


www.flyinghgenetics.com

Sire: Upgrade • SimAngusTM • BD: 1/21/12
CE WW YW MK CW MB RE
11 82 130 22 51 0.48 0.91

Sire: Sweet Meat • Simmental • BD: 8/30/11
CE WW YW MK CW MB RE
8 63 86 28 22 0.24 0.41

Better
Baldy

11th Grown On Grass 
Bull Sale
105 Bulls Sell

Over 50 18 month-old Bulls
Sat., March 16th • Lowry City, MO

FLYING H GENETICS
Jared & Jill Wareham

Missouri Regional Affiliate
Cell: (417) 309-0062

jwareham@hughes.net

ARE YOU READY?ARE YOU READY?ARE YOU READY?
SIMMENTAL | SIMANGUS TM | ANGUS | GELBVIEH | BALANCER®

Sire: Upgrade • Simmental • BD: 1/01/12
CE WW YW MK CW MB RE
10 75 113 26 40 0.14 0.91

8 63 86 28 22 0.24 0.41

Sire: Beef Maker • SimAngusTM 
CE WW YW MK CW MB RE
10 75 105 20 32.5 .49 .75

Sire: JT • SimAngusTM • BD: 1/04/12
CE WW YW MK CW MB RE
10 77 111 20 39 0.22 0.50

Sire: Upgrade • Simmental • BD: 2/01/12
CE WW YW MK CW MB RE
10 79 120 29 45 0.14 0.76

           
     To Request 

a hard copy of the Sale 

  Book and/or Videos call,    

email, or TEXT Jared at 

      jared@fl yinghgenetics.com

or 417-309-0062
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All of the newspaper and television headlines 
will scream that net farm income for 2013 will be 
up 14 percent compared to last year.  And many 
of those readers and viewers will remember prior 
headlines that indicated farmers were raking in 
cash from the USDA’s crop insurance program at 
levels higher than they would have received in a 
normal production year.  Unfortunately, agricul-
ture needs Paul Harvey to tell, “The rest of the 
story.”

USDA’s Economics Research Service (ERS) 
just released its financial projections for 2013, based on trend yields 
and estimated supply and demand for farm commodities. 

The forecast is for net farm income (NFI) to be $128.2 billion, which 
is 14 percent higher than in 2012. What will either not be included 

continued on page 10

2013 net farm income up but 
your bank account will be less

Cattle numbers are down 
again, to their lowest level 
since 1952, according to US-
DA’s recent inventory count. 
Beef cow numbers are at 
their lowest level since 1962 
as the devastating impacts 
of the 2012 drought contin-
ues the longer-term decline. 
Beef cow numbers were 
down three percent in 2012 
and 11 percent since 2007. The drivers have been high feed and forage 
prices, persistent drought in the Southern Plains, and of course the 

where have all the beef 
cows Gone? 

continued on page 10

    Prices for all cattle and calves are expected to remain strong through-
out 2013, with analysts predicting prices to set new record highs this 
spring. Unfortunately, those prices will not do much to improve profit-
ability. That’s because input costs, especially feed grains, have increased 
enough that margin operators will continue to struggle this year.
   Cattle-Fax CEO Randy Blach told cattlemen attending the Cattle Indus-
try Convention in Tampa, FL, that prices for harvest-ready cattle could 
average $126 per hundredweight during 2013, up $3 per hundredweight 
from last year.
   “We’ll see record high fed cattle prices at some point here in the spring 
where we’ll see the market top the $130 level of last year,” Blach said. 
Those projections were also supported by USDA’s monthly forecast that 
projected slaughter steer prices in the $124 to $132 per hundredweight 
range during the second quarter of 2013.
   Despite those high prices, Blach said “it will be difficult to make any 
money.” That’s because the industry will also face record high breakevens.
   In fact, record high prices may not cover breakevens on many cattle sold 
this spring, and Blach said cattle feeders are likely to lose an average 
of $56 per head during 2013, according to Cattle-Fax projections. That 
would follow average losses of $79 per head during 2012 and $25 per head 
during 2011.
   “The next 24 months are likely to be as difficult for margin operators as 
any time in history,” Blach said.
    Declines in the U.S. cattle herd over the past several years have squeezed 
both the feeding and packing industries. Blach says over-capacity in the 
packing sector is increasing rapidly. In 2011 Cattle-Fax says the pack-
ing industry had 6 percent overcapacity for fed cattle, 10 percent during 
2012, and estimates the percentage will climb to 12 percent during 2013.
Similarly, Blach said the feeding industry has “25 to 30 percent excess 
capacity.”
   While the current situation and outlook is grim, Blach sees opportunity 
for U.S. beef producers, especially through exports. With just four percent 
of the world’s population, the U.S. produces 29 percent of the world’s beef. 
And, Blach says, U.S. beef and offal exports “contribute $277 to the value 
of every fed steer and heifer in the U.S.”
   Blach says that value has increased $100 since 2003 when America saw 
its first case of BSE. “That value is going to continue to grow and access 
to (export) markets is key.” Blach said within 5 to 10 years exports could 
consume 20 percent of total U.S. beef production.
CattleNetwork.com

expect high prices, low returns 

Coming Sa les-46
L i fe  is  S imple-5
P la in  Ta lk-6
Market  Repor t -8
Agr ibus iness 
D i rectory-44

On Feb. 1, USDA released the 
much-anticipated January Cattle In-
ventory Report. The report itself was 
construed as moderately bullish for 
cattle prices in late-2013 and 2014. 
Most final estimates were within 
the range of pre-report expectations, 
with one surprising – and arguably 
most impactful – exception: the annual calf crop total was down nearly 3%, 
generally suggesting future cattle supplies may be even tighter than previ-
ously believed.

All cattle and calves in the U.S. as of Jan. 1, 2013 totaled 89.30 million, 
continued on page 12

cattle herd trends and 
changes are under way

By Stu Ellis By Chris Hurt, 
Purdue University

By Greg Henderson

u.s. beef exports in 2012 lower 
as u.s. supply tightens

   U.S. beef exports for 2012 totaled 2.45 billion pounds, 12 per-
cent lower than a year earlier. The United States was still be a 
net beef exporter in 2012, but by a narrower margin—only 235 
million pounds, versus 728 million pounds in 2011. With strong 
global demand for U.S. beef, the tightening domestic beef supply 
and restrictive high prices were the primary causes for lower ex-
ports in 2012. However, the United States exported 9.5 percent of 
production, about 1 percent point lower than the production share 
exported in 2011. Excluding Hong Kong and Russia, to which U.S. 

continued on page 12

By Lee Schulz, ISU 
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Request samples, find dealers 
PasturePro.com

Use PasturePro® posts for 
low-maintenance, long
lasting electric fences. 

This tough, flexible, self-
insulating post is the ideal 
line post for high-tensile 
electric fencing. 

These posts won’t rot and 
will keep your fences hot.
Made from polypropylene 
and wood — NO fiberglass!

BUILDING 

ELECTRIC 
FENCES?

®

  If I were to say, “Did you see 
that Super Bowl commercial?”  
Normally your response might 
be, “Which one – there was only 
2 hours of them.”  But not this 
year, there was really only one 
– at least only one that domi-
nated - still continues to dom-
inate - the discussion almost 
everywhere you go - especially 
in rural America.  Although the 
commercial only lasted a few 
minutes, it quickly became one of 
the top-ranked advertisements 
that were featured during this 
year’s event.  On the day follow-
ing the Super Bowl, where the 
fourth-quarter commercial was 
seen by a worldwide television 
audience approaching last year’s 

record 111 million viewers, Case 
IH announced its partnership 
with Ram Trucks to make dona-
tions to the FFA for the number 
of visits the ad receives online 
and by the time you read this… 
Dodge Ram’s “So God made a 
farmer” featuring the legendary 
broadcaster Paul Harvey will 
have been ‘viewed’ over 20 mil-
lion times.  It took less than a 
week to reach 10 million views, 
earning the FFA a $1 million do-
nation.
  What was it about this mes-
sage that made it strike a ‘chord’ 
like no other?  Why did it reso-
nate?  One writer wrote, “The 
two-minute ad captured Ameri-
ca’s attention and its heart. For 
agriculture and rural America, it 
defined a way of life and affirmed 
the pride of a job that often goes 
unrecognized in our society.”
  Paul Harvey, from his speech 
at the 1978 National FFA Con-
vention proclaims “On the 
eighth day, God looked down on 
his planned paradise and said ‘I 
need a caretaker,’ so God made a 
farmer.”
  In his unmistakable voice, Har-
vey salutes farmers and ranch-

ers. “God said, ‘I need somebody 
willing to get up before dawn, 
milk cows, work all day in the 
fields, milk cows again, eat sup-
per, then go to town and stay 
past midnight at a meeting of the 
school board,’” said Harvey. “So 
God made a farmer.”
   The ad ‘moved’ so many, includ-
ing myself, because it weaves 
just about everything that is re-
ally important to us into a short 
2 minute message.  It begins with 
a few moments of silence with 
an image we have all seen – a 
lone black-baldy cow standing 
in a ‘stalk field’ covered in snow, 
and then a small, weather beat-
en country church and then it 
continues with images of farms, 
ranches and the faces and hands 
of people - people and families, 
as well as stories, that could all 
easily be our own.  The message 
evokes strong emotions, because 
we all have these faces, and 
these stories, in our own families, 
in our own lives. This message 
‘strikes a chord’, as a ‘flood’ of 
almost ‘sacred’ memories rushes 
through our minds, because we 
know those folks. That’s what we 
do. These are my people. That’s 
us. That’s me. 
  And then… there is the sense 

of pride. The sense of pride of who 
we are... what our families have 
endured to survive… and what 
we continue to do every day to 
try to put food on our own table 
as well… as well as the table of 
others.  
  Why is this message so powerful?  
It gives us a chance to see our-
selves, our faces, our challenges, 
our lives, maybe even for a brief 
moment our soul…more clearer 
than we have in a long time.  The 
best part?  For a few minutes on 
a Sunday afternoon and ‘several 
times since’ some other folks got 
a chance to see it too. Thanks to 
Dodge Ram. I don’t drive one… 
but who knows.
  If you haven’t seen this video, 
please make a point to sit down 
with someone special (especial-
ly someone who might not really 
care to ‘touch the (bleep) comput-
er’ – yeah you know the one) and 
share this two-minute message 
together. If you can get the whole 
family – two, three, or even four 
generations to sit down and share 
it together, I promise you won’t be 
sorry. 

KwC
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1356 Ave. M
   Ellsworth, KS 67439

785-472-3752

at the farm 1 1/2 mile south of Lorraine, KS

E-mail
janssen@greengardenangus.com

The Janssen Family
Dick & Shelly   Ben, Anisha & Elliott

 Elizabeth, Cassie & Billy

Green Garden Angus

Sires Represented:

Gardens Prime Star    Gardens Wave
Gardens Tsunami    B/R Ambush 28

BJ Imporver

Videos of the Sale Bulls will be available for 

viewing on our website the week before the sale.  

We will be live 

on the internet 

sale day with...

Calving Ease
ave. Birth EPD for the 100 bulls selling +.5

Net Profit

Call, write, or email for a sale booklet.

Gardens Ambush M07
17231422

BW Marb RE $EN $B
+1.1 +1.28 +.82 +6.71 +94.27

Gardens Surge MB9
17229149

BW Marb RE $EN $B
-0.3 +1.41 +.33 +15.78 +74.35

Web Site
www.greengardenangus.com

54th Annual Production Sale
Monday April 1, 2013   1:00 PM Selling 100 Bulls

50 eighteen month olds
50 spring yearlings

   Calving Ease                         Carcass                      $Value               Est. 1932

Marbling
ave. +1.05

$BEEF
ave. +72.72

Rib Eye
ave. +.58

$EN
ave. +8.79

A Bull in Everyone’s Price Range
Last Years Sale Averages

73% sold from $2000 to $3000
27% sold for $3100 and up

Spring�2013
Feb.�7�Red�Angus
Feb.�28�Hereford
Mar.�14�Salers
Apr. 4 Brahman Infl.
Apr.�25 Limousin

 Cover: 
Courtesy of 

Hereford World 

Fax.�866-611-0490

Editor/Advertising

Advertising in KS or OK
Brenda�Black

660-696-2333

Design/Layout
Emily�Elmore�

Single�Wing�Creative
Off.�816-807-8899

Send address changes to:

3760 NE 1000 Rd.
Lowry City, MO 64763

A Cutting-Edge Publication 

Printing Dates 

Subscription rate is $15.00 Per Yr.
$25.00 For Two Years

Keith Carmichael
417-644-2993 Fax 417-644-7748

mwc@centurytel.net

Fall 2013
Aug.�8�Gelbvieh
Aug.�22�Simmental
Sept.�12�Charolais
Oct. �3�Angus
Oct.�24�Shorthorn�

When my oldest son returned 
home after spending the last 
three years in Ireland, he not 
only brought the lifetime expe-
rience of studying in a foreign 
land—he brought back a wife 
as well.  He and Agne were both 
working on doctoral degrees in 
the same department, started 
dating, fell in love, and got mar-
ried last month.  My wife and 
I are both thrilled since she is 
a lovely young lady and has 
become the daughter we never 
had. 

Agne, I think, was a little 
apprehensive about living in a 
rural area since she had never 
lived outside the city in her life.  
She was born and raised in a 
city in Lithuania before moving 
to a city in Ireland to conclude 

her studies, and since all the 
teaching jobs for which Seth 
has applied don’t start until Au-
gust, they have temporarily set 
up housekeeping in one of our 
farmhouses about a mile away.

Seth had to do a ‘sales job’ 
in assuring her that our little 
farm community is the safest 
place in America and stated, 
“Nothing ever happens out here 
in the sticks, so there is no need 
to fear anything.”  I’m not sure 
she believed him completely, 
but she agreed.

While Seth is working at a 
non-teaching job for right now, 
my wife has taken it upon her-
self to make sure that Agne 
doesn’t get bored staying out 
here in the country.  Judy has 
been teaching our new daugh-
ter-in-law how to drive a car 
(that, in itself, should lead to 
an interesting article in a few 
weeks) and meets the young 
lady for a walk most every af-
ternoon.  Agne was, at first, re-
luctant to walk along the lonely 
country roads that crisscross 

our little corner of the earth.  
“Aren’t you afraid we will be 
robbed or assaulted?” she asked 
my wife before their first adven-
ture.

“Don’t be silly,” Judy replied, 
“this is the country.  Nothing 
ever happens out here.”

Agne even asked me to hang 
some new window blinds in 
the old farmhouse because she 
would, “Just feel safer knowing 
someone wouldn’t be able to 
peep in.”

Copyright 2010, 
Jerry Crownover

Life is Simple

Spring 2011
Feb. 3 Red Angus
Feb. 24 Hereford
Mar. 10 Salers
Mar. 31 Brahman Infl.
Apr. 21 Limousin

Cover: Courtesy of 
Hereford World

Fax. 866-611-0490

Editor/Advertising
Keith Carmichael

417-644-2993  Fax 417-644-7748
mwc@centurytel.net

Advertising in KS or OK
Brenda Black
660-696-2333

Design/Layout
Emily Elmore 

Single Wing Creative
Off. 417-350-8858

Send address changes to:

3760 NE 1000 Rd.
Lowry City, MO 64763

A Cutting-Edge Publication 

Printing Dates 

Subscription rate is $15.00 Per Yr.
$25.00 Two Years

Fall 2011
Aug. 11 Gelbvieh
Aug. 25 Simmental
Sept. 8 Charolais
Sept. 29 Angus
Oct. 20 Shorthorn 

continued on page 12
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fewer cattle and higher prices

It is hard to separate the 
well being of farmers from 
what happens with the 
weather.  A dry year in 2011 
followed by an extremely dry 
year in 2012 has forced cattle 
producers to cull their herds 
and send cows to market.  
Cow slaughter in 2011 and 
2012 each equaled 16.7% of 
the January cow invento-
ry.  These were the highest 
slaughter rates since 1986 
when 17.1% of the cow herd 
was slaughtered.

Nationally, the southern 
plains have seen the driest 
weather and the biggest herd 
reductions.  In January the 
number of beef cows in Texas 
was one million head (20%) 
smaller than two years ago.  
The beef cow herd in Okla-
homa was 13% smaller than 
two years ago.  Kansas and 
Missouri have done well by 
comparison.  The Kansas beef 
cow inventory is down 10% 
and Missouri is down only 
6% from January 2011.   

Drought often forces farm-
ers to do things they don’t 
want to.  Feeder cattle pric-
es were record high in 2011 
and again in 2012.  They are 
expected to set new records 
again this year.  The econom-
ics is telling cow-calf produc-
ers to expand the cow herd.  
The pastures are saying you 
have to cut back.

Nationally, we started 
2013 with the smallest cat-
tle inventory since 1952.  The 

herd has declined for six con-
secutive years and is 1.6% 
smaller than the year before.  
The smaller herd means that 
beef production will continue 
to decline and, barring a loss 
of exports or a weaker econo-
my, the price of cattle should 
continue to increase.  

The 2012 U.S. calf crop was 
the smallest since 1950.  The 
calf crop totaled 34.3 million 
head last year, down 2.9% 
from 2011.  This was the 
largest yearly decline since 
1985.  The Missouri calf crop 
totaled 1.74 million head last 
year, down 4.4% from 2011.  

The Kansas calf crop to-
taled 1.25 million head in 
2012, down 12% from 2011.  

The January USDA inven-
tory survey said that U.S. beef 
cow numbers were 2.9% low-
er than at the start of 2012.  
The number of dairy cows 
was down 0.1%.  The num-
ber of beef heifers expected 
to calve this year is up 1.8%.  
The number of dairy heifers 
expected to calve in 2013 is 
down 4.5%.  The combined 
female number indicates the 

2013 calf crop should be 2.1% 
or so smaller than last year.  
This year will be the 18th 
consecutive year with fewer 
calves than the year before.

Steer and heifer slaughter 
in 2012 was the lowest since 
1980.  It is likely to be even 
lower this year.  The inven-
tory of feeder cattle in the 
country at the start of 2013 
was 1.5% lower than a year 
ago.  The average retail price 
of fresh beef in 2012 was a re-
cord $4.694 per pound.  With 
fewer cattle this year, we 
should see more beef price 
records.  

As usual, the biggest un-
known for cattlemen as they 
head into the summer of 2013 
is the weather.  Subsoil mois-
ture is depleted over most of 
the western corn belt.  Given 
timely rains, feed costs will 
drop and cattle profits ex-
pand.  Another dry summer 
and the expected increase in 
cattle prices will be soaked 
up by an expanding feed bill.  

The biggest obstacle to 

By Ron Plain, Extension Economist, UMC

continued on page 12

Call                                                  and ask for our free color brochure.

GROW NATURE’S POWER PLANT
EASTERN  GAMAGRASS

Ideally suited for management intensive grazing systems.
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Tools of the Trade Private
Treaty Sale

Bulls & Bred Heifers

Saturday, Oct. 15, 2011



MILL BRAE RANCH
Predictable Genetics Bull & Female Sale

Saturday, March 9, 2013 12:30 p.m. At the Ranch Maple Hill, KS

MILL BRAE RANCH LLC

T.D. Steele, Partner Mark Nikkel, Managing Partner
Roger D. Steele, Partner 15670 Cattlemen Rd.
Clint Michaelis, Herdsman Maple Hill, KS 66507
SEE MORE AT: (785) 256-4327 / (785) 256-4349 fax
www.millbraeranch.com millbrae@fhrd.net

Mill Brae Final Product 2075 Mill Brae CC&7 2140 Mill Brae Aberdeen 2011

140 easy-calving bulls (100 HEIFER BULLS) with tremendous growth guaranteed to sire efficient, money-making, 
market-topping calves.     

40 replacement females designed to mature into top producers under range conditions

Predictable Genetics for Practical Cattlemen

Sired By Protégé Bismarck Final Product Aberdeen CC&7 Dash 062 Stimulus Frontman

CED BW WW YW SC

+33.73 +56.60 +24.62 +69.17  

$W $F $G $B

+10 +27 I+.41 I+.41

CEM Milk Marb RE

top
20%

top 
1%

top
2%

top
20%

top
20%

top
10%

top
2%

+6 +.3 +65 +115 N/A 

BD BW WR

01/31/12  70 722 110

Adj.
WW

CED BW WW YW SC

+29.80 +46.20 +25.96 +78.08

$W $F $G $B

+9 +34 I+.47 I+.30

CEM Milk Marb RE

top
5%

top
15%

top
10%

top
2%

top
10%

top
15%

+6 +.8 +55 +103 I+1.46

BD BW WR

02/09/12 80 711 107

Adj.
WW

CED BW WW YW SC

+33.44 +44.75 +34.76 +71.28

$W $F $G $B

+11 +34 I+.52 I+.61

CEM Milk Marb RE

top
10%

top
15%

top
15%

top
10%

top 
10%

top 
2%

top
20%

top
15%

top
25%

top
10%

+10 +.1 +58 +103 N/A

BD BW WR

01/10/12 70 699 106

Adj.
WW

Mill Brae Protégé 2045 Mill Brae Final Product 2047 Mill Brae Bismarck 2179
CED BW WW YW SC

+32.22 +58.42 +34.75 +93.82

$W $F $G $B

+9 +28 I+.59 I+.65 

CEM Milk Marb RE

top
2%

top
20%

top
20%

top
1%

top
15%

top
25%

top
15%

top
15%

top
2%

top
25%

top
2%

+9 +.5 +64 +116 N/A

BD BW WR

01/24/12 70 742 113

Adj.
WW

CED BW WW YW SC

+35.09 +51.93 +27.34 +77.63

$W $F $G $B

+9 +30 I+.46 I+.66

CEM Milk Marb RE

top
2%

top
3%

top
10%

top
15%

top
10%

topo
4%

top
20%

+6 +.2 +64   +111 N/A

BD BW WR

01/25/12 72 719 109

Adj.
WW

CED BW WW YW SC

+39.02 +36.09 +18.63 +57.55  

$W $F $G $B

I+10 I+31 I+.16 I+.44 

CEM Milk Marb RE

top
15%

top
25%

top
20%

top
20%

top 
5%

I+6 I+1.7 I+53 I+94 I+1.19

BD BW WR

02/14/12 ET ET ET

Adj.
WW

top
2%

EPDs current as of 1/11/13
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Live Cattle:
  The biggest message this market has been telling us is that beef pro-
duction has actually been 1.4% HIGHER than last year.  We also are 
having a terrible time actually selling all this meat. So, for “right now” 
there is no meat deficit.  The big question is will this adequate supply 
level continue? The cattle being marketed right now were placed last 
May -August. During that time placements were only 2.7% lower than 
last year. The higher carcass weights are making up the deficit now....
thus the lower market. BUT, what’s around the corner for February, 
March and April feedlot marketings?  For February marketings you are 
getting into June through Sept. placements. They were 10.2% lower 
than last year.  July through October placements were 13.4% lower 
than last year.  So, we WILL have a supply deficit just around the 
corner. Cash fats right now are in the $126.00 range.  April futures are 
implying a peak in cash cattle at $131. We have a big cattle shortage 
coming up and April futures are only suggesting a $5 improvement?  
Something is missing here.  Granted we have seen consumer demand 
concerns and we’ve seen weather related demand issues, but I just can’t 
help but predict a minimum of $134 for April fat cattle futures. When 
the feedlot offerings start to drop then we’ll see some action to the 
upside. Be patient until.

Feeder Cattle:  
  As normal, about the time I get all bulled up, the market puts me 
in my place.  Watching this feeder market has been “painful” to say 
the least.  I’m suggesting that the feedlots have “finally” had their fill 
and are bulling up saying “we’ve had enough of the high priced feed-
ers”. ‘Can’t say that I blame them.  Wow, take a look at their losses 
over the last year.....unreal. We’ve known for some time that the feed-
ers were too high in order for them to make a go of it.  The feeder 
market was WAY out in front of the cart on this deal. I propose that 
we’ll still see a “rally” in the feeder market, but from “which point” it 
begins is anyone’s guess at this time. ‘Matter of fact, at this writing, the 
feeders are getting hammered again.  For years the term “feeders are 
the leaders” has been touted back and forth.  In definite terms, feeders 
have been leading the way down over the last several weeks. At the 
same time I’ve witnessed a substantial pull back in ALL commodites.  
I could certainly build a case for “deflation” starting to settle in.  When 
the buyer of your product doesn’t have any money, it doesn’t make 
any difference “what” your product is worth......he’s NOT going to 
buy it. The purpose of the market is to determine “at what price” can 
we purchase your product, add value to it and reap a profit at the same 
time.  Feeder cattle are trying to “find” that value.

Reynolds Herefords
1071 County Road 1231 
Huntsville, MO 65259

Home: 660-277-3679 • Matt: 660-676-3788 
• Barb: 660-676-4788

Email: reynoldscattle@cvalley.net

November  6th
Auction

Lunch at 11:00 a.m.

Sale at 12:30

RH Standard Lad 0313
Solid As A Rock Sire Group

Sale Offering
16 - 2010 Heifer Calves Jan. - May
16 - Breeding Bulls 7 to 18 months
16 - Spring Calving Bred Females
16 - Spring Calving Black Females
        Bred to Hereford Bulls
8 -    Fall Calving Pairs
6 -    Show Steer Prospects
Both Horned & Polled Offered

November 5, 2010 Sale offerings on 
Display 3:00 P.M.

CHB Dinner at 6:00 P.M.
Call or E-Mail for Catalog

What Does this Report Mean to Me?

MARKET  REPORT
Live Cattle Feeder Cattle Daily

Live Cattle:  My thoughts center around this market stabilizing now.  I’ve been 
placing a bullish tilt to this market for some time now.  I may need to temporarily 
place this on “hold” for a while.  The higher placements the last three months will 
have a negative impact on prices yet, so like they say, “All good things come to those 
who wait”.  I see production numbers staying over last years’ levels until at the 
least the end of the year.  Beef shipments have been lagging last years’ levels now 
for about a month.  Two weeks ago they were 8% lower than last year.  This weeks 
report showed exports a whopping 56% lower than last year.  This ain’t good.  Low 
imports and high exports have held this market up all summer.  We’re starting to 
lose some of that.  I just can’t pull the trigger yet on long term bullish hopes.

 Feeder Cattle:  All you have to do is look at the corn market for a reason for the 
pull-back in feeders. If I owned a feedlot I’d be nervous to say the least.  I do feel 
the feeder market has overdone it to the downside and it will be tough to break it 
further.  The early corn harvest has most feeder buyers in the field and I don’t think 
they’ve really had time to concentrate on buying feeders.  Let’em get caught up a 

  .yenom ”nroc“ htiw gniglub....dnah ni skoobkcehc.....nwot ot daeh ll’yeht dna elttil
This market will rally....wait and see.

 

Randall Kollmeyer
13039 Millsford Dr,
Pilot Grove, MO 65276
660-834-5625 (Office)
crk102749@yahoo.com  

Trading commodity futures involves substantial risk of loss 
and my not be suitable for all investors.  The recommendations 
express opinions of the author.  The information they contain is 
obtained from sources believed reliable, but is in no way guaran-
teed.  The author may have positions in the markets mentioned 
including at times positions contrary to the advice quoted herein.  
Opinions, market data, and 
recommendations are subject to change at any time.  

Allendale Inc.

Q #1
What do you think the price of fats will be in April 2011
Answer: It’s hard to see the forest for the trees here, but peering through the foliage I see $105.00 fats on the horizon for April.  Demand is 
going to have to kick in though in order to get it.

Q #2 
 Due to the recent break in feeders, would you be holding your fall-weaned 
calves for a while or letting them go?

Answer: What ever happened to the easy questions?  This will depend upon your weaning sched-
ule and your available feed supply.  I’m long term bullish the feeder market but the “reality” of 
right now probably dictates letting them go.  If you keep them for an extra 30 days, make sure you 
minimize the grain in the ration.  Grow them on good forage....”sell” $4.50 corn.  If the fat market 
stays sluggish and corn prices don’t moderate, about the only thing you’ve got to hang your hat on 
for “higher feeders” is “Hope”.

Q: What is the biggest problem facing the cattle feeding industry today?
A:  Corn, or the lack thereof.  Our entire industry is based upon this primary one energy source for feed.  It amazes 
me that for years and years no progress has been made to find a suitable replacement.  Our nation has said “we want 
fuel from corn, not food”.   We have even  MANDATED this.  So, what we have to do is find another feed source.  
‘Ain’t gonna be easy.....but that is what we’re faced with.  Like it or not.

Q: When will feeders find a bottom?
A:  There is no answer....at least I can’t answer that.   I’ve thought we needed to find a “compromise” in the value of 
the feeder as compared to the value of the meat for quite some time now.  It’s a shame that one segment of agricul-
ture is always the scapegoat of another segment within the same industry.  
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Offering an elite group of Red Purebred 
Gelbvieh and Balancer bulls private 
treaty at the farm in Kansas City. 
Sound, Semen & Performance tested,  

ready to work for you!
This offering of young bulls are all by breed 
leading red A.I. sires. Their dams are the 
cornerstone of our program offering fault-free, 
easy calving maternal strength. All the bulls are 
from Hart Farm Dam of Merit/Dam of Distinction 
cow families.

• Both Red Purebreds and Balancers®

• Two are Roscoe sons
• Five are out of donor dams
• Two are ET calves
• Most are Homozygous Polled

All will have ultrasound data and AGA–Gelbvieh 
Genomic Profiler ready by mid March. 

Managed to the Highest Standards
They have been developed slowly on pasture 
supplemented with a moderate growth ration. 
All are gentle and easy to handle.

If you’re looking for a bull to add tremendous 
muscle and volume in a moderate, easy flesh-
ing package, you owe it to yourself to evaluate 
these young bulls. 

For more information contact Bob Hart 
at 816-225-8530. YouTube videos are available 
on all bulls. Email BHart@HartFarm.net for link.

Private Treaty Bull Sale Starts March 2

HE
SELLS

HE
SELLS

HE
SELLS

 SMALL HERD   POWERFUL GENETICS

Contact Bob Hart for information. 
Office (913) 362-7121, ext. 205 • Cell (816) 225-8530 • bhart@hartfarm.net • 7065 Gibbs Rd. • Kansas City, KS 66106

Lot 1 • HFGC HART MAJOR 34Y35
HFGC HF Roscoe 34P59 ET X SBC Major Scytha 720 (Major League)

Lot 6 • HFGC HART IDEAL 140Z19
HFGC HF Roscoe 34P59 ET  X JDPD Miss Holly Rolly 401R

Lot 2 • HFGC HART POunDER 115Y46
HFGC GIP Extra Hot P60 X  LJSA Diamonds 

Hart Farm Bull Sale-1.indd   1 2/20/13   12:10 PM

  Calving season has either start-
ed or is just around the corner. Al-
though first-calvers represent your 
future brood cows, they require more 
labor, higher quality feeds, and they 
reward your efforts by weaning the 
lightest group of calves in the herd. 
This is temporary, because if we’ve 
done our homework with due dili-
gence, they will reward us by being 
productive cows for a long time.
    One of the challenges is providing 
a high quality diet to these females 
after calving. In many situations, 
the energy needs are not met and 
the first-calf female loses weight 
and body condition from the time of 
calving to the start of the breeding 
season.
   The pounds of protein or energy 
needed by the first-calf female com-
pared to a mature cow at the same 
stage of gestation or lactation are 
not all that different. However, the 
percent of the diet that needs to be 
protein or energy between these two 
groups of females is different.
  The difference is because of the 
amount of feed/forage that they can 
eat. The mature cow can eat more 
feed compared to the younger fe-
male.
   For this reason, beginning at least 
three weeks before calving, first-
calvers need to be managed and fed 
separate from the mature cows. Re-
search conducted at the University 
of Nebraska reported in the 2004 
Nebraska Beef Report indicates 
that a first-calf-heifer within three 
weeks of calving experiences a 17% 
decrease in daily feed intake. These 
data further illustrate the need to 
separate first-calf-heifers from ma-
ture cows beginning at least three 
weeks before the start of the calving 
season and illustrate that nutrient 
density of the diet has to be high be-
cause intake is restricted. Intake is 
re-established to more “normal” lev-
els by about one week post-calving.
  The first-calf-females post-calving 

need to consume a diet that is at least 
62% TDN and 10% to 11% crude pro-
tein, depending on level of milk pro-
duction. Feeding meadow hay that 
tests 58% TDN and 12% crude pro-
tein, prairie hay that tests 54% TDN 
and 6.5% crude protein, bromegrass 
hay that is 58% TDN and 11% crude 
protein, or early-bloom alfalfa that 
is 60% TDN and 20% crude will not 
meet the first-calf-female’s energy 
(TDN) needs, whether feeding indi-
vidually or in a combination of feeds. 

Some of these forages will not meet 
their protein needs. A high energy 
feed needs to be supplemented. Corn, 
distillers grains, gluten feed, 20% 
cube, or silage may be good choices. 
Make sure the protein requirement 
is met, especially when corn or silage 
is fed.
    In ranch situations, the supple-
ment may be fed on the ground in-
stead of in bunks. Depending on the 
quality of the hay and the energy 
content of the supplement, it may 
take two to three pounds per head 
per day to meet requirements. Likely 
there is minimal waste when feeding 

an energy cube/cake or whole shell 
corn. When supplementing wet and 
dry distillers grains on the ground, 
it is hard to visually find any left on 
the ground. 
   A young beef female poses chal-
lenges, but she is the future of your 
cow herd. Don’t short her after calv-
ing, especially don’t skimp on the en-
ergy. She has enough challenges be-
tween calving and the beginning of 
the breeding season. Don’t over-feed 
her, but give her an opportunity to be 
a productive part of the herd.

Feeding First-calF 
Females aFter calving

By Rick Rasby, 
University of Nebraska



2013 net
 continued from page 3

in the news story—or buried—will 
be the ERS projection for net cash 
income, (NCI) which is different.      
Net Cash Income

NCI is forecast to be down by 
9 percent and that is the amount 
of cash in your bank account, and 
does not include the unsold inven-
tory at the end of the year.  NCI 
is forecast to be down, nationally 
and in your account, due to high-
er production expenses and less 
commodities that are actually sold 
this year, but carried over 
to 2014 due to low prices. 
That is not a sexy econom-
ic statistic, so no one will 
want to talk about NCI.                                                                      
Production Expenses

One of the big issues is 
the $19.2 billion increase in 
production expenses, which 
will be up to $353 billion, 
and the highest on record.  
Production expenses have 
increased 79 percent in the 
past decade.  That includes 
a 106 percent increase in 
manufactured inputs as 
well as those produced on the farm, 
such as livestock feed.  Other over-
head expenses have increased 60 
percent in the past decade.  Among 
those expense items:

Major livestock expenses are 
projected to rise by 5 percent, pri-
marily for feed.

Expenses for purchased live-
stock will slow down, primarily 
cause by contraction in the cattle 
industry.

While a 13.5 percent increase 
is projected in crop production, ex-
penses are expected to rise $656 
mil., mostly from seed and pesti-
cide.  Those combined with fertil-

izer, increased $11.3 bil. the past 
two years.  The lower cost results 
from fewer planted acres expected 
in 2013.

More farmers will be taking crop 
insurance and even with lower pre-
mium costs, the increased volume 
is pushing up total expenses.

Other expense increases include 
an 11 percent increase in labor 
costs, a 12 percent increase in cash 
rent and share rent payments.  To-
tal interest payments are expect-
ed to rise 22 percent for operating 
loans, but decrease 9 percent for 
land loans.

The increase in NFI results 
from a return to trend yields (the 
current ERS expectation) and with 
increased production that will re-
duce commodity prices, which are 
expected to cause farmers to with-
hold from the market for a longer 
period of time than in the 2012 
harvest.  ERS says, “The value of 
crop production is expected to rise 
11 percent in 2013, despite a pre-
dicted decline in crop receipts. The 
difference indicates the signifi-
cant role of crop inventories. Crop 
receipts are forecast to decline by 
$3.2 billion in 2013, which would 
be the first decline since 2009.”                                        

Crop Income
The 11 percent increase in crop 

value will push it to an all time 
high.   The national value of corn is 
projected at $81.7 bil. That is based 
on a 2 bil. bu. increase in invento-
ry that will carry an increased 
value of $13.2 bil.  ERS also says 
high values for stored hay and soy-
beans will also push down NCI, 
“Increases in value of production 
are also expected for the other ma-
jor feed crops, especially hay. The 
value of U.S. soybean production 
is expected to increase in 2013, 
but quantity sold during the year 

is expected to decline, with more 
production expected to go into 
2013 end-of-year inventories. Giv-
en a large expected decline in the 
annual average price of soybeans, 
and an increase in inventories, 
cash receipts for 2013 are expect-
ed to decline just over 10 percent.”                                                          
Livestock Income

When livestock values are tak-
en into account, NCI for 2013 gets 
both pushed and pulled.  ERS says 
livestock production is expected to 
increase by 3.5 percent, with near-
ly all species seeing higher average 
prices.  However, there will be de-

clines in inventory for cattle and 
hogs that will push cash receipts to 
be slightly higher than their value 
of production.  ERS says beef sales 
will be down, but higher cattle pric-
es will show an increase in NCI from 
2012.  Hog prices will be up in 2013 
with increased value of production.                                              
Summary:

After adjusting for inflation, 
2013’s net farm income, forecast 
at $128.2 billion, is expected to be 
the highest since 1973. A return to 
trend yields would lead to record 
crop production levels and result 
in substantial year-end crop inven-

tories. This would lead to 
higher net farm income 
since this measure goes 
beyond cash income to 
include the value of in-
ventory change and oth-
er noncash items. 

Net cash income--
which measures the dif-
ference between cash 
expenses and the com-
bination of commodities 
sold during the calendar 
year plus other sources 
of farm income--is fore-
cast at $123.5 billion, 

down almost 9 percent from 2012. 
Even so, 2013’s forecast would be 
the fourth time net cash income, 
after adjusting for inflation, has 
exceeded $100 billion since 1973. 

The projected $19.2-billion in-
crease in total expenses in 2013 
continues a string of large year-to-
year movements since 2002, and 
expenses are forecast to establish 
a record-high. Rent, labor, and 
feed are the expense items expect-
ed to increase the most in 2013.         
FarmGate

where have
 continued from page 3
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widespread Midwestern drought 
of 2012.

The 2012 drought was the pri-
mary driver of the decrease last 
year as it destroyed pastures and 
forage supplies and catapulted 
corn, sorghum, and soybean meal 
prices. The impacts were largest 
for producers in the Southern 
Plains where beef cow numbers 
dropped by 9 percent last year 
and in the Central Plains where 
numbers were down 6 percent. 
These two regions had a decrease 
of 860,000 cows. Likely some of 
those cows moved to the Northern 
Plains where rain was more abun-
dant and cow numbers expanded 
by four percent, totaling about 
170,000 cows.

The 2012 drought was just the 
latest event to result in the liqui-
dation of cows that has been accel-
erating since 2007. Nationally, the 

beef cow herd has dropped by 3.6 
million head (11 percent) with re-
ductions in all regions except the 
Northern Plains. It has been diffi-
cult for the beef industry to com-
pete for high priced feed and lim-
ited land that is being converted 
to corn and soybean production. 
The Southern and Central Plains 
have led the way with a 1.9 mil-
lion head reduction since 2007, fol-
lowed by declines of 700,000 head 
in the Southeast, and 680,000 
head in Corn Belt states.

What will it take to turn the 
herd decline around? The answer 
is more rain, more crop produc-
tion, and more pasture and for-
age production. Larger crop and 
forage production would increase 
availability and lower prices of 
these critical feedstuffs. Given 
the small size of the calf crop, this 
would bolster calf prices. A second 
condition beef producers would 

like to see before expanding is 
some assurance that feed prices 
will have an overall moderation in 
coming years, not just a one year 
decrease.

USDA found evidence among 
producers that they were getting 
positioned to begin expansion. 
The number of beef heifers being 
saved for herd replacement was 
up two percent. There is a general 
feeling that cattle prices could be 
very strong in coming years due to 
small per capita beef supplies. If 
weather moderates, several profit-
able years are anticipated for cow-
calf producers.

Finished cattle prices should 
strengthen into the spring as 
beef supplies drop. These smaller 
beef supplies are related to both 
a small cow herd which means a 
small number of calves available 
and to the pace of feedlot place-

ments that dropped sharply begin-
ning last July due to higher feed 
prices resulting from the drought. 
Placements from July through 
November last year were down 12 
percent. This will create a period 
of reduced marketings from feed-
lots in the late winter through 
mid-summer. In addition, the U.S. 
economy may be somewhat stron-
ger than some are anticipating 
which will be supportive to fin-
ished cattle prices as well.

Recent futures price declines, 
which are suggesting late winter 
and spring prices in the low-to-mid 
$130s, may have been excessive. 
Smaller finished cattle supplies 
due to the small placements last 
summer and fall provide the op-
portunity for finished cattle prices 
to rally back toward the mid-to-
higher $130s this spring and early 
summer. Prices are expected to be 

continued on page 13
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THE REAL DEAL10th 

Annual

•  60-70 Braunvieh and Braunvieh Angus Hybrid females, 
including 1st calf pairs and bred and open heifers.

McBee Customer’s Bonus

Largest 
Selection 

in the
Midwest!

McBee Cattle 
Company

Bull and Female
SELECTION DAY

April 20, 2013 • 10:00 to 2:00
at the Ranch, Fayette, Missouri

Join Us For Lunch!

Any bull purchase qualifies the buyer for participation in the McBee Calf 
Roundup. Over 18,000 calves grouped and marketed for customers.

•  30-40 Braunvieh and Braunvieh Angus Hybrid bulls that have
been developed for a long and productive life, evaluated on 
performance and efficiency and carcass trait measured 
by ultrasound.

NUTRITION IS CRITICAL 
FOR A HEALTHY CALF CROP

Part 2 
   In Part 1 of this series we began an 
in-depth look at the specifics for the 
origination and development of a 
productive, healthy calf. We touched 
the surface of the fetal program-
ming concept and began to work on 
the understanding of the many par-
ticulars that can affect the calf from 
the point of conception on through 
birth and into its life outside of the 
uterus.
  From a logistical perspective  there 
are two primary issues that have to 
be recognized and addressed. One is 
that of embryonic/fetal attachment 
to the cow. As we discussed in Part 
1, this attachment via the placenta 
is the “pipeline” by which all nutri-
ents are delivered to the developing 
calf. This attachment and tissue de-
velopment is complex and requires a 
variety of nutrients and reactions to 
be readily available in the appropri-
ate quantities and timing. 
   The second part of this picture is 
access to the actual nutrients them-
selves. It should be emphasized that 
this is not just a matter of having 
ENOUGH of all necessary and crit-
ical nutrients but also not having 
TOO MUCH of these as well. The fol-
lowing discussion will delve into the 
nutrition part of this issue. A side 
note – you will find a variety of ref-
erences in this article that will not 
be listed at the end in order to save 
space. If you have an interest, please 
send a note to the email at the end of 
this article and a complete reference 
list will be sent to you.
Nutrition is a Critical Key 
   In livestock production settings, 
lack of proper nutrition can often 
occur during gestation, particular-
ly during the first two trimesters, 
even though we know that the bulk 
of fetal growth occurs in the third 
trimester. This results from either 
low feed reserves and/or manage-
ment practices that result in cows 
losing weight during late fall and 
early winter (Sletmoen-Olsen et al., 
2000a,b). However, data indicate 
that health and growth of offspring 
born from undernourished mothers 
are diminished (Godfrey and Barker, 
2000; Vonnahme et al., 2003). While 
variations in the duration and se-
verity of maternal under-nutrition 
do not always result in a reduced 
birth weight, physiologic alterations 
such as glucose intolerance, skewed 
growth patterns and alterations in 
carcass characteristics have been 
reported. It becomes obvious that 
birth weight alone may not be the 
best predictor for calf survival and 
productivity.
    For the cattle producer this is very 
tangible. For example, if the nutri-

tion program is mismanaged 
or there is failure to take the 
appropriate steps to mini-
mize stress during pregnan-
cy there will be effects on the 
unborn calf. Negative nutri-
ent environment can result in 
possible fetal programming 
responses due to several fac-

tors (Wu et al., 2006; Reynolds et al., 2010). 
These may include: 
1) Breeding of young dams who compete for 

nutrients with the rapidly growing 
fetal systems. 
2) Increased incidences of multiple 
fetuses or large litters.
3) Selection for increased milk 
production, which competes for 
nutrients with increased energy 
demand from fetal and placental 
growth.
4) Breeding of livestock during 
high environmental temperatures 
and pregnancy occurring during 
periods of poor pasture conditions. 
  These and other studies have 

continued on page 14

By Stephen B. Blezinger
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I agreed to add the amenities 
to the windows while still trying 
to reassure her that, “Nothing 
ever happens out here in this 
rural setting.”  She still wanted 
the blinds hung.

On only their third afternoon 
walk, both Judy and Agne were 
scared half out of their wits 
when a shiny, new truck came 
barreling by them, on the one-
lane county road, at 70-80 MPH 
with three police cruisers right 
behind them; sirens blaring.  We 
heard on the news that night 
that it had crashed about two 
miles southwest of our home 
and the driver had escaped on 
foot.  Officials were warning the 
locals to lock up their homes and 
vehicles until he could be found.  
Seth and Agne complied with 
the request, as did most every-
one around here.

The next morning, as I head-
ed out to feed and check cattle, I 
noticed the overhead door in the 
building next to Seth and Agne’s 
house was halfway open.  Think-
ing that was odd, I proceeded to 

turn around and go investigate.  
Peering inside, I could see that 
the bicycle that Judy had loaned 
Agne, was gone.  I called the 
Sheriff ’s office to report a theft 
and they told me they had just 
found a bicycle on the side of the 
road about a mile away and the 
escapee had been captured an-
other mile away from the bike.  
He had used it as a getaway ve-
hicle.

Checking in on Agne after 
the Sheriff returned the bike; I 
asked her if she was okay after 
all the excitement.  “Yes,” she re-
sponded, “but I think I need to 
do more study on the English 
language.”

“What do you mean?” I asked, 
“You speak English better than 
I do.”

Smiling, she answered, “Ev-
idently, I don’t know the exact 
meaning of the phrase, ‘nothing 
ever happens out here’.”

plain talk
 continued from page 6

more cattle price records may 
be the U.S. economy.  Record 
meat prices require consum-
ers who have money to spend.  
The U.S. economy shrunk 
during the fourth quarter of 
2012 and the unemployment 
rate at the end of the year 
was 7.9%.  Federal withhold-
ing for social security taxes 
increased by two percentage 
points at the start of 2013.  
The retail price of gasoline 
was higher in February 2013 
than any previous Febru-
ary.  Each of these items is a 
reason U.S. consumers may 
be picking up less beef and 

more beans and pasta in the 
months ahead.

Last year, the average price 
of beef was 35% higher than 
pork and more than double 
the price of chicken.  When 
the economy is strong, con-
sumers gladly pay the extra 
for beef.  But, during an eco-
nomic downturn, not so much.

u.s. beef
 continued from page 3

exports were 24 and 5 percent 
higher, exports to all major beef 
trading partners were lower in 
2012. U.S. exports to South Ko-
rea and Japan were down by 20 
percent and 1 percent, year over 
year; to Vietnam and Taiwan by 
6 and 46 percent; and to Cana-
da and Mexico by 7 and 28 per-
cent. Canada remained the top 
U.S. beef export market in 2012 
at 467 million pounds, followed 
closely by Japan at 450 million 
pounds. Mexico, South Korea, 
and Hong Kong rounded out the 
top 5 spots at 352, 305, and 201 
million pounds.
  In terms of the U.S. export share 
to its major markets, Japan’s im-
ports from the U.S. increased by 
over 9 percent compared with a 
year earlier, with Australia the 
main loser of market share to 
the United States. The United 
States lost market share in Can-
ada, however, to Australia and 

cattle herd
 continued from page 3
which is a 1.6% decrease from Jan. 
1, 2012. This was the lowest Jan. 
1 inventory of all cattle and calves 
since the 88.10 million in 1952. Here 
in Iowa, all cattle and calves totaled 
3.85 million, a 1.3% decrease from 
last year. For the U.S., the number 
of beef cows and heifers that have 
calved was 2.9% lower than a year 
ago; while in Iowa the number of beef 
cows and heifers that have calved in-
creased 3.4% year-over-year.

Cattlemen have been adding 
youth to their breeding stock as evi-
denced in higher replacement heifer 
numbers. Heifers for beef cow re-
placement increased 1.9% and 7.1% 
year-over-year in the U.S. and Iowa, 
respectively. While heifer replace-
ments were higher than estimates 
for 2011 and 2012, they remain low-
er than any other year since 1990 
suggesting “real expansion” has yet 
to be initiated.

The past three years of year-over-
year increases in heifers for beef 
cow replacement indicate more than 
anything else, the contrast between 
what the industry would like to do 
and what it is able to do.

Drought and continued beef cow 
liquidation meant that a very low 
percentage of potential replacement 
heifers actually entered the herd in 
2012. Determining what percentage 
of those heifers may actually enter 
the herd in 2013 depends almost en-
tirely on whether drought conditions 
moderate.

It’s also important to keep in 
mind that quality bred beef heifers 
are selling in an extraordinarily 
high price range, and it likely will 
take some time to recoup even if cat-
tle prices remain strong for the next 
several years.

The combined inventory of 500+ 
pound steers, 500+ pound other heif-
ers, and calves was down 1.5% and 
2.0% year-over-year in the U.S. and 
Iowa, respectively. After accounting 
for cattle already in feedlots, the 
supply of feeder cattle outside feed-
lots was 0.7% higher than a year ago 
in the U.S. However, this slight in-
crease in feeder cattle supplies is not 
a result of more supplies than antici-
pated, but rather USDA’s downward 
revision in the 2012 estimates of 
steers and other heifers.

Overall, with a smaller forecast-
ed 2013 calf crop and reduced cattle 
imports, the squeeze on feeder sup-
plies will continue. Without contin-
ued reductions in feedlot invento-
ries, the feeder supply will continue 
to shrink. And, if conditions permit, 
increased heifer retention will fur-
ther squeeze feeder supplies in the 
coming years.

 You can read the full reports at 
(U.S.) http://usda01.library.cornell.edu/
usda/current/Catt/Catt-02-01-2013.pdf.                                                                        
Iowa Beef Center

Uruguay, while total imports by 
Mexico were lower from all ma-
jor exporters to the country. To-
tal imports by South Korea were 
also lower, but Australia’s share 
of the market increased by over 
2 percentage points.
  U.S. beef exports in 2013 are 
expected to be only fractional-
ly lower than in 2012. Drought, 
slaughter cattle availability, and 
the extent to which U.S. produc-
ers rebuild their herds will have 
the greatest effects on 2013 ex-
port levels. The U.S. beef supply 
is perhaps the biggest constrain-
ing factor to growth in U.S. beef 
exports in the near term.

USDA/ERS
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200 GELBVIEH & BALANCER® LOTS SELL
120 Purebred Gelbvieh & Balancer® Bulls
80 Purebred Gelbvieh & Balancer® Females

POST ROCK CATTLE COMPANY
3041 E. Hwy. 284, Barnard, KS 67418
Bill Clark:  785.792.6244
Leland Clark:  785.792.6208
Fax:  785.792.6250  •  Email: prcc@twinvalley.net

“Where calving ease, performance and eye-appeal come together.”

POST ROCK CATTLE COMPANY

MARCH 16, 2013 • 12:30 PM (CST)
Post Rock Cattle Company Sale Facility • Barnard, Kansas

POST ROCK CATTLE COMPANYPOST ROCK CATTLE COMPANYPOST ROCK CATTLE COMPANYPOST ROCK CATTLE COMPANYPOST ROCK CATTLE COMPANYPOST ROCK CATTLE COMPANYPOST ROCK CATTLE COMPANY
Bull & Female Sale
POST ROCK CATTLE COMPANYPOST ROCK CATTLE COMPANY
Bull & Female SaleBull & Female Sale
POST ROCK CATTLE COMPANY
Bull & Female Sale
POST ROCK CATTLE COMPANY
Bull & Female SaleBull & Female SaleBull & Female Sale
POST ROCK CATTLE COMPANYPOST ROCK CATTLE COMPANY
Bull & Female SaleBull & Female Sale
POST ROCK CATTLE COMPANY
Bull & Female Sale
POST ROCK CATTLE COMPANY
Bull & Female SaleBull & Female Sale

CattleDesign®

SALE BROADCAST LIVE ON THE INTERNET www.dvauction.com

120 BULLS SELL
50 PUREBRED GELBVIEH BULLS • 70 BALANCER® BULLS

85% Black, 100% Polled
Many AI and ET sire groups to choose from.

ET sons sired by Krugerrand, CTR Good-
night 880 and Sarge making them full sibs 
to Post Rock Silver sell.

Performance Balancer® bulls like this ET 
son of SAV Networth 4200 and 223M2 sell.  
The Balancer® bulls are really a stout set 
with many AI and ET sire groups repre-
sented.

20 Purebred sons of the performance and 
muscle king Post Rock Silver sell, includ-
ing this herd bull and fi ve fl ush brothers out 
of a 223M2 x Star donor.

Post Rock Silver x Darci
Three Homozygous Black, Homozygous 
Polled Purebred fl ush brothers sell.

ET sons by Post Rock Silver and Connealy 
Consensus sell out of this donor who sold 
last year and represent the quality of all 
the six-year-old females selling.

261P1 (930476)

73Z8 (1228502)

80R2 (956502)

273Y1 (1219935)

291Z2 (1231846)

Red herd bulls like this 223M2 x Collat-
eral ET son sell.  This bull represents the 
quality of the red Purebred bull offering 
very well.

291Y (1205718)

80 FEMALES SELL
ALL SIX-YEAR-OLD COWS SELL

Also offering a cross section of 
two-year-old heifers.

Both Spring and Fall 
calving females sell, nearly all with 

calves at side.

www.mms.bzwww.mms.bz
SALE MANAGEMENT BY: 

Mitchell Marketing Service
Chris Mitchell 334-695-1371

Randy Sienknecht 319-290-3763
2262 C Avenue • Gladbrook, IA 50635

where have
 continued from page 10

in the higher $120s this summer 
and then strengthen in the fall to 
the low-to-mid $130’s. If weath-
er helps restore feed and forage 
supplies this summer, a more ag-
gressive expansion of beef heifers 
should be anticipated beginning 
in the fall of 2013 and continuing 
into 2014. If this does occur, it will 
set the stage for very strong calf 
prices and new record high prices 
for finished cattle in 2014.

If crop and forage production 
returns to near normal, the cat-
tle industry is poised for multiple 
years of favorable returns and 
expansion. However, everyone 
watching the “Drought Monitor” 
knows that much of the country 
has not yet returned to normal 
weather conditions. Beef cattle 
producers will be poised to expand 
when weather conditions improve. 
Unfortunately for the beef indus-
try, both poultry and pork produc-
ers are waiting at the start line as 
well. Those industries can expand 
production much more quickly 
and will extract market share 
from beef during the period from 
late 2013 to 2016.
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A bump in the road for cattle inventory dynamics
  Current forecasts assume normal 
weather patterns in 2013—i.e., that 
the drought will dissipate this year. 
As a result, stocker operators are 
expected to grow calves on pasture 
rather than place them premature-
ly in feedlots. Normal growout of 
feeder cattle on pasture during the 
spring and summer would allow 
stocker operators and cattle feeders 
to spread placement of feeder cattle 
in feedlots more uniformly over the 
year. Stocker operators and cattle 
feeders will have incentives (higher 

anticipated prices and lower feed-
ing costs) to place feeder cattle in 
feedlots later in the year, especially 
in the fourth quarter of 2013, when 
expected lower prices for corn and 
other feeds will follow from harvest 
of the 2013 crops. Cow calf produc-
ers are also expected to withhold 
heifers from feeder cattle supplies, 
thereby reducing feeder cattle sup-
plies that will support cattle and 
beef prices during 2013. Beef pro-
duction is expected to decline from 
2012 levels.

  However, as the drought has con-
tinued thus far into 2013, liquida-
tion of cows has remained relatively 
high. The cow slaughter may add to 
near-term beef supplies, particular-
ly of processing beef if forage sup-
plies tighten. Feeder calves may 
continue to be placed in feedlots 
earlier and at lighter weights than 
would be the case if pasture condi-
tions allowed them to be grown on 
pasture rather than on high-priced 
corn.
USDA / ERS
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Call or e-mail for FREE catalog
1-888-821-4925 • info@powerflexfence.com

Full Line of Fencing & Livestock Watering Supplies

Poly T-Post or Round Post

100% Self-Insulating!
Flexibility with Memory!
No Rusting, Rotting,
Rupturing or Discoloring!
Not a Composite and No Fiberglass!

www.powerflexfence.com

60 shorthorn country = march 2013 shorthorn country = march 2013 61

Classic Sale
Saturday

March 16, 2013

Ozark
Shorthorn Association

12:00 noon
Springfield Livestock Marketing Center

Springfield, Missouri

Selling::

Vern Hart: 417-345-1123 or cell: 417-830-4847
hartlivestock@yahoo.com

View our catalog online at
www.shorthorncountry.net or contact:

37 - Pairs/Bred Females
11 - Bulls • 13 - Show Heifers  

Including: Partial B/B Cattle Company 
herd dispersion!

Ozark Shorthorn Sale_Clear Focus  2/15/13  10:53 AM  Page 1
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Why do you want 
to use a Journagan 
Ranch Hereford Bull?
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JOURNAGAN RANCH
Rt. 1, Box 85G

Mountain Grove, MO 65711
Marty Lueck, Manager

 (417) 948-2669
(417) 838-1482 (Cell)
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Research has 
indicated it takes 
the net revenue 
from approximate-
ly 6 calves to cover 
the development 
and production 
costs of each replacement 
heifer.  In addition, any cow 
that misses a single calving 
is not likely to recover the 
lost revenue of that missed 
calf.  Therefore, longevity 
of a beef female is very im-
portant to the sustainability 
and profi tability of any beef 
operation.

Considering the impor-
tance of longevity, an impor-
tant question is as follows:  
Why are females culled from 
a beef herd?  According to 
the 2008 NAHMS survey 
the greatest percentage of 
cows culled from the herd 
were for pregnancy status 
(33.0%); other reasons for 
culling included age or bad 
teeth (32.1%), economic rea-
sons (14.6%), other repro-
ductive problems (3.9%), 
producing poor calves (3.6%), 
temperament (3.6%), inju-
ry (2.9%), udder problems 
(2.7%), bad eyes (1.8%), and 
other problems (1.8%).  Fur-
thermore, 15.6% of animals 
culled were less than 5 years 

of age and 31.8% were 5 to 9 
years of age.  These females 
that are culled from a herd 
prior to producing 6 calves 
increase the developmental 
cost of other heifers and do 
not contribute to the profi t-
ability and sustainability of 
the farm. 

To achieve maximum life-
time productivity heifers 
need to calve by 24 months 
of age, and heifers that lose 
a pregnancy or conceive late 
in the breeding season are 
likely to not have enough 
time to rebreed during a de-
fi ned breeding season.  In 
addition, heifers that calve 
early with their fi rst calf 
have a longer post-partum 
interval and are more likely 
to breed back as two year 
olds and continue to calve 
early in the calving season.  
This is important to overall 
profi tability since age of calf 
at weaning is the single larg-
est factor that affects wean-

IMPROVING LONGEVITY OF 
BEEF HEIFERS

By Dr. George Perry

 continued on page 39

Keep or cull open 
replacement heifers?

By Glenn Selk, 
Oklahoma State University

For some Oklahoma cow calf 
operations, the bulls go into 
the breeding pasture with 
replacement heifers in mid-
April.  As the bulls are being 
removed from the replace-
ment heifers in two months, 
this would be an ideal time to 
call and make arrangements 
with your local veterinarian 
to have those heifers evalu-
ated for pregnancy after an-
other 60 days. In two months 
after the breeding season, 
experienced palpaters should 
have no diffi culty identifying 
which heifers are pregnant 
and which heifers are not 
pregnant (open). Those heif-
ers that are determined to 
be "open" after this breeding 
season, should be strong can-
didates for culling.

 Culling these heifers im-
mediately after pregnancy 
checking serves three very 
useful purposes.
1) Identifying and culling 
open heifers early will re-
move sub-fertile females 
from the herd. Lifetime cow 
studies were conducted at a 
USDA experiment station in 
Montana. Over the span of 
23 years, 1589 replacement 
heifers were exposed to bulls. 
Over that number of years 
266 heifers were found to be 
open after their fi rst breed-
ing season. All of these "open" 
heifers were kept in the herd 
for an average of 4 years. 
From the 1006 "cow years" 
that followed, only 551 calves 
were produced. In other 
words, when the heifers that 

continued on page 39

nutrition
 continued from page 11

reported instances of compromised 
maternal nutrition during gestation 
which resulted in increased neona-
tal mortality, intestinal and respi-
ratory dysfunction, metabolic dis-
orders, decreased postnatal growth 
rates, and reduced meat quality (Wu 
et al., 2006). Proper management of 
cow nutrition during gestation can 
improve progeny performance and 
health, perhaps through its entire 
life.
  One of the most significant signs of 
maternal undernutrition is obvious. 
Initially the calf may be born very 
weak or even dead. The calf born as 
a result of that pregnancy may not 
gain weight to its genetic potential 
while still on the cow or later as it 
begins producing in the milking 
string or placed in the feedyard. 
This effect has been documented as 
reflected in Tables 1 and 2. In 2012, 

Underwood and co-workers reported 
increased body weight (BW) gains, 
final BW, and hot carcass weight 
(HCW) in steers from cows grazing 
improved pasture from day 120 to 
180 of gestation when compared to 
progeny from cows grazing native 
range during that same time. Steers 
from cows grazing improved pasture 
had increased back fat and tended 
to have improved marbling scores 
compared to steers from cows graz-
ing native range. Similarly, a study 
was pursued to determine the ef-
fect a dietary energy source had on 
progeny calf performance. Radunz 
(2009) offered cows three different 
diets during gestation beginning on 
approximately day 209: hay (fiber), 
corn (starch), or distillers grains 
with solubles (fiber plus fat). Corn 
and distillers grains diets were lim-
it fed to ensure consistent energy 
intake among treatments. Results 
indicated reduced birth weights for 

calves from dams fed grass 
hay when compared to 
calves from the other two 
groups, with an increase 
(P≤0.05) in calf body 
weight reported through 
weaning when comparing 
calves from corn fed dams 
to hay fed dams. Feedlot 
performance among treat-
ments was not different; 
however, calves from hay 
fed cows required 8 and 10 
more days on feed to reach 

a similar fat thickness when com-
pared to calves from distillers and 
corn fed dams, respectively. 
    Similar effects can be seen in the 
effects of maternal prenatal nutri-

tional support on resulting heifer 
calves as reported in Table 2. Mar-
tin et al. (2007) conducted a study 
with cows grazing dormant Sand-
hills forages during the late gesta-

tion period. One group 
received a 42 percent 
CP (DM basis) cube 
offered three times 
weekly at the equiva-
lent of 1.0 lb/day while 
another group re-
ceived no supplement. 
Calf birth weight be-
tween heifer progeny 
from supplemented 
and nonsupplement-

continued on page 20
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     Guaranteed

Premiums
   —the Most Generous Calf Buy-Back
  Program in the Business

1-800-CirCle-A  circlea@circlearanch.com • www.CircleARanch.com 
41 Hwy. K • Iberia, MO 65486

Spring Bull & Heifer Sale
March 16, 2013 Noon at the Ranch, Iberia, Missouri

263 Angus Bulls
Coming 2 Year-Olds, Ready for Service

Top-Cut Yearlings
Registered and Circle A Premium Bulls (CAPB)

450 Fall-Calving Premium Bred Heifers
Including  a select group of F1 Black-baldies

Due date and fetal sexed by ultrasound

Online Bidding Available at LiveAuctions.tv, Sale Book Available at CircleARanch.com

Through the Circle A Feeders calf buy-back program, we’ve 

paid more than $25 million to our bull and heifer customers, 

including more than $1 million in premiums. Other seedstock 

producers talk value, but we will prove it—top-of-the-market 

plus up to $45/head premiums, guaranteed. To find out more, 

or to order a sale book, call 800-247-2532.

Selling 700 Head

In an industry where the 
major product sold is a live 
calf; all breeding bulls should 
receive an annual breeding 
soundness exam. Fertility 
testing the breeding bull is 
a minor production cost that 
can help prevent reproduc-
tive failure. Using a bull that 
is infertile or that has struc-
tural problems will frequent-
ly result in a higher percent-
age of open cows. Increasing 
costs of production due to 
higher feed costs, make keep-
ing an open cow cost prohib-
itive. Beef calf prices remain 
at historic levels, losing the 
opportunity to sell calves due 
to open cows can have a sig-
nificant negative financial 
impact on a beef cow-calf op-
eration.

Breeding bulls can re-
main fertile with high quali-
ty semen for ten plus years. 
However, breeding bulls may 
exhibit infertility at any age. 
Low fertility can be caused by 
a number of factors including, 
frost damaged testicles, tes-
ticular infection, poor nutri-
tion, physical injury and ge-
netic predisposition. Younger 
bulls may exhibit breeding 
problems for the same rea-
sons, however infertility may 
also be due to their young age. 
Yearling bulls mature rapidly 
between 11 and 15 months of 
age; evaluations done at an 
early age may not accurately 
reflect their breeding poten-
tial several months into the 
future.

Bulls can be tested for fer-
tility using a breeding sound-
ness exam. During the exam, 
they are inspected for ana-
tomical correctness and ab-
normalities such as, penile 
warts, testicular infection, 
scrotal circumference and se-
men quality. Semen quality is 

determined by collecting a se-
men sample to determine sperm 
cell motility, concentration and 
morphology.

A breeding soundness exam 
on breeding bulls is an import-
ant first step to ensure the 
breeding season’s success.

Michigan State University

Know your bull is ready 

for the breeding season
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continued from page 5Life is
and ready to wrap) sounded at 
exactly the same time I reached 
the end of the last windrow. As 
long as I’ve been farming and 
making hay with a round baler, 
I can never remember having 
the chamber full as I finished the 
last row. Then, as I pulled the 
hydraulic lever to dump the very 
last, fully-formed bale, the first 
huge raindrop of the impending 
storm hit the windshield of the 
tractor.
It sprinkled on me all the way 

to the barn where I unhooked 
from the baler to store it until 
next spring. As I pulled out of 
the barn and headed toward 
home, the heavens opened up and 
proceeded to dump a half-inch of 
rain over the next 15 minutes. It 
was raining so hard, the wipers 
of the tractor couldn’t even keep 
up with the intensity. As I ap-
proached the open gate I cringed, 
for I could see the entire herd of 
cows and calves gathering not 20 
feet from sweet, bovine freedom. 
I was afraid my good luck was 
over, but lo and behold, the cows 
were just humped up, taking in 
the rain, and not a single one had 
attempted to go out the open gate. 
What was going on in my life?

When I got back to the house, I 
began to think about all the good 
luck I had incurred throughout 
the day. I was on a roll and not 
about to let this streak of good 
luck go to waste. I hopped in the 
truck and took off for the local 
convenience store to buy a lottery 
ticket. As I returned, I pulled into 
my driveway and noticed my cow 
dog chewing on something out in 
the yard. As I got closer, I could 
see the brown feathers of one of 
my wife’s Rhode Island Reds. The 
rainstorm had blown open the 
door to their coop and Grizz was 
enjoying his version of KFC. My 
wife would be furious when she 
got home and my entire day of 
good fortune would be ruined.
I scolded Grizz, grabbed what 

was left of the hen, raked up the 
mangled feathers, and headed for 
the fence post that I had replaced 
earlier in the morning. I dug a 
hole right beside the new post 
and covered the chicken rem-
nants with that lucky, leftover 
dirt. Knowing that Judy never 
counts her chickens made me re-
alize my luck would continue.

Let The 
Adventure Begin!

Large Groups Welcome!
Guides available upon request.

NOW OFFERING BIRD HUNTS –
Quail, Pheasant and Chukar

www.hedgehollowranch.com • dan@hedgehollowranch.com

Game Available (other exotics available upon request)
Elk Bull
Red Stag
Sika Buck
Fallow Buck

Axis Buck
Whitetail Buck
Hawaiian Black Sheep
Mouflon Sheep

Corsican Sheep
Bison Bull
Texas Dall

Physical Address: Mailing Address:

Intersection of T Hwy and 17607 191st Street

12004 Adrian St., MO 64720 Pleasant Hill, MO 64080

Dan Hertzog
Office: (816) 297-2739
Cell:  (816) 805-2611
Fax:  (816) 322-8839 

• 3 year warranty! – THE BEST IN THE INDUSTRY!
• 12 gpm engine driven hydraulics or electric models
• Comes complete – ready to work for you.
• Ask our customers about Krogmann dependability
• The most value and best service for your money!

CALL FOR A DEALER NEAR YOU –

KROGMANN MFG. 1-877-745-3783
Sabetha, KS • Toll Free www.krogmannmfg.com

Krogmann Bale Beds

Office  660-679-6535   •   800-887-8156
visit our website @  www.mokanlivestock.com

  OWNERS 
 Jim Hertzog Jerry Hertzog Todd Hertzog
 816-289-3011 816-590-6187 816-813-1767

Passaic, MO
Conveniently located on 71 Hwy. 4 mi. 
N. of Butler, MO  50 mi. S. of K.C. MO

MO-KAN LIVESTOCK MARKET, INC • RR 2 BOX 152 - BUTLER, MO. 64730

Selling All ClASSeS 
of liveStoCk 

every thurdAy At 11:00
SpeCiAl Cow SAle

1St SAturdAy

SpeCiAl CAlf SAle

1St & 3rd thurSdAy

rates of cows are even lower 
(55-60%) for cows that were not 
“treated”, or in other words, those 
cows that we did not try to control 
reproduction.
Basically, this is the perfect year 

to “correct” your mistakes; sell 
those cows that fail to conceive 
and those that keep calving late 
in the calving season. Pregnancy 
evaluation in cattle is an impor-
tant and valuable management 
tool. Checking the pregnancy 
status of your cow herd allows 
you to make timely culling deci-
sions and focus your resources 
on the sound, reliable breeders 
in the herd.
I hope “preg checking” is an 

annual ritual for your herd. If 
you have not incorporated this 
management practice in the past, 
the dry conditions this year and 
the need to get rid of a few cows 
may force you to do so. When it 
comes time to cull cows from your 
herd, pregnancy status is one of 
the first criteria that will deter-
mine whether a cow stays in the 
country or goes to town.
According to the results of a 

survey conducted by the Na-

tional Animal Health Monitoring 
System, fewer than 20 percent 
of beef cow calf producers used 
pregnancy testing or palpation in 
their herd. However, the benefits 
of this practice are fairly simple 
to realize. First of all, pregnancy 
diagnosis allows producers to 
identify “open” or nonpregnant 
cows. Compare the roughly $5 
per head cost of a pregnancy 
exam with the $100-200 per head 
cost of hay alone to feed an open 
cow through the winter (if you 
can find hay for $30 per roll). It’s 
easy to see that pregnancy test-
ing quickly pays for itself.
Second, pregnancy testing will 

provide a producer an estima-
tion of when cows will be calving 
based on the age of the fetus at 
the time of the pregnancy exam. 
An average calving date can be 
calculated and the producer can 
use this information to better 
supplement the cows through the 
winter. Remember, the nutrient 
needs of cows vary throughout 
their production cycle; cows nu-
trient requirements are highest 
immediately before and after 
calving and are lowest in the 
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Profit
Driven.

Pasture 
Proven.

2011 Beef Improvement Federation 
Seedstock Producer of the Year

Join us for our 
March 28, 2013 
Production Sale!

150 Yearling and Age Advantaged Bulls
Fall Bred Heifers

Open Spring Yearling Heifers
Spring pairs with Mushrush Impressive

calves at side
Contact us for your catalog today!

2346B N Rd • Strong City, KS 66869
Joe (620) 273-8581
Bob (620) 273-8604

Daniel (620) 273-7005  
www.MushrushRedAngus.com

Pen after pen, year after year...
THEY WORK!

Mushrush Red Angus is a three
generation family ranching 
operation providing profitable
solutions to the commercial
cattle industry. 

Our carefully designed genet-
ics excel in calving ease, fertil-
ity and longevity with minimal
input cost, and all the growth
and carcass traits you will ever
need.

    Ask any person that raises beef 
cattle to provide a description of what 
they do, you will likely hear terms 
such as “cattleman”, “rancher”, “cow-
calf producer”, or “stocker” just to 
name a few. These terms are logical 
because if you are involved in beef 
cattle production, you are typically 
proud of what you do and enthusi-
astic about the industry. However, I 
believe these terms are a bit mislead-
ing. A person involved in cow-calf pro-
duction or raising or backgrounding 
feeder calves is at some level a forage 
producer.
     Don’t get me wrong. I’m with most 
of the folks who consider themselves 
a cattleman first and foremost. Now 
more than ever, however, any success-
ful cattle producer has to be equally 
adept at being a successful forage 
producer as well. Current economic 
conditions in today’s beef industry in-
dicate the need for an expanding herd 
and keeping a watchful eye on annual 
maintenance costs. Improved efficien-
cies in forage production are the keys 
to success in these areas.
It is my opinion that the typical forage 
production unit  does not compete in 
productivity and efficiency when com-
pared to other agricultural commodi-
ties. Data from the Ohio Agricultural 
Statistics Service provides the proof. 
In 2011, the average hay (all types) 
yield was 2.48 tons/acre. Alfalfa yields 

that same 
year were 
3.4 tons/
acre. Com-
pare yields 
that year 
for corn at 
158 bush-
els/acre and 
corn silage 
at 18 tons/
acre. A sim-
ilar story was seen in 
2010. The yields that year were 2.59 
tons/acre for all hay, 3.3 tons/acre for 
alfalfa hay, 163 bushels/acre for corn, 
and 17 tons/acre for silage.
    The argument could be made that 
I am comparing apples to oranges in 
this case. Much of our forage (hay 
and pasture) is produced in areas of 
the state that are not as conducive 
to grain production. These areas also 
do not have the soil types available 
to produce as competitive of yields 
as seen in other areas. However, the 
yield data indicates that we simply 
are not getting enough forage pro-
duction off of the acres that are being 
utilized to remain viable in the beef 
industry in the current economic cli-
mate.
    Let’s set aside the topography 
and soil quality issues when we talk 
about forage production. Do forage 
producers utilize the management 

and production tools available to 
them as effectively as grain pro-
ducers? On average, the answer is 
no. How many operations can you 
think of where forage production 
is treated as the highest priority 
enterprise? Are the best forage 
varieties available planted? Are 
optimal planting dates observed? 
Are soil samples regularly taken 
and fields fertilized according-
ly? Are yield and quality-reduc-
ing weeds controlled? Are fields 
grazed or harvested to achieve a 
balance between yield and qual-
ity? Are alternative forages uti-
lized to supplement traditional 

forage production? Do we store and 
feed hay in a manner to reduce losses?

   It is my opinion that it would be 
a mistake to believe that the days 
of cheap corn or hay will be return-
ing anytime soon. If a beef producer 
wants to increase the size of their op-
eration or reduce feed costs, they must 
significantly improve the efficiency of 
their forage production enterprise. In-
creasing hay yields and/or improving 
grazing management will allow you to 
increase cattle numbers without buy-
ing or renting more land. Improving 
forage yields and quality can go a long 
way towards helping to reduce total 
feed costs in an operation.
OSU

Forages: Underappreciated 
and UndervalUed
By John F. Grimes, OSU
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One of the Midwest’s 
Largest selection of 
Multi breed Genetics 
with more than 5700 
bulls tested since 1997 

 

Professional Beef Genetics 
Open House Bull Sale 

Saturday March 23, 2013 1:00 pm 
Featuring the best of 234 bulls on test 

180 forage tested bulls - 18months, 54 Fast Track - yearlings 
74 Balancers 44 Angus 117 Sim & SimAngus 

Balancers SimAngus Angus 

C/E B W M Y CV FM 
13.9 -2.4 63 36 98 11 37 

C/E B W M Y API TI 
13.1 -1.4 71 19 115 131 83 

R/H Majesty Y507 R/H Predestined Y753 
C/E B W M Y $W $B 
13 0.7 54 29 100 30 60 

RAF Forward 226 

4 miles west of Montrose Missouri on Hwy H  
At the Rotert Bull  Pens 

Call toll free 1-888-PBG-BULL (724-2855)  
Email pbgbulls@aol.com  

For complete listing of our bulls visit  
Our website pbgbuls.org 

Angus Sires include: Hoover Dam, 
GAR Game On, HA Program 5652, SAF 
Connection, TC Touchdown 772, Rito 
6EM3 of 4L1 Emblazon 

Balancer Sires Include: Hille Majesty 
M118, GT Shear Force, Tenderloin N407, 
Dakota Gold  

Simmental & SimAngus Sires In-
clude: GLS Combination, Predestined 
701T, GW Premium Beef, Shear Force 
38K, New Trend Way Cool, Dual Focus, 
Triple C Singletary, Sure Bet 

Volume Discount 
1st Breeding Season Guarantee 
Sight Unseen Purchase Guarantee 
Low Pressure Open House Format 
Multi-Generation AI Sired Pedigree’s 
Large Selection Show-Me Select Qualified  

Rebuilding a Forage Base

  Landowners experienced 
a terrible drought this past 
summer and many are won-
dering what to do now with 
the poor pasture that is left.
  “There are two responses to 
have toward a drought: short 
term and long term,” said Jill 
Scheidt, agronomy specialist 
with the University of Mis-
souri Extension in Barton 
County.
  A short-term response refers 
to emergency crops to plant to 
address a drought now. This 
spring, short-term planting 
options as an emergency crop 
include spring oats, cereal rye 
or turnips. 
  Long-term response options 
for drought are available in 
plantings like: over-seeding 
clover or lespedeza; thick-
ening a forage stand in the 
spring; planting annual Su-
dan or millet in May; partial-
ly converting to a warm sea-
son grass pasture; controlled 
grazing; and meeting fertility 
needs.
  “To get back on track with a 
forage program, a forage base 
needs to be established for the 
next season. If starting from a 
strong fescue base, 40 to 60 
lbs. /ac of nitrogen needs to be 
applied in the fall and clover 
no-tilled into the ground no 
later than September 1,” said 
Scheidt.
  Another option is frost-seed-
ing clover or lespedeza from 
December to February. 
  “If starting from a weak fes-
cue base, frost seeding clover 
or lespedeza is still a good 
option,” said Scheidt. “Clover 
and legume stands suffer in a 
drought, so it is imperative to 
rebuild a lost stand.

SEVERE INJURY
   If the drought severely in-

jured a fescue field infested 
with toxic endophyte, then 
the drought gives producers a 
chance to convert fields over 
to Novel endophyte fescues. 
  “Converting fields to Novel 
endophyte fescue is the best 
option if a pasture is injured 
beyond repair,” said Scheidt.
  Legumes are an excellent 
addition to a pasture. Not 
only do legumes fix nitrogen, 
but they also provide addi-

tional benefits like: increase 
animal gain by 100 lbs. /ac; in-
crease daily gains 0.1-1.0 lbs.; 
increase cow conception rates 
by 15-25 percent; increase for-
age quality; lower endophyte 
toxicity; and even out feed 
supply. 
  Another way to get better 
usage of a pasture is adding 
warm season grasses to the 
mix. Converting 10-30 per-
cent of the pasture to warm 

continued on page 25
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continued from page 5Life is
and ready to wrap) sounded at 
exactly the same time I reached 
the end of the last windrow. As 
long as I’ve been farming and 
making hay with a round baler, 
I can never remember having 
the chamber full as I finished the 
last row. Then, as I pulled the 
hydraulic lever to dump the very 
last, fully-formed bale, the first 
huge raindrop of the impending 
storm hit the windshield of the 
tractor.
It sprinkled on me all the way 

to the barn where I unhooked 
from the baler to store it until 
next spring. As I pulled out of 
the barn and headed toward 
home, the heavens opened up and 
proceeded to dump a half-inch of 
rain over the next 15 minutes. It 
was raining so hard, the wipers 
of the tractor couldn’t even keep 
up with the intensity. As I ap-
proached the open gate I cringed, 
for I could see the entire herd of 
cows and calves gathering not 20 
feet from sweet, bovine freedom. 
I was afraid my good luck was 
over, but lo and behold, the cows 
were just humped up, taking in 
the rain, and not a single one had 
attempted to go out the open gate. 
What was going on in my life?

When I got back to the house, I 
began to think about all the good 
luck I had incurred throughout 
the day. I was on a roll and not 
about to let this streak of good 
luck go to waste. I hopped in the 
truck and took off for the local 
convenience store to buy a lottery 
ticket. As I returned, I pulled into 
my driveway and noticed my cow 
dog chewing on something out in 
the yard. As I got closer, I could 
see the brown feathers of one of 
my wife’s Rhode Island Reds. The 
rainstorm had blown open the 
door to their coop and Grizz was 
enjoying his version of KFC. My 
wife would be furious when she 
got home and my entire day of 
good fortune would be ruined.
I scolded Grizz, grabbed what 

was left of the hen, raked up the 
mangled feathers, and headed for 
the fence post that I had replaced 
earlier in the morning. I dug a 
hole right beside the new post 
and covered the chicken rem-
nants with that lucky, leftover 
dirt. Knowing that Judy never 
counts her chickens made me re-
alize my luck would continue.

Let The 
Adventure Begin!

Large Groups Welcome!
Guides available upon request.

NOW OFFERING BIRD HUNTS –
Quail, Pheasant and Chukar

www.hedgehollowranch.com • dan@hedgehollowranch.com

Game Available (other exotics available upon request)
Elk Bull
Red Stag
Sika Buck
Fallow Buck

Axis Buck
Whitetail Buck
Hawaiian Black Sheep
Mouflon Sheep

Corsican Sheep
Bison Bull
Texas Dall

Physical Address: Mailing Address:

Intersection of T Hwy and 17607 191st Street

12004 Adrian St., MO 64720 Pleasant Hill, MO 64080

Dan Hertzog
Office: (816) 297-2739
Cell:  (816) 805-2611
Fax:  (816) 322-8839 

• 3 year warranty! – THE BEST IN THE INDUSTRY!
• 12 gpm engine driven hydraulics or electric models
• Comes complete – ready to work for you.
• Ask our customers about Krogmann dependability
• The most value and best service for your money!

CALL FOR A DEALER NEAR YOU –

KROGMANN MFG. 1-877-745-3783
Sabetha, KS • Toll Free www.krogmannmfg.com

Krogmann Bale Beds

Office  660-679-6535   •   800-887-8156
visit our website @  www.mokanlivestock.com

  OWNERS 
 Jim Hertzog Jerry Hertzog Todd Hertzog
 816-289-3011 816-590-6187 816-813-1767

Passaic, MO
Conveniently located on 71 Hwy. 4 mi. 
N. of Butler, MO  50 mi. S. of K.C. MO

MO-KAN LIVESTOCK MARKET, INC • RR 2 BOX 152 - BUTLER, MO. 64730

Selling All ClASSeS 
of liveStoCk 

every thurdAy At 11:00
SpeCiAl Cow SAle

1St SAturdAy

SpeCiAl CAlf SAle

1St & 3rd thurSdAy

rates of cows are even lower 
(55-60%) for cows that were not 
“treated”, or in other words, those 
cows that we did not try to control 
reproduction.
Basically, this is the perfect year 

to “correct” your mistakes; sell 
those cows that fail to conceive 
and those that keep calving late 
in the calving season. Pregnancy 
evaluation in cattle is an impor-
tant and valuable management 
tool. Checking the pregnancy 
status of your cow herd allows 
you to make timely culling deci-
sions and focus your resources 
on the sound, reliable breeders 
in the herd.
I hope “preg checking” is an 

annual ritual for your herd. If 
you have not incorporated this 
management practice in the past, 
the dry conditions this year and 
the need to get rid of a few cows 
may force you to do so. When it 
comes time to cull cows from your 
herd, pregnancy status is one of 
the first criteria that will deter-
mine whether a cow stays in the 
country or goes to town.
According to the results of a 

survey conducted by the Na-

tional Animal Health Monitoring 
System, fewer than 20 percent 
of beef cow calf producers used 
pregnancy testing or palpation in 
their herd. However, the benefits 
of this practice are fairly simple 
to realize. First of all, pregnancy 
diagnosis allows producers to 
identify “open” or nonpregnant 
cows. Compare the roughly $5 
per head cost of a pregnancy 
exam with the $100-200 per head 
cost of hay alone to feed an open 
cow through the winter (if you 
can find hay for $30 per roll). It’s 
easy to see that pregnancy test-
ing quickly pays for itself.
Second, pregnancy testing will 

provide a producer an estima-
tion of when cows will be calving 
based on the age of the fetus at 
the time of the pregnancy exam. 
An average calving date can be 
calculated and the producer can 
use this information to better 
supplement the cows through the 
winter. Remember, the nutrient 
needs of cows vary throughout 
their production cycle; cows nu-
trient requirements are highest 
immediately before and after 
calving and are lowest in the 
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Feeding beef cows 
in winter
By Mark Landefeld, OSU

   Feeding beef cattle during the winter 
can be a challenging experience if be-
ing profitable is also one of your goals. 
Proper nutrition is a key component 
for a successful cow/calf operation. 
Cows go through many physiological 
changes during a year. The winter/ear-
ly spring feeding period is one of the 
most critical times to provide adequate 
nutrition for the cow because of her 
needs at calving time.
   Feed usually accounts for the sin-
gle largest input cost associated with 
beef cattle. The winter feeding period 
generally becomes the largest portion 
of this cost. Stored feeds such as hay 
normally cost producers 3-5 times as 
much as grazing a summer pasture 
or stockpiled feed in a paddock, when 
cost is calculated. It’s therefore criti-
cal to keep the amount of stored feed 
fed to an acceptable minimum so costs 
are kept under control, but you must 
still feed enough hay to meet the nutri-
tional needs of the cow. We must main-
tain the cow’s dietary needs if strong 
healthy calves are to be born in the 
spring and also get cows rebred in a 
timely manner to maintain acceptable 
calving intervals.
   So, we quickly see how over feeding 

becomes costly, but don’t ever forget 
that under nourished cows may be a 
disaster. Under nourished cows are 
ones not receiving enough nutrients 
from their feed. Notice I did not say, it’s 
cows not being fed enough hay. Cows 
can be under nourished even though 
they are eating all they can eat. Feed-
ing the correct quantity of hay is im-
portant, but feeding the correct qual-
ity of the hay during each production 
stage is the key.
   We often use the figures 2.5 - 3% of 
a cow’s body weight as the amount of 
dry matter (DM) a beef animal needs 
per day. So, a 1300 lb. cow would re-
quire approximately 33-39 lbs. of DM 
each day. Don’t forget this is a DM cal-
culation. To calculate the amount of 
hay we must actually feed we must ac-
count for the moisture in the hay. Most 
stored hay will be roughly 90% DM so 
we divide our 33-39 lbs. by 90% (.90) 
and get an as fed amount of 37-43lbs. 
of hay per day for our 1300 lb. cow.

   Here’s the catch. Doing these calcula-
tions still does not assure us the prop-
er amounts of nutrients are being fed. 
Remember we said cows can starve 
eating all they could eat. Quality of 
hay must be accounted for to ensure 
the nutrients being fed are adequate. 
Poor quality hay has high percentag-
es of non-digestible (neutral deter-
gent fiber-NDF) material in it. Be-
cause of this a cow can not eat more 
than about 1.5% of her body weight 
in NDF. Poor quality forage does not 

pass through the rumen as quickly as 
high quality forage, hence the cow is 

full but still lacks the nutrients she 
needs to maintain productivity.
   Laboratory forage analyses I’ve had 
done sometimes reveal that hay does 
not contain the nutrients I thought it 
might. Sometimes this happens be-
cause of unexpected changes in weath-
er conditions that delay making hay, 
but other times it’s because of man-
agement decisions. I’ve heard some 
producers boast of how many round 
bales they rolled up in one day or 
how well their round bales keep their 
shape and not sag after baling. How-

continued on page 25
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Alfalfa

   The popularity of farming 
enterprises resembles wom-
en’s fashions. It might be the 
in-thing to grow fescue for 
pasture, hay and seed, then 
someone decides it’s more 
profitable to go to wheat, 
corn, soybeans, Bermuda 
grass, ryegrass or turnips.
  Sometimes it is hard to 
keep up with what is the 
“in thing” says Eldon Cole, 
a livestock specialist with 
University of Missouri Ex-
tension.
  “The good news is that 
year-in and year-out, one 
crop that consistently per-
forms well on many farms 
in southwest Missouri is al-
falfa,” said Cole. “When you 
develop a pro and con list for 
your farm, maybe there are 
better options than alfalfa, 
but at least consider it.”
  Alfalfa is often called the 
queen of forages because 
of its high quality. In most 
parts of the country it’s a sta-
ple for any dairy. High-dol-
lar horse breeders generally 
like alfalfa hay.
  “In this part of Missouri 
alfalfa hay or pasture com-
plements fescue extremely 
well. Its high protein con-
tent minimizes the purchase 
of high dollar protein sup-
plements,” said Cole.
  For example, the 16 alfal-
fa entries in the 2012 Ozark 
Empire Fair Hay Show had 
an average crude protein 
level of 20.3 percent. The 
total digestible nutrients 
(TDN) value was 66.9 per-
cent and the relative feed 
value (RFV) was 182.

  “This high quality aids 
beef producers, both cow-
calf and stocker programs,” 
said Cole.



Qualified Seedstock 
Supplier

Briarwood angus Farms
Rt. 4 Box 620   Butler, MO 64730
Curtis & Ann Long 660-679-3459

David Warfield, mgr. 660-679-3395
bfarmsangus@yahoo.com

Feed Efficient * USPB® Chart Toppers
Our cattle grade 90-100%  Choice 

40-50% CAB® consistently

                                        

   Selling Over 40 Bulls 
Fall & Spring                            

 30 Females
bred  * open 

 c/c pairs

  
CC & 7 son     
1407 lb. YW 
4.84 PCT IMF 
16.5 REA 

Reg.#17253239

Reg. # 17253072

Offering 6 
Briarwood Objective 9026 

sons  

Win a free 
commercial 

heifer

    $B 

+84.45    

Visit 
www.briarwoodangusfarms.com 

for more info

NEW 
to Sale this Year 
Selling CHOICE

on fall heifer calves. 
Select at weaning

    $B 

+88.78    

nutrition
 continued from page 14
ed dams was not different; however, 
heifer progeny from supplemented 
cows had increased adjusted 205 
day weaning weights, prebreeding 
body weight (BW), BW at pregnancy 
diagnosis, and improved pregnan-
cy rates compared to heifers from 
nonsupplemented dams. Further-
more, Funston et al. (2010b), using 
the same cow herd, offered a distill-
ers based supplement (28 percent 
CP, DM basis) three times weekly 
at the equivalent of 1.0 lb/day, or 
no supplement during late gesta-
tion as cows grazed either dormant 
Sandhills range or corn crop residue. 
Calf weaning BW was greater (P = 
0.04) for heifers from protein supple-
mented dams. The study went on to 
show a decreased age at puberty for 
heifers from protein supplemented 
cows and a trend (P = 0.13) for high-
er pregnancy rates when compared 
to heifers from nonsupplemented 
dams, possibly related to decreased 
age at puberty. 
   Other implications in female cat-
tle may also be noted. As the heifer 
matures to a producing cow, she may 
not be as reproductively sound as 
she should be because some genetic 
groundwork was not laid properly. 
In a nutshell the concept means that 
the producer needs to be managing 
the cow as best possible from before 
conception through calving. This 
helps insure the calf ’s genetic poten-
tial. Indeed this very early nutrition 
and management may dictate what 
the calf ’s genetic potential actually 
is. This concept is truly managing 
for the long term. 
  However, it’s not just for the long 
term. How we manage the cow car-
rying the fetus from the time of con-
ception can have dramatic effects 
on growth and development of the 
calf while in the uterus and then 
immediately after birth. In addition 
to the performance issues such as 
those listed previously we can also 
see negative effects on pregnan-
cy rates and initial calving date in 
females. Fetal programming may 
also impact carcass quality in the 
form of muscling and the amount of 
marbling. So when we look at ribeye 
area ultrasound scans, what we see 
in an animal at 12 months of age 
may have been affected when it was 
only an embryo only a few weeks old 
as suggested by the previous data. 
Additional evidence exists that this 
early fetal development directly af-
fects the establishment and develop-
ment of the immune system and can 
dictate the long term function of the 
immune responses as well as auto-
immune conditions. 
  In general, most producers recog-
nize how important it is to provide 
adequate nutrition to the cow during 
the third trimester of pregnancy. 
Most of the unborn calf ’s growth 
occurs during this latter part of 
gestation, with about 75 percent of 
growth occurring during the last two 
months (Robinson, et al, 1977, Von-

nahme, 2007). The cow’s nutrition-
al status during the later months 
of pregnancy also influences how 
quickly her reproductive system re-
covers after calving and resumes 
normal estrous activity. It has been 
proven time and time again that it 
is hard to get a cow ready to breed if 
she is in poor condition at the time 
of calving. Consequently, much re-
search and producers’ efforts have 
concentrated on the cow’s dietary 
needs during late pregnancy. 
   In many cases, historically, the first 
half of gestation has seemed less im-
portant. This seems especially true 
considering that the fetus has limit-
ed nutrient requirements for growth 
and development at this stage. How-
ever, growing evidence suggests 
there is a lot going on at the very 
beginning, at and from conception, 
as well as later in the pregnancy — 
things that can have significant ef-
fects on producer profitability — as a 
result of fetal or developmental pro-
gramming. The key concepts to focus 
on here is that the cow must be man-
aged prior to breeding, at breeding 
and in the early periods after con-
ception in such a way that the devel-
oping embryo and fetus will receive 
the necessary nutrients in these ear-
ly developmental stages to insure its 
productivity through its life. A cor-
relation would be the construction of 
a house on a sound foundation. 
Conclusions 
   As has been stated, it is obvious 
that the maternal groundwork that 
is laid from conception through birth 
is important to the new calf and is 
a complex process. Nutrition is crit-
ical to this process but other issues 
come into play as well including ba-
sic management and stress effects. 
These issues should cause the seri-
ous cattle producer to take a hard 
look at his preconception through 
calving program from the standpoint 
of accuracy of nutrient provision, ad-
equate management and efforts to 
reduce any stress effect feasible.
Dr. Steve Blezinger is a management 
and nutritional consultant with an 
office in Sulphur Springs, TX. He 
can be reached at sblez@verizon.net 
or at (903) 352-3475. For more infor-
mation please visit us on at www.
facebook/reveillelivestockconcepts. 
Cattle Today
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Callaway 
Livestock 

Center, Inc.
On I-70, 4 miles east of 

Kingdom City, MO on outer road 

573-642-7486

Feeder Sale 
Monday 

12:30 p.m.
1st Thursday Night 

of Each Month
6:00 p.m. 

Special Cow Sale
David Means
573-642-9753

John P. Harrison
573-386-5150
 David Bell  
660-327-5633

Jack Harrison  
573-386-2138  

Beginning ranchers 
might consider leasing 
cows
   Declining numbers of 
farmers and ranchers 
and the increasing age 
of those who remain in 
the business are fuel-
ing the call to bring in 
and train young farm-
ers and ranchers.
   That has resulted in 
the development of pro-
grams to facilitate and 
promote arrangements be-
tween retiring and aspiring 
young farmers. But even 
with such programs, in-
cluding government-backed 
loans to new farmers, this 
is problematic because the 
competition from expand-
ing farms for land can be 
fierce.
   “Finding opportunities for 
new players amid the con-
solidation into much larg-
er but fewer farms driven 
by recent profitability, new 

technology and risk protec-
tion policies is challenging,” 
says John Dhuyvetter, area 
Extension livestock special-
ist at North Dakota State 
University’s North Central 
Research Extension Center 
near Minot. “The reality is 
that getting started is as 
difficult as ever, with the 
exception of the next gener-
ation of families currently 

established with large, suc-
cessful operations.”
  With soaring land prices, 
the high cost of equipment 
and breeding stock, and es-
calating operating costs, 
startup operations will have 
a limited opportunity to own 
high-capital-cost assets. 
When ownership isn’t pos-
sible, leasing will be more 

continued on page 26



Name:
Address:
City/State/Zip:
Phone: 
Email:
    

CALVING-EASE
CARCASS 
MATERNAL
PERFORMANCE!

Saturday, April 6th • 1 p.m.
Manchester, Illinois

(In Western IL, 50 miles  east of  Louisiana, MO)

FESCUE-READY BULLS, 
Developed on a 

HIGH-FIBER RATION.

Andras
Stock Farm
Andras
Stock Farm

Will: 217-473-2355 • Steve: 217-473-2320

Contact us to request a 
catalog and DVD:  

Andras Stock Farm 
P.O. Box 71

Manchester, IL 62663
Email: andras@irtc.net

PLEASE VISIT US ONLINE FOR MORE 
INFORMATION, PHOTOS, AND BULL VIDEOS AT: 

WWW.ANDRASSTOCKFARM.COM

Watch sale and 
bid live on 

DVAuction.com

Please send me a copy of "The Andras Kind" catalog

Please mail me a DVD of the sale bulls

Cut out and mail us this form, 
or simply email your information to us.
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195 NE Highway CC   *  Leeton, MO  64761  *  660-525-4692
Alvin Crooks, Doug Crooks, Howard Early

Crooks Farm LLC

 
Crooks Farm offers growthy, 

feminine and functional females 
destined to be 

productive cows in YOUR herd

Selling 50 head of 
SimAngus heifers 

Nov. 27 
Kingsville, MO
West Central 

Show-Me-Select 
Replacement 
Heifer Sale

Most of the lots are AI bred to 
SAV Final Answer

or 
Bismark

Call
or email
for a FREE
product catalog!

Check our website
for Monthly Specials!

www.powerflexfence.com   
417-741-1230

info@powerflexfence.com

PowerFlex is on the Move!
Join us for Customer Appreciation Day

October 23, 2010

Professionals Prefer PowerFlex!

Thanks to our customer support, we have outgrown our old location.
Our new Seymour location will enable us to serve you even better.

Speakers:
Kit Pharo, Jim Gerrish

Neil Dennis, Richard
McConnell & More

Plus, Food
Customer Discounts

& Entertainment
Our Gift to You!

Check our Website
for Details

• Featuring ‘Star-Vac  Program’  
   Cattle  Weekly 

• DVAuction Service for convenient 
   online  viewing & bidding

For more information: Jerry Welschmeyer– 573-308-6656  
• David Patton – 573-308-6655 •  Office – 573-422-3305

Visit our website at www.scrsvienna.com • or E-mail us at: SouthCentral@socket.net

Selling All Classes of Cattle Wednesday @ 10:00 a.m.Vienna, Mo 65582
Hwy. 42 West • 45 Miles South of Jefferson City

Dog Gone Good Help
By Brenda Black
In a matter of minutes, Gwen 

had their full attention.  She 
spoke no words; just stared 
them down and zigged and 
zagged three light weight calves 
into submission.  Her master 
stood at a distance and vocally 
coached the Border Collie with 
“Move up!” “Away!” and “Lie 
Down!”  Gwen, a 7-year-old 
Wales native, and Bob Roe, 
of Omaha, AR, a nationally 
recognized stock dog handler, 
conquered the cattle without 
hotshot or hollering! 
Roe and his wife, Lena, have 

been competing with stock dogs 
for most of their 51 married 
years.  They start in April and 

travel nearly every weekend 
until the snow flies. For 31 
years they operated a dairy, 
until converting to Angus cross 
commercial cattle in 2002 when 
they hung up the milk bucket.  
With efficient canine help at 
home, age nor failing health 
keep the Roes from running 
cattle.  And that same good help 
garnishes trophies and titles in 
the trials.
Recently, Lyle and Lois East, 

hosted the Serendipity Dog 
Trial at their farm in  Clinton, 
MO.  Roe and Gwen won Sat-
urday’s Open Division, while 
Bob Salmon, Appleton City, 
MO, took  2nd place Saturday 

and came back to win on Sun-
day with his collie “Scot”.  East 
claimed 3rd place with “Sis” and  
“Spot” took 4th on Saturday, but 
improved his rank to 3rd with 
Sunday’s run.  Each spent an 
idyllic weekend in mid Missouri 
showcasing their ranch help 
through a course where dogs 
are judged for straight lines 
and calm approaches to a set of 
three calves.  The object:  move 
the cattle through a series of 
three gates, keep the herd tight 
and end the course by loading 
them on a trailer.  And all with 
just a word or a whistle.
Salmon, who’s trained dogs 

for more than a dozen years, 
speaks the lingo like a mastered 
foreign language.  “Come by” 
and “That’ll do” give a dog 100 
yards away enough direction to 
move into place or give up the 
chase.  Salmon, Roe and East 
train dogs to work and are pas-
sionate when they talk about 
their faithful farm help.
“They simplify my job,” East 

says.  “It makes it easier and 
more enjoyable.”

East’s patient training can 
take a dog from knowing abso-
lutely nothing to where his cat-
tleman client can compete with 
his canine or use him daily on 
the farm.  While there is a dif-
ference between a farm worker 
and a competitive athlete, East 
believes training a dog to excel 
down on the farm is just as cru-
cial as teaching him maneuvers 
for a contest. 
“I have people bring me a dog 

and say, ‘I just need a farm dog, 
not a competition dog,’” East 
says.  “I explain that I want the 
best dog and I want to work my 
stock as stress free as possible.  
If cattle are fighting me to get to 
the corral, they’ll be fighting me 
in the corral.  It takes some time 
to get dogs to be that good and 
also get people to understand 
that it takes a good one even to 
just be a farm dog.”
Salmon explains to a first-time 

spectator at the trial that it is 
all about accurately applying 
pressure.  “You put pressure 
on at the right time in a close 
area where you can have some 

continued on next page

Have you done the annual ranch 

enterprise analysis?

  Time is ticking away, so in the 
world of biology, plants are start-
ing to wake up and livestock 
know that spring is coming. Call 
it hormones, increasing daylight, 
warmer weather or simply the 
calendar, agriculture is living biol-
ogy. Biology operates under a very 
set process governed by rules that 
producers did not make.
   Anyway, spring is coming, so the 
question is: Have your evaluated 
last year’s efforts? The academ-
ic response is “yes.” However, the 
classic response is “soon” and the 
real response often is “oops.”
   The evaluation of production 
inputs is the most critical step to 
success. If there is one topic that 
routinely draws producers to in-
formational gatherings, it is in-
puts. How do producers control 
inputs?
   The challenge from the academ-
ic side during the discussion of 
what-ifs or operational assump-
tions that are made is that these 
are developed from gut feelings 
but may not be true.
  From the producer side, he or she 
has access to the records but may 
not actually review the records, so 
the producer operates from what-
ifs and operational assumptions. 
Like the academic in the same 
position, the producer operates on 
gut feelings.
   The point is that, as winter 
quickly comes to an end, the time 
for engaging production and all 
associated input costs soon will 
be the only priority and time will 
have run out on getting that good 
evaluation of operational inputs.
  However, there still is time to 
review and make changes. Even 
if the numbers are not perfect, 
sitting down and reviewing the 
input costs is critical. The oper-
ational input review needs to be 
more in-depth than simply doing 
the taxes.

   To start, producers can sit down 
and review their own records. 
However, if history means any-
thing, the evaluation of records is 
not simple, so the producer ends 
with the records set aside because 
numerous production articles and 
catalogs seem more interesting. 
In fact, a lot of planning is taken 
directly from other producer testi-
monials.
   Maybe that is good or maybe 
not. The important point is to un-
derstand one’s own operation and 
what is happening. That is why or-
ganizations such as the North Da-
kota Farm Management (NDFM) 
program sponsored by the North 
Dakota Department of Career and 
Technical Education exist. Most 
states, if not all, have groups that 
can assist producers getting start-
ed with effective management re-
cord programs.
   As noted on the NDFM website 
(http://www.ndfarmmanagement.
com), “The farm business manage-
ment education programs provid-
ed by NDFM are designed to pro-
vide education to farm owners and 
operators or persons interested in 
farming. The purpose of the pro-
gram is to assist clients in meet-
ing their business and personal 
goals. This is best accomplished 
through the use of quality records 
and sound business decisions.”
  What is the goal? Often, the first 
question is the hardest to answer. 
However, producers must be able 
to express a goal first and then 
analyze the operational records 
correctly to see if the goal is being 
met.
  The NDSU Dickinson Research 
Extension Center’s annual pro-
duction evaluation is held in early 
to midwinter. The annual review 
makes sure the center is meeting 
project goals and allows manage-
ment to tweak what needs to be 
tweaked for efficient operations.
If someone says that the manage-
ment of a ranch or other agricul-

By Kris Ringwall, 
North Dakota State

continued on page 26
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Join us to celebrate our 20th anniversary sale and 33 years of dedication and commitment to the Brangus breed. the Brangus 
and Ultrablack bulls offered will be without question the best offering top to bottom of any we have ever seen offered to the public. 
they are predominately ai or et progeny of the most highly regarded bulls in the industry in a stockman friendly package backed by 
performance information and data that is superb.     - Vernon and Vicki Suhn    

20th AnnuAl SAle • tuesday, March 26, 2013 • eureka, KS
GENETRUST at Suhn Cattle Co. • 170 Brangus & Ultrablack Bulls 

Suhn’S next Step 331R7

Suhn’S ChiSholm
 331W

45

upCominG GenetRuSt SAle 
April 27, 2013 • Jacksonville, TX • 150 Registered Females  •  300 Commercial Females 

to RequeSt A CAtAloG CAll oR viSit: www.genetrustbrangus.com • 1-877-GENETRS (436-3877)

Buy online at:

m
C onStAR 924W

4

LTD oF BRiNkS 415T28

SuhN’S AFFiRm
ED 416N4

Vernon Suhn • pReSident  
vern@genetrustbrangus.com • (620) 583-3706

Craig Green • mARkETiNG DiRECToR  
craig@genetrustbrangus.com • (870) 834-1976 

Will a difficult delivery of a calf 
affect rebreeding of the cow?
By Glenn Selk, OSU

  In addition to being the 
greatest cause of baby calf 
mortality, calving difficulty 
markedly reduces reproduc-
tive performance during the 
next breeding season. Cattle 
suffering from calving dif-
ficulty have been reported 
(Brinks, et al. 1973) to have 
pregnancy rates decreased 
by 14% and those that did 
become pregnant to calve 13 
days later at the next calv-
ing.  Results from a Mon-
tana study (Doornbos, et 
al., 1984) showed that heif-
ers receiving assistance in 
early stage 2 of parturition 
returned to heat earlier in 
the post-calving period and 
had higher pregnancy rates 
than heifers receiving tra-
ditionally accepted obstet-
ric assistance. In this study, 
heifers were either assisted 
about one hour after the fe-
tal membranes (water bag) 
appeared (EARLY) or were 
assisted only if calving was 
not completed within two 
hours of the appearance of 
the water bag (LATE).
  Heifers that were allowed 
to endure a prolonged labor 
(LATE) had a 17% lower 
rate of cycling at the start 
of the next breeding season. 
In addition, the rebreeding 
percentage was 20% low-
er than the counterparts 
(EARLY) that were given 
assistance in the first hour 
of labor. First calf heifers 
should deliver the calf in 
about one hour.  The start-
ing time is the first appear-
ance of the water bag and 
ends with complete delivery 
of the calf.  Mature cows, 
that have calved previously, 
should proceed much fast-
er and should deliver the 
calf in about a half hour.  
Always check to be certain 
that cervical dilation has 
been completed, before you 
start to pull the calf.  If you 
are uncertain about wheth-

er cervical dilation has tak-
en place or if the calf is in 
a deliverable position, call 
your veterinarian immedi-
ately.   Prolonged deliveries 
of baby calves (in excess of 

1.5 or 2 hours) often result 
in weakened calves and re-
duced rebreeding perfor-
mance in young cows!
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Midwest Beef Alliance Spring Sale
Saturday, March 9, 2013 @ 1:00 PM

SAME GREAT SET OF QUALITY SEED STOCK...NEW LOCATION!
Mid Mo Livestock Center - Marshall Junction, MO

SELLING:  
30 Gelbvieh/Balancer Bulls - 18th months old

25-30 Angus Bulls - 12 to 24 months old
20 Gelbvieh/Balancer Bulls - 12 months old

Also Females
�is great set of bulls is backed by 123 years of beef improving genetics. Excellent bulls bred to improve gainability, carcass 

quality, maternal characteristics, and disposition.

Testimonial - “Since I’ve started using Midwest Beef Alliance bulls I have increased my selling weight by 50 pounds. �e heifers 
I’ve kept have been easy calvers. �ose I sell command top price to repeat buyers.”

Glenn Lindbloom
For a Sale Catalog contact one of these Alliance members:

Angus
Larry Robuck

660-295-4205
660-651-6621 cell

inrobuck@cvalley.net

Gelbvieh/Balancers
Ron Rogers
660-375-7266

rogers_valley_farm_
feedlot@hotmail.com

Gelbvieh/Balancers
Richard Lincoln

660-895-5008
lincoln@grm.net

Involve your vet in parasite control
By John Maday
  A good parasite-control program can 
provide some of the highest economic 
returns of any management practice 
available to beef producers, but timing 
and product selection are critical, and 
most producers do not consult their vet-
erinarians in their decisions. During the 
Cattle Industry Convention in Tampa, 
we visited with Merial technical-ser-
vices veterinarian Joe Dedrickson, and 
while the discussion centered around 
the company’s new “Longrange” extend-
ed-release product, much of the focus 
was on the value of involving a veter-
inarian in planning your parasite-con-
trol program.
  Iowa State University research has 
shown that parasite control can return 
as much as $201 per head due to bet-
ter health, improved weight gains and 
reproductive efficiency. Dedrickson says 
a good deworming program typically 
can improve calf weaning weights by 25 
pounds – worth close to $50 in today’s 
market – for a treatment cost of about a 
penny per pound or $5 for a 500-pound 
calf.
   Longrange (eprinomectrin )is a  
broad-spectrum injectable dewormer 
that provides 100 to 150 days of control 
with a single dose, depending on the 
parasite species. It also is a prescrip-
tion product, meaning producers inter-
ested in using it will need to involve 
their veterinarians. Regardless of which 
products a producer ends up using, that 
relationship should help ensure proper 
timing and targeted treatment, result-
ing in better parasite control, better 

cattle performance and less risk of par-
asites developing resistance to deworm-
ers.
   Resistance among worm species affect-
ing cattle has not become a widespread 
problem, but veterinarians and para-
sitologists have become concerned as 
some resistant populations have turned 
up, particularly in the case of Cooperia 
species of intestinal worms. Resistance 
to dewormers can occur when a small 
number of worms survive the treat-
ment and go on to reproduce, passing 
their genetic ability to resist the prod-
uct on to their offspring. Over time, a 
population of resistant worms could de-
velop. Insufficient dosage of a product, 
resulting in lower efficacy and survival 
of more worms, could contribute to the 
development of resistance.
  Dedrickson says the Longrange prod-
uct provides an initial peak of activity 
at treatment, with some of the deworm-
er reserved in a gel matrix for later 
release into the animal’s bloodstream. 
Levels of the product in the animal’s 
bloodstream decline somewhat over 100 
days following treatment, but remain 
well above the minimum level for effi-
cacy. A second peak occurs at about 100 
days as the gel matrix dissolves and 
releases more of the active ingredient 
into the bloodstream. At the end of the 
treatment period, levels of the product 
in the animals drops to near zero quick-
ly, within two to eight days, meaning 
just a short period when dosage levels 
are below that needed to kill the major-
ity of worms.
   Timing is an important consideration 

in spring deworming. Dedrickson says 
that in most cases, about 10 percent of 
the worms on a ranch are in the animals 
while 90 percent are on the pastures. 
Worms that overwintered on pastures 
move up from the ground onto forage 
plants during March and April in the 
South — later further north — when 
temperatures average higher than 
50 degrees. Treating too early, before 
worms become active in pastures, can 
mean cattle become re-infected soon 
after treatment, unless the deworming 
product has residual activity to extend 
through the infective period. With that 
in mind, strategic-deworming recom-
mendations typically involve treating 
in late spring, after cattle have harvest-

ed the worms.
   Treatment reduces the number of 
eggs cattle shed onto pastures in their 
manure, but multiple treatments can 
be needed to keep cattle from becoming 
re-infected by worms already present 
in the pasture. An extended-release 
product, Dedrickson says, can elimi-
nate the need for multiple treatments 
and should help break the lifecycle of 
worms, resulting in cleaner pastures.
   In any case, a conversation with your 
veterinarian can help you plan and im-
plement a program that provides the 
most cost-effective parasite control over 
the long term.
CattleNetwork.com
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60 shorthorn country = february 2013 shorthorn country = february 2013 61

Customers report that Waukaru genetics deliver more market toppers, more saleable
pounds, and more valuable replacements than any other source. You will like turning

out a Waukaru bull, we guarantee it.

Demand More From Your Herdsire!

BW: 90 lbs.; 
Adj. 205: 742 lbs.

Request your catalog and DVD today for The Gathering 2013,
Saturday, March 30, 2013.  Selling 60 Shorthorn and Durham

Red bulls and a select group of females.
Check out our new website at www.waukaru.net

WAUKARU ORION 2047 ET x4189955
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1.1
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BW: 91 lbs.; 
Adj. 205: 697 lbs.

WAUKARU ARCHITECT 2096 *x4188112

BW: 92 lbs.
Adj. 205: 690 lbs.

WAUKARU COLOSSAL 2093 ET x4188176

BW: 80 lbs.; 
Adj. 205: 658 lbs.

WAUKARU LUCAS 2036 4189963

7577 S. 210 E. • Rensselaer, Indiana 47978
Barry and Anita Jordan: 219-866-3513 • cell: 219-819-0430 
Toby and Jodi Jordan: cell: 219-819-4603
Mark and Heidi Jordan: cell: 765-426-1990
TB accredited and certified bangs free, Johnes tested.

WWW.WAUKARU.NET

The Gathering 2013 
March 30, 2013

rebuilding
 continued from page 17

season grasses such as Ber-
muda, Caucasian bluestem, 
or native warm season grass-
es provides pastures with 
lush, growing grass during 
months when fescue growth 
begins to decline.

BEST TO NO-TILL
  According to Scheidt, it is 
best to no-till grass seeds into 
an existing sod. 
  “No-tilling is the best option 
because it maintains the orig-
inal sod, conserves moisture, 
provides competition to weeds 
and protects against erosion 
better than conventional till-
age. One downside to no-till 
is the risk of not controlling 
planting depth,” said Scheidt.
   Grass seedlings need to be 
planted no more than 1/8-1/4 
inch deep. If the drill does not 
provide good depth control, 
broadcasting is a more suc-
cessful option.

HERBICIDE USE
   Removal of competitive 
weeds is important when 
re-establishing a pasture. 
Just be sure to always read 
the herbicide label to deter-
mine when seedlings can 
safely be planted after an ap-
plication.
  A bio essay is a great way 
to test whether herbicide res-
idue is still in the soil. A bio 
essay is performed by taking 
5-8 samples of soil and plant-
ing seeds into those samples. 
If grasses emerge in 7-14 
days, it is safe to plant; if not, 
wait a while then do another 
bio essay trial. 
  Pasture rationing is also 
essential in a drought. The 
more often livestock are ro-
tated, the more recovery time 
grass has in between grazing 
periods.
  “Different types of rotational 
grazing are available. No one 
pasture is the same; trial and 
error is the best way to figure 
how often to move fences or 
switch paddocks for optimum 
grass usage in your pasture,” 
said Scheidt.
MU Extension

ever, what they really may be saying 
is that they have a lot of poor quality 
hay, which was made after it was very 
mature (with a high NDF value), and 
it won’t be able to meet the nutrition-
al needs of their livestock during the 
winter feeding period.
   Many factors must be taken into con-
sideration when feeding cows. Frame 
size, body condition, age of the cows, 
time of the year, stage of gestation, 
types of feed, feed quality, fluctuations 
in air temperature, mud, rainfall and 
the list could go on. Animals require 
energy for maintenance, growth, work, 
and milk or meat production. Feeds 
are evaluated in terms of the amount 
of energy and crude protein the ani-
mal can obtain from them.

feeding
 continued from page 18    Providing the correct quantity and 

quality of feed, at the proper time, is 
what producers must do to maximize 
production, maintain cows in proper 
body condition and keep costs under 
control. Remember we said feeding 
beef cattle during winter can be a chal-
lenging experience. While we certainly 
want to feed enough nutrients, like-
wise we do not want to feed too many 
expensive nutrients if the hay is above 
average quality or very high in quality.
   Knowledge of your hay’s quality, the 
amount consumed and nutrient needs 
for all classes of livestock in your oper-
ation is essential to make the best use 
of forages available. Nutritional needs 
for cattle of various ages, weights and 
production stages are published in 
numerous places and easy to obtain. 
Accurate nutritional data of your hay 

lots will only be known if you have lab-
oratory analyses done.
   Laboratory forage testing results are 
often returned within one week. It’s 
not too late to take samples and have 
an analysis done to calculate if your 
livestock can get enough nutrients 
from the hay you are feeding.
  Whatever method one uses to deter-
mine quantities of feed fed, producers 
should regularly monitor body con-
dition of all livestock. This will help 
verify if nutrients being fed are calcu-
lated properly, distribution among all 
animals is adequate and boss cows are 
not keeping timid cows from eating 
enough forage, causing them to lose 
weight. 



• Growth from Birth to Finish
• Conversion & Carcass in the Feedyard
• Delivering Cowherd Building Traits
• Improved Heat Tolerance & Disposition
• Greater Consistency in Crossbreeding Programs
• Industry's Most Reliable EPDs - 

presented in Multi-Breed Language

Ranch Tested.
Rancher Trusted.

Red Angus
RedAngus.org

Building Better Beef...

beginning
 continued from page 21

likely. Leasing agricultur-
al land is common, and for 
most farmers and ranchers, 
the majority of acreage they 
operate is leased. However, 
most cattle assets tradition-
ally are owned or lender-fi-
nanced.
   Leasing cattle may be 
an option. Leasing allows 
a rancher to gain a herd of 
stock cows and generate in-
come when investing and 
borrowing to buy cows may 
not be feasible or desired. A 
cow owner who leases cows 
to someone else eliminates 
the responsibility for caring 
for the herd while retaining 
an income-earning asset.
   “With high-cost breeding 
stock and larger herd sizes, 
interest in leasing cows is 
being explored,” Dhuyvetter 
says. “The cattle industry 
is smaller than in the past 
and smaller than it proba-
bly should be. Widespread 
drought has been a major 
driver of this trend, coupled 
with higher feed prices and 
profitability in the farming 
sector. Older existing ranch-
ers may be less inclined to 
rebuild or expand, creat-
ing opportunities for young 
ranchers as forage condi-
tions improve.”
   Historically, most cow leas-
es were on a share basis. Fi-
nancial experts recommend 
an equitable split of calves 
that is in proportion to con-
tributed costs. For example, 
the owner contributes cow 
ownership costs (interest on 
investment, normal death 
loss, depreciation) and the 
operator provides all the op-
erating costs (feed, yardage, 
care and health).
North Dakota State
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tural enterprise is simple, that 
person obviously never has man-
aged a unit. Even when the objec-
tives are clearly stated and prop-
erly presented, the evaluation 
of management is never simple. 
There is always something.
   That is not an excuse to not do 
an evaluation of the operation. As 
the center completes the evalua-
tion, the future will not only be 
positive, but also more focused 

and show a clearer alignment 
with the center’s goals.
   Likewise, as producers evaluate 
their operation, they, too, can be-
come more focused and goal- ori-
entated. At day’s end, there cer-
tainly is satisfaction in knowing 
that the operation is on track to 
accomplish what the individual 
producer wants to accomplish.
    Oftentimes, producers will at-
tend meetings or read articles 
that seem to express what the beef 
business is about. That is good, 

but keep in mind that the beef 
business is very diverse. What fits 
one producer may not have any-
thing to do with what fits another 
producer because the goals may 
be very different.
   However, in the end, the need-
ed accumulation of records and 
the subsequent analysis of those 
records are critical to goal assess-
ment and future planning.



Selling    70                                                                        

GENETICALLY SUPERIOR, FORAGE CERTIFIED  

18 MONTH OLD BULLS                                                                         
 

For more information or to request a catalog see us at 
www.OzarkHillsGenetics.com 

ww.facebook.com/OzarkHillsGenetics 

84S Cash Crop M178  



   It is common knowledge 
that colostrum or ‘first’ milk 
produced by dams in the 
first few days postpartum 
is critical to the health and 
vitality of newborn calves. 
Providing sufficient amounts 
of high-quality colostrum is 
one of the primary factors 
in preventing newborn calf 
diseases and reducing eco-
nomic losses. Understanding 
the various components of 
colostrum and its important 
functions can help produc-
ers utilize best management 
strategies to maximize bene-
fits from this essential nutri-
ent.
   Colostrum contains over 
ninety compounds that fight 
against pathogens and es-
tablish immune response 
(immunoglobulins, lactofer-
rin, lactoperoxidase); pro-
vide nutrients (lactose, lip-
ids, protein); and stimulate 
growth and generation of 
nerves, cartilage, bone, and 
muscle (essential fatty acids, 
minerals).  Compared to ma-
ture bovine milk, colostrum 
contains higher total solids 
(27.6% vs. 12.3%), higher 
protein (14.9% vs. 2.8%), and 
slightly higher fat (6.7% vs. 
4.4%) (Christiansen, 2010).  
The quality and quantity of 
colostrum produced is affect-
ed by breed type, cow age, 
and nutritional status of the 
dam.  Dairy cows typical-
ly produce more colostrum 
than beef cows, and mature 
cows produce more than heif-
ers. Feeding energy-deficient 
diets can significantly reduce 
colostrum yield. In addition, 
factors such as temperature 
stress, dystocia or calving 
difficulty, and lack of mother-
ing (licking the calf dry after 
birth) can reduce the ability 
of the newborn to absorb im-
munoglobulins in colostrum.

   One of the most import-
ant functions of colostrum is 
to deliver immunoglobulins 
that transfer passive immu-
nity to the calf and enable 
it to fight off infections for 
the first three-to-five weeks 
of life. This is accomplished 
by absorption of antibodies 
through the wall of the new-
born’s small intestine. For 
maximum transfer of anti-
bodies, the newborn must 
receive colostrum soon after 
birth. Antibody transfer be-
comes more limiting over the 
first 24 hours after birth as 
permeability of the newborn 
gut is reduced and the con-
centration of immunoglobu-
lins in colostrum decreases 
(Figure 1).
  Figure 1.  Effect of age of calf 
on the percent absorption of im-
munoglobulin through the calf 
intestine.* 
 

*Adopted from Arthington et al., 2008.
   The principal colostral im-
munoglobulin is “IgG,” which 
is commonly measured in 
the serum of the calf after 
birth to determine successful 
transfer of passive immuni-
ty. If transfer does not occur, 
calves are considered to have 
“FTP”, or “Failure of Passive 
Transfer,” which is highly 
correlated to illnesses such 
as diarrhea and other more 
serious diseases, such as coli-
septicemia, caused by absorp-
tion of certain serotypes of E. 
coli. Generally, calves with 
serum IgG concentrations of 
less than 10 g/L are thought 
to be at higher risk of disease. 
Calves with severely low con-
centrations of immunoglobu-
lins typically die within days.
South Dakota State

BJ Angus Genetics

Selling 108 Bulls
83 big, stout 18-month-old fall bulls –

47 of those are calving ease (more than +8 CED)
25 yearling bulls - 21 of those are calving ease (more than +8 CED)

Selling 65 registered Angus females
plus 3 commercial purebred Angus.

8 donors, 44 awesome bred heifers, 13 yearlings and 6 embryos

John & Bonnie Slocombe
4291 McDowell Creek Rd.

Manhattan, KS 66502
home: (785) 539-4726 

John’s mobile: (785) 532-9777
john@bjangus.com • www.bjangus.com

(254) 413-2420
parkerfriedrich@earthlink.net

12th Annual Spring Production Sale
Friday, March 15, 2013 • 12:30 p.m.

at the ranch in Manhattan, KS

Females

Bulls

BJ 5050 New Design 9162
Lot 62 • Reg. No. +16681392

+95.28 $Beef

BJ Complete 1252 
Lot 77 • Reg. No. 17280064

+96.89 $Beef

BJ Daybreak 2067
Lot 70 • Reg. No. 17394364 

I+12 CED
+88.11 $Beef

BJ 5050 New Design 1228
Lot 1 • Reg. No. 17278925

I+12 CED
+1.14 RE

BJ Complement 1329
Lot 4 • Reg. No. 17279150

+12 CED
+1.08 Marb

BJ Complete 1223
Lot 15 • Reg. No. 17280084

+100.68 $Beef

The “colostrum” 
conversation
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   Calves expend energy to keep 
warm. The thermoneutral zone 
is defined as the temperature 
at which the animal’s heat loss 
equals the heat production. The 
animal does not have to expend 
extra energy to control its tem-
perature when in the thermo-
neutral zone. The thermoneutral 
zone for a new born calf is 50-
78 degrees F. This is affected by 
many variables including wind, 
moisture, hair coat and bedding. 
By one month of age, the calf is 
able to tolerate more cold and 
the thermoneutral zone expands 
to 32-78 degrees F.
   Normal milk replacer or milk 
feeding will not be sufficient to 
meet the extra energy require-
ments of young calves to keep 
warm in extreme temperatures. 
Researchers at Cornell Univer-
sity have shown that the pounds 
of milk replacer needed to meet 
maintenance requirements of 
a 100-pound calf increases 44 
percent when temperatures are 

15 degrees F, compared to 50 de-
grees F. If the temperature drops 
to 5 degrees F, then the require-
ment for maintenance increases 
55 percent. Energy intake can be 
increased by adding an addition-
al feeding of milk or milk replac-
er. If an additional feeding can-
not be done, then increasing the 
milk feeding size, increasing fat 
content of the milk or the amount 
of powder mixed in the same 
amount of water can help the 
calf fight the cold. Older calves 
are able to consume more starter 
to battle the cold.
   Extra bedding will help the calf 
keep warm and dry. When laying 

down, the calf’s legs should 
be buried in the straw. Deep 
bedding will trap warm air in 
addition to keeping the calf 
dry. A calf blanket can also 
be used with deep bedding to 
give the newborn calf extra 
protection.
   If a young animal is sick, 
do not withhold milk or 
milk replacer. The energy 

from the milk is essential for the 
calf to fight illness. Electrolytes 
that provide minerals, energy 
and protein to the calf should be 

fed in addition to normal milk 
feeding for scouring calves. 
When using electrolytes, do so at 
least two hours after the calf was 
given milk. If electrolytes are fed 
too soon after milk feeding, then 
the ingredients in the electrolytes 
can interfere with the clot forma-
tion in the abomasum, possibly 
making the scours worse.
Michigan State University
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Recent Ruling Exhibits Trend In Valuing 
“Public Good” Over Individual Liberties
When U.S. Magistrate Judge 

Candy Dale ruled in favor of 
two eco-extremist group’s at-
tempts to gain private informa-
tion regarding federal grazing 
permits, she put at great risk 
the rural backbone of the west 
and the families that hold it to-
gether. On September 13, West-
ern Watersheds Project (WWP) 
and WildEarth Guardians 
gained the judge’s approval in 
their effort to obtain personal 
information, including names, 
addresses, phone numbers, 
and financial data of individu-
als who hold permits to graze 
livestock on federal lands. 
Not only should this cause 

great alarm for all ranch-
ers and individuals who con-
duct business with the federal 
government, but also for all 
citizens. When a court of law 
determines that an individu-
al’s private demographic and 
financial information is out-
weighed by the public’s inter-
est, alarm bells should ring for 
all who hold dear the values of 
American freedom. This ruling 
follows a current, disturbing 
political trend within the fed-
eral government in degrading 
individual liberties in the name 
of the public good. 
We can only assume that the 

reason the environmental ex-

tremists are so anxious to get 
this personal information is so 
that they can pursue with ease 
their agenda of harassment 
against ranching families. The 
groups who brought this liti-
gation have a long and proven 
record of pursuing a path of in-
timidation and threats against 
those who do not share their 
beliefs. Over the last 15-plus 
years, WWP has made it their 
sole mission to rid the pub-
lic lands of livestock and the 
ranchers that own them, thus, 
seriously undercutting the 
multiple use concepts on which 
the public lands are based and 
ignoring sound rangeland man-

agement principles. They do 
this by pursuing their “ambi-
tious litigation strategy” while 
achieving no real on the ground 
conservation.
For its part, the Idaho Cattle 

Association will do what it 
can to seek for an appeal of 
this ruling and protect Idaho 
ranching families from undue 
harassment and Idaho citizens 
from the invasion of personal 
privacy. 

 Idaho Cattle Association

We carry much more than what is 
listed here, please give us a call:

McPherson, Ks 800-364-1605
Boonville, Mo 800-530-5158

www.zeitlow.com
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Green Springs
Performance & Efficiency Tested

BULL SALE
Sunday, Nov. 21st, 1:00 P.m.

at Mo-Kan Livestock, Butler, MO

Call 448-7416 for information 
& sale Catalog

www.greenspringsbulltest.com • gsbulltest@gmail.com

90 BULLS
Selected from over 

200 on test

8 Breeds
Large Genetic Pool

“Only the best 
pass the test”

• ANGUS • GELBVIEH  •  LIMOUSIN • 
• LIMFLEX • SIMMENTAL •

 • BRAUNVIEH • HEREFORD •

Buffalo Livestock Market

Lyle Caselman - Owner-Manager: 417-345-7876 • Mobile: 417-533-2944
Leon Caselman - Owner: 417-345-4514 • Mobile: 417-588-6185

              Howard Miller - Owner: 417-818-3914

Call Lyle or  Leon r to find out what we can do for you:
Bud Hansen 417-462-7828 • John Sanwald 417-588-9113 • Bobby Cole 573-674-3131 

Barn 417-345-8122

Watch our 
sale live on the 

Internet at
www.dvauctions.com

Special 
Vaccinated 

Cattle 
Sale

2nd Sat. of 
Each Month

Cattle Sale 
Every 

Saturday
12:00 Noon

Selling all classes 
of cattle

Special 
Stock Cow 
& Bull Sale

3rd Tuesday

Sheep
& 

Goat Sale

4th Tuesday

BSE Clinic Time
By Eldon Cole, University of Missouri Extension

Has your bull had a breeding 
soundness exam (BSE) since 
you pulled him from the breed-
ing pasture this summer? Fer-
tility and breeding ability can 
fluctuate in bulls from year-to-
year and season-to-season. If 
you’ve preg checked your cows 
and found several open, it just 
might be cause to check him 
out.

We’ve scheduled four clinics 
where you can get your bulls 
completely examined, given 
parasite control treatment and 
vaccinated and be ready to turn 
out if everything checks out 
okay. In addition, if you’d like, 
they can check your bull for the 
sexually transmitted disease, 
trichomoniasis. Trich is on the 
rise in this part of the world. It’s 
suspected when a large number 

of cows keep coming back in 
heat. There are no other out-
ward signs of trich in the bull 
or cow for that matter.

Here are the dates and loca-
tions of our fall clinics.

October 11 - Barry County Vet 
Services, Cassville
Contact: Dr. Voyd Brown, 847-

2677

October 12 - Kent Veterinary 
Clinic, Billings
Contact Dr. Harvey Kent, 744-

2222

October 13 - Dake Veterinary 
Clinic, Miller
Contact: Dr. Chuck Dake, 452-

3301

October 14 - Countryside Ani-
mal Clinic, Aurora
Contact: Dr. Mike Bloss, 678-

4011

Besides the BSE, I will be at 
the clinics to answer questions, 
discuss bull sales, expected 

progeny differences (EPDs) and 
breeding programs or whatever 
is on your mind. Ed Trotter with 
Pfizer will be at some of the clin-
ics with information on their 
DNA evaluation program.
Call the above veterinary of-

fices for your appointment time. 
Of course, there’s a limit to the 
number of bulls the clinics can 
accept so you may need to pick a 
different time and/or a different 
veterinarian. It’s just important 
to have your bulls checked out.
A survey of cow-calf farms in 

24 states in 2008 showed that 
about 25% do a semen evalua-
tion on their bulls before turn-
out. I doubt if we’re that high 
in southwest Missouri. The 
October BSE clinics in the past 
few years have found more prob-
lems with bulls than the clinics 
in March. Hot weather could 
be more of a problem than cold 
when it comes to bull fertility. It 
could even be from fescue toxins 
consumed or a combination of 
factors.

Plains farmland up more 
than 20 percent, sets records
By Christine Stebbins

Farmland values in the U.S. 
Plains states jumped more than 
20 percent in the fourth quarter 
from a year earlier as farms sold 
at record-high prices, with the 
biggest jump seen in irrigated 
land given the worst drought in 
50 years to hit the world’s top 
food producer, the Kansas City 
Federal Reserve bank said. 

This was the seventh con-
secutive quarter irrigated and 
non-irrigated cropland values 
posted year-over-year gains of 
more than 20 percent as record 
crop prices kept demand hot for 
farmland, according to a quar-
terly survey of bankers by the 
Kansas City Fed. 

“What really stuck out in the 
survey was the difference be-
tween irrigated and non-irrigat-
ed cropland values...irrigated 
land is a way to protect from the 
possibility of these droughts,” 
said Nathan Kauffman, a KC 
fed economist and one of the au-
thors of the survey. 

“Persistent drought sparked 
a rush in irrigated farmland 
sales during the fourth quarter 
of 2012. Stronger sales vault-

ed irrigated cropland values in 
the District 30 percent above 
year-ago levels, with a 13 per-
cent jump in the fourth quarter 
alone,” the Fed said of its survey, 
which draws on comments from 
232 district bankers. 

Non-irrigated cropland and 
ranchland posted strong annual 
gains of between 20 and 25 per-
cent. 

The KC Fed district stretch-
es across major wheat, corn and 
cattle states of Colorado, Kan-
sas, Nebraska, Oklahoma and 
Wyoming along with parts of 
New Mexico and Missouri. 

U.S. Plains farmland val-
ues: 

Farmland values are closely 
tracked by government econ-
omists as a gauge of the U.S. 
economy and health of the bank-
ing system. In recent years both 
crop prices and farmland prices 
have set records as the burgeon-
ing biofuels industry and record 
food exports spotlighted the val-
ue of hard assets. 

In turn, farm income has also 
set records. But skyrocketing 
land values have stirred bank-

er fears about the possibility of 
a ruinous farmland bubble like 
the one seen in the 1980s U.S. 
farm crisis, when over-leveraged 
farmers lost their land when in-
terest rates jumped. 

“Farm prices are high, but so 
are commodity prices and inter-
est rates are very low. Those are 
the two biggest determinants of 
what farm ground should sell 
for,” said Phil Burns, chief ex-
ecutive of F&M Bank in West 
Point, Nebraska. “The question 
becomes how sustainable are 
either or both looking longer 
term? In the short term every-

thing looks fine.” 
The Kansas City district sur-

vey comes after fourth quarter 
surveys from the St Louis and 
Chicago Fed banks. The latter 
two surveys covered the north-
ern Corn Belt and central Del-
ta states, with both reporting 
similar results - strong farm 
income aided by crop insurance 
and strong farm spending for 
land and equipment, partly due 
to year-end doubts about higher 
taxes in 2013. 

Farmers remain the predom-
inate land buyers, accounting 

 continued on page 42
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Open House 
Private Treaty Bull Sale

Dates: Friday, March 8 and Saturday, March 9, 2013
View Bulls:  10:30 - 3:00 p.m.  Selection Bidding:  Friday at 11:30 a.m.

• 60 Yearling & Fall Yearling Angus Bulls
• 12 Open Non-Registered Angus Heifers
• 10 Registered Angus Bred Heifers
• 20 Commercial Angus Bred Heifers    

RCC STAR PENDLETON 9360 1192
BW 71Adj. Wean 768Ratio 114

Adj. Year 1395Ratio 111
BEPD+0.6WEPD+57
YEPD+105Milk+28

DAM’s Avg Ratio 1/114

RCC IMAGE MAKER 7952
BW 78Adj. Wean 750Ratio 115

Adj. Year 1390Ratio 112
BEPD+0.6WEPD+55

YEPD+95Milk+31
DAM’s Avg Ratio 6/105

Sire of Bull #119 Sire of Bull #795

HARB 
PENDLETON 

765JH

HA 
IMAGE MAKER

0415

SELLING

Sires Represented:  CONNEALY THUNDER • HARB PENDLETON • FINAL ANSWER • 
CONNEALY LEAD ON • HA IMAGE MAKER

NO 
HASSLE 
BUYING

PRIVATE 
TREATY 

BULL SALE

Bruce or Lynn Rinkes
25544 Q-4 Road   Holton, KS 66436
(785) 364-3517   fax: (785) 364-4755

rcc@holtonks.net
Brandon Rinkes (785) 817-2328

genetics that perform in the industry

Rinkes
Cattle Co.

The ‘Two Bale 
Tale’,
   I could detect a note of relief 
when Uncle Ray called me in ear-
ly November, “By golly, I finally 
got a load of hay on its way here 
from out-of-state!”
   Uncle Ray has a fairly small 
number of cows and seldom need-
ed much hay, which prompted 
me to ask, “Couldn’t your local 
source fill the bill?” His reply was 
one commonly voiced, “Yeah, 
early on he said he’d take care of 
me, but as the drought got worse, 
his hay went up to $75 a bale and I 
can’t pay that!”
  After the first blast of cold weath-
er hit Uncle Ray called, “When 
you get down my way, can you 
sample this hay for me?” Admit-
tedly, I wanted to see his “out-of-
state” hay because I had already 
eyeballed some shipped into my 
neck of the woods. In addition, I 
wanted to see the neighbor’s hay 
if possible.
  When I drove up, the first red flag 
was a hay ring half full of “stuff” 
that Uncle Ray’s cows apparently 
refused to eat. The sample I cored 
from his stored bales provided the 
second red flag. I hinted that we 
should visit the neighbor who, af-
ter Uncle Ray introduced me, was 
more than glad to show us his hay. 
Upon entering the barn I imme-
diately detected the fragrance of 
hay that had been cut, baled and 
stored as it should be. I’m open-
ly biased toward Bermuda hay, 
and that’s exactly what this fellow 
had, although he noted, as have 
most producers, “Sure didn’t get 
the yield I normally do,” thanks to 
a persistent drought.
   After mentioning that he hadn’t, 
but would like to sample the hay, 
I pulled out my 18-volt cordless 
drill and Pennsylvania hay probe. 
In just a matter of minutes Uncle 
Ray was sifting his fingers through 
the sample bag while feeling a lit-
tle dejected about his November 
decision.
   Later, the two hay analyses con-
firmed what our nose, texture and 
visual appraisals suggested. The 
“as-is” crude protein and TDN, or 

or how being cheap 
can cost more

total digestible nutrient, levels of 
Uncle Ray’s bargain hay were 5.4 
and 46 percent, respectively.       
   The neighbors hay showed “as-
is” crude protein and TDN levels 
of 18.3 and 61.6, respectively. In 
addition, based on Uncle Ray’s 

trucking invoice, his bales weighed 
about 1,000 pounds with a final 
cost of $65 per bale, or $130 per 
ton. The neighbor’s hay, priced at 
$75 per 1,100-pound bale, would 
have cost $136 per ton.
  The kicker, which few producers 
calculate, is the cost of usable for-
age! I guesstimated Uncle Ray’s 
hay at being 50 percent consum-
able, based on hay ring waste, and 
the neighbor’s hay at an 80 per-

cent rate. That elevates the usable 
forage cost to $260 per ton for 
Uncle Ray’s hay and $170 per ton 
for the neighbor’s hay. The math 
may confuse some, as it did Un-
cle Ray, who was already fuming 
after mentally adding in the cost 
of supplementation he needed to 
purchase.
University of Arkansas 
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pamine is fed toward the end 
of the feeding period to in-
crease lean muscle mass and 
reduce feeding costs. Howev-
er, the reduction in feeding 
costs lasts only for a short pe-
riod, after which feeding costs 

continue to accrue with little 
or no additional weight gain. 
This narrows the window for 
marketing fed cattle.
   In the long run, closing of the 

Cattle-feeding 
technology increasing 

beef supplies
   Beef production, however, 
has not fully reflected chang-
es in cattle numbers. While 
declining slightly in 2011 and 
2012, year over year, beef pro-
duction received a boost from 
the increased rates of cow 
slaughter, more imported 
cattle, and bigger animals. 
Generally, dressed weights 
have increased about 4 
pounds per year since the 
1970s. In 2012, average 
dressed weights for federal-
ly inspected steers and heif-
ers were 18 and 19 pounds 
heavier than in 2011, ex-
ceeding the average annu-
al trend of an increase in 
weights. These heavier steer 
and heifer weights were 
partially a product of good 
feeding conditions during the 
year and the increased use 
of beta agonists like ractopa-
mine in cattle feeding. Racto-

Cargill meat packing plant in 
January of this year will like-
ly be a positive thing for the 
meat packing industry. How-
ever, while the closing imme-
diately raised packer capacity 
utilization rates, it also had 
an immediate— although ap-
parently short-lived—nega-
tive impact on fed cattle pric-
es. Cattle feeding margins 

have been 
n e g a t i v e 
since March 
2011. With 
current feed 
and feeder 
cattle price 
f o r e c a s t s , 
margins are 
expected to 
remain neg-
ative unt   
fourth-quar-
ter 2013, 
when fed 

cattle prices are expected to 
move above current forecasts 
of breakeven costs of $136/
cwt and expected prices for 
new-crop corn result in low-

er feeding costs. With limited 
supplies of feeder cattle and 
possible over-capacity in the 
cattle feeding sector, compe-
tition for feeder cattle could 
result in some feedyard clo-
sures.
  While fed cattle prices seem 
to have recovered for the most 
part from the abrupt decline 
that followed the announce-
ment of the Cargill plant clo-
sure, the current price pic-
ture for the beef complex is 
not bright. Steer and heifer 
slaughter appears to be flag-
ging in the face of continuing 
negative margins for meat 
packers, and wholesale cut-
out values have not recovered 
from their recent declines. 
This deteriorating situation 
has likely been exacerbated 
by the continued economic 
weakness. Retail beef de-
mand will likely face contin-
ued price pressure as a result.
USDA/ERS
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Buy your Steel Trusses and build it yourself!
Call us for prices on all building components.

Sales & Construction “Since 1966”

•Building Quality Professional Engineered 
Steel Trusses for 45 years.

•Rugged Proven Performance

•Up To 145' Clearspan

•Hay Barns              •Horse Barns 
•Machine Sheds     •Turnkey or Kits

hostetlerbuildings@gmail.comhostetlerbuildings@gmail.com

417-869-9500
Exit 70 • I-44 & Hwy MM • Approx. 

3 Mi. W. of Springfield & 1 MNi. E of 
James River Hwy

417-869-9500
Exit 70 • I-44 & Hwy MM • Approx. 

3 Mi. W. of Springfield & 1 MNi. E of 
James River Hwy

Standing 
Apart
from the Herd Can Be

A Very 
Good Thing

Feeder Cattle Sale!Starts at 8 a.m. every Wed.

Weekly Dairy Sale!
Sale starts at 11:00 a.m. every Tues. 

Special Sale 4th Tues. of each month.
Stock Cow & Bull Sale!

Starts at 9 a.m. every Mon.
Feeder Cattle Sale!Starts at 8 a.m. every Wed.

Weekly Dairy Sale!
Sale starts at 11:00 a.m. every Tues. 

Special Sale 4th Tues. of each month.
Stock Cow & Bull Sale!

Starts at 9 a.m. every Mon.

By Brenda Black
   Old fashion hard work and 
modern technology are the 
framework at Roth Hereford 
Farm in Windsor, MO. Ed 
and Carol Roth and their 
son Eddie and his family, 
along with the help of Amy 
Phillips, share the day-in-
day-out labor. But it’s the 
careful selection of top 
Hereford genetics that really 
goes to work and keeps them 
in business.
  “We’ve been doing real good 
out here, selling quite a few 
bulls,” says Ed, referring to 
their 335 acres located in the 
west central part of the Show 
Me state, and the 100 head 
of registered Herefords that 
populate the wholly pastured 
property. 
  “We started raising Here-
fords in May of 1976 when we 
bought our first cow or two,” 
he recalls. “We had been buy-

ing a few feeder heifers for a 
year or so and didn’t care for 
that kicking and all that, so 
we went to Herefords.”
   While the bulk of the herd is 
basically polled, Ed contends 
that he’ll “throw in a little 
AI horn for extra genetics.” 
But he won’t keep anything 
around that isn’t docile. “We 
worked hard to make sure the 
cows we got were gentle.”
  Their go-to seed stock suppli-
er was Andy Luczkowski out 

of Warrenton. “Over the years 
we bought quite a few cows 
and heifers from him until he 
dispersed his herd in 1984.”
  From 1972 to 2004, the Roths 
made their home in Troy, 

MO. In 2004 they head-
ed southwest to Windsor. 
No matter where they’ve 
lived, the name Roth and 
Hereford have become es-
tablished as synonymous. 
In fact the only off-colored 

cows on their farm are strictly 
used for ET recipients.  Every 
head is registered and nearly 
every female is artificially in-
seminated. 
   “We normally try to 
breed all of our cows AI,” says 
Roth. “We try to calve in a 60-
day window, beginning the 
first of January and going to 
the end of February. We AI, 
then 10 days later they go out 
with the bull. We also have a 

continued on page 34

Roth Hereford Farm Focused 
on “Building the Best”

“UNBELIEVABLE QUALITY”---“PEOPLE YOU CAN TRUST”
MAPLEWOOD ACRES With JAEGER - GERKE FARMS

& RANDY & STEVE MEYER  

26TH ANNUAL RED ANGUS & POLLED HEREFORD BULL 
& COMMERCIAL FEMALE SALE

 SAT. MARCH 23TH, 2013, 1:00 P.M.- SEDALIA, MO

Boatright   Larry Jaeger               Steve Meyer
Matt & Jennifer      Nick & Cindy Gerke       Randy Meyer   

660-287-1341               660-620-4567             660-788-2066
mboatrig@gmail.com         gerke4@embarqmail.com        roseanne@agriservice.com

  40+ Great Commercial Red & Black Angus 
Open yearling heifers   

Outstanding RED ANGUS & POLLED HEREFORD BULLS                                 
      Performance Records--EPD’s & Ultrasound

    Pasture Ready--No Pampering, Brucellosis Tested,                                        
        Johne's Free Herd, BVD-PI Tested Negative

Find ALL the genetic combinations you need for performance,
       fertility, muscle, marbling, milk & disposition in one

central location!
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Polled Herefords Gary & Frances Duvall
1082 Hwy. 97 • Lockwood, MO 65682

(417) 232-4817
Herdsman Jason Swihart 417-737-1212

E-mail: duvallherefords@keinet.net

Good Group of Yearling 
Bulls Ready for Service.

roth hereford
 continued from page 33

60-day window in the fall for 
calving.”
  The past couple of years, 
Roth says they’ve increased 
their conception rates to 70% 
or better. “That’s pretty good,” 
says Roth, pleased with the 
work of a professional tech-
nician who lives in the neigh-
borhood.”
  Roth says Hereford breeders 
like himself, who are working 

harder to improve the breed, 
have contributed to the grow-
ing popularity of Herefords. 
“We have more performance 
testing than ever and DNA 
and top AI sires,” he adds. 
“Customers want better cat-
tle all the time. If you’re going 
to be in the purebred business 
you need a product the con-
sumer is happy with.”
  Roth Hereford Farms has 
customers pleased all across 
the country. Their 2012 fall 

sale sent cattle into 13 states 
including Montana, Georgia, 
Virginia, Ohio, Tennessee, 
Texas and Arkansas.  They 
sold embryos as far away as 
Colorado and California. The 
third Saturday next Novem-
ber they’ll conduct their sev-
enth annual auction at the 
farm. “We just started having 
it here at the farm a couple 
of years ago,” says Roth. “It 
really improved the sale im-
mensely to have the cattle on 
green grass and let people see 
our place.”
  This spring, April 6, Roth 
Herefords will partner with 
other consignors and have 
their first spring bull sale at 
their home place in Windsor. 

The offering includes some F1 
baldy heifers as well. Though 
Roth is committed to the red 
and white breed, he sets his 
sights on helping the com-
mercial cattleman achieve 
his goals. “Most of our bulls 
go to commercial breeders,” 
Roth says. “People want that 
Hereford/ Angus cross to get 
black baldies.  The Hereford 
gets them a little gentler, they 
grow better, and they don’t 
need as much feed.  Herefords 
are just more efficient.”
  Make no mistake, Roth 
knows his cattle aren’t per-
fect. And he knows he has to 
answer some ongoing criti-
cism...like Hereford’s tenden-

continued on page 35
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1350 NE 100 Avenue, Claflin, Kansas 67525
beranbrothers@hbcomm.net Gerald Beran, Jr.             Craig Beran

    620-587-3407           620-587-3709
cell:  620-786-9569                                      cell: 620-786-9703

HEREFORDS &

Terry (Tex) Beran
620-786-4372 (cell)

27th Annual Sale Fourth Tuesday, March 26th
SELLING:

55 Hereford Bulls
65 Angus Bulls

70 First Calf Heifer Bulls
25 Black White Face

30 Angus
15 Hereford

TTTTThis sale will be brhis sale will be brhis sale will be brhis sale will be brhis sale will be broadcast lioadcast lioadcast lioadcast lioadcast livvvvve on the intere on the intere on the intere on the intere on the internetnetnetnetnet
DDDDDVVVVVAAAAAuctionuctionuctionuctionuction

broadcasting real-tiem auctions
Real Time Bidding & Proxy Bidding Available

click on
www.bdherefords.com  or   www.beranbrosangus.com

for sale day bidding

SAV CORNERSTONE 6249

 BW  +3.5    WW  +72    YW  +121
MM  +29   M&G  +56     REA +.19

HH ADVANCE 5104
(CHB,DLF,IEF)
BW +2.8
WW +61
YW +102
MM +38
M&G +68
REA +.67

Several Sons of these sires sell March 26th
at the Ranch near Odin, KS.

Beran Bros. Angus

roth hereford
 continued from page 34

cy toward pink eye problems. 
“We still get it and need to re-
ally stay on top of keeping the 
flies away,” he says honestly. 
“We give one to two shots a 
year to everything and use a 
lot of fly control.  The breed 
has been working on it for 
years and making significant 
progress. I see a lot of other 
commercial cattle with it, so 
it’s not just a Hereford issue. 
It’s a pest control problem. We 
do everything we can to elim-
inate the problem.”
  Just as he addresses manage-
ment issues with multi-facet-
ed approaches, Roth looks at 
breeding decisions with broad 
and narrow methods. 
  “We might flush half a doz-
en cows a year,” he explains. 
“They got to have a good ud-
der and a good track record 
with proven calves of their 
own.  We’ll cross them with 
several different bulls. A cou-
ple of our cows, we’ve flushed 
15 times each. Some we’ll only 
flush once. If the calves don’t 
do well, no more. You live and 
learn.” 
  Roth says it’s more than just 
genetics that make a winning 
combination. “We try to use 
the top bulls in the country. 
We’ve used several nation-
al champions. We use EPD’s, 
but we don’t solely go by that. 
They have to have good dispo-
sition and conformation. The 
bulls have to work with our 
cattle.”
  Like many in regions 
drought stricken, the Roths 
have scaled back their opera-
tion, with age and productivi-
ty helping sort who stays and 
who goes. “We have culled 
some of the older cows; had to 
move them down the road,” he 
says. “We are selecting cattle 
that are more heat tolerant 
and excel on fescue”
 With overhead climbing, 
Roth still believes there is 
money to be made. “Our sales 
have been pretty good. Last 
year our average was $3000. 
The year before, $3100. They 
do pretty good for us overall. 
So as beef cow numbers go 
down, beef prices go up and 
that keeps it exciting.”

  It’s not just the money.  Roth 
stays in the business an-
ticipating something even 
greater – another generation 
of Hereford loyalists in his 
grandsons, Lane and Levi. He 
hopes they will follow in his 
and their daddy’s steps. They 
are 7 and 9 and grandpa says 
he looks forward to when they 
get “rolling good” and inter-

ested in the herd.  
  Along the way, he says he’ll 
be doling out good advice: 
“Work hard, study the genet-
ics and don’t look for the gov-
ernment to bail you out!”  And 
all the while he’ll be showing 
them where the real value is 
found – in those Hereford ba-
bies that come every spring 
time. 

  “We’ve got some calves on the 
ground by last year’s nation-
al champion,” Roth beams. 
“We’re hoping to get a herd 
sire out of the group a couple 
of years down the road.”
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SIRES REPRESENTED: 
KCF Bennett 3008 M326, MSU TCF Revolution 4R, SHF Rib Eye M326 R117,  

DR World Class 517 10H, PCR 286 Mr. Advisor 502R, Grandview 7Oaks Sonora 145R, 
TH 122 71I Victor 719T,  Sparks Trend 2007, FTF Limited Edition 232,  

FTF Garrett 020X, FTF M326 050X 

Bulls available for viewing starting at 2pm.   
Live auction to begin at 5pm.   

Food served before sale.  
Bulls can be picked up any time before April 20th.   

Free delivery within a 100 mile radius.  
Bulls are performance tested, ultrasounded, semen tested and 

DNA tested free of genetic defects.                               
Sight unseen guarantee and volume discounts available.                                         

See website or call for further details. 

DR World Class 517 10H 
CE 4.0; BW 2.7; WW 61; YW 91;  

MM 37; CHB$ 28 
5 Sons of this Multiple Trait Leader Sell  

MSU TCF Revolution 4R 
CE 4.6; BW 2.3; WW 68; YW 109;  
MM 26; CHB$ 37 
10 Sons of this Curve Bender Sell  

 

KCF Miss 3008 N344 
Dam of ABS Bull KCF Bennett 9126J R294 
Selling 5 ET FULL BROTHERS sired by  
Revolution that will set a new standard  
in performance EPDs. 

Ave EPDs rank in the top 10% of the breed for SC, CEM, CHB$, BMI$,  
top 15% for CED, WW, YW,MM, M&G, MARB, CEZ$, BII$  

top 25% for BW, top 30% for REA. 

Avg EPDs on 45 Jan-Feb Yearling Bulls 
CE  BW  WW  YW MM M&G  MCE  SC  FAT  REA  MARB  BMI$  CEZ$  BII$  CHB$ 

3    2.4    54   89   25    50     3.4    1.1  0.01  0.35     0.15     21      18     18       28 

16777 Ridder Rd., Marthasville, MO  63357 
Glenn & Yvonne Ridder 636-433-2858 
John, Heidi, Madi, & Ben Ridder 636-358-4161 
geridder@centurytel. net 

www.fallingtimberfarm.com 

Start with Hereford Mamas

The Kaczmarek family’s recipe for producing market-topping 
calves starts with good Hereford cows.

by Sara Gugelmeyer

  Bill and Roberta Kaczmarek 
got into the Hereford business 
in 1971, but it was just 11 years 
ago when they started breeding 
part of their registered Hereford 
cows to top-quality Angus bulls. 
It didn’t take long for them to 
build a reputation in southern 
Missouri for the fancy F1 calves 
produced, especially when com-
bined with Kaczmareks’ excel-

lent management and customer 
service.
  “They’re good, honest people 
and they sell good, honest cat-
tle,” says John Wheeler, Mar-
ionville, Mo., who has bought 
Kaczmareks’ black baldie heif-
ers for several years. 
Start with good genetics
  To get good cattle, you start with 
good cattle, says Joe Kaczmarek, 

Bill and Roberta’s son, who has 
joined the business with his 
parents and brother, Tony. For 
Kaczmareks, getting good cattle 
means using the Hereford cow 
herd the family has been build-
ing for decades. 
   They run about 275 registered 
Hereford cows on their 1,500-
acre farm near Salem, Mo. About 
125 head are used in a purebred 
Hereford seedstock program, 
and 175 are bred to Angus bulls 
to produce the aforementioned 
black baldies. They also have 
about 30 F1 cows they use for 
recipients, 20-25 replacement 
heifers for the purebred herd 
and 20-25 replacement heifers 
for the F1-producing herd. 
   Although some prefer to cross 
Angus cows on Hereford bulls, 
Kaczmareks appreciate their 
Hereford cows. “Herefords are 
easy breeders, very maternal,” 
says Joe. “We like their longev-
ity. We have cows in the herd 
that are 13, 14 years old. We 
have a 70-day calving cycle, and 
they breed back and perform the 
same way every year.”
  Since Kaczmareks are a cat-

tle-only operation, they added 
some fall-calving cows to help 
with cash flow. They have about 
25-30 fall-calving cows that are 
bred to Angus bulls and 50 fall 
calvers bred to Herefords. 
Add good management
  No matter the calving season, 
calves are weaned between 7 and 
8 months old. However, the pre-
conditioning starts before wean-
ing. First off, all Kaczmareks’ 
cows are PI-tested to ensure the 
calves have the best chance pos-
sible to be healthy. 
   Then, Kaczmareks are firm 
believers in Nutrena feed. They 
begin supplementing the calves 
about 30 days before weaning 
with a Nutrena preconditioner. 
The calves continue eating the 
supplement out of a self-feeder 
after they’re weaned. 
    Roberta says, “We keep them 
on average about 45 days after 
weaning.” By the time the calves 
are sold, they’ve been vaccinated 
twice, castrated and bunk broke. 
They prefer to band their bulls, 
and they also work with their 
veterinarian on a vaccination 

continued on page 37
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Green Springs Performance Tested Bull Sale 

80 Bulls
Angus, Red Angus, Simmental, Hereford,

Gelbvieh, Balancer, Maine Anjou, Limousin, LimFlex

Bulls Available for Viewing by 8 a.m. Sale Day - Come enjoy Biscuits & Gravy 
Complimentary Beef Lunch at Noon

Sale at Mo-Kan Livestock - Butler, Mo.  
Sale starts 1:00 p.m. 

Call Kent 417-448-7416
For Sale Catalogs 

& More Information.

Unique opportunity to select bulls that consignors have brought to Green Springs 
Nevada, Mo.    These bulls have been tested and sorted several times. Sorted on
disposition, sorted on feed efficiency, sorted on daily gain, sorted on ribeye size, 
sorted on marbling scores, sorted on structure, & sorted on breeding soundness 

exams.   Many, many sorts so......YOU get the BEST to pick from.   

These bulls were all Feed Efficiency Tested  
using GrowSafe Technology -  measuring 

exact feed intake for each bull at the feed bunk

Sight unseen purchase price 
& satisfaction guarantee

available
if you can’t make the sale 

start with
 continued from page 36

program using Novartis brand 
vaccines. Also, Kaczmareks en-
roll their cattle in the Missouri 
Quality Systems Assessment 
(QSA) program. 
  At sale time the heterosis 
pays off in terms of quality and 
pounds. Joe says, “We like the 
hybrid vigor because of rap-
id growth. When we wean, our 
heifers average 635 lb.; steers 
average 675. That’s at about 10 
months of age.”
  Again, part of that growth can 
be attributed to Kaczmareks’ 
level of care. They’ve added dif-
ferent grass species to their pas-
tures to help ensure high nutri-
tion year-round. 
   Joe says, “We consider our-
selves manufacturers of grass 
and hay. We have specific fields 
with specific grasses to use at 
certain times of the year. We 
use a different combination of 
legumes, fescue; we use endo-
phyte-free fescue, orchard grass, 
red river crab grass, red clover, 
rye and others. It’s all mixed in 
there, so it comes up at a time 
when we can use it.”
   American Hereford Associa-
tion Director of Seedstock Mar-
keting Joe Rickabaugh says, “It 
is an extreme pleasure to visit 
the Kaczmareks’ place. They 
have developed their ranch with 
superior pasture and grass man-
agement.” 
   Kaczmareks have stacked 
carefully planned management 
on top of their good genetics. 
This combination seems to be a 
winner at the sale barn.
   The calves are marketed 
through a regional auction 
market: South Central Re-
gional Stockyards at Vienna, 
Mo. Dave Patton manages the 
barn and really appreciates 
the Kaczmareks’ hard work. 
“There’s no doubt that they are 
one of the top outfits in our trade 
area,” Patton says. 
  Another advantage of the Her-
eford-Angus cross is disposition. 
Roberta says, “That’s something 
Dave comments on when he 
comes to view our cattle before 
we take them up to the sale. He 
gets out and walks among them.”
The Herefords’ kind disposition 
certainly shines in Kaczmareks’ 
F1 calves, but Kaczmareks also 

do what they can to keep the cat-
tle quiet. Roberta says, “What we 
do is, from the time we wean, we 
separate them. We never have 
the steers and heifers mixed 
together; they are always sepa-

rate. We are among all of them 
equal number of times, but it 
keeps them a little more calm.”
It’s a combination of all of 
these attributes that helps 
Kaczmareks’ cattle top the mar-
ket at the Vienna market. Ro-
berta says, “We’ve developed a 
good relationship with Dave, 
and we’ve developed a reputa-
tion. People call to find out when 
we are going to sell them.”
Proof is in the sale
   John Wheeler is one of those 
buyers who would like to get 

Kaczmareks’ calves bought. He 
develops heifers for the Missou-
ri Show-Me Select Replacement 
Heifer Program Sales. He typi-
cally buys the spring-born calves 
in November, breeds them in 
April and sells in November. Fall 
calves are bought in April, bred 
in the winter and sold in May. 
 Wheeler has purchased 
Kaczmareks’ heifer calves 
for several years but admits, 
“They’re pricey; sometimes it’s 

continued on page 39



email:  JimBellis@MissouriState.edu     phone:  417-466-8679

  Starting time: 1:00 PM, 
located at Owens Bros. Cattle Co. Sale Facility 

at Bois D’Arc, Mo., (just west of Springfield) 

Selling up to 50 breeding age 
bulls and a select group of 

show heifers.

May 5, 2013 
Production Sale! 

email us to receive a sale catalog or request more information.

Cows powered by:
CS Boomer 29F

GHC STAR Moose 59M
NS Keno 005

H 8E Embracer 8006
STAR 12G Palliadin 115N

Brad, Sherry, Reba and Justin Hurst
Nevada, Mo.

www.handhherefords.com

H H&
Herefords

Bulls and females available by 
private treaty.

Horned and Polled Genetics
Embryos available

from choice matings

Thank you to all our customers 
who purchased cattle in 2012
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“We are facing a shortage 
of cattle, and the U.S. Depart-
ment of Agriculture (USDA) is 
reporting a decline in the na-
tion’s cow herd of at least 3%,” 
he says. “The herd hasn’t been 
this small since 1953.”

Because of the current na-
tional economy and the record 
high price for beef, many beef 
consumers simply can’t afford 
the highly marbled cuts, as the 
value of Choice carcasses has 
increased by more than 70% 
since 2002. 

“There’s a big push for Choice 
cattle at a time when corn is as 

continued on page 40



 The Midwest Cattleman ·February 28, 2013 · P39start with
 continued from page 37

kind of hard to give what they 
bring.”
  He believes they are worth 
it, though, because, he says, 
“They’ve got real good genetics 
and some good-sized bunches. 
You can get 30 or 40 heifers that 
all match. They’ve got a good 
vaccination program, and are 
honest. I’ve never got any from 
them that were bred. They are 
just good-doing heifers.”
  Likewise, Wheeler has been 
able to build a reputation de-
veloping and selling nice baldie 
heifers. “I’ve been at it several 
years and tried to treat people 
right. It seems like there’s al-
ways a buyer for them. The bald-
ies bring more money for me and 
in our region. Everybody knows 
I will have a set of black bald-
ies (at the Show-Me Select Sale). 
That’s what I try to focus on, but 
it’s hard to find the ones I want.”
Wheeler explains the reasons 
he’s willing to raise his hand on 
Kaczmareks’ cattle is because 
they’ve put some work into it. 
“They take it very seriously. 
They do an excellent job on get-
ting information to me. A high 
percentage of (the heifers) make 
the grade. You can buy heifers 

other places that look good, but 
when it’s all said and done, you 
end up with a lot of rejects.
  “They let me sort them. They 
give me that privilege. I have 
to buy them through the stock-
yards, but they let me go through 
them, and if there’s a bad tail or 
bad ear or something, they’ll let 
me cut that one out. That makes 
a lot of difference. I am not going 
to buy heifers that won’t work 
for me,” Wheeler says.
  The steer calves are also high-
ly sought after and usually go 
to feedyards in Kansas or Ne-
braska. Patton says buyers ap-
preciate them for many reasons. 
“It goes back to crossbreeding 
for true F1s. I think a Hereford 
cow in the state of Missouri is 
as good, or better, than any oth-
er English bred cow; she will go 
out there and use the grass and 
bring a calf with her every year. 
The black baldies have always 
been at the top of the ranks in 
my market.”
  Adding to that, Patton says, is 
that “Kaczmareks are using top 
quality of two breeds and they’re 
backgrounding and getting the 
calves ready for market in the 
best condition. All that com-
bined, they’ve developed such 

a tremendous reputation. It’s a 
pleasure getting to handle those 
kind of cattle.”
Complete with care
  More than anything, though, 
the Kaczmarek family cares. Pat-
ton says. “They care about those 
cattle. They want their cattle to 
work for whatever operation can 
use their cattle. If we could get 
everyone to care as much about 
their reputation as Kaczmareks, 
our industry would be tremen-
dous and my job would be a lot 
easier.”
  Kaczmareks are continuing 
to add to their Hereford seed-
stock herd and F1-producing 

herd. Rickabaugh says, “They 
have added some of the leading 
Hereford genetics and insist on 
superior EPDs (expected prog-
eny differences). When you go 
look at their commercial opera-
tion, you are blown away by the 
consistency and quality of their 
black baldies. They top the mar-
ket each year in their area and 
not by just a little. People are 
lined up to buy their F1 baldie 
females. This is a program on 
the move to great things.”
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For the Profit Minded Cattleman!

Why do you want 
to use a Journagan 
Ranch Hereford Bull?

 • Selection – Journagan Ranch is the Largest Producer of Hereford   
  Cattle in Missouri
 – Journagan bulls are selected on fescue and raised on fescue.
 – Journagan bulls are selected for balanced traits including 
    phenotype, genotype and EPD’s.
 – Every Journagan Hereford bull has been calved un-assisted.
 – All bulls will be ultra sounded and semen checked.

• Heterosis –
 – Add 20-40 lbs. at weaning.
 – Complement your cowherd with a Hereford bull from 
    Journagan Ranch.

• Performance
 – Steer feedlot performance and carcass data is available.

• Solid Reputation and Guarantee
 – Journagan Ranch has been in business for 30 years.

JOURNAGAN RANCH
Rt. 1, Box 85G

Mountain Grove, MO 65711
Marty Lueck, Manager

 (417) 948-2669
(417) 838-1482 (Cell)

65 Bulls to Select From

Missouri State
U n i v e r s i t y

For Sale
A Select Group of Registered 

Polled Hereford Females

Schrader Polled Herefords
      Wooldridge, Missouri
       ~ 660-888-9903 ~

Sires In Use:
JMS Victor 745047

HCF GM - Striker 139
HCF 100W  Entrust Y29

a bright
 continued from page 38
high as it has ever been, and 
we’re low on inventories,” Huff-
hines says. “As an industry, high 
marbling beef is still in high 

demand for white-tablecloth 
restaurants and export, but 
under this economy, the aver-
age consumer is having trouble 

affording the upper end of the 
Choice grade of beef.” 

Therefore, he says, we need 
to assure that the quality of low 
Choice and Select is acceptable 
for consumers. That’s where 
CHB comes into play. 

“If we’re going to ask the con-
sumer to pay this amount for 

our product, we have to guaran-
tee the quality,” he says. “CHB 
can do that. That’s why we are 
seeing growth in our end-users, 
including retailers and restau-
rants. They have that product 
quality assurance at a price 
point that is competitive with 

continued on page 41
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All-Breed Bull Sale -10:00 AM

 Special Cow Sale - Following Bull Sale

 March 16th
Hereford -Angus-Gelbvieh-Simmental & More!

All Consigners & Buyers Welcome
Call 816-597-3331 Office

Rick or Jeremy Anstine
816-258-3421 • 816-716-9288

Located 45 mi. SE of Kansas City, Mo on 58 Hwy. east at 
Modern Kingsville Livestock Auction Center at Kingsville, MO

1st & 3rd Tuesdays 
Missouri Source & Age

Verified Cattle
Special Calf & Yearling Sale 
2nd Tuesday of Every Month

Website: www.anstineauctions.com • email: kingsville@earthlink.com

a bright
 continued from page 40

other brands.”
The numbers speak for them-

selves.
During fiscal year 2012, CHB 

topped out at the largest vol-
ume year since its inception in 
1994 with 46 million lb. of prod-
uct sold. In addition, 244,624 
head of cattle have been certi-
fied through the program this 
fiscal year. 

Why the increase in certifi-
cation and CHB product sold? 
Sure, it’s value to the consum-
er. Retailers and restaurateurs 
want to secure a supply of 
quality beef on a weekly basis, 
and CHB has that ability. But 
it’s also value for the producer, 
Huffhines says. 

“By combining Hereford and 
Angus genetics, producers gain 
the advantage of heterosis,” he 
says. “These baldie cattle are 
growing in demand because of 
the ranch and feedlot efficiency 
economics but also because of 
the flexibility of the baldie an-
imal.”

Huffhines says this flexibil-
ity can be most evident in the 

continued on page 42
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NORTHEAST ARKANSAS ANGUS ASSOCIATION 

ANNUAL SPRING SALE
March 16, 2013 - Saturday: Noon

Batesville Stockyards - CHARLOTTE, AR (East of Batesville on Hwy 25)

                          • SELLING 110 QUALITY ANGUS LOTS 
• 40 Ready to Work Service Age Bulls & 70 Outstanding Female Lots
• Pairs  •  Bred, Open & Show Heifers  • Bulls Semen Checked & Weight Requirements
• AM, NH, CA Tested Free or No Carrier Ancestors 
• Nationally Known Genetics  •  Tremendous Offering
 • To Include Dispersion of the Ken Dunman herd    

View  The Catalog at:
 www.albauction.com
For Info or to 
request a catalog please contact:
 662-837-4904 or 
Cell: 662-837-1776 
E-mail alb@albauction.com
Jarvene Shackelford, 
Auctioneer/ Sale Mgr. #573

Northeast Arkansas 
Angus Association

www.neaaa.org
Tommy Hill, President 

870-236-3187
Bill Davis, Vice President 

870-668-3716
Pam Taylor, Secretary 

870-291-1295
Bill Maxwell, Treasurer 

870-878-6485

a bright
 continued from page 41

bottom line for the commercial 
producer.

“The Hereford-Angus cross 
allows the cattle to be market-
ed through the CHB program or 
through any of the more than 30 
USDA-recognized Angus pro-
grams,” he says. “And, through 
the CHB program, producers 
can see a $10-$20 premium, 
with no discounts — and a cer-
tification rate as high as 90%.”

Huffhines says 2012 will 
likely bring a new plateau in 
live cattle prices, breaking over 
$1.20/lb. with projections that 
could go as high as $1.30 in 
2013. 

This increase in live animal 
prices is translating into record 
high retail beef prices and sig-
nificant consumer resistance at 
the meat case, Huffhines adds. 

“With increasing feed costs 
and decreasing cattle num-
bers, a product like CHB pro-
duced from very efficient Here-
ford-cross cattle can help bring 
more to the bottom line to offset 
high inputs while guaranteeing 
quality for the consumer,” he 
says.

for three-fourths of the sales in 
the Plains in the fourth quarter. 
Bankers said farmers used more 
cash to finance purchases com-
pared to a year ago. Nonfarmers 
continued to buy land for invest-
ment purposes. 

“Almost all recent auctions 
were sold to the largest farmers 
in the area wanting to get bigger. 
The buyers are strong and most 
are cash sales,” said one banker 
from northwest Missouri. 

Cash rental rates also surged 
in the quarter, with irrigat-
ed cropland up 20 percent and 
non-irrigated rising more than 
14 percent. 

FARM INCOME STRONG 
DESPITE DROUGHT 

Farm incomes rebounded in 
the quarter despite expectations 
that drought would hurt profits, 
the KC Fed said. 

“Crop incomes remained 
high, as farm operations with 
irrigated cropland had less yield 
loss and sold crops at high pric-
es, while many farm operations 
without irrigation received crop 
insurance payments, mitigating 
losses,” the bank said. 

Following the autumn har-
vest crop prices eased back as 
export demand weakened and 
ethanol production slowed, pro-
viding some relief to livestock 
producers through lower feed 

plains
 continued from page 30 costs. Significantly, cattle and 

hogs firmed in the quarter im-
proving profits in the livestock 
sector toward the end of 2012. 
The district contains the top cat-
tle feedlot states, with the excep-
tion of Texas. 

Higher farm incomes boosted 
capital spending and led to im-
proved agricultural lending con-
ditions, although overall loan de-
mand remained low with many 
grain farmers flush with cash. 
Loan repayment rates increased 
at a pace on par with a year ago 
while interest rates for operat-
ing and real estate loans edged 
lower, the bank survey said. 

“Although fourth-quarter in-
comes were better than expect-
ed, bankers expressed concerns 
that drought could affect some 
areas further in coming months. 
Farm incomes were expected to 
drop in Kansas and Oklahoma, 
as pasture conditions generally 
remained poor due to ongoing 
drought. But strong farm in-
comes were expected to continue 
in areas with sufficient water 
availability,” the Fed said. 

“Water scarcity led to differing 
farm incomes and farmland-val-
ue gains by state,” the bank added.                                                                      
Reuters
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New!
Polyfence 

Wizard

-Makes temporary fence building FAST, EASY, and a one person job.

-Holds over one mile of poly wire and over 50  posts.

-Great for cell grazing, fencing off hay lots, cross fencing and much more.

$325
Plus 

Shipping

www.wendricktools.com
     620-222-4708

POLLED SHORTHORN AND 
COMPOSITE SHORTHORN 

BULLS FOR SALE Rob Sneed Shorthorns

Featured on our website robsneedshorthorns.com.
28402 Griessen Road - Sedalia, MO 65301 

660-620-1718

The Midwest Cattleman
3760 NE 1000 Rd. 

Lowry City, MO 64763
417-644-2993

Name                                                            
Phone:                                                          
Address:                                                        
City:                                                              
State:                Zip:                                      
Date:                                                             

Subscribe Today! 

The Midwest Cattleman
3760 NE 1000 Rd. 

Lowry City, MO 64763
Fax

417-644-7748
or call:

417-644-2993

2 Years - $25 
1 Year - $15

Keep up-to-date on industry trends, 
legislation, and technology that 

could impact your cattle business.

 

YOU WON'T WANT TO 

MISS A SINGLE ISSUE!
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Midwest Seedstock
& Agribusiness

Beefmaster

Gelbvieh

Angus

Braunvieh

Hereford

Charolais

REGISTERED 
ANGUS

BULLS FOR SALE
CWC, Inc.

Bill & Marta Osborn
Steve & Jeanie Osborn
5633 Farm Road 1012
Purdy, Missouri 65734

417-489-5440
417-850-4749www.cwcangus.com

Sound Genetics 
Reasonable 
Expectations

417-944-2219

BULLS, FEMALES & 
EMBRYOS FOR SALE

KENNY & JANYCE HINKLE
RT. 6 • BOX 69, NEVADA, MISSOURI 64772 

hpca@centurytel.net

Predictable Genetics
Bull & Female Sale

  Mill Brae Ranch
Maple Hill, KS

Sat. March 12 2011

KB Farms
~ Registered Beefmasters ~ 

Bulls & Females For Sale

620-252-9002
BERACHIAH BEEFMASTERS

Breeding Polled Beefmasters since 1982
Performance Data - EPD’s

Gentle - Halter Broke
Lawrence Shuey • Cassville, MO

417- 826-5881

BULLS 
FOR 

SALE!

BULLS 
FOR 

SALE!

BOLLMAN BEEFMASTERS
Berachiah Beefmaster Bloodlines

Bulls For Sale
Performance Data - EPDs - Gentle

Bollman Beefmasters   Pierce City, MO

417- 235-2497

Paul & Rhonda Wallen
Lockwood, MO Home: 417-424-3204

Cell: 417-808-0296

Quality Genetics with Power & Performance
Low Birth Weights, Great Weaning and Yearling Weights

email: wallenprairieranch@yahoo.com

Red, Black & Polled
Breeding Stock
Show Heifers

BEEFMASTERS

Ultrasound 
Data

Braunvieh & Angus/Braunvieh
Hybrid Seedstock

Ron McBee
221 State Hwy H • Fayette, MO 65248

(573) 228 2517
Email: mcbcattle@aol.com 

• Website: McBeeCattleCompany.com

Over 15 years Grouping
 and Marketing our 

customer’s feeder calves

Top Quality Bulls for Sale
Ready for your herd

Registered – Polled – Easy Calving – 
Great Dispositions

Delivery is available
Call Lyle & Jill McMillin

McMillin Charolais

(660) 668-2230

 Polled • Gentle • Low Birth weights
Spillars Charolais 

660-433-5962

Registered Charolais Bulls

Charolais Bulls
Growthy - Good Disposition

Great EPD’s
Bebout Charolais

417-273-4279

GELBVIEH
Breeding Age Bulls  • Replacement Heifers

Markes Family Farms
Waukomis, OK

580-554-2307

Gelbvieh Bulls for Sale
Selling sons private treaty out of 
this outstanding A.I. sire. Black & 
Red, DNA tested, Homozygous 

polled, highly functional genetics 
that will increase profitability.

WOAK Revolution 08T
AMGV #1056207

Semen also available thru 
Cattlemens Connection (800)743-0026

White Oak Farms - Myron Bahm
4375 White Oak Rd
Fordland, MO 65652

(417)576-0687

Annual Sale 4th Monday in March

Jan: 785-482-3383 Arden: 785-482-3398
Box 8 – Dwight, Ks 66849

Cell – 785-466-1422
www.oleenbrothers.com jakoleenbros@tctelco.net

LIMOUSIN CATTLE
Bulls - Black & Reds

Bred Heifers & Open Heifer
Double J Ranch • Mindenmines, MO

417-842-3353
Ron & Will James

Muscle – Growth – Efficiency

• Polled Red & Black
• Gentle Disposition
• Calving Ease

• Hi-Performance
• Maternal Ability

#1 Cross for Angus Cows

Schrock
Cattle Company

Stan & Emily
660-766-2636
816-284-0510 Rt 2 Box 27 Greentop, MO

LIMOUSIN CATTLE
Bulls - Black & Reds

Bred Heifers & Open Heifer
Double J Ranch • Mindenmines, MO

417-842-3353
Ron & Will James

Muscle – Growth – Efficiency

• Polled Red & Black
• Gentle Disposition
• Calving Ease

• Hi-Performance
• Maternal Ability

#1 Cross for Angus Cows

Schrock
Cattle Company

Stan & Emily
660-766-2636
816-284-0510 Rt 2 Box 27 Greentop, MO

Limousin

Top Quality Bulls for Sale
Ready for your herd

Registered – Polled – Easy Calving – 
Great Dispositions

Delivery is available
Call Lyle & Jill McMillin

McMillin Charolais

(660) 668-2230

 Polled • Gentle • Low Birth weights
Spillars Charolais 

660-433-5962

Registered Charolais Bulls

Charolais Bulls
Growthy - Good Disposition

Great EPD’s
Bebout Charolais

417-273-4279

Vaughn Family Farms  •  Mount Vernon, MO

VAUGHN BEEFMASTERS
Beefmaster Bulls For Sale

Red, Black, Polled, Horned, Low Birth weights, 
we have EPD's and scan data on all of our bulls.

Contact John Long at 417-254-4911

Directory

Selling Top Quality Genetics Year Round
Bulls & Females      Blacks & Reds

PAUL & RHONDA WALLEN
Lockwood, MO  (417)424-3204  (417)808-0296

www.wallenprairieranch.com

18

Brangus
Spring 

Brangus Pairs
    Call Now!

785-418-2983
  

Angus Cont.

Fall Cows due in 
October & Weaned 

Replacement 
Heifers

785-418-2983  

     Your Ad
Could Be 

Here!

58 bred Angus cows
avg. age 4 years old

27 2-year-old bred heifers
These females are all home raised 

and a majority AI sired.
Start calving Mar. 1, 
to ET Angus bulls.

Their last year's calves made 
72% CAB.

Very gentle and easily handled.

Call after 7 p.m.
573-422-3086

J.B. Cattle Vienna, MO

For Sale

LeJeune Farms
Service Age Angus 

& LimFlex Bulls For Sale

417-445-2214 or 417-777-0894
Halfway, MO

Efficiency = 
$$$$ in your pocket.

Hereford Bulls
18-24 months

Performance & ultrasound
data available.

see our bull pics in classifieds at
kansashereford.org

 Frank Hug & Sons
Scranton, KS

 Bob  785-230-0434      Ed   785-230-7597
fhug-sons@excite.com

Your Ad 
Could Be Here!



Shorthorn

Simmental

Salers
Rockin R Ranch
Gary Richter
Guthrie Center, IA 50115

Seedstock for Sale

Igenity Profiling
all sale cattle

Cell: 641-757-1291
E-mail: bvrsalers@iowatelecom.net

Web: www.iowasalers.com
Rockin R Ranch page

Salers

Polled Shorthorn Bulls
~ Practical genetics and environment ~

For profit minded cattlemen.
Robert Sneed  •  Sedalia, MO

660-826-1718

“Quality in every Weigh”
Polled Shorthorn Cattle

Top Genetics available for 
your selection

Hugh Moore Jr. & Sons
31056 Old Fidelity Rd.
Jerseyville, IL 62052

(Located 40 miles North of St. Louis)
618-729-4448

www.mooreshorthorn.com

Quality Simmental cattle to grow on.

Fullbloods, Full Fleckvieh and Fleckvieh 
influenced Fullbloods and Purebreeds.

Semen, embryos and foundation
stock available at the ranch.

P.O. Box 3832 • Joplin, MO 64803
Phone and Fax: 316-856-2338

Email: scorsej@steaksalive.com
Web Page: http//www.steaksalive.com

Allendale Inc.
Randall Kollmeyer
Risk Management Advisor

204 Roe Street • Pilot Grove, MO 65276
660-834-5625 • Fax 660 834-5628

www.allendale-inc.com • Email: crk102749@yahoo.com

The Research Firm

Old Missouri Ruralists & Drovers
 1940’s, 1950’s and 1960’s

Old Sale Catalogs ~  
Angus, Hereford, Polled 

Old Missouri Ruralists & Drovers
 1940’s, 1950’s and 1960’s

Old Sale Catalogs ~  
Angus, Hereford, Polled 

Hereford, and Shorthorn
Charles Reid

22501 �orngrove Rd • Peculiar, MO 64078

816-758-6562

SENTINEL FEED BUNK
Bull Resistant

• Provides protection to the salt and mineral 
  mix that farmers feed cattle, and is also 
  useful when feeding limited  amounts of 
  grain to cattle on pasture or in the lot.   

• Offered in 6 sizes: 6’, 8’, 12’, 14’ and 16’, 
  with or without a roof. The trough may be 

  lowered on special order at no extra 
  charge to accommodate calves.

Portable Feedlot Equipment
by SENTINEL INDUSTRIES, INC.

573-657-2164
ASHLAND, MO

those FAMOUS custom printed chore gloves

Kaps, Koats & Knit Gloves

1-800-235-6140
www.plainjans.com

order 
today!

check out 

our specials!

Misc.

Old Missouri Ruralists & Drovers
 1940’s, 1950’s and 1960’s

Old Sale Catalogs ~  
Angus, Hereford, Polled 

Old Missouri Ruralists & Drovers
 1940’s, 1950’s and 1960’s

Old Sale Catalogs ~  
Angus, Hereford, Polled 

Hereford, and Shorthorn
Charles Reid

22501 �orngrove Rd • Peculiar, MO 64078

816-758-6562

SENTINEL FEED BUNK
Bull Resistant

• Provides protection to the salt and mineral 
  mix that farmers feed cattle, and is also 
  useful when feeding limited  amounts of 
  grain to cattle on pasture or in the lot.   

• Offered in 6 sizes: 6’, 8’, 12’, 14’ and 16’, 
  with or without a roof. The trough may be 

  lowered on special order at no extra 
  charge to accommodate calves.

Portable Feedlot Equipment
by SENTINEL INDUSTRIES, INC.

573-657-2164
ASHLAND, MO

those FAMOUS custom printed chore gloves

Kaps, Koats & Knit Gloves

1-800-235-6140
www.plainjans.com

order 
today!

check out 

our specials!

Cattleman’s
Livestock Service

Fence Building and Repair
Corral building, pasture clearing, bulldozer, 

back hoe services, livestock care and barn building

(785)214-9532
All work done by

Cattlemen for Cattleman

Misc.

Moore
Maker
Fencing
Pliers

Texas
Fence
Fixer

Made in
U. S. A.

View demo
on You-Tube

Contact Warren Love,
417-646-2320  

loveranch@hotmail.com

Show Me Fence Tools

Livestock Waste Management & Removal

Manure Hauling, Spreading &
Loading— Stables, Holding

 Pens, Feedlots, Hay Feeder, Etc.

Ron Peine-Owner/Operator
Greeley, KS

913-636-1099 Cell
785-867-3670 Home

FOR SALE
Black, Polled Yearling Bulls
selected for Performance, 
Disposition & Easy Calving

Smithville, MO
816-517-9484

Mayview, Missouri 
660-237-4988

www.meadowlanefarm.com

Tools of the Trade Private Treaty Sale
Bulls & Bred HeifersLarge Selection Red Angus Bulls,

Yearlings - 2 Yrs.
Ken Keesaman   H:816-675-2503 

Kody Keesaman H:816-675-2281 

Osborn, MO 64474
email: Ken@kkfarmsredangus.com

C:816-390-4988

C:816-724-1432

620-824-6492

RED ANGUS BULLS
Ultra Sound & Performance Data

Ready For Service
Top AI Sires

LACY’S RED ANGUS
DREXEL, MO 64742
816-657-4655

www.lacysredangus.com

Red Angus

Misc.

Your Ad 
Could Be Here!

Flying 45 Branding Service

We Mfg. Branding Irons to Your 
Specifications,

Register Brands, and we can even 
come to your farm and do the 

branding.

Call Today!  
573-881-3833 • www.flying45.com

Kay Dee Feed Company, 
the protein and mineral expert 

for over 80 years, is seeking 
expansion in your area. 

Please contact Ken at 
800-831-4815 or 

kanderson@kay-flo.com 
for more information.  
www.kaydeefeed.com

Your Ad 
Could Be Here!

 Your Ad Could 
Be Here!

Red Poll

The Midwest Cattleman September 30, 2010 22  

continued from page 21Beef Export
United States currently holds 
30 percent of the South Korean 
beef import market, second to 
Australia’s 52 percent.
Continued demand from tra-

ditionally smaller markets has 
also boosted U.S. beef exports 
in 2010, with 4 percent and 3 
percent of U.S. beef exports 
through July going to Russia 
and Egypt, respectively. Al-
though periodically elevated, 
U.S. beef exports to these mar-
kets have been historically neg-
ligible. Overall, strong global 
demand for beef continues to 

support the domestic market 
and underpin U.S. wholesale 
beef prices. In 2011, 2.15 bil-
lion pounds of beef are forecast 
to be exported, while demand 
for U.S. beef in Asian markets 
should continue strengthening. 
The 2011 beef export forecast 
remains a robust figure, consid-
ering tighter domestic supplies 
due to the smaller U.S. calf crop 
and total cattle inventory regis-
tered for this year and forecast 
for next. 
USDA - ERS

continued from page 21Cattlemen Look
the entire livestock industry is 
striving for,” Osterstock says. 
“There’s potential to move to-
wards what in the human side 
they’ve referred to as ‘individu-
alized medicine.’ The decisions 
regarding how we prevent or 
treat disease in a specific ani-
mal will be made differently 
for different animals that have 
unique genotypes.”
All of this is good news for an 

industry that loses an estimated 
$750 million a year to respira-

tory disease alone. 
“We can hopefully breed for 

feeder cattle that have more 
bulletproof immune systems 
from the get-go,” Andersen says, 
“and then pair them with the 
right animal health programs 
to really maximize production 
and minimize losses associated 
with either death or lower per-
formance and grade because of 
these pathogens.” 
Cattle Today

www.cattlerange.com
The Premier Website for Internet Marketing of Cattle

Using the Internet to Provide Your Cattle:
 Time on the Market

 Exposure to Numerous Buyers

For information, visit website or call 1.800.381.4848

F.O.B. Factory Restrictions Apply

EACH

FEED BUNKS 
FREEZE-PROOF WATER TANKS 

FENCE LINE FEEDERS

COMMODITY BUNKS

■

■

■

■

For Best Quality, Best Price
& Best Service

The Concrete Works, LLC
417-265-3504 Souder, MO

Serving MO, AR, KS, OK

CONCRETE CATTLE FEEDERS

Best 
Value!

FiELD BuNk FEEDER

Single and 

Super Tanker!



Mar 23 * New Haven Angus 14th Annual Bull Sale, Leavenworth, KS 913-680-4414
Mar 23 * Professional Beef Genetics Bull Sale, Montrose, MO 888-PBG-BULL
Mar 24    C/S Cattle Co, Pomona, MO
Mar 24    Frank Turner & Sons Angus, Armstrong, MO
Mar 24 * Silver Genetics Production Sale IX, Maryville, MO 660-927-3600
Mar 25 * Oleen Bros Hereford/Angus Prod Sale, Dwight, KS 785-466-1422
Mar 25 * Runft Charolais Annual Bull Sale, Belleville, KS 785-527-5047
Mar 26 * B&D Herefords & Beran Bros. Angus Prod. Sale, Claflin, KS  620-587-3709
Mar 26 * GENETRUST at Suhn Cattle Co Brangus & Angus Bull Sale, Eureka, KS  877-436-3877
Mar 27 * Pelton’s Simmental/Red Angus 19th Annual Sale, LaCrosse, KS 620-525-6632
Mar 28    McCabe Genetics Bull & Female Sale, Elk City, KS
Mar 28 * Mushrush/Beckton Red Angus Production Sale, Strong City, KS 620-273-8581
Mar 28    Sweiger Farms Bull Sale, Weatherby, MO
Mar 29    Wann Ranch, Poteau, OK
Mar 30 *  Dickinson Simm & Angus Ranch 41st Prod Sale, Gorham, KS 888-603-BULL
Mar 30 * Power of the Reds, Macomb, IL  877-700-4099
Mar 30 * Seedstock Plus South MO Bull & Female Sale, Carthage, MO 877-486-1160
Mar 30 * Texoma Beefmaster Bull Sale, Overbrook, OK 254-541-4643
Mar 30    ‘The Gathering’ at Shoal Creek Simmental Sale, Excelsior Springs, MO
Mar 30 *  Waukaru Shorthorn Sale, Rensselaer, IN 219-819-0430
Apr  1     Brockmere Farms Sale, New Cambria, MO
Apr  1 *  Green Garden Angus 54th Annual Prod. Sale, Lorraine, KS 785-472-3752 
Apr  2     Hubert Charolais Ranch 34th Annual Polled Bull Sale, Monument, KS
Apr  3     Kansas PT Bull Test Sale, Beloit, KS
Apr  5 *  Circle S Ranch Going to Grass Production Sale, Canton, KS 620-654-6507
Apr  6  * The Andras Kind Red Angus Bull Sale, Manchester, IL 217-473-2355
Apr  6     Angus in the Green Hills, Green City, MO
Apr  6     Four State Angus Assoc. Sale, Springfield, MO
Apr  6     Gardiner Angus Ranch 34th Annual Prod Sale, Ashland, KS
Apr  6 *  Show-Me Classic Bull Sale, Windsor, MO 660-527-3507
Apr  6     Woodruff Angus Farms, Milton, IA
Apr  9 *  Sydenstricker Genetics, New Cambria, MO 573-581-1225
Apr13     Bittersweet West – Turn Out Sale, Hiawatha, KS
Apr13     Buford Ranches Female Sale, Welch, OK
Apr13     Howard County Angus Assoc. Sale, Fayette, MO
Apr13 *  OHOA Beefmaster Spring Sale, Springfield, MO 918-456-1199
Apr13     The Renaissance XXI Sale, Strafford, MO
Apr14     Wallace Cattle Co & Friends, Stotts City, MO
Apr15     Ohlde Cattle Co., Marysville, KS
Apr20 *  East Central Missouri Angus Assoc Sale, Cuba, MO 417-860-1624
Apr20 *  McBee Cattle Co 10th Annual Selection Day, Fayette, MO 573-228-2517
Apr20     Missouri Red Angus Sale, Springfield, MO
Apr20 *  Owen Bros Diamonds & Spurs Sim-Genetics Sale, Bois d’Arc, MO 417-491-5161
Apr21    C&C Performance Angus Breeders’ Sale, Chillicothe, MO
Apr27    Missouri Charolais Breeders Assoc 48th Annual State Sale, Columbia, MO
May 2    OBI PT Bull Sale, Stillwater, OK
May 5 * Bellis Family Herefords Production Sale, Bois D’Arc, MO  417-466-8679

Mar 8-9 * Rinkes Cattle Co Private Treaty Sale, Holton, KS  785-364-3517
Mar  9 * Briarwood Angus Sale, Butler, MO  660-679-3395
Mar  9 * Central MO Polled Hereford Assoc. Sale, Eldon, MO  573-341-3820
Mar  9    Galaxy Beef Bull Sale, Maryville, MO
Mar  9    Heart of the Ozarks Angus Assoc Sale, West Plains, MO
Mar  9 * J Bar M Gelbvieh/J&K Farms Bull Sale, Springfield, MO 334-695-1371
Mar  9    JAC’s Ranch Angus Sale, Bentonville, AR
Mar  9 * Midwest Beef Alliance Bull Sale, Marshall Junction, MO 660-375-7266
Mar  9 * Mill Brae Ranch Bull & Female Sale, Maple Hill, KS 785-256-4327
Mar  9    Missouri Shorthorn Association State Sale, Sedalia, MO  
Mar  9    Red Alliance Sale, Shawnee, OK 
Mar  9    Wright Charolais 6th Annual Bull Sale, Chillicothe, MO
Mar 10    Shepherd Hills Bull Sale, Lebanon, MO
Mar 12    Bar Arrow Cattle Annual Prod. Sale, Phillipsburg, KS
Mar 14    McCurry Angus Ranch Bull Sale, Burrton, KS
Mar 15 * BJ Angus Genetics 12th Spring Prod Sale, Manhattan, KS 785-539-4726
Mar 15    Marshall & Fenner Angus Production Sale, Marshall, MO
Mar 15    TL Ranch Bull Sale, Edina, MO
Mar 16    Brinkley Angus Ranch, Green City, MO
Mar 16    Cattlemen’s Choice Bull Sale, Fredonia, KS
Mar 16 * Circle A Angus Bull & Heifer Sale, Iberia, MO 800-CIRCLE-A
Mar 16 * FTF Hereford Bull Selection Day, Marthasville, MO 636-433-2858
Mar 16 * Flying H Genetics Missouri Spring Bull Sale, Lowry City, MO 417-309-0062
Mar 16    Grindstone Creek “Genetics by Design” Bull Sale, Marshall Junction, MO
Mar 16    Mississippi Valley Angus Assoc. Sale, Palmyra, MO
Mar 16 * NE Arkansas Angus Assoc. Sale, Charlotte, AR 662-837-4904
Mar 16    Opportunity in the Ozarks, Strafford, MO
Mar 16    Oklahoma Sooner Select Sale, Stillwater, OK
Mar 16 * Ozark Hills Genetics Red Angus Bull Sale, West Plains, MO 877-RDBULLS
Mar 16 * Ozark Shorthorn Assoc Classic Sale, Springfield, MO 417-345-1123
Mar 16 * Peterson Farms Top Pick Charolais Bull Sale, Norwood, MO 417-867-5526
Mar 16 * Pinegar Limousin Herdbuilder Sale, Springfield, MO 877-PINEGAR
Mar 16 * Post Rock Bull & Female Sale, Barnard, KS 785-792-6244
Mar 16    Proven Sires Bull Sale, Green City, MO
Mar 17    April Valley Farms PT Bull & Female Sale, St. Joseph, MO
Mar 17    Vision Quest Angus, Yates Center, KS
Mar 18 * Green Springs Performance Tested Bull Sale, Passaic, MO 417-448-7416
Mar 18    Hinkle’s Prime Cut Angus Bull & Female Sale, Nevada, MO
Mar 19    Hinkson Angus Optimum Performance Bull Sale, Cottonwood Falls, KS
Mar 20    Iowa Angus Assoc. Bull Test Sale, Lamoni, IA
Mar 20    Mid-Kansas Angus Breeders’ Sale, La Crosse, KS
Mar 21 * Benoit Angus 24th Production Sale, Esbon, KS  888-870-BULL 
Mar 22    Sunflower Genetics Sale, Maple Hill, KS
Mar 23    Aschermann Charolais Spring Bull Sale, Carthage, MO
Mar 23    Belle Point Ranch, Lavaca, AR
Mar 23 * Maplewood Acres Red Angus & Pld Hereford Sale, Sedalia, MO 660-287-1341
Mar 23    Missouri Simmental Association Spring Sale, Eldon, MO

Clov-Lan Farms
Ottawa, KS.

785-418-2983
clovlan@hotmail.com

AngusAngus

All bred to Angus bulls
View video of cattle for sale at clovlanfarms.com

These Are All Ranch Raised

*200 head 700-800 pound 
open Angus Heifers

*100 3-year-old bred cows due 
first of March

*80 2-year-old heifers due 
first of March

See our 4th Annual Bull Sale ad  in this publication 

“On a recent visit to the Brosius Ranch at Maxwell, Nebraska, 
I had the opportunity to observe several OHG bulls towards the 
end of the severe drought season of 2012.  All of these bulls 
were in excellent body condition. The cattle had recently been 
moved to stalk fields from their summer range and they were 
thriving. We looked at the weaned heifer calves and I was very 
impressed with the deep thick bodies these calves were carrying 
into their first winter. It seems OHG bulls work just as well out 
of the tall fescue zone as they work in the zone.” Jim Gerrish



To view on-line catalogs and videos:
www.seedstockplus.com

Contact Seedstock Plus at:
877-486-1160 or email:

john@seedstockplus.com

CALL TOLL FREE 
FOR YOUR 

CATALOG TODAY 
877-486-1160

More Bulls!
More Data!

More Service!
More Quality!

15,000 Bulls Marketed over 13 years!  
We must be doing something right!

Guaranteed Sight-Unseen Purchases! Free Trucking on EVERY Bull!

ALL Bulls Are Trich Tested!

Videos of ALL SALE BULLS on website the week before the sale!

Extensive Data and EPDs on Every Bull!

Come see why our customers say, “Everything they’ve ever said they’d do, they’ve done. They just do 
what they say. They’re not going to let you get something you can’t use. Everything these people have 
ever told us has been the truth, that’s worth a lot when you’re buying bulls.” Mike Hamm, Florence, AL

Seedstock Plus South Missouri Bull Sale 
 March 30, 2013  * 12 noon

Joplin Regional Stockyards *  Carthage, MO

Selling: 175 yearling & 18 month old 
                 Angus, Gelbvieh & Balancer Bulls                 
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