.  It’s a very 
strong cow family.”

The Oval F Simmental journey 
began in 1971, when Don pur-
chased seven half-blood Parisien 
daughters out of the Sandhills of 
Nebraska. 

“We went to buy some com-
mercial cows and saw these half-
bloods,” he says. “Something 
about the newness of the breed 
made us curious. We did some 
quick research, bought them 
and thought we’d see how they 
worked and how things devel-
oped.”

 By 1972, they had 3/4 
Simmental calves on the ground.  
From one of those cows, they 
have turned 15 generations in 

41 years and every generation is 
AI sired.   

“It takes a while when you 
build from the ground up,” says 
Fischer. “We sold a heifer at the 
American Royal  in 1996 and 
then it took three more years 
before we had another heifer to 
perpetuate the lineage of that 
cow.”  

Patience and commitment 

mark the 
F i s c h e r 
path to 
p u r e b r e d 
Oval F 
p r o g e n y. 
They have 
been seri-
ous about 
b r e e d i n g 
S i m m e n -
tals and 
have produced them through 
leading cow families, using AI 
and some embryo transplant. 

“At Oval F Ranch, we believe 
in sound, productive, big bodied 
cows that can have a calf and 
raise it,” Fischer says. “We use 
EPDs to help improve economic 
traits and appreciate productive 
females with eye appeal.”

The nearly all purebred Sim-
mental herd now consists of 60 
cows managed on owned and 
leased land “in the suburbs of 
Winston, MO, population 261.” 
Though Don and Matt each 
maintain separate ownership, 
they partner on heifer and bull 
development.

“The cows are at my place,” 
says Don, the senior Fischer. 

“Matt, who lives north of St. Jo-
seph, takes the heifers at wean-
ing and develops them through 
the winter and breeds them. 
Then he brings them back prior 
to calving.  I keep and develop 
the bulls and sell them.”

About 50 miles separate their 
farms, but not much comes be-
tween them when they discuss  
genetic selection.

“We pretty much see eye to 
eye on the cattle from a breed-
ing standpoint as well as mar-
keting and developing and the 
direction we want to take our 
cattle,” Fischer says. “One of 
biggest things that differs is 
that his work takes him in dif-
ferent directions than mine.”

Fischer is referring to his mid-
dle son’s job with Genex, where 
Matt is part of the beef sales 
force, covering about two-thirds 
of Missouri and the southwest 
corner of Iowa.  “Matt has a dif-
ferent potential customer base 
than I do.”

Fischer adds that “one advan-
tage of working together is that 
we bounce ideas off each other.  
If one of us gets out of whack, 
the other pulls back.”

Most often, their ideas are 
as synchronized as the heifers 
they breed, making both men 
confi dent in their game plan. 
“We’re happy with where our 
productive herd is genetically 

 continued on page 15
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the doctor. When I visited with 
Chip Poland, chair of the Dick-
inson State University Depart-
ment of Agriculture and Techni-
cal Studies and a well-educated 
beef cattle nutritionist, the fi rst 
thing Poland noted was to en-
courage producers to default 
back to the basics.
   “We feed nutrients, not pounds, 
which is a tough concept to get 
across because we physically see 
pounds,” Chip says. He went on 
to note, after a few local phone 
calls, that producers are paying 
$6.88 to $8 per bushel of corn 
from other producers. However, 
local elevators are buying corn 
in southwestern North Dakota 
at prices ranging from $7.60 
to $8.50 per bushel (late July). 
What this means is that cattle 
producers can buy corn at the 
local elevator, but pay a price 
markup.
  For example, one local eleva-
tor was buying corn at $7.20 per 
bushel, but selling corn at $7.94 
per bushel. This particular price 
quote equates to approximately 
18 cents per pound of total di-
gestible nutrients (TDN) for 
corn being purchased by the pro-
ducer.
  In comparison, mixed grass 
hay at $100 per ton, plus $25 per 
ton transportation costs, (20-ton 
loads, approximately 100-mile 
haul), would be priced at rough-
ly 13 cents per pound of TDN. If 
the same hay was $150 per ton, 
plus $25 shipping, the price per 
pound of TDN would be just less 
than 18 cents per pound of TDN.
  Interestingly, 55 percent TDN 
mixed grass hay at 90 percent 
dry matter competes with corn 
in these higher-priced corn mar-
kets. Likewise, if a producer pur-
chases $200-per-ton alfalfa hay, 
plus pays the same $25 shipping 
at 60 percent TDN and 90 per-
cent dry matter, the cost would 
be just more than 20 cents per 
pound of TDN.
The form that one buys feed in 
is price-dependent. Using Chip’s 
example, with both corn and hay 
priced high, there still are op-
tions as to how a producer ob-
tains the energy and other nu-
trients that a cow needs.
   Chip went on to note that “hay 
was competitive if there are rea-
sonable shipping costs. However, 
as transportation costs increase, 

and if one fi gures waste, that 
may or may not be true. I can 
feed corn with minimal waste 
while storing and feeding round 
bales of hay, but one should fac-
tor into the price approximately 
10 percent as waste.”
The form the feed is in greatly 
impacts the capacity of a produc-
er to control waste.
   “Think about the comparison 
that was presented here, which 
is to hunt and peck to fi nd hay 
that is reasonably priced and 
then haul it to the ranch versus 
buying corn off the shelf,” Chip 
says.
   Regardless of what feed is 
being purchased, hauling and 
transportation costs are critical.
   “What would corn cost if we 
looked at the source and moved 
it in unit volumes?” Chip says. 
“The local elevator publishes 
prices for corn and other grains, 
but it still needs to be delivered 
to the ranch. So, regardless of 
feed source costs, the fi nal de-
cision more than likely will de-
pend on transportation cost per 
mile times the number of miles 
hauled. Local sources are always 
better. Therefore, in a very sim-
ple scenario, we see that high-
priced corn may not be as costly 
as it would appear. Conversely, 
hay may be the feed of choice at 
times.”
  This analogy, along with nu-
merous other examples of shop-
ping around for feedstuffs, is re-
quired of producers this year if 
one is producing cattle in areas 
that are short of feed.
   Not only is the basic ingredient 
missing, but all the costs contin-
ue to escalate. Producers need to 
seek good information, and keep 
in mind, the answer will be dif-
ferent for each location and pro-
ducer.
   Again, producers need to price 
nutrients, not pounds of feed 
delivered. To do that, producers 
need to seek the help of a very 
sound, well-educated, beef cattle 
nutritionist.
May you fi nd all your ear tags.
NDSU Extension

Oval F
 continued from page 14

and phenotypically.” 
The two will also agree that 

just as it takes a great cow to 
produce a champion bull, it 
takes a powerful bull to perpetu-
ate superior females. Part of the 
“Cow Power” philosophy at Oval 
F Ranch is longevity and ma-
ternal qualities that carry over 
from generation to generation. 
The bull is half of that equation.

“We have a moderate framed 
Hummer son, Oval F Ringlead-
er R579,” Fischer says. “He is 
the twelfth generation in our 
Princess/Julie cow family and is 
leaving us lots of good, produc-
tive, moderately framed daugh-
ters.”   

Fischer, past president of the 
Missouri Simmental Associa-
tion, understands the impor-
tance of balance in a breed he’s 
watched modify over the years 
to suit customer preference. 

“I’m in my sixteenth year on 
the Missouri Simmental Associ-
ation board,” he says. “The most 
obvious change in the breed has 
been frame size and color.  They 
were much taller in the 80’s. 
We never really had the big-
gest Simmental at the shows, so 
we didn’t have to moderate as 
much.  Instead, we tried to keep 
productivity and let frame size 
fl oat, but we were not willing to 
give up pounds because of our 
commercial customers’ needs. 
When they weigh more, they pay 
more.”

The Oval F Ranch sells a few 
bulls and several females to 
fellow Simmental breeders ev-
ery year at private treaty and 
Missouri Simmental Associa-
tion sales but Don and Matt are 
quick to point out that most of 
their bulls are targeted toward 

progressive commercial cattle-
men.  They agree that the secret 
is out--Simmental sired cows 
make outstanding commercial 
cows and their steer mates will 
grow good and produce valu-
able carcasses.  We’re very proud 
of the positive impact Oval F 
Ranch bulls have had on area 
commercial herds.

Fischer says hide color chang-
es were carefully implemented 
to meet market demand with-
out giving up quality.  “We had 
evolved into pretty much solid 
red cattle. Eventually, the mar-
ket was taking us toward black. 
So we just closed our eyes and 
AI’d a lot of cows to homozygous 
black bulls. We threw away a few 
grays and sorted through the 
color. At that point we already 
had over 20 years of cow families 
established and we didn’t want 
to dispose of those good cows 
just to buy black. So we bred our 
way through color changes and 
all the other changes that have 
come about and have main-
tained what’s important. Today 
our herd includes 5% non dilut-
ed red.”

Oval F Ranch is turning heads 
in the show ring with impressive 
sires, but Don and Matt Fischer 
know full well the groundwork 
behind any champion takes time 
and cow power to end up in the 
winner’s circle. 

“The Simmental Association 
had a slogan in the early days: 
‘The cow makes the difference,’ 
says Fischer. “We’ve always tried 
to breed for the next generation 
of productive cows. It’s those 
strong cow families that keep 
coming through year after year.” 
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Annual “3” Day Labor Day  
Weekend Consignment Auction 

Selling  
Saturday Sept. 1st  

 
Lumber  - Fencing  -Gates  Tools  

Shop Equip.   - Glassware 
Trailers of New Tools 
Household & Misc. 

Excep ng Quality Items Only!!   
 

Miller Big 40 Gas Welder  
    ac/dc on Trailer (Good Cond)  
5) Vinyl Windows 
Pa o & Storm Doors 
Entry Door 
Tool Chest w/Tools 
Elec. Drill 
Milwaukee Sawzall 

Selling  
Sunday Sept. 2nd  
Cars  - Trucks  - Guns 

RV’s  - Tillers 
Lawn Mowers   - Boats 
4-Wheeler  - Campers 
Good Quality An ques  

1995 Chateau 5th Wheel  
    Camper w/12’ Slide 
1989 Chevy 22’ Coachman  
    Cataline RV 38,854mi.  
JD Corn Shellers 
Pla orm Scales  - Hanes 
Collars  - Rug Beaters 
Old Chest Type Coke Machine 

    All Consignments Welcome 
    Anstine Auction LLC 
    Rick & Jeremy & Jared Anstine Auctioneers 

Selling  
Monday, Sept. 3rd   

Construc on Equip 
Bobcats  -  Tractors  - Mowers 

Combines  - Fencing 
Hay  - Trailers  -  Semi’s 
Grain Trucks  -  Blades  

Diamond W Wheel Corrals  
Lvst. & Farm Equip. 

Minneapolis BG Tractor 
D-14 Ac Tractor w/Brush Hog 
JD Manure Spreader Model 
     H Series 47 
1989 F-700 Diesel Truck  
    w/16’ Bed Hoist   

For More Information Call… Office @ 816.597.3331 
Visit us at www.anstineauctions.com ---- E-Mail kingsville@earthlink.net 

Consignments will be Accepted  
August 29th—30th & 31st  - 8a.m.  - 7p.m.   

Titles Must Accompany  
Vehicles & Trailers at Time of Consignment….. 

Selling at Kingsville Livestock Auction Center, Located 45mi. SE of Kansas 
City, Mo. On Hwy 58 East, Kingsville, Mo.  

Call Early For Advertising 

Gates will Be Closed & Locked 7p.m. on Friday  

Evening Due to Saturday Early Start… No Exceptions !! 

Buy Your  Bulls 
from Nichols  Farms, 

The A.I. Studs Do! 
Bulls For Sale Now!

“Shop Where The 
                         AI Studs Shop!”

Nichols Manifest T79 (PB Sim)

Nichols Quiet Lad T9 (Angus) BULLS WILL BE 
AVAILABLE AS 
OF SATURDAY 
OCTOBER THE 

13TH!

 The Midwest Cattlema

Steve Groves of River Bend 
Farms, located near Gar-
land City (population: 370), in 
Southwest Arkansas, oversees 
a many-faceted beef cattle op-
eration that provides a depend-
able hedge against the often-
unpredictable whims of Mother 
Nature and the volatility of the 
cattle market.

In partnership with his old-
est son, Brad, and substantial 
assistance from his second son, 
Chase, Groves maintains a cow-
herd of 260 to 270 head. “Our 
numbers stay pretty consis-
tent from year-to-year,” he ex-
plained. “We have a registered 
Simmental herd of 50 cows, a 
commercial Red Angus herd of 
60 head, about 50 SimAngus™ 
cows, and a larger commer-
cial herd of 100 ‘Southern-mix’ 

cows, many of which have a 
little Brahman infl uence.”

 But their cattle enter-
prise goes far beyond. For in-
stance, they’re in the process 
of developing 100 head of 1/8 
Brahman, 3/8 Hereford, one 
half Angus replacement fe-
males — crossbred heifers that 
were purchased through Supe-
rior Livestock auction. “We’re 
just growing them out, breed 
them to low birth weight Angus 
bulls that we’ve raised and sell 
them as commercial replace-
ments,” he said. 

Then, there are 700 head 
of stocker steers, acquired 
through Superior Livestock 
from various Gulf Coast states, 
already adapted to the sum-
mer heat and stifl ing humidity 
typical of the area. Those stock-
ers are generally purchased at 

less than 350 pounds and sold 
at around 850. They are grown 
out primarily on a gain basis 
in cooperation with neighbors, 
compensating the owner of the 
forage an average of around 55 
cents a pound, depending on the 
year and the market.

“We develop and sell 20 to 25 
bulls each year by private trea-
ty,” he continued. “We grow them 
out strictly on grass, so we don’t 
have to worry about whether or 

not they will hold up. Out of 
the bulls we sell, about 75% are 
SimAngus™, which are in very 
high demand — a defi nite trend 
in this area. We get many repeat 
customers year-after-year and 
never have any trouble selling 
out.”

By Dan Rieder

Basically in the Basically in the 
Cow BusinessCow Business

River Bend Farms, 
named because it is nes-
tled in a major horseshoe 
bend of the famed Red 
River, markets most of 
its steers and cull heifers 
through Superior Livestock 
in 50,000-pound pot-loads. 
“If we don’t have a full load 
ready to go at a given time, 
we’ll truck our feeder steers 

and heifers 300 miles to the 
auction barn in Oklahoma City.”                                                               
Historic Perspective

Groves grew up on a cattle 
farm near Lampasas, in cen-
tral Texas, the son of Barney 
and Christine Groves. “We had 
Herefords and Hereford-cross 
cattle, but around 1970, my 
dad decided that he wanted to 
introduce Simmental and we 
AI’d about 350 to 400 cows over 
the next three years,” he said. 
“That was my own introduction 
to Simmental as well. My dad, 
at 81, still lives in Lampasas, 
maintains a small herd of about 
80 Simmental-infl uenced cows 
and does a little farming, just 
enjoying the lifestyle.”

continued on page 24

A family-run cattle operation 
capitalizes on a diversifi ed 

approach to beef production.
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We carry much more than what is 
listed here, please give us a call:

McPherson, Ks 800-364-1605
Boonville, Mo 800-530-5158

www.zeitlow.com

STAR-VAC

For more information: Jerry Welschmeyer– 573-308-6656  
 Office – 573-422-3305

svienna

Vienna, Mo 65582

   Beef herd owners short on 
pastures for their cows can 
provide fall grazing by plant-
ing cereal grains, says a Uni-
versity of Missouri plant sci-
entist.
  “Drought has dried up pas-
tures and I’m getting a lot of 
calls about what to do,” says 
Rob Kallenbach, MU Exten-
sion forage specialist.
   “Cereal oats, rye or wheat 
can supply needed pasture 
this fall if the seed is planted 
and rains return,” Kallen-
bach says. “If it doesn’t rain, 
we won’t have any fall pas-
ture. Nothing grows in the 
middle of drought.”
   Not many people plant oats, 
Kallenbach admits. But oats 
make a lot of sense for this 
fall. They can make heavy 
fall growth—up to two tons 
of forage per acre before frost.
   “The thing about oats is 
they will not make it through  continued on page 25

Use cereal grains to replace fall 
forage in drought conditions

the winter. That can be good 
or bad. For crop farmers, oats 
fi t into a crop rotation,” Kal-
lenbach says.   Oats can be 
seeded into harvested soy-
bean fi elds or corn fi elds cut 
for silage. The big advantage 
is they will be gone in time 
to plant a spring crop. They 
won’t become a weed to be 
controlled.
  An advantage of planting an 
annual cereal grass this fall 
will be that any forage will be 
worth a lot of money, Kallen-
bach says. Hay will be high-
priced after a drought year.
    Fall grazing can reduce 
winter feed costs for cow-
herd owners.
  A second grazing option is 
cereal rye, which provides 
both fall grazing and another 
month of grazing next spring. 
Rye can provide livestock 
feed before traditional peren-

after soybean harvest (late Septem-
ber to mid-October).
    Before making any plans to plant 
supplemental forages, be sure to 
check the plant back restriction 
interval for herbicides used in the 
previous crop. Corn herbicides, es-
pecially atrazine products, have a 
long rotation restriction interval for 
many of the forage options listed 
below. So check the labels for the 
herbicides you used this year espe-
cially.
Early August Plantings: 
The best options are to plant spring 

Planting Small Grains 
in Late Summer for 

Supplemental Forage

   Producers who own and manage 
ruminants are looking to grow more 
forage this autumn and early next 
spring because of the reduced forage 
yields resulting from dry weather 
this year. Supplemental forage can 
be produced yet this year by plant-
ing small grains or annual ryegrass 
on land coming out of wheat or corn 
silage. In this article we discuss op-
tions for planting in early August 
(on wheat stubble ground for exam-
ple), in late August to early Septem-
ber (after corn silage removal), and  continued on page 25

By Mark Sulc and Stan 
Smith, OSU
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Use PasturePro® posts for 
low-maintenance, long
lasting electric fences. 

This tough, flexible, self-
insulating post is the ideal 
line post for high-tensile 
electric fencing. 

These posts won’t rot and 
will keep your fences hot.
Made from polypropylene 
and wood — NO fiberglass!

BUILDING 

ELECTRIC 
FENCES?

®

Searching
 continued from page 7

known pedigree and genetic in-
formation. Although it may be 
tempting to skimp on the price 
of a herd sire, it is important to 
remember how wide reaching his 
impact will be. If replacement 
females are retained from that 
bull’s progeny, and that bull is 
used for four years or more, his 
impact could easily last a decade. 
Therefore, purchasing a bull at 
the local sale barn with no idea of 
his history, or the reason he was 
being sold by his original owner, 
is not a wise choice.

When asked what the ideal 
fi nished weight is for steers, 
Tom Brinks of JBS Five Rivers 
Cattle Feedings said a “good tar-
get is 1, 350 to 1,400 lbs.” How-
ever, it is important to remember 
that there is a fi ne line between 
a steer with an ideal fi nished 
weight of 1,450 lbs. and a steer 
that fi nishes at 1,500 lbs., and 
hangs a carcass discounted as too 
big to fi t the box receiving a dis-
count. Determining an ideal com-
bination of genetics to produce 
the ideal feeder calf is tricky, as 
cattle in the US are raised in a 

wide variety of environmental 
conditions with a wide variety 
of goals in mind. It is important 
to fi nd the right balance of traits 
that best fi ts your goals as a beef 
producer.

Second, animal health remains 
an important issue for feedyard 
managers, perhaps the biggest 
issue they face on a day-to-day 
basis. For feedyards, the “right 
kind” of cattle are healthy cattle 
with low morbidity and mortality 
rates. These cattle have usually 
been through a good health pro-
gram, and premiums are often 
paid for good health programs. 
Although as a whole, the beef 
industry has improved health 
management practices in recent 
years; there is still room for im-
provement. Evidence of the cost 
of illness was shown in recent 
analysis of calves in the Missis-
sippi Farm to Feedlot Program2. 
Healthy calves netted over $100 
net return from fi nishing greater 
than calves treated twice or more. 
This increase in profi t was due 
not only to a greater live value in 
the healthy animals, but also due 
to decreased medication costs.

Preconditioning programs are 
widely accepted as benefi cial in 
reducing sickness in calves, and 
generally ensure that calves are 
weaned for a minimum amount 
of time (typically 30 to 45 days), 
vaccinated, de-wormed, castrat-
ed, dehorned, and bunk broke. 
However, there is often a discon-
nect in information fl ow between 
various segments of the beef 
industry. Often when a load of 
calves arrives at a feedyard, they 
often do so with no health or nu-
tritional background. It is impor-
tant to remember when selling 
cattle, that a premium for a good 
health program cannot be real-
ized if the buyer does not know 
the history of the cattle.

Advances in knowledge of Bo-
vine Respiratory Disease (BRD), 
continuously uncover new fac-
tors which may affect the im-
mune system, and the animal’s 
susceptibility to BRD. Many fac-
tors may affect immunity, and 
may occur pre- or post-weaning 
or may be innate to the animal. 
Preconditioning programs often 
try to control many of these fac-
tors. Providing proper nutrition, 
minimizing stress, and building 

immunity through vaccinations 
are all important parts of any 
preconditioning program.

With cattle supplies at their 
lowest in almost 60 years, it is 
perhaps more important now 
than ever the beef producers 
work together to produce the 
“right kind” of cattle. This starts 
with the cow/calf producer select-
ing the “right kind” of genetics 
to improve performance and car-
cass quality. Both cow/calf and 
stocker operators are responsible 
for implementing good animal 
health programs to ensure that 
cattle are healthy when they 
enter the feedyard, and convey-
ing the health and nutritional 
status of the animals they sell to 
potential buyers. Feedyards are 
responsible for keeping those cat-
tle healthy, and feeding them to 
their ideal weight and condition. 
Ultimately every segment of the 
beef industry is responsible for 
fulfi lling the consumer’s demand 
for beef during this time of low 
supplies.

AJE/PB Montecito
S V F Steel Force S701 x 
KS Miss She’s So Sweet

ASA#2547976 :: 3/4 SM 1/4 AN
EPDs • 6  0.0  29  49  4  -2  13  *

Carcass • -8.7  -.01  .25  .04  .24  API 94  TI 62

Semen available through SEK and Cattle Visions. $25/unit.

STF Smoking Hot
ST F Shocking Dream x 

STF Onyx 451W
ASA#2584339 :: PB SM

EPDs • 10  -0.8  30  54  10  2  17  16

Carcass • -6.6  -.03  .32  .01  .09  API 116  TI 67

Limited quantities of Semen available by package purchase.
$1,000/10 Units :: $2,000/25 Units

Owned with Silvertowne Farms.

RS&T Homeboy
WAGR Dream Catcher x 
STF Sally Jo (Too Red)

ASA#2619439 :: PB SM
EPDs • 7  0.7  29  53  7  7  22  18

Carcass • -5.1  -.06  .47  .00  .08  API 121  TI 69

Semen available through SEK and Cattle Visions. $40/unit.

Owned with Paulsen Cattle.

Semen Available for PurchaseCall us today 

to order semen or

a package on 

these sires!

Watch for the RS&T Sale consignments to these top Simmental sales::

Bulls for sale by Private Treaty.  Visitors are always welcome!

Scott Cowger 816-304-0371 • John Cowger 816-262-2607

Manager: Andrew Lautt 620-767-2156

JOHN, BECKY, SCOTT & JORDAN COWGER
10000 County Road 222 • Savannah, MO 64485



  While all beef pro-
ducers face extreme 
challenges during a 
time of drought, those 
calving in the fall, fol-
lowing a summer of 
record breaking tem-
peratures and rain-
fall values well below 
average, face a unique 
set of challenges that 
warrant additional 
management considerations.   
Body Condition Score
  Body condition scoring (BCS) 
is a tool that can be used to 
estimate the energy reserves 
of cattle. In the beef industry 
a 9-point scale is used, with 1 
being emaciated and 9 being 
obese. Using BCS, producers 
can estimate the energy bal-
ance of their herd. Research 
has revealed that the BCS 
prior to calving has a great-
er impact on subsequent re-
productive performance of a 
female, than BCS following 
calving, regardless of BCS or 
weight gained following calv-
ing. It is recommended that 
cows calve in a BCS of 5 to 
5.5 for optimal reproductive 
effi ciency.
   With the nutrition value of 
range forage being less then 
optimal during a drought, 
BCS must be closely moni-
tored to ensure that fall calv-
ing cows do not enter into 
a negative energy balance 
and begin to lose BCS prior 
to calving.  This will have a 
detrimental impact on sub-
sequent pregnancy rates. In 
addition, cows that are thin 
(BCS ≤ 4.5) or in a nega-
tive energy balance are at a 
higher risk of experiencing 
calving diffi culties, which not 
only puts the cow and calf at 
risk during birth, but also 
may reduce the reproductive 
performance for the following 
breeding season.
Birth Weights and Gesta-
tion Length
   Uterine blood fl ow is criti-

cal not only for the devel-
opment of the placenta, but 
also for the continued growth 
of the fetus. In times of heat 
stress, thermal regulation 
mechanisms are activated to 
maintain homeostasis and 
normal body temperatures 
within the animal. One of the 
main mechanisms mitigating 
heat stress is the direction 
of blood fl ow. During periods 
of high temperatures, blood 
fl ow is directed away from 
the core of the body, to the 
surface for cooling. Nutrients 
are delivered to the fetus via 
the maternal blood, therefore 
this cooling process results 
in a reduction of nutrients 
available for placental and 
fetal growth. Research has 
shown that reduced uterine 
blood fl ow resulted in a re-
duction of cotyledonary mass, 
reducing the total surface 
area for maternal to fetal nu-
trient exchange. Therefore 
with the reduction of nutri-
ents available for growth, it 
is common to experience re-
duced birth weights follow-
ing a period of heat stress 
during gestation. In addition 
to lower birth weights, calv-
ing dates may be earlier than 
expected. While in most cases 
calves will not be born early 
enough to have serious con-
sequences, producers should 
still be prepared.
South Dakota State University

cal not only for the devel

FALL CALVING 

FOLLOWING A DROUGHT
SUMMER GRAZING GONE, 

PRODUCERS LOOK TO 
WINTER ANNUALS

  With summer’s grazing gone, many 
livestock producers are looking to 
winter annuals to sustain what’s 
left of their herds.
  “Producers needing to provide 
quick grazing will soon be plant-
ing winter annual forages such as 
annual ryegrass, wheat and cereal 
rye,” said John Jennings, professor-
forages for the University of Arkan-
sas System Division of Agriculture.
Choosing the right variety could 
mean the survival of livestock op-

erations stretched hard by this 
year’s drought. Livestock produc-
ers should check the USDA plant 
hardiness map to see what zone the 
operation is in; and what varieties 
might be best suited for that loca-
tion.
   “The lowest price may make some 
varieties appealing,” Jennings said. 
“But some of those cheaper variet-
ies don’t have enough cold tolerance 
for most Arkansas conditions.
   “A cheap variety becomes very ex-
pensive if it does die in the cold or 
if it’s stunted by cold weather and 
produces little forage,” he said. “In 
a year like this, it can pay to plant 
known varieties to ensure forage 
production.”
Options 
    Ryegrass can be planted as early 

as late August with good soil mois-
ture. “Early planted ryegrass can 
provide grazing in late fall,” Jen-
nings said. Late planted ryegrass 
– November – will not provide sig-
nifi cant grazing until late winter – 
March – except in warm winters like 
2011-12.”
   Wheat is another option. While 
most varieties are selected for grain 
production, a growing number of 
livestock producers plant wheat 
for grazing, he said. Variety selec-
tion for forage is important because 
some popular wheat varieties for 
grain production produce very little 
fall forage growth. Earlier maturing 
varieties tend to produce more leaf 
growth for grazing in fall. 
   Triticale, a cross of wheat and rye 
“has a growth pattern and yield 
closer to rye than wheat, and makes 
a very good forage,” Jennings said. 
Grazing trials at the Southwest 
Research and Extension Center in 
Hope has shown good results and 
other tests show certain varieties 
have the potential to make a hay or 
baleage crop by late November to 
early December, if planted by early 
September.
Arkansas Division of Agriculture
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essentially proteins. In order 
for proteins to be synthesized, 
basic building blocks (dietary 
proteins and amino acids) 
must be present to create the 
structure. Energy is required 
to facilitate the synthesizing 
reactions. The availability of 
protein has very practical re-
sults. Research studies have 
shown that calves born to cows 
that are fed a diet lacking in 
protein in the early stages of 
pregnancy, may be more sus-
ceptible to respiratory disease 
later in life. This is thought 
to be caused by poor lung de-
velopment during gestation. 
This could be related to a lack 
of the basic building materi-
als for tissue synthesis or for 
proper RNA replication, which 
instructs the body HOW to 
build these tissues. Further 
research has examined the in-
cidence of bovine respiratory 
disease (BRD) in feedlot cattle. 
Fifteen to 45 percent of cattle 
have been affected by BRD 
and one to fi ve percent of cat-
tle placed in feedlots die from 
this disease. Anything we can 
do to reduce BRD and respira-
tory problems will be huge for 
the industry in the form of ad-
ditional profi ts. There is likeli-
hood that FP through proper 
nutrition can help reduce the 
incidence of BRD in these 
cattle. This may also become 
increasingly important as the 
industry’s access to antibiotics 
becomes more restricted.
   But protein and energy are 
not the only nutrients requir-
ing attention. We have known 
for years that minerals have 
long played a role in embryo 
and fetal development. For ex-
ample, Wilberg and Neuman 
reported in 1957 that there 
was an association between 
DNA and the trace mineral 
Manganese (Mn). Based on 
their work it was suggested 
that Mn has a functional re-
lationship in the transmis-
sion of genetic information. 
De Carvalho and co-work-
ers (2010) reported that Mn 
seems intimately involved in 
the synthesis of protein as 
well as DNA and RNA. Their 
results suggested that epiphi-

seal growth plate cartilage 
was affected during the early 
stages of embryo develop-
ment due to Mn defi ciency in 
the diet of the dam. This went 
on to result in malformations 
of the calf ’s reproductive sys-
tems and birth of calves with 
congenital defects in the skel-
etal tissues. So from this we 
can infer that if Mn is in short 
supply in the cow, this defi -
ciency will be present in the 
reproductive tissues and may 
be in short supply during the 
initial phases of cellular divi-
sion when the transmission 
of this genetic information is 
critical.
   Additionally, to illustrate 
the importance of certain nu-
trients at very early develop-
mental stages, Lequarre and 
co-workers (2001) reported the 
presence of Zinc (Zn), Copper 
(Cu) and Mn dependent en-
zymes in bovine embryos pri-
or to placental implantation. 
These enzymes include super-
oxide dismutase (SOD), which 
is a critical anti-oxidant and 
is found in virtually every cell 
in the body. This study showed 
that this enzyme was present 
from the very early stages of 
life. The synthesis and effect 
of this enzyme requires the 
presence of Cu, Zn and Mn.
  A second key to FP is the 
development of the placenta 
and the vascular system that  
supplies the blood fl ow in the 
fetus. From conception to Day 
90 the fetus is developing vital 
organs along with the devel-
opment of the placenta so cow 
nutrition is important at this 
time. The critical time period 
for attachment of the placen-
ta to the uterine wall and the 
subsequent vascular system 
for the fetus begins at 90 days 
after conception. By day 120, 
blood (and nutrient) fl ow to 
the fetus has increased great-
ly. During this critical span of 
days, (90 to 120 days) if the 
cow is malnourished, the de-
velopment of the vascular sys-
tem between the uterus and 
the fetus affects the ability of 
the fetus to get nutrients and 
oxygen from the mother. If this 
nutrient delivery system is in-

adequately developed it will 
negatively impact the growth 
and development of the fetus. 
Vonnahme (2007).
Conclusions - So what does 
this mean to the Purebred 
or Commercial Cow/Calf 
Producer? 
   Most producers will tell 
you that they focus strongly 
on management and nutri-
tion during the period prior 
to calving and leading up to 
breeding. But, in many cases, 
this focus is driven by a de-
sire to get the cow rebred af-
ter calving. What this concept 
emphasizes is that not only 
do we need to be attentive to 
facilitating the next pregnan-
cy but also that what we are 
feeding and how we are man-
aging the cow at this point in 
time has signifi cant and long 
term implications on the over-
all life and productivity of the 
new calf. In a time when pro-
duction effi ciency is so criti-
cal, the producer cannot leave 
anything on the table.
   So while it is important to 
pay attention to year-round 
nutrition and total manage-
ment special attention should 
be given to that period start-
ing 45 to 60 days prior to calv-
ing on through the fi rst 90 
days after conception. First, 
because we are equipping the 
cow to deliver the optimum 
genetic material (DNA). Also 
remember, it takes approxi-
mately 60 days for sperm cells 
to develop so there needs to 
be a focus on the bulls prior to 
the breeding period as well to 
insure their genetic integrity 

as well. Second, at conception 
we want that initial cellular 
multiplication, growth and de-
velopment to be as sound as 
possible and for that embryo 
to become implanted and the 
vascular attachment to devel-
op optimally. Finally, the nu-
trient supply from the cow to 
the developing fetus must be 
complete with nothing com-
promised. Again, all of this at-
tention being given to insure 
maximum genetic expression 
and performance throughout 
the unborn calf ’s life. 
   This is not just a matter of 
taking the shotgun approach 
to your nutrition program. 
All facets need to be careful-
ly planned and designed for 
your operation and your herd. 
Many producers already have 
a good nutrition and manage-
ment program. This is where 
the fi ne-tuning can really pay 
benefi ts. This is also an oppor-
tunity to inject added value 
into your marketing program. 
There is a distinct advantage 
to not only promoting your 
genetics but also the fact that 
your program addresses the 
genetic integrity of every ani-
mal from the point of concep-
tion.
   Dr. Steve Blezinger is a man-
agement and nutritional con-
sultant with an offi ce in Sul-
phur Springs, TX. He can be 
reached at sblez@verizon.net 
or at (903) 352-3475. For more 
information please visit us on 
at www.facebook/reveillelive-
stockconcepts. 
Cattle Today

Keep or cull open 
replacement heifers?
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O’Riley Livestock’s

Hay Grinding Service
(618) 698-6117

Marissa, IL

“Get the Most Value Out of Your Roughage”

Eliminate Sorting, Keep Hours Off Your Tractor,
Reduce Fuel Consumption, Extend The Life of
Your Feed Mixer, Cut Feeding Time in Half!

-Hay (Round or Square Bales)

-Straw (Feed or Bedding)

-Grind Stalks or Straw for Bagging

 Wet Distillers or Brewers Grain

-Bean Stubble

-Corn Stalks

-Blending (Hay and Corn Stalks)

-Grind Ear Corn

-Add Dry Hay To Your Reel Mixer

-Grind High Moisture or Dry Corn

New!

Polyfence 

Wizard

-Makes temporary fence building FAST, EASY, and a one person job.

-Holds over one mile of poly wire and over 50  posts.

-Great for cell grazing, fencing off hay lots, cross fencing and much more.

$325
Plus 

Shipping

www.wendricktools.com
     620-222-4708

Inventory Weeds Now for 
Control Next Year

By Eddie Funderburg

   As you probably know, it's now 
too late in the summer to spray 
for most pasture weeds. There 
are a few exceptions, but most 
weeds in pastures should be 
sprayed in the spring when they 
are young and actively growing. 
That said, you can do something 
now that will improve your weed 
control program next year.
  Now is a good time to inven-

tory your weed situation. One 
thing is for sure - if you have a 
lot of weeds in a certain place 
this year, you'll probably have 
them again in that place next 
year. Right now, weeds are large 
enough to see and most will have 
seed heads or fruiting parts that 
make them easier to identify. 
This greatly aids in inventory-
ing the weeds.
  How should one conduct a 
weed inventory? First, identify 
the species and abundance of 
each of the weeds you want to 
control. The abundance rating 
system can be as simple as few, 
many, scattered or "more than I 
can shake a stick at." Mark this 
information on a fi eld map and 
highlight areas where there are 
hard-to-control weeds or partic-
ularly high numbers of weeds. 
Be sure to accurately identify 
areas where you might be able 

to spot spray diffi cult-to-control 
weeds and save some money by 
not spraying the entire fi eld.
   Next, identify areas on the map 
you don't want to spray or where 
you don't want to spray certain 
herbicides. Examples are areas 
where you want to maintain clo-
vers or areas with certain wild-
life foods. In these areas, you 
may want to avoid herbicides 
altogether or use herbicides that 
are not as harsh on the plants 
you want to keep. For example, 
if you want to keep clovers in an 
area, don't use Grazon P+D. As 
an alternative (although not as 
good from a weed-control per-
spective), you can wait until the 
clovers produce seed and spray 
with something like 2, 4-D. This 
herbicide program will not be 
as effective because you're not 
spraying at an ideal time for 2, 
4-D to work, but it will control 

some weeds and not wipe out the 
clovers.
  After you have inventoried the 
situation, sit down and work out 
a spray plan and budget that in-
cludes the correct herbicides to 
use and when to use them. Many 
of the weed control failures we 
see are due to using incorrect 
products for the targeted weeds 
or spraying at the wrong time.
  Creating a spray plan now, 
when the weeds are easy to 
identify, can be very valuable in 
controlling weeds at the least 
cost in the spring. It can ensure 
that you spray what you want to 
spray, where you want to spray 
it, to control what you want to 
control.

Noble Foundation
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CALL FOR A DEALER NEAR YOU –

KROGMANN MFG. 1-877-745-3783
Toll Free www.krogmannmfg.com

F.O.B. Factory Restrictions Apply

EACH

FEED BUNKS 
FREEZE-PROOF WATER TANKS 

FENCE LINE FEEDERS

COMMODITY BUNKS

For Best Quality, Best Price
& Best Service

The Concrete Works, LLC
417-265-3504 Souder, MO

CONCRETE CATTLE FEEDERS

Best 
Value!

FIELD BUNK FEEDER

Single and 

Super Tanker!

417-869-9500417-869-9500
Exit 70 • I-44 & Hwy MM • Exit 70 • I-44 & Hwy MM • ApprApprox. ox. 

3 Mi. 3 Mi. W. of Springfield & 1 MNi. E of . of Springfield & 1 MNi. E of 
James RiverJames River Hwy Hwy

417-869-9500
Exit 70 • I-44 & Hwy MM • Approx. 

3 Mi. W. of Springfield & 1 MNi. E of 
James River Hwy

Standing 
Apart
from the Herd Can Be

A Very 
Good Thing

FeederFeeder Cattle Sale! Cattle Sale!Starts at 8 a.m. every 
Starts at 8 a.m. every Wed.ed.

Weekly Dairy Sale!eekly Dairy Sale!
Sale starts at 1Sale starts at 11:00 a.m. every 1:00 a.m. every Tues. ues. 

Special Sale 4th Special Sale 4th Tues. of each month.ues. of each month.
Stock Cow & Bull Sale!
Stock Cow & Bull Sale!

Starts at 9 a.m. every Mon.
Starts at 9 a.m. every Mon.

Feeder Cattle Sale!Starts at 8 a.m. every Wed.

Weekly Dairy Sale!
Sale starts at 11:00 a.m. every Tues. 

Special Sale 4th Tues. of each month.
Stock Cow & Bull Sale!

Starts at 9 a.m. every Mon.

DROUGHT AFFECTS SURFACE 
WATER QUALITY

By Dr. Lee Jones, DVM, MS

  As surface water evaporates 
and isn't recharged by fresh 
rains, it increases the con-
centration of water contents 
such as nitrates, phospho-
rus and other elements. This 
makes for an excellent place 
for growth of potentially tox-
ic substances such as blue-
green algae. Recently we re-
ceived reports of livestock 
found dead near a shallow 
pond. The local veterinarian 
suspected an algal bloom or 
rapid growth. The water was 
tested for cyanotoxins. Ac-
cording to Gary Burtle of the 
aquaculture unit of the ani-
mal and dairy science depart-
ment in Tifton, "We have few 
cases of cyanobacterial toxins 
reported in Georgia. Howev-
er, I expect that to change if 
the dry weather continues." 
   Cyanobacteria, often re-
ferred to as blue-green al-
gae, are microscopic organ-
isms that live in all types of 
water. Cyanobacteria grow 
quickly or bloom, sometimes 
even overnight, when water 
is warm, slow moving or stag-
nant and there is an increase 
in the concentration of nutri-
ents. Farm ponds are excel-
lent places for algal blooms 

under certain circumstances. 
  Though algal blooms typical-
ly occur in the summer or ear-
ly fall they have been known 
to happen during other times 
as well under the right envi-
ronmental conditions. Usu-
ally, scum forms on the water 
surface when a bloom occurs, 
but a bloom can take place be-
low the surface. Blooms aren't 
always green but can be red-
dish brown or some combina-
tion of colors. As it dies off it 
may smell like rotting plants 
but there may be no odor at 
all. Not every bloom is toxic, 
but the toxins, such as micro-
cystins, may be in the water 
or algae and are toxic to pets, 
people, livestock and wildlife. 
   The toxin levels of blooms 

vary and toxicity depends 
on the amount the animal 
drinks. There are three types 
of toxins: Neural, liver --oth-
erwise known as hepatic -- 
and a skin toxin. If an animal 
drinks enough of the neuro-

toxin, death can come quickly 
and often these animals are 
found very close to the water. 
The liver toxin or hepatotoxin 
usually does not cause sudden 
death. Sometimes the affected 
animal may have colic symp-
toms, abdominal cramps, ex-
cessive drooling, lose their ap-
petite and be very lethargic. 
The skin toxin causes a con-
tact irritation that can be se-
vere if exposed to high levels. 
   It is not possible to tell if a 
bloom is toxic without testing 
the water so it is best to avoid 
blooms and keep all livestock 
and pets away from water 
when the bloom scum is pres-
ent. There is no way to predict 
when or if a bloom will occur. 
   The presence of harmful 

continued on page 26
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Buffalo Livestock Market

Barn 417-345-8122

Watch our 
sale live on the 

Internet at
www.dvauctions.com

URBANA FARMERS EXCHANGE 
FOR ALL YOUR WW EQUIPMENT NEEDS 

CONTACT CLINT KELLEY OR KELLY GLOR 
417-993-4622 OR 1-800-9825-5423

HIGHWAY 65 & OAK ST.    URBANA,MO 65767

MID-SUMMER MAY BE BEST TIME TO MID-SUMMER MAY BE BEST TIME TO 
DE-WORM HERDDE-WORM HERD

By: Richard M. Hopper, 
DVM, MSU-CVM

   The middle of the summer 
is traditionally a time when 
producers don't have to focus 
a lot of time on the cowherd. 
With the exception of fl y con-
trol and the occasional prob-
lem with a toxic or noxious 
plant we can tend to ignore 
things a little. However the 
middle of the summer may 
be one of the best times to 
deworm your cattle. In this 
article I will provide you a 
brief overview of strategic 
deworming, which is just a 
term coined several years 
ago to refl ect a deworming 

plan that takes into account 
pasture worm burdens, 
worm life cycles, climate 
conditions, and treatment 
timing to increase your eco-
nomic return from this im-
portant health management 
tool. 
   Cattle producers tend 
to deworm cattle at times 
based on convenience and 
tradition. Anthelmintics (de-
wormers) are usually select-
ed based on cost, perceived 
effectiveness, or many times 
convenience of administra-
tion. Knowledge of parasite 
life cycles, coupled with the 
effectiveness of our modern 
anthelmintics makes it pos-

sible for producers with the 
assistance of their veterinar-
ian to deworm their cattle 
more effectively. Deworming 
cattle even in a haphazard 
way is usually cost effective 
from the standpoint of a cost 
to performance return, but 
to maximize returns from 
your deworming program 
you must utilize a strategic 
deworming program. 
  Strategic deworming in-
volves developing and im-
plementing a long-term plan 
in which you and your veter-
inarian base product selec-
tion, time of deworming, and 
interval between deworming 
on the pasture environment, 
the season or climate, and 
the cowherd's stage of the 
production cycle. Therefore 

a strategic deworming pro-
gram is often or in fact usu-
ally different among farms. 
Since at any given time 95 
percent of the parasites are 
on the pasture and only fi ve 
percent are in your cattle, 
an important aspect of a 
strategic deworming pro-
gram is timing administra-
tion of the anthelmintic in 
an attempt to break the life 
cycle of the parasites and 
decrease pasture load. As 
you might imagine if this is 
done successfully over sev-
eral years the parasite load 
on a pasture can be signifi -
cantly reduced. This situ-
ation will not allow you to 
curtail or decrease the fre-
quency of your deworming 

continued on page 26
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In 1974, after Steve and Peg-
gy were married, they migrated 
to Southwest Arkansas, where 
she had grown up, and went to 
work building their own cattle 
operation and raising a fam-
ily. “Between 1974 and 1987, 
we ran commercial cattle, even-
tually getting our numbers up 
to around 300 cows, many with 
quite a bit of ear, and even ran 
a registered Brahman herd of 40 
to 50 females,” he recalls. 

 “Then, in ’87, our two old-
est children, Brad and Suzanne, 
needed 4-H heifers, so we bought 
them some Simmental. Based on 
my experience in my dad’s herd, 
I’d always been partial to the 
breed, and we began to run some 
Simmental-cross bulls on our 
commercial cows, which eventu-
ally led to our registered Sim-
mentals.”

After phasing out their Brah-
man-cross cows, the River Bend 
herd moved steadily toward cat-
tle that could tolerate the heat 

without the infl uence of ear. “We 
have identifi ed some SimAngus 
that work very well in this envi-
ronment and we like to keep ani-
mals from both sides of the par-
ent breeds that have slick hair. 
If an animal is not heat-tolerant, 
we cull them, so in effect, we 
have developed our own strain 
of cattle selected to endure hot 
temperatures,” he said.

The Groves make extensive 
use of A.I., breeding their regis-
tered cows exclusively that way. 
“If she won’t settle, she goes to 
market,” he comments. “We’ll 
breed them twice and if she 
comes into heat a third time, we 
fi gure she has fertility problems 
and it is time to leave the herd.” 

Cows are bred to calve in 
January and February, 
timed so that calves are on 
the ground when green grass 
appears in early March.

For the past few years, 
they have experimented with 
embryo transfer, producing 

a couple of dozen eggs, 
which are placed in their own 
commercial recipients. “ET en-
ables us to multiply the genes 
from our top-end cows,” he 
said.

The Groves family also takes 
advantage of a stand of 1,200 
natural, wild-grown pecan 
trees. “We handle all the cattle 
labor ourselves, but need some 
specialized assistance to har-
vest those pecans. Although they 
grow wild, we still have to man-
age and harvest the nuts. After 
a frost and adequate moisture to 
weaken the stem, we shake the 
trees hard enough for the pecans 
to hit the ground where a man 
comes in and picks them up on 

a percentage basis. The shaker is 
powerful enough that the dishes 
will rattle in the house 100 yards 
away,” he states.

 “We graze around the 
pecan trees which provide cool-
ing shade and the grass is good 
because we fertilize the trees; 
however, the cattle are removed 
several weeks before the har-
vest, because manure can cause 
harvesting problems and some 
cows will actually eat the nuts. 
We make enough money from 
that little enterprise to sup-
port our cattle habit,” he joked.            
Home Grown Labor Force

Steve and Peggy are the par-
ents of four children, all living 
within a short 40-minute radius 

of the farm.
Brad, who is a full-time part-

ner with his folks, is married to 
Keli, a certifi ed teacher and lives 
12 minutes away in Lewisville. 
They’re the parents of a daugh-
ter and two sons: Kalen, Reid 
and Kord. 

Their second child is Suzanne, 
a fi rst grade teacher who is mar-
ried to Ag teacher Shane Ply-
ler, and has provided Steve and 
Peggy with two grandchildren: 
Keely and Cooper. The Plylers 
live about 20 miles from River 
Bend Farms.

Second son, Chase, a former 
president of the American Junior 
Simmental Association (AJSA), 
was employed for two years as 
an ASA Field Representative 
from 2008 to 2010. Married to 
Krystal, a registered nurse, they 
also live on the farm. He is self-
employed, handling agricultural 
contract work and runs a small 
herd of his own.

Their youngest, Jessica, also 
an R.N., lives about 40 minutes 
away. She’s married to Casey 
Harrison, who raises chickens 
for a living.

“They’re all close enough that 
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Peggy and Steve with their children, in-laws and grandchildren, front the left: Shane, 

Suzanne, Keely, and Cooper Plyler; Jessica and Casey Harrison; Peggy and Steve; Kalen, 

Keli, Kord, Reid and Brad; Chase and Krystal.

we get to watch our grandkids 
grow up and have some dandy 
family gatherings. All four of our 
kids came out of the AJSA pro-
gram and benefi ted from it,” he 
said.

Program promotion is largely 
by word-of-mouth. “I’d like to 
increase our marketing effort, 
but we always seem to run out 
of bulls before we run out of cus-
tomers. Our plans are to expand 
our bull market in the near fu-
ture, but one thing we refuse 
to do is compromise quality for 
quantity. We cull deeply and will 
continue to that,” he says with 
obvious conviction.

 “We have an abundance 
of grass and hay here on our 
place, and we plant corn for si-
lage, but what we produce goes 
directly into the cattle,” he con-
cluded. “We are strongly dedicat-
ed to the business of raising and 
selling beef.” 
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nial pasture grasses green up 
next spring.
    Rye won’t make as much 
fall grazing as quickly as oats, 
Kallenbach says. It can pro-
vide about 1.5 tons per acre, 
however.
   “That can help reduce win-
ter feed bills,” Kallenbach 
says. “The downside for crop 
farmers is that rye must be 
killed before corn or soybeans 
can be planted next spring.
   “The most widely used cere-
al for winter grazing is wheat. 
Lots of cattle are grazed on 
winter wheat, especially in 
Kansas.”
   An advantage of wheat is 
that it can be grazed in both 

Use Cereal
 continued from page 17

oats, spring triticale, or annual 
ryegrass (see section below on 
annual ryegrass). An increasing 
number of producers are gaining 
experience with August planted 
oat. Oat seed usually can be pur-
chased at a more economical price 
than spring triticale seed, but ei-
ther species will produce good dry 
matter yields within 60 to 80 days 
after planting. When planted the 
fi rst two weeks of August and with 
adequate rainfall, oat and spring 
triticale can produce from 4000 
to 5000 lbs/acre of dry matter by 
mid-October. They will reach the 
boot stage of growth in October, 
which provides the best compro-
mise of yield and forage quality. If 
harvest is delayed until November, 
the early August planted oat and 
spring triticale will be in heading 
stage and will yield 6000 lbs of dry 
matter/acre or more. Early August 
planted oats or spring triticale for-
age will have crude protein (CP) 
content of 12 to 15% and neutral 
detergent fi ber (NDF) of 38 to 50% 
depending on planting date and 
stage at harvest.
Late August to Early Septem-
ber Plantings: 
  Spring oat, spring triticale, and 
annual ryegrass can also be plant-
ed from late August to mid-Sep-
tember, immediately after an early 
corn silage harvest. These later 
planting dates will produce lower 
yields (1500 to 3000 lbs dry matter/
acre) and harvest will be delayed 
into months with poor drying con-
ditions (November to early Decem-
ber), but would be an excellent op-
tion for grazing or green chopping. 
Forage quality will be very high 
with these later plantings - CP 
will range from 20 to 32%, NDF 
will be 30 to 38%, and NDF digest-
ibility will be 75 to 85%. If an early 
spring forage harvest is desirable 
next year, winter triticale and win-
ter rye should be included in the 
mixture with the spring oat and 
spring triticale planted in late Au-
gust and early September.
Late September to October 
Plantings: 
    Wheat, winter triticale, and win-
ter rye can be planted to produce 
good yields of high quality forage 
next spring. Rye will grow and 
mature the quickest in the spring 
and has the deserved reputation 
of becoming “like straw” in a short 
period of time once it turns repro-
ductive in the spring. Wheat and 
winter triticale will be easier to 
manage next spring because they 
mature later and more slowly than 
rye. Forage quality can be excellent 

Planting Small
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fall and spring, but still make 
a grain crop. However, cattle 
must be pulled off wheat fi elds 
before the crop begins to joint. 
That is when the cereal grass 
prepares to make seed heads.
  Managed right, wheat can 
provide tons of forage and a 
full grain crop. Wheat fi ts into 
a rotation of grazing, wheat-
grain harvest and a late-
planted soybean crop.
  That means cattle must have 
other pastures to go to by mid-
March.
UMC

for these species if harvested in the 
vegetative to boot stage of growth 
in the spring, producing from 2 to 
4 tons/acre of dry matter depending 
on stage of harvest.
Seeding Rates and Mixtures:    
   Plant high quality seed of a 
named variety to ensure high ger-
mination rate and avoid unpleasant 
surprises regarding varietal iden-
tity and crop characteristics. Oats 
should be planted at 75 to 100 lbs 
per acre and spring triticale at 90 
to 110 lbs/acre when seeded alone. 
Winter rye should be seeded at 110 
lbs/acre while wheat and winter 
triticale should be seeded at 110 to 
120 lbs/acre. For mixtures of these 
small grains, the seeding rate of 
each component can be reduced to 
70% of the full rate.
   When planting in early August, 
fi eld peas or soybeans could be add-
ed to the mixture to boost the CP 
content of the forage, an important 
consideration for dairy producers 
this year. While we have no data on 
planting such mixtures in August, 
we would expect the CP content to 
be increased by 3 to 4 percentage 
units when including fi eld peas or 
soybeans with oats or spring tritica-
le planted by August 10 to15. This 
should provide an extra value of 
$40 to $50/acre from the increased 
protein content of the forage. This 
needs to be compared to the extra 
cost of the legume seed included in 
the mixture. Field peas should be in-
oculated with N-fi xing bacteria and 
sown in the mixture at 70 to 90 lb/
acre. Soybean seeding rates for this 
application are not well defi ned, but 
perhaps should be included in the 
mixture at 60 to 70% of normal soy-
bean seeding rates. If the legume 
seed cost is no more than $50/acre, 
then including the legume in the 
mixture should be cost effective for 
lactating dairy cows, because the 
legume-small grain mixture should 
have lower NDF content leading to 
higher forage intake and greater 
milk production.
Annual Ryegrass Option: 
  Annual ryegrass is another possi-
ble option for producing high qual-
ity forage, especially for grazing in 
late autumn and early winter fol-
lowed by forage harvests or grazing 
next year. Some varieties are more 
likely to survive the winter than 
others. The forage quality will be at 
least equal to and is usually higher 
than that of the small grain forages 
discussed above.  Plant 20 to 25 lbs/
acre of annual ryegrass seed and 
apply 30 to 50 lbs N/acre either at 
planting or at early tillering stage. 
Additional nitrogen will be required 
next spring for good production.
   We have planted annual rye-

grass in early September for sev-
eral years, and one can expect 800 
to 2000 lbs of dry matter/acre by 
late November and early December, 
with yields of 3 to 5 tons of dry mat-
ter/acre the following year from im-
proved varieties with good winter 
survival and with adequate nitro-
gen fertilization rates. Some variet-
ies produced 6 to 7 tons/acre of dry 
matter in 2012. Annual ryegrass 
can be planted earlier in August, es-
pecially if soil moisture is favorable, 
which should provide higher yields 
in late autumn (up to 3000 lbs/acre 
dry matter).
Agronomic Management
* No-till planting of these supple-
mental forages will conserve mois-
ture and provide fi rmer soil for 
either harvesting equipment or 
grazing animals in the fall. 
* A burn down application of glypho-
sate is an important and cost-effec-
tive weed control practice prior to 
planting. 
* When planted after wheat, oat, 
spring triticale, or annual ryegrass 
will likely require 40 to 50 lbs N/
acre at planting for best economic 
returns. Manure applications can 
replace some or all of the N fertil-
izer need, depending on the amount 
of readily available N in the ma-
nure. 
* When planting after corn silage 
this year, it is NOT advisable to 
apply additional nitrogen, because 
there probably is still suffi cient car-
ryover nitrogen in the soil from the 
corn crop. Applying more nitrogen 
after a corn this year has a high 
probability of resulting in toxic lev-

els of nitrates in the forage at har-
vest this fall.
Harvesting/Grazing Options
*Chopping and ensiling these 
supplemental forages is the best 
mechanical harvest alternative, 
whether harvesting this fall and or 
next spring. Wet wrapping individ-
ual bales will work, but is more ex-
pensive than ensiling into a perma-
nent structure or long silage bags. 
* Dry baling in the fall has been 
done, but it’s a challenge because 
the small grains dry about half 
as fast as grass hay. Ryegrasses 
are also slower to cure than other 
grasses. When cutting in early No-
vember, that typically means at 
least two weeks or more of curing 
time. Baling will result in lower for-
age quality compared with silage. 
* For September planted forage, 
grazing will provide the most effec-
tive and affordable alternative for 
harvesting the forage. Beef cattle 
producers have strip grazed oats 
all winter and actually began the 
calving season on them before the 
oats ran out in mid-March. So graz-
ing through part of the winter could 
be an option for dry cows or heifers. 
Oats won’t die until temperatures 
have been in the mid 20’s for sever-
al hours. That means they’ll still be 
green and alive in December most 
years. The other forage options 
mentioned will survive even longer 
before going dormant.
OSU
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bacteria can be suspected if 
there is a scum on the surface 
or the water has a bluish or 
green color. The presence of 
potentially toxic algae is de-
termined microscopically, but 
the presence and level of tox-
ins have to be confi rmed by a 
lab test. 
  Wind will concentrate the 
bloom to the downwind side 
or corner of a pond, so it is 
best to keep cattle away from 
that end. If dead wildlife is 
found around a pond it is 
a good idea to get the cattle 
away from it as soon as pos-
sible: Some cattle develop a 
taste for the dried crust of 
pond scum on the banks. 
   Livestock affected by the 
neurotoxin may not die imme-
diately but may be disorient-
ed, stagger or refuse to get up. 
There is no antidote or treat-
ment for poisoned animals. 
In the case of liver toxins, the 
effects may be delayed and 
animals get sick three to four 
weeks after drinking from the 
contaminated water source. 
Occasionally, a condition 
called secondary photosensi-
tivity occurs following severe 
liver damage. The liver breaks 
down chlorophyll from ingest-
ed green plants and removes 
it from the body, but when it 
is damaged the chlorophyll 
breakdown products circulate 
in the bloodstream. When the 
product is in the capillaries of 
white areas of skin it reacts 
to light and causes a toxic re-
action and sloughing of the 
white areas of skin. Some of 
these animals can get well 
but have to be kept out of the 
sun until the liver and skin 
heal. A blood test can show if 
there is liver damage. 
   Ponds contaminated with 
algae blooms can be treated 
with copper sulfate. These 
products can be purchased 
at many farm livestock sup-
ply stores. Always follow label 

directions when applying the 
solution. Copper is especially 
toxic to sheep so they should 
not be allowed to drink from 
treated ponds. Copper sulfate 
is toxic to fi sh and eating fi sh 
from treated ponds is not rec-
ommended. The pond should 
be safe after a few weeks. 
   Stagnant ponds can also 
be a source of other bacteria 
such as Aeromonas, which 
have even been known to kill 
fi sh in hatcheries. Animals or 
people with an open sore that 
gets infected with Aeromonas 
or other bacteria growing in 
stagnate water may have se-
vere, even life-threatening 
infections. It is best to avoid 
stagnant water altogether 
and to prevent livestock or 
horses from wading into stag-
nate ponds, especially those 
covered with slime. Sediment 
bacteria are suspended or 
mixed in the water more of-
ten during lower water levels, 
too. Levels of E. coli in water 
from rivers have been shown 
to increase during drought 
years when the sediment was 
distributed. 
  Producers who suspect their 
ponds may have potentially 
toxic algal bloom should con-
tact their local veterinarian 
or Extension agent immedi-
ately. Many veterinary clinics 
can evaluate blood samples 
to see if animals have liver 
damage. A necropsy should be 
done of all animals suddenly 
found dead and appropriate 
samples should be submitted. 
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program, but it will decrease 
the loss of productivity that 
parasites cause "in between" 
dewormings. Consider the 
situation that occurs with 
a random deworming. The 
cattle are "purged" of the 
worms but because they are 
continually exposed they be-
come reinfected and within 
three to four weeks begin 
shedding more worm eggs on 
the pasture. Does this mean 
random deworming is not ef-
fective? No, as I stated ear-
lier it is cost effective and it 
does remove the worms from 
the cow albeit temporary. 
It is just that repeated de-
worming in the spring when 
grass is lush and the climate 
is most conducive to para-
site build-up on the pastures 
is most effective in economi-
cally controlling parasites. 
   I mentioned several factors 
that should be considered in 
developing our deworming 
program. How does each im-
pact parasite control? The 
season of the year has the 
most obvious impact. De-
spite what most people think 
most cattle intestinal worms 
can survive the winter even 
in the northern states much 
less Mississippi. We do how-
ever get good response from 
our deworming efforts that 
are timed after a hard frost 

or in mid-winter because 
the worms do not multiply 
on the pastures as they do 
in the spring. The lush pas-
tures we have in the spring 
coupled with moderate tem-
peratures however provide 
perfect conditions for worm 
population build-up. This is 
when repeated deworming 
treatments may be cost ef-
fective. Also remember the 
hot, dry weather (pasture 
brown-out) of July & August 
is the most detrimental envi-
ronment or climate for worm 
survival. If we can "clean-
out" the cows at that time 
they can usually stay rela-
tively worm free for a couple 
months. Also the production 
phase or age of the cattle is 
a factor. Calves have little 
or no immunity to parasites 
and cows that are pregnant, 
in poor condition, or other-
wise stressed have lowered 
resistance as well. 
   In conclusion we all know 
that what the companies 
that sell deworming prod-
ucts say is true. "Deworming 
pays." However how we do 
it determines the economic 
benefi t we receive. 

Cattle Today

Midsummer
 continued from page 23
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Large Selection Red Angus Bulls,
Yearlings - 2 Yrs.

Ken Keesaman   H:816-675-2503 

Kody Keesaman H:816-675-2281 

Osborn, MO 64474
email: Ken@kkfarmsredangus.com

C:816-390-4988

C:816-724-1432

620-824-6492

Midwest Seedstock
& Agribusiness

Beefmaster

Gelbvieh

Red Poll

Angus

Braunvieh
Hereford

Red Angus

Charolais Limousin

REGISTERED 
ANGUS

BULLS FOR SALE
CWC, Inc.

Bill & Marta Osborn
Steve & Jeanie Osborn
5633 Farm Road 1012
Purdy, Missouri 65734

417-489-5440
417-850-4749www.cwcangus.com

Sound Genetics 
Reasonable 
Expectations

417-944-2219

BULLS, FEMALES & 
EMBRYOS FOR SALE

KENNY & JANYCE HINKLE
RT. 6 • BOX 69, NEVADA, MISSOURI 64772 

hpca@centurytel.net

Predictable Genetics
Bull & Female Sale

  Mill Brae Ranch
Maple Hill, KS

Sat. March 12 2011

Your Ad Could 
Be Here!

KB Farms
~ Registered Beefmasters ~
Bulls & Females For Sale

620-252-9002
BERACHIAH BEEFMASTERS

Breeding Polled Beefmasters since 1982
Performance Data - EPD’s

Gentle - Halter Broke
Lawrence Shuey • Cassville, MO

417- 826-5881

BULLS 
FOR 

SALE!

BULLS 
FOR 

SALE!

Braunvieh & Angus/Braunvieh
Hybrid Seedstock

Ron McBee
221 State Hwy H • Fayette, MO 65248

(573) 228 2517
Email: mcbcattle@aol.com 

• Website: McBeeCattleCompany.com

Over 15 years Grouping
 and Marketing our 

customer’s feeder calves

Top Quality Bulls for Sale
Ready for your herd

Registered – Polled – Easy Calving – 
Great Dispositions

Delivery is available
Call Lyle & Jill McMillin

McMillin Charolais

(660) 668-2230

Charolais Bulls
Growthy - Good Disposition

Great EPD’s
Bebout Charolais

417-273-4279

GELBVIEH
Breeding Age Bulls  • Replacement Heifers

Markes Family Farms
Waukomis, OK

580-554-2307

Annual Sale 4th Monday in March

Jan: 785-482-3383 Arden: 785-482-3398
Box 8 – Dwight, Ks 66849

Cell – 785-466-1422
www.oleenbrothers.com jakoleenbros@tctelco.net

Muscle – Growth – Efficiency

• Polled Red & Black
• Gentle Disposition
• Calving Ease

• Hi-Performance
• Maternal Ability

#1 Cross for Angus Cows

Schrock
Cattle Company

Stan & Emily
660-766-2636
816-284-0510 Rt 2 Box 27 Greentop, MO

LIMOUSIN CATTLE
Bulls - Black & Reds

Bred Heifers & Open Heifer
Double J Ranch • Mindenmines, MO

417-842-3353
Ron & Will James

Your Ad 
Could Be Here!

Limousin Cont.Charolais Cont.

 Polled • Gentle • Low Birth weights

Spillars Charolais 

660-433-5962

Registered Charolais Bulls

VAUGHN BEEFMASTERS
Beefmaster Bulls For Sale

Contact John Long at 417-254-4911

Directory

Selling Top Quality Genetics Year Round
Bulls & Females      Blacks & Reds

PAUL & RHONDA WALLEN
Lockwood, MO  (417)424-3204  (417)808-0296

www.wallenprairieranch.com
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Authentic

Shorthorn

Simmental

Salers
Rockin R Ranch
Gary Richter
Guthrie Center, IA 50115

Seedstock for Sale

Igenity Profiling
all sale cattle

Cell: 641-757-1291
E-mail: bvrsalers@iowatelecom.net

Web: www.iowasalers.com
Rockin R Ranch page

Salers

Polled Shorthorn Bulls
~ Practical genetics and environment ~

For profit minded cattlemen.
Robert Sneed  •  Sedalia, MO

660-826-1718

“Quality in every Weigh”
Polled Shorthorn Cattle

Top Genetics available for 
your selection

Hugh Moore Jr. & Sons
31056 Old Fidelity Rd.
Jerseyville, IL 62052

(Located 40 miles North of St. Louis)
618-729-4448

www.mooreshorthorn.com

Quality Simmental cattle to grow on.

Fullbloods, Full Fleckvieh and Fleckvieh 
influenced Fullbloods and Purebreeds.

Semen, embryos and foundation
stock available at the ranch.

P.O. Box 3832 • Joplin, MO 64803
Phone and Fax: 316-856-2338

Email: scorsej@steaksalive.com
Web Page: http//www.steaksalive.com

Allendale Inc.
Randall Kollmeyer
Risk Management Advisor

204 Roe Street • Pilot Grove, MO 65276
660-834-5625 • Fax 660 834-5628

www.allendale-inc.com • Email: crk102749@yahoo.com

The Research Firm

Old Missouri Ruralists & Drovers
 1940’s, 1950’s and 1960’s

Old Sale Catalogs ~  
Angus, Hereford, Polled 

those FAMOUS custom printed chore gloves

Kaps, Koats & Knit Gloves

1-800-235-6140
www.plainjans.com

order 
today!

check out 

our specials!

Misc.

Old Missouri Ruralists & DroversOld Missouri Ruralists & Drovers
 1940 1940’s, 1950s, 1950’s and 1960s and 1960’s

Old Sale Catalogs ~  Old Sale Catalogs ~  
Angus, Hereford, Polled Angus, Hereford, Polled 

Old Missouri Ruralists & Drovers
 1940’s, 1950’s and 1960’s

Old Sale Catalogs ~  
Angus, Hereford, Polled 

Hereford, and Shorthorn
Charles Reid

22501 Thorngrove Rd • Peculiar, MO 64078

816-758-6562

Cattleman’s
Livestock Service

Fence Building and Repair
Corral building, pasture clearing, bulldozer, 

back hoe services, livestock care and barn building

(785)214-9532
All work done by

Cattlemen for Cattleman

Misc.

Moore
Maker
Fencing
Pliers

Texas
Fence
Fixer

Made in
U. S. A.

View demo
on You-Tube

Contact Warren Love,
417-646-2320  

loveranch@hotmail.com

Show Me Fence Tools

Livestock Waste Management & Removal

Manure Hauling, Spreading &
Loading— Stables, Holding

 Pens, Feedlots, Hay Feeder, Etc.

Ron Peine-Owner/Operator
Greeley, KS

913-636-1099 Cell
785-867-3670 Home

FOR SALE
Black, Polled Yearling Bulls
selected for Performance, 
Disposition & Easy Calving

Smithville, MO
816-517-9484

Rodabaugh Farm Supply L.L.C.
and Muffl er Shop

Vermeer Balers
Rotary Mower
Parts & Repair

d d

Greens Welding Service 

660-476-5598

Tools of the Trade
Private Treaty Sale

Saturday, Oct. 20, 2012
Bulls & Bred Heifers

15 Bulls - 25 Bred Heifers
Shorthorn, Durham Red, SimAngus



Sept   2    Red Sunday, Lacygne, KS

Sept   3    Eby Ranch & Guests, Emporia, KS

Sept   3    Autumn in the Ozarks Charolais Sale, Strafford, MO

Sept   8 * Don Thomas & Sons Brangus Sale, Madison, MO  660-263-4560

Sept   9 * Abrakadabra Cattle Co 1st Hereford Prod Sale, Columbia, MO 573-441-9951

Sept 15    Central Missouri Polled Hereford Sale, Eldon, MO

Sept 15    Seedstock Plus Showcase Sale VII, Kingsville, MO

Sept 15    Waukaru Cow Power Female Production Sale, Rensselaer, IN

Sept 15    KCS Angus Ranch, Novinger, MO

Sept 21    Galaxy Beef LLC Angus, Graham, MO

Sept 21-22  Quest for Excellence XIII Fleckvieh Simmental Sale, Russellville, AR

Sept 22    Sanders Ranch Head of the Class Simmental Sale, Louisburg, KS

Sept 22    Kirkes Black Angus Ranch, Talihina, OK

Sept 23    Grindstone Creek Farms “Genetics by Design” Sale, Sturgeon, MO

Sept 23    Focused on the Fundamentals Limousin Female Sale, Nevada, MO

Sept 24    Gardiner Angus Ranch 8th Annual Bull Sale, Ashland, KS

Sept 28    Jeffries Red Angus Bull & Female Sale, Checotah, OK

Sept 29    Hinkle’s Prime Cut Angus, Nevada, MO

Sept 30    Ozark Hills Angus, Jefferson City, MO

Sept 30    Red Legends & Black Diamonds, Marietta, OK

Oct    1    Express Ranches Bull Sale, Yukon, OK

Oct    5 * Halfmann Red Angus Bull Sale, Miles, TX 325-468-5391

Oct    6    JAC’s Ranch Sale, Bentonville, AR

Oct    6    Grindstone Creek by Genetic Design, Sturgeon, MO

Oct    6 * Hartland Farms Ozark Pride Gelbvieh Prod. Sale, Stella, MO 334-695-1371

Oct    6 * Journagan Genetically Yours, Springfi eld, MO 417-838-1482

Oct  10 * RA Brown 38th Annual Bull, Female & Quarter Horse Sale, Throckmorton, TX

Oct  13    Wallace Cattle Co & Guests, Stotts City, MO

Oct  13  * Judd Ranch 22nd Annual Cow Power Sale, Pomona, KS 785-566-8371

Oct  13     Blackjack Angus, Seminole, OK

Oct  13     Buford Ranches Bull Sale, Welch, OK

Oct  14     Finley Bros. Cattle Co, Wyandotte, OK

Oct  20  * Circle A Angus Ranch Bull Sale, Iberia, MO 1-800-CIRCLE-A

Oct  20     Heart of the Ozarks Angus Assoc. Sale, West Plains, MO

Oct  20  * Meadow Lane Farms, Mayview, MO  660-237-4988

Oct  20     Power on the Plains Fischer Cattle Co, Great Bend, KS

Oct  20     Seedstock Plus Fall Bull & Female Sale, Joplin, MO

Oct  21     McCurry Bros. Angus, Burrton, KS

Oct  21  * Weiker Angus Ranch, Fayette, MO 660-248-3765

Oct  21     Z7 Bar Ranch, Pawhuska, OK

Oct  27     Aschermann Charolais Goin’Green Fall Bull Sale, Carthage, MO

Oct  27 *  East Central MO Angus Assoc. Sale, Cuba, MO 417-860-1624

Oct  27     Mead Angus Farm Fall Production Sale, Versailles, MO

Oct  27     Gerloff Bull Fest, Bland, MO

Oct  27 *  Flying H Genetics 8th Grown On Grass Bull Sale, Carthage, MO 417-309-0062

Oct  27 *  HAGA Gelbvieh Female Sale, Springfi eld, MO  641-473-2489

Oct  27     Justamere Ranch Complete Dispersal, Springfi eld, MO

Oct  27     OK Red Angus Red Dirt Roundup, Canton, OK

Oct  31     Fink Beef Genetics Annual Bull Sale, Randolph, KS

Nov   2 *  American Royal Simmental Sale, Kansas City, MO 816-392-8771   

Nov 2-3     Genetrust @ Chimney Rock Bull & Female Sale, Concord, AR

Nov   3     Four State Shorthorn Sale, Diamond, MO

Nov   3  * Braunvieh Herd Builder Sale, Marshall, MO 573-228-2517  

Nov   3     Irvine Ranch Annual Production Sale, Manhattan, KS  

Nov   3  * Professional Beef Genetics, Montrose, MO

Nov   4     Baker Angus Farm, Butler, MO

Nov 10     Missouri Charolais Breeders Fall Female & Bull Sale, Bois D’Arc, MO

Nov 10     Ratcliff Ranch, Vinita, OK

Nov 11     Arkansas Angus Sale, Fort Smith, AR

Nov 15     Terry Little Retirement Dispersion, Monticello, MO

Nov 16     Southwest MO Show-Me-Select Heifer Sale, Joplin, MO

Nov 17     Dalebanks Angus Bull Sale, Eureka, KS

Nov 17     Hudspeth Farms & Guests The Gathering Sale, Harrison, AR

Nov 17     Missouri State Simmental Sale, Springfi eld, MO

Nov 17     NE Arkansas Angus Assoc. Sale, Charlotte, AR

Nov 17  * Sydenstricker Genetics, Mexico, MO 573-581-1225

Nov 24     13th Annual KGA Pick of the Herd Sale, Salina, KS

Nov 24     Butch Meier Angus, Jackson, MO 

Nov 24 *  West Central Show-Me-Select Heifer Sale, Kingsville, MO 816-258-3421

Dec   1  *  Southeast MO Show-Me-Select Heifer Sale, Fruitland, MO 573-243-3581

Dec   1      Wright Charolais 2nd Annual Female Sale, Chillicothe, MO

Dec   7      Missouri Angus Advantage +Plus, Marshall, MO

Dec   8      Ridder Farms 2nd Annual The Showgirls Sale, Hermann, MO



Semen for Sale
$10/Straw * Certificates $25 each

Davin & Gail Vaughn
14459 Lawrence 2090  

Mt. Vernon, MO 65712 
 417-793-1830 Ranch
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ADD 
Pounds

Insect  Resistance 
Disease Resistance

Heat  Tolerance
And keep ‘em black! 



Royal
NAtional 
Simmental Sale

American friday november 2nd, 2012
6:00 PM

Wagstaff SAle Center - American Royal Ground
Kansas City, MO

Contact Information: Contact Information: 

Paul McBee 
660-484-3478
Don Fischer 
816-392-8771

JOIN THE
MISSOURI 

SIMMENTAL 
ASSOCIATION

missourisimmental.com

Visit us on the web @:

For a copy of
 the Missouri Simmental Directory 

 Lonnie Peetz - 816-390-3436  -merrymoomoos@Live.com

Val & Lori Eberspacher
Office 507.532.6694  

Cell 612.805.7405  
  2904 County Road 6  l  Marshall, MN   

sales@ebersale.com
  

Aaron Owen - 417-830-6252
Jim Puyear - 660-849-2513

Paul McBee 
660-484-3478
Don Fischer 
816-392-8771

Aaron Owen - 417-830-6252
Jim Puyear - 660-849-2513


