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     Cattle prices at all lev-
els reached record highs 
during the fi rst half of 
2011, USDA reported 
in its latest Livestock 
Outlook Report. But de-
spite these record prices 
which are expected to 
continue through 2012, 
a wide-spread drought, 
high feed and energy 
prices, economic uncertainty, and increased equity requirements 
for cattle loans have dampened enthusiasm for cow-herd expan-
sion, the agency said.
     During the fi rst half of 2011, feedlot placements were 2 per-
cent above placements for the fi rst half of 2010 as drought has 
pushed cattle off pastures in many parts of the country, and most 

Herd retention is no more likely this 
year than it was in 2010. In fact, all 
signs point to continuing tight supplies 
for 2012 and into 2013. CattleFax Mar-
ket Analyst Lance Zimmerman told the 
100 in attendance at the KLA/Kansas 
State University fi eld day recently, on 
average, producers are keeping fewer 
replacement heifers than the previous 
two years. He said the major contribut-
ing factors in declining cattle numbers 
are the severe drought in the southern 
third of the country, increased alterna-
tive land use, record high input cost 

  According to scientists and climatolo-
gists, the drought that has devastated 
Texas and the southwest may continue 
for another year. That’s because there is 
a good chance the La Nina conditions in 
the Pacifi c Ocean will return this fall.
     The U.S. Climate Prediction Center 
recently forecast in a monthly report 
that “the majority of models” indicated 
neutral conditions into the fall of this 
year. The CPC is an offi ce under the Na-
tional Oceanic Atmospheric Administration (NOAA). “Beyond the early fall, the 
forecasts are less certain with half of the models (showing) neutral conditions 
continuously through early 2012,” the report said.
     But the latest computer models from the government’s Climate Forecast Sys-
tem (CFS) “predict La Nina to redevelop during the fall.”
     La Nina is a phenomenon of a cooling of the tropical Pacifi c Ocean and typi-
cally results in less rain for southern states. The strong La Nina of 2010-11 is 
believed to have caused this summer’s devastating drought.
     “I’ve started telling anyone who’s interested that it’s likely much of Texas will 
still be in severe drought this time next summer, with water supply implications 
even worse than those we are now experiencing,” said John Nielson-Gammon, 
the Texas state climatologist and a Texas A&M University professor.

   Fed steer prices in Nebraska 
through mid-August have aver-
aged $112 per hundredweight this 
year. Over the same time period 
last year they averaged $92 per 
hundredweight. That is a price in-
crease of 22 percent relative to last 
year. Is there one reason, or several 
reasons, for this price increase? As 
an economist, I am always going to 
look at supply and demand to try 
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Beef demand on the rise for several 

reasons 
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Return of La Nina possible; would extend 

Texas, southwest drought

Cattlefax analyst says tight supplies, 

higher cattle prices will continue

High cattle prices haven’t 

brought herd expansion

Texas ag drought losses hit 
record $5.2 billion

     The historic Texas drought 
has led to a record $5.2 billion 
in agricultural losses, making 
it the most costly drought on 
record, Texas AgriLife Exten-
sion Service economists re-
ported recently.  “This drought 
is ongoing,” said Dr. David 
Anderson, AgriLife Extension 
livestock economist. “Further 
losses will continue if rainfall 
does not come soon to establish 
this year’s winter wheat crop 
and wheat grazing.”
     The $5.2 billion in losses exceeds the previous record of $4.1 billion 
during the 2006 drought. The losses also represent 27.7 percent of the 

continued on page 10

By Katie Micik, DTN Staff Reporter

continued on page 10

By Dillon Feuz, Utah State University

GRECIAN TESTIFIES GIPSA RULE WOULD 

“SET THE BEEF INDUSTRY BACK”

   An estimated 400 people with a stake in Kansas agriculture attended the recent U.S. 
Senate Ag Committee Farm Bill fi eld hearing in Wichita. U.S. Sen. Pat Roberts, the 
ranking member on the committee, welcomed Chairwoman Debbie Stabenow (D-MI) 
to Kansas, where 15 individuals representing all aspects of agriculture presented tes-
timony. KLA President Ken Grecian represented the livestock industry.
     Grecian told the committee leadership KLA members are concerned about proposals 
that would expand the role of government, particularly in the area of livestock market-
ing. He reiterated KLA policy opposing attempts to narrow the business options or limit 
the individual freedom of livestock producers to innovate in the management and mar-
keting of their production. The Palco cow-calf producer and farmer said KLA members 
continue to fi ght issues defeated during debate on the 2008 Farm Bill, but resurrected 
in the form of a proposal by the Grain Inspection, Packers and Stockyards Administra-

continued on page 10
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    Growing up on a cattle opera-
tion or farm almost guarantees 
you’re going to have a few wild 
stories to tell when you grow-
up. Some of them come back 
to you in the form of dreams – 
some may be more like ‘night-
mares’.  A young friend of mine 
was relating one of his ‘stories’ 
to me recently… and I realized 
that it was a ‘carbon-copy’ of 
one of my own.  I got to thinking 
that the two of us are probably 
not alone. 
   It seems that his father too 
would come home every now 
and then with a sack of vet sup-
plies in a ‘little brown bag’ that 

meant it was time to ‘work the 
cows’. Both of us, and no doubt 
many others, have gone to bed 
as kids at the end of a long day 
with images of what can only be 
described as a ‘rodeo’… ‘danc-
ing in our heads’.  Many of us 
still have visions of dirt and 
dust fl ying, with bawling and 
angry ‘bovines’ on the end of a 
rope refusing to be ‘doctored’. 
His ‘memory’ included wrestling 
full-size cows ‘by hand’ and then 
watching them ‘slobber back up’ 
the worming boluses…that end-
ed up on the ground.
   Some kids learned early what 
it meant when that  ‘brown 
bag’ of vet supplies came home.  
Some learned to really dread it.  
You can imagine how the cows 
felt about it. 
   We all know some ‘cattle-work’ 
can be pretty exciting (I don’t 
mean that in a good way) -even 
traumatic to all involved.  If it 
weren’t, we would have never 
heard of Baxter Black.   We all 
also know… it really doesn’t 
have to be that way.  

    I remember the times growing 
up ‘out west’ when we used to 
get together with all the neigh-
bors to ‘brand’ once a year.  We’d 
make the rounds – going to one 
neighbor’s place after another – 
gathering, sorting, branding.  It 
was always ‘fun’ until the group 
came to ‘your place’ – I’m sure 
the feeling was universal.  I 
have one child-hood friend, who 
lived up on ‘Whiskey Ridge’, 
whose dad was ‘literally’ the 
nicest man you would ever want 
to meet. I remember asking her 
once – “Doesn’t your Dad ever 
cuss?”  She replied, “Only when 
we work cows.”
   The single thing that can ‘re-
duce’ stress on all parties when 
working cattle is planning.   Plan 
safe and workable ‘facilities’.  
An old, rusty head gate ‘wired’ 
to a hole in the barn wall does 
not qualify, although that would 
be an improvement in some op-
erations.  Plan with weather in 
mind to avoid heat stress.  Plan 
to have plenty of help and time 
so you can work animals slowly 

and quietly. The single biggest 
reason some cattle are hard to 
‘get in’ is that they simply re-
member the last time. If you use 
a vet and he is always in a ‘rush’ 
– get a new vet. 
   Finally, PLAN to not stress 
yourself.  PLAN to not stress 
those you love most in this 
world, and PLAN to not stress 
your animals – you still get paid 
by the pound in most cases.  Un-
less you just like ‘rodeos’, ani-
mals that refuse to be ‘worked’ 
slowly and quietly need a dose 
of ‘trailer-myocin’.  A ‘prayer’ 
at the beginning also may not 
hurt.
   If you cannot take your time 
and enjoy ‘cattle work’ without 
yelling, prodding, and stress-
ing all involved, you may be in 
the wrong business.  I, as well 
as others that are easily named, 
wish I had learned this a long 
time ago. You too? You can bet 
we are not alone.

KwC
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Visit Us Online at:
springfieldlivestockmarketingcenter.com

417-869-9500
Exit 70 • I-44 & Hwy MM • Approx. 

3 Mi. W. of Springfield & 1 MNi. E of 
James River Hwy

Standing 
Apart
from the Herd Can Be

A Very 
Good Thing

1. Top buyers mean more money for you
We provide you with a top-of-the-line sale 
facility and a knowledgable start. When you come 
to Springfield Livestock Marketing Center, you’re 
dealing with professionals who have spent their 
entire lives in the cattle business.
2. Relaxed, friendly atmosphere
We’re all one big family. Walk through the doors 
and chances are one of the owners will greet you 
as they are headed out to work cattle. We’ve all 
grown up in the Ozarks and like doing business 
with our friends and neighbors.

Tom Kissee
744-4546
838-9041

Tonto Kissee
887-4901

Kelly Crain
376-2878
839-0613

Joe Gammon
883-4822
861-8910

Jack Creed
788-2634

Pete Sumners
466-8008

Jack Frost
732-7323
860-2363

Ed Ford
752-3623
839-8582

Feeder Cattle Sale!Starts at 8 a.m. every Wed.

Weekly Dairy Sale!
Sale starts at 11:00 a.m. every Tues. 

Special Sale 4th Tues. of each month.
Stock Cow & Bull Sale!

Starts at 9 a.m. every Mon.

Saturday, November 5 • 1p.m.
*At The Farm • Manchester, Illinois

(Just 50 miles from Louisiana, MO)

Andras
Stock Farm

Andras Stock Farm
P.O. Box 71
Manchester, IL 62663

Email: andras@irtc.net

For further information and 
photos, visit us online at:  
www.andrasstockfarm.com 
or find us on facebook.com 
(Search Andras Stock Farm)

“The Andras Kind”
Red Angus Female Sale

Selling 
Bred Heifers

Spring Bred Cows 
Fall Cow/Calf Pairs

Open/Fancy Heifer Calves

(Ju 5(J
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To request a catalog 
& DVD of sale cattle, 
contact us today:

217-473-2355
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Spring�2012
Feb.�2�Red�Angus
Feb.�23�Hereford
Mar.�8�Salers
Mar. 29 Brahman Infl.
Apr.�19�Limousin

Cover: Courtesy of 
Charolais Journal

Fax.�866-611-0490

Editor/Advertising

Advertising in KS or OK
Brenda�Black

660-696-2333

Design/Layout
Emily�Elmore�

Single�Wing�Creative
Off.�816-807-8899

Send address changes to:

3760 NE 1000 Rd.
Lowry City, MO 64763

A Cutting-Edge Publication 

Printing Dates 

Subscription rate is $15.00 Per Yr.
$25.00 Two Years

Fall 2011
Aug.�11�Gelbvieh
Aug.�25�Simmental
Sept.�8�Charolais
Sept.�29�Angus
Oct.�20�Shorthorn�

Keith Carmichael
417-644-2993 Fax 417-644-7748

mwc@centurytel.net

Granted, I don’t hear as well 
as I did in my younger days, but 
I swear it’s getting more diffi cult 
for me to understand people who 
have thick accents in their speech. 
And by thick accents, I really mean 
people who were raised somewhere 
other than the Ozark hills.

I can remember traveling to 
Boston a few years ago to serve 
as best man for a good friend who 
had wandered off the reservation 
to wed a beautiful young lady from 
the New England area. Upon ar-
rival to that fair city, I immediately 
became lost. Stopping at a conve-
nience store to ask for directions, 
I was met with laughter, pointing, 
and ridicule by a native Bostonian 
who asked me where in the world I 

was raised. At least I think that’s 
what he asked me. After his laugh-
ter subsided he pulled out a city 
map and pointed to my present lo-
cation and said very emphatically, 
“HEYA.” Then he pointed to where 
he thought I had said I wanted to 
go and said, “THEYA.”

Eventually, I made it to the 
wedding on time, only to be the 
center of attention (my apologies 
to the bride) during the reception 
as people kept coming over and 
asking me to talk just for their 
amusement. I haven’t been back to 
Boston since.

I must admit that when I 

travel south, I usually don’t have 
as much trouble understanding 
people from Texas, Mississippi, or 
Alabama. They certainly have an 
accent, but it is spoken at a much 
more slower pace so that my fee-
ble brain can usually decode their 
words by the time they complete 
a sentence. Y’all understand that, 
don’t y’all?

Speaking in Wisconsin to a 
group of farmers this past spring 
was a delightful experience. I 
could detect a few giggles when I 
fi rst started speaking, but as long 
as you keep talking up the Green 
Bay Packers and asking for more 

cheese, butter, and real cream for 
your coffee, they seem to be a very 
forgiving people. I could under-
stand them pretty well because 
most every sentence contained ei-
ther the word “Packers” or “cheese” 
and I could simply nod my head 
yes and utter, “Yah.”

Knowing about my personal 
language challenges might help 
you better understand what I’ve 
gone through this past week. 

My wife thought I needed to up-
grade my cell phone and purchased 
one of those new-fangled smart 

continued on page 15
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Jerry Crownover

Judd Ranch Inc.
 

21st Annual Judd Ranch

 
Free Trucking in U.S. on Purchases of $15,000+

Cow Power Gelbvieh Female Sale

There are cows; then there are females like this beautiful Judd Ranch first 
calf heifer and her baby. The difference: fertility, maternal ability,  
performance, eye appeal, teat and udder structure. The list goes on and 
on, including 14 consecutive years as #1 Dam of Merit/Dam of Distinction 
breeder and owner. Plus cows that produced 232 bulls that sold in our 
March bull sale, with an 822 lb. average weaning weight.

Please join us on Saturday, Oct. 8, at the ranch when 100-plus Judd Ranch 
females will be sold at auction. Among the offering are show heifer  
prospects, fall pairs, ready-to-breed fall open heifers and spring-bred  
heifers and cows. Every female has been Judd Ranch bred and raised.

Call Cattlemen’s Connection Toll-Free 1-800-743-0026  
for your sale catalog.

heheifififererss anana dd d cocowsws. EvEvereryy y ffefemamallele hh hasas bb beeeenn JJuJudddddd RR Ranan hchch bb breredd ananddd raraiisiseded.

CaCaC llllll CC C tatattltltlememenen’’ss CC Cononnenectctiioionn TToTollllll F-F-Frereee 111-808080000-7474333-000000262626

Put a Judd Ranch Female to work in your herd and see the difference
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What to Expect From Feeder Cattle Markets This Fall
By Derrell S. Peel, Oklahoma State University

August feeder cattle prices are 
usually near the seasonal peak 
with prices dropping through the 
remainder of the year. At least, that 
is how feeder prices have averaged 
over the last 10 years. In Oklahoma, 
525 pound Medium/Large Num-
ber 1 steers are currently about 
$140.00/cwt. The ten-year average 
price index would suggest a Novem-
ber low about $10-$12/cwt lower 
than current prices, Heavier feeder 
steers (727 pounds) are currently 
averaging $137.00/cwt. and would 
drop seasonally by $4-5/cwt. into 
November.

Can we expect typical seasonal 
price patterns this fall? There are 
several factors that may modify 
this seasonal price pattern. First is 
that seasonal price patterns may be 

changing. Over the past 10-15 years, 
feeder price patterns have changed 
from spring peaks to summer peaks 
in seasonal prices. The seasonal 
peaks in calf prices this year were 
in the spring, although heavy feed-
ers have peaked in price this sum-
mer. Over time, one of the impacts of 
high feed prices is likely to shift the 
industry back to spring price peaks.

The next factor is corn prices. 
Feedlot ration costs are very close 
to a level where feeder cattle have 
to trade at even money to fed cattle 
in order to have a feedlot breakeven. 
This won’t necessarily happen im-
mediately, but over time, continued 
high prices of corn will limit feeder 
prices, especially at heavier weights. 
A spike in corn prices this fall could 
push feeder prices lower, not for nor-
mal seasonal reasons but lower nev-
ertheless.

The third factor is the drought. 
The southern drought has changed 
both supply and demand prospects 
for the fall. The dry conditions at the 
current time limit any prospects for 
wheat pasture this fall and winter. 
Normally, this lack of demand is 
bearish to stocker prices. However, 
the drought has also caused signifi -
cant early marketing of calves in 
the Southern Plains. There will like-

ly be a signifi cantly smaller fall run 
of calves, which may offset the lack 
of wheat pasture demand. Thus, it is 
not clear whether the net impact on 
prices will be positive or negative. 
My expectation at this time is for 
little or no seasonal price pressure 
on calves and stockers this fall be-
yond the pressure already noted on 
stocker prices in this region.

The fi nal factor is some signifi -
cant region differences due to vari-
able weather across the country. 
Calf prices in Oklahoma are cur-
rently about 10 percent lower than 

in Nebraska, which is a larger 
than normal spread between the 
two regions. This no doubt refl ects 
the additional pressure from the 
drought in the south compared to 
the excellent forage conditions in 
the northern half of the country. The 
difference in heavy feeders is more 
typical, about 3-4 percent higher in 
Nebraska compared to Oklahoma. 
With regionally larger supplies in 
the north, one might expect more of 
a seasonal tendency in prices this 
fall but abundant forage supplies 
and the continuing incentive for for-

age based gains 
may increase 
stocker demand 
in the north that 
offsets the lack of 
stocker demand 
in the south. 
The bottom line 
is that seasonal 
price pressure 
should be less 
than normal this 
fall, especially 
for calves.
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Part 2 
   Effi ciency. It’s a word we are hear-

ing with greater frequency in our ev-
eryday lives as virtually every cost we 
encounter is increasing. Effi ciency can 
be defi ned as the amount of a given re-
source we have needed to accomplish 
a given goal. If a program is developed 
and managed correctly it shows much 
greater effi ciency. While we can break 
this down into many different compo-
nent parts (i.e. the feed effi ciency of a 
growing calf on the cow or the amount 
of fertilizer required to produce a giv-
en amount of hay per acre), the bottom 
line is, overall, the cost to achieve a 
given level of performance or income 
level.

   In Part 1 of this series we looked 
at taking a look at the basic resources 
of the cattle operation – soil nutrients 
and plant nutrients. These are the 
foundations upon which virtually ev-
ery cow-calf operation is based. The 
more extensively a producer can op-
timize what can be produced on the 
operation – assuming it is done cost 
effectively – the fewer outside inputs 
(primarily feed or supplements) must 
be purchased. This part of the series 

will focus on some of these factors                       
Matching Needs to Resources 
Before going into this discussion I 

need to qualify a couple of things. As 
most producers are aware, a great deal 
of the Southern US is in the midst of 
a severe drought. As such, some of the 
most basic resources are in very short 

supply, i.e. forages. Currently 
many producers are having to sell off 
signifi cant numbers from their cow 
herd to compensate for very low pas-
ture grass availability as well as the 

By Stephen B. Blezinger,  
Ph.D., PAS

increasingly short supply of hay. The 
hay that is available is increasing 
in cost daily partly from the demand 
and partly because the closer supplies 
are less available and producers are 
having to go farther away to buy the 
hay they need thus incurring greater 
transportation cost. 

   Given these circumstances the 
need for effi ciency is critical. Know-
ing what supplies are needed for the 
foreseeable future and beyond is criti-
cal and taking steps NOW to procure 
these needs essential. Many produc-
ers put off buying hay supplies ear-
lier thinking that rainfall was coming 

 continued on page 16

PUT A MONEY TREE IN
YOUR PASTURE

Circle A Angus Ranch has paid bull customers 

$17 million through the Circle A 

Calf Buy-Back Program, including more than 

$700,000 in premiums. 

1-800-CIRCLE-A

150 Angus Bulls
Coming 2-year-olds — Ready for Service

Registered & Circle A Premium Bulls (CAPB)

450 Spring-Calving,
Premium Bred Heifers

Due Date & Fetal Sex by Ultrasound

12 Spring-Calving, 
Elite Registered Heifers

Sale books available at circlearanch.com

Noon at the Ranch, Iberia, Missouri

Free delivery with purchase of two or more bulls.

Questions? Sale Book? 
Call 1-800-Circle-A

The most generous calf buy-back 

program in the industry—Top-of-the-

market plus up to $45/head premium. 

Details available at CircleARanch.com

NEED FOR EFFICIENCY     NEED FOR EFFICIENCY     
    IS CRUCIAL    IS CRUCIAL

FOR PUREBRED BREEDERS
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Live Cattle:
   Our last cattle on feed report gave us some bearish news for the 
short term.  Lots of extra cattle put on feed, all due to the ongo-
ing drought in the Plains.  Like my grandpa always said, “There 
just ain’t nothin’ you can do about the weather.”  So, our supply 
situation is bigger for the short term, but the demand situation is 
still lagging as well.  If you compare the demand for beef to the 
GDP and the job growth stats, you’ll see some interesting con-
trasts.  When the GDP was going down, so was beef demand as 
well as job growth.  Now the GDP is showing signs of recovery 
but beef demand is not going up as fast due to slow employment.  
This causes me concern.  Pure and simple, we’re going to have to 
“eat” our way out of this big supply and perhaps the only way to 
accomplish this is to “lower” the price.  Another possibility is that 
exports will bloom and the product will mysteriously disappear.

Feeder Cattle:  Golly, how would you like to own a feedlot 
now and be trying to fi gure out what to pay for feeders?  Based 
upon the recent cattle on feed numbers, you’d have to say that 
all the feedlots are full and shouldn’t have to worry about feeder 
prices for a while.  I talked to several feedlot owners and they told 
me a month ago they were full.  The market has been having a 
tough time determining what the price should be as well.  If you 
look at the above chart, you’ll see this thing has been “coiling” 
all this week.  It’s like taking a compression spring and pushing 
it down as tight as you can get it.  When you let go of that thing, 
you really don’t have a clue as to which way it’s going to go, you 
just know it’s gonna either go up or down and “with vigor” (as 
President Kennedy used to say).   The window that I use to view 
this feeder market gets pretty small sometimes and I don’t always 
get the “big picture”, but I’m saying that by the time you read 
this, this market will “spring up”.

What Does this Report Mean to Me?

Randall Kollmeyer
204 Roe Street
Pilot Grove, MO 65276
660-834-5625 (Office)
crk102749@yahoo.com  

Trading commodity futures involves substantial risk of loss 
and my not be suitable for all investors.  The recommendations 
express opinions of the author.  The information they contain is 
obtained from sources believed reliable, but is in no way guaran-
teed.  The author may have positions in the markets mentioned 
including at times positions contrary to the advice quoted herein.  
Opinions, market data, and 
recommendations are subject to change at any time.  

Allendale Inc.

Q:Since beef demand is lagging, where do you see prices for fats?

A:  I still see fats trading in the $112.00 range through this month of September.  Oct.-Dec. prices will be in the 
$117.00 area, First Qtr 2012 @ $124.00.  The Second Qtr 2012 gets interesting....$132.00.

Q: Why have feeder prices continued to go up since the corn market has gone ballistic?
A: “Reason” would say feeders would go down because the feed (corn) cost has gone so high.  Just throw 
“reason” out the window.  The market mentality says that feeders (and fats) HAVE to go up since the input 
costs are so high.  Let’s hope it works. 

attlllllllleeeeeeeeee:::::::::



 

In Focus X Dream On X Lucky Buck In Focus X ShearForce 38K X Lucky Buck 
 

Professional Beef GeneticsProfessional Beef GeneticsProfessional Beef Genetics   
Open House Bull Sale 

Saturday November 5, 2011 1 p.m. 

Volume discounts 

1st breeding season   
guarantee 

Sight-unseen purchase 
guarantee 

Low-pressure, open house 
format 

Leading edge, multiple-
generation AI-sired     
pedigrees 

Featuring the best of 225 bulls on test 
101 yearling bulls on test 
124 18-month-old bulls on forage test            
101 Angus 
79 SimAngus  
45 Balancers 
4 Red Angus 
120 head AI sired 

Sires included: 
Angus: SS Objective T510 0T26,            
SydGen CC & 7, SAF Connection 
 
Balancers: OZZ EXT Governor,  
SAV Final Answer 0035, Mytty In Focus 
 
SimAngus: Shear Force 38K,                    
LT 598 Bando 9074, Mytty In Focus 
 
Red Angus:  McPhee Pacific Pride 4127 

 

4 miles west of Montrose Missouri on Hwy H 
Call toll free 1-888-PBG-BULL (724-2855) 

Email pbgbulls@aol.com 
For complete listing of our bulls visit our  

Website www.pbgbulls.org 

All PBG Angus Bulls average in the top 25% 
or better for the breed for the following traits:  
 W, Y, Milk, Marb, $W, $B & Top 32% of C/E 

BW WW YW Mlk Marb API TI 

-4.3 38 82 10 .71 152 89 

BW WW YW Mlk Marb API TI 

-3.2 39 83 5 .74 148 89 

BW WW YW Mlk Marb API TI 

-3.4 31 73 8 .66 141 82 

Three SimAngus sons of Mytty In Focus! 

In Focus X Triple C Invas X Lucky Buck 

615X 027X 150X 

150X is the only Simmental or SimAngus 
non parent bull in the breed that meets 
or exceeds these EPDS       
B : –4.3   Y : 81   Mb: .71   REA: 0 
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Callaway 
Livestock 

Center, Inc.
On I-70, 4 miles east of 

Kingdom City, MO on outer road 

573-642-7486

Feeder Sale 
12:30 p.m.

1st Thursday Night 
of Each Month

6:00 p.m. 
Special Cow Sale

David Means
573-642-9753

John P. Harrison
573-386-5150

 David Bell  
660-327-5633

Jack Harrison  
573-386-2138  

IMPROVING COWHERD 

PRODUCTIVITY, TRICHOMONIASIS HIGHLIGHT 
FIELD DAY AGENDA

 Kansas State University Cow-Calf 
Specialist Bob Weaber told the 105 cat-
tle producers attending a recent KLA/
K-State fi eld day near Washington, a 
structured crossbreeding system can 
help increase production effi ciencies 
by 25% through improved productivity 
and reduced production costs.
   He said crossbred cows have shown 
improvements 
in calving 
rate of nearly 
4% and an 
increase in 
longevity of 
more than 
one year. In 
addition, We-
aber indicated 
crossbreeding 
can result in 
one more calf 
and an extra 600 pounds of calf wean-
ing weight over the lifetime of the cow. 
 “The added longevity and productiv-
ity of the cowherd can also improve 
a ranch’s bottom line by reducing re-
placement heifer costs, as fewer may 
need to be retained in the cowherd,” he 
said. 

     Weaber did highlight a few challenges 
to be aware of if considering implemen-
tation of a crossbreeding program, in-
cluding herd size and the need for more 
breeding pastures. He said herd size of 
more than 50 cows provides a better op-
portunity to implement a wider variety 
of systems. More breeding pastures may 
be required depending on the number of 
breeds of bulls used in the program. 

     Field day attendees also heard from 
Kansas Animal Health Commissioner 
Bill Brown regarding trichomoniasis 
regulations in the state. Currently, non-
virgin bulls, bulls 19 months of age and 
older, and bulls of unknown status must 
be certifi ed negative for trichomonia-
sis through testing prior to entering the 
state. In addition, virgin bulls 18 months 

or younger must be certifi ed by the own-
er that the animals have not been sexu-
ally exposed to breeding-age females. 
Brown said additional regulations may 
be implemented in the future if neces-
sary, including bulls being tested prior 
to change of ownership or before being 
processed. 
     Other topics covered at the fi eld day 
included stocking rates, alternatives for 
reducing winter feed costs and the ben-
efi ts of participating in the state’s walk-
in fi shing and hunting programs. 

 continued on page 15



demand stronger? It turns out that 
except for a few people who buy 
locker beef, most U.S. consumers 
don’t have a demand for beef, but 
they have a demand for various 
beef products: steaks, ribs, roasts, 
ground beef, etc. Is the demand 
for each of these beef products the 
same? The short answer to that 
question is no. If you consider that 
we really have not changed how we 
cut up a beef in the last year, then 
the relative proportions of cuts 
should be about equal from last 
year to this year. However, prices 
for different beef cuts have been 
signifi cantly different from year to 
year.
   If we use the price for ribeye to 
represent the high value cuts from 
beef, we can see that prices this year 
for ribeye have been about equal to 
last year and about 5 percent lower 
than the previous fi ve-year aver-
age. That does not sound like an 
increase in demand for beef steaks. 
However, looking at the prices for 
chuck, round and boneless trim; 
those prices have been up almost 
20 percent over the prior year. That 
sounds like an increase in demand 
for lower value beef cuts.
    So, what it appears that con-
sumers are doing in this strug-
gling economy is rather than buy-
ing a cheaper protein source, such 
as chicken, to substitute for steak, 
they are buying cheaper value cuts 
of beef and more ground beef.
   This is really a good sign for 
the beef industry. It appears 
that consumers are remaining 
loyal to their beef purchases. 
    Now going back to the original 
question – why are fed steer prices 
22 percent higher this year than 
last year? I would say the two main 
reasons are a very positive beef 
trade (more exports, fewer imports) 
and a strong U.S. beef demand. 
That beef demand is particularly 
strong for lower-valued beef cuts, 
which actually make up the largest 
share of the beef carcass.

and an aging producer popula-
tion. 

 Despite the decreasing 
numbers, beef production lev-
els have held up over the past 
few years due to large cow and 
heifer slaughter levels and the 
continuation of the long-term 
trend of heavier weights. Zim-
merman said the biggest factor 
in net beef supplies has been 
the trend of increasing exports, 
which are up substantially over 
the past few years, and declin-
ing imports. Supplies have been 
on the decline since 2006 and 
are projected in 2012 and 2013 

to be at the tightest levels since 
the mid-1990s.

 “This will be the catalyst 
for continued high cattle prices 
moving forward,” he said.

 Zimmerman said 550 lb. 
steer prices could range from 
$155.00/cwt. to $165.00/cwt. 
during the fall run. Producers 
can look for feeder cattle val-
ues to range between $135.00/
cwt. and $145.00/cwt. through-
out the rest of 2011. Fed pric-
es are expected to range from 
$106.00/cwt. to $123.00/cwt. 
the remainder of the year.                                       
KLA

Cattlefax
 continued from page 3

average value of agricultural pro-
duction over the last four years, 
Anderson said.
     “Livestock losses include the in-
creased cost of feeding due to lack 
of pastures and ranges and market 
losses,” Anderson said. “Market 
losses include the impact of fewer 
pounds sold per calf and the im-
pact of lower market prices due to 
the large number of cattle sold in a 
very short time period.”
The following are losses by select-
ed commodities:
- Livestock: $2.06 billion (includes 
$1.2 billion previously reported in 
May);
- Lost hay production value: $750 
million;
- Cotton: $1.8 billion;
- Corn: $327 million;
- Wheat: $243 million;
- Sorghum: $63 million.
LMA

and answer this question.
  Let’s begin with supply. Even 
though the U.S. cattle inventory 
has been declining for the past few 
years, this year the number of fed 
cattle marketed on a monthly ba-
sis has exceeded the prior year in 
four of the fi rst seven months of the 
year. In two months, fed cattle mar-
keting numbers have been about 
equal with last year and in only one 
month has the number of head mar-
keted been lower. Through the fi rst 
seven months, the total number 
of fed cattle slaughtered has been 
greater this year than last year. If 
everything else had remained un-
changed from last year (it obviously 
hasn’t) then I would have expected 
fed cattle price to be lower rather 
than higher than last year’s prices. 
  Total beef production has also 
been greater this year than last 
year. Fed cattle weights have been 
greater than a year ago and that 
has added more total pounds of 
beef to the market place. Again, I 
would expect price to be lower rath-
er than higher based on these sup-
ply numbers.
   Let’s consider beef trade and the 
impact it might be having on pric-
es. Total beef and veal imports into 
the U.S. are down about 13 percent 
relative to last year. That tends to 
reduce the overall supply of beef 
that the U.S. consumer sees at the 
market place. Beef and veal im-
ports are actually down 35 percent 
relative to the previous fi ve-year 
average. Total U.S. beef and veal 
exports are up almost 30 percent 
over last year through July. Again, 
if we are exporting more beef out of 
the country, then that tends to re-
duce the domestic supply available 
to U.S. consumers. Beef trade has 
been very positive in the last few 
years. 
  Our exports are up over 200 
percent over the prior fi ve 
year-average and we are now 
back near pre-BSE trade ban 
export levels. 
   So, as we consider the actual sup-
ply of beef available to U.S. con-

Grecian

 continued from page 3

Texas AG

 continued from page 3sumers, accounting for domestic 
production, imports and exports, 
rather than having a supply in-
crease this year over last year, 
there has been a slight decrease in 
supply. This would be supportive 
of slightly higher beef prices and 
be supportive of slightly higher fed 
cattle prices. However, I don’t think 
it would be supportive of 22 percent 
higher fed steer prices.
   What about beef demand? How 
has beef demand held up in what 
seems to be a struggling national 
economy? It turns out that beef de-
mand has increased this year over 
last year. Economists estimate that 
beef demand was up 4 percent in 
the fi rst quarter of this year and up 
another 1.5 percent in the second 
quarter. I won’t try to explain all 
the details that economists use to 
come up with these estimates, but I 
will point out the two main compo-
nents – which are the price of beef 
and the supply of beef. Retail beef 
prices have been up about 10 per-
cent over last year’s prices. So, why 
do we not say that beef demand 
is up 10 percent? From the prior 
paragraph, I documented that the 
total beef supply available to U.S. 
consumers was actually lower this 
year when trade is considered. A 
lower supply would lead to higher 
prices, if everything else was un-
changed. Therefore, in the current 
situation some of the 10 percent 
increase in beef prices in attribut-
able to a decrease in supply, and 
the remainder is attributable to an 
increase in domestic beef demand. 
   What does an increase in beef de-
mand really mean? It essentially 
means that at least some U.S. con-
sumers are willing to pay more for 
the same amount of beef they con-
sumed last year, or perhaps some 
are actually consuming more beef 
and at higher prices. That is a sim-
plifi ed description, but hopefully 
you get the point. 
   I don’t know how it is in your 
neighborhood, but in many loca-
tions the steak restaurant chains 
are struggling a little in this econ-
omy. If that is the case, how is beef 
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Beef Demand
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of these feeder cattle have gone 
into feedlots. With more cattle 
in feedlots of 1,000 head or 
more capacity, marketings will 
remain above 2010 through the 
third quarter. However, as mar-
ketings begin to decline in the 
fourth quarter, beef production 
will begin to decline, USDA 
said.
     While the direction prices 
will take over the next few 
months is uncertain due to 
heavy marketings of fed cattle, 

High Cattle
 continued from page 3 retail beef prices are likely to 

increase over the next several 
years as beef cow inventories 
are rebuilt and more heifers are 
kept for herd building and not 
placed in feedlots. How high re-
tail prices go, the agency said, 
will depend on the economic re-
covery, retail prices of pork and 
poultry, how rapidly exports in-
crease and how rapidly beef cow 
inventories are replenished.
USDA

tion (GIPSA) that 
effectively would 
eliminate mar-
keting arrange-
ments adding 
value to cattle.
     “Our members 
believe the pro-
posed rule would 
set the beef in-
dustry back to a 
time when all cat-
tle received the 
same average price and beef demand was 
in a downward spiral,” Grecian testifi ed.
     Grecian also suggested there is no need 
for a livestock title in the new Farm Bill. 
He said a livestock title “only provides a 
home for misguided initiatives” like the 
GIPSA rule and mandatory country-of-
origin labeling.
     Roberts said GIPSA clearly acted 
outside the intent of Congress when it 
proposed the rule. He recently sent Presi-
dent Barack Obama a list of regulations 
proposed by the current administration, 
including the GIPSA rule, that he feels 
should be reconsidered.
KLA



Although there are a few places 
around that have been rewarded 
with some recent rainfall, many 
parts of the state would like to 
have one of those extra rains… 
right now.

I will always recommend that 
you maintain some cover on the 
pastures and hay ground too. 
Maintaining at least 3 to 4 inches 
of live growth means the plant is 
maintaining roots, keeping the 
ground covered and cooler, con-
serving what moisture is left and 
collecting what moisture it can 
from dew. If you fi nd yourself in 
the situation where everything 
is to this stage, then you might 
want to consider feeding some 
hay.

Feed hay in summer? You bet. 
Overgraze the forage under dry 
conditions and it could be done 
for the year . . . or longer. Main-
tain this forage base and when it 
does decide to rain, it can pay you 
back in dividends that will keep 
you grazing longer into the year 
(fall/winter) and perhaps make 
up the difference for the hay fed 
in summer. You have to consider 
“potential” growth when making 
this decision. Your tall cool sea-
son grasses like orchardgrass 
and tall fescue can certainly 
bounce back quite well in the fall 
with suffi cient rain given the op-
portunity.

Of course, if available, sum-
mer annuals such as brassicas 
(turnips, etc), millets, sorghum-
sudangrass, teff or even graz-
ing type corn might buy you the 
same amount of time. Warm-sea-
son grasses such as switchgrass, 
indiangrass or big bluestem 
would also work during this time 
period.

If the hay supply is short and 
there is nothing else to graze 
without overgrazing, then you 
can ask yourself if there is some 
stock that could/should have 
some wheels put under them. 
Culling is usually a good thing. If 
you remove the lower fi ve or ten 
percent of the herd each year, the 
herd should consistently get bet-
ter. Most producers, that know 
their animals at all, know which 
ones fall into this category.

Recently we talked about re-
seeding pastures. We are now 

getting into 
what should 
be prime 
time to follow 
through with 
this. Most 
seed, if plant-
ed into bone-dry soil, will gener-
ally wait until adequate moisture 

By  Victor Shelton, 
NRCS Grazing Specialist

continued on page 17

is available to germinate 
and grow. Do a good job 
of controlling competi-
tion prior to planting, 
don’t seed too deep (gen-
erally one third of the 
seed could be on the 
surface), fertilize and 
lime as needed and uti-
lize quality, tested, im-
proved varieties from 
reputable companies.

This is also the time of 
year I start thinking about start-
ing to stockpile any tall fescue I 
can for winter grazing. Yes, some 
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MCBEE CATTLE CO. BRINK LIVESTOCK

J&L BRAUNVIEH KEITH & KEITH
BRAUNVIEH

THE BRAUNVIEH

HERD BUILDER

PARTNERS

THE BRAUNVIEH

HERD BUILDER

PARTNERS

KEITH & KEITH
BRAUNVIEH
Edsel B. Keith

1463 E 355th Rd., Bolivar, MO 65613
(417) 253-4693

MCBEE CATTLE CO.
Ron & Teri McBee

221 State Hwy H, Fayette, MO 65248
mobile (573) 228-2517 

e-mail: mcbcattle@aol.com
website: mcbeecattlecompany.com

J&L BRAUNVIEH
Lance & Jane Warn

Rt. 2, Box 252, Okemah, OK 74859
home (918) 623-1681, c (918) 520-6054
office (918) 623-0714, c (918) 520-6064

BRINK LIVESTOCK
Bob & Marilyn Brink

765 80th Rd., Piedmont, KS 67122
(620) 583-5226 • cell (785) 766-6449

e-mail: kanwaka@powwwer.net

Look for the sale catalog in mid October
at www.mcbeecattlecompany.com

Look for the sale catalog in mid October
at www.mcbeecattlecompany.com

Sale Consultant:
Jason Bates (417) 616-9000

Auctioneer: Hoover Case

THE 9TH ANNUAL
BRAUNVIEH HERD BUILDER FEMALE SALE
THE 9TH ANNUAL
BRAUNVIEH HERD BUILDER FEMALE SALE

The Source for Foundation Females

FOR FURTHER INFORMATION, CONTACT ANY OF THE MEMBERS.
FOR A CATALOG, CALL MARILYN BRINK AT

(620) 583-5226 OR E-MAIL: KANWAKA@POWWWER.NET

Sat., November 5, 2011 • 1 p.m.
Mid-Missouri Livestock Center, Marshall Junction, Mo.
(one mile south of I-70 on Hwy 65)

This is our 9th
annual offering

right off the top of
some of the elite
Braunvieh herds in the
country. These cattle
will be an excellent
investment in your
herd’s genetic future.

At the Herd Builder
Sale, you can expect to
find sound, functional,
fertile and high
performing Braunvieh
females with bred-in
profit potential from the
Herd Builders and our
guest partners. And it’s proven that
Braunvieh cattle are unequalled for
combining maternal and carcass traits.
We welcome you to join us
Saturday, November 5th.

Selling
Cow-Calf Pairs

Bred Cows
Bred Heifers 
Open Heifers

Show Prospects

These females sold in the 2010
Herd Builder sale. You’ll find
the same kind of quality in this
year’s offering.

Feed Hay Feed Hay 
in Summer?in Summer?  
You Bet!You Bet!

areas are too dry to think about 
this yet, but it will hold true clear 
up to mid September, you just 
won’t get as much growth start-
ing late or under drier conditions. 
Graze, mow, or perhaps hay the 
fi eld to even out the stand and 
start new vegetative growth. 
I prefer to graze because of the 
benefi ts it contributes. Apply 30-
60 pounds of nitrogen by early 
September depending on the 
clover stand (I prefer Urea), and 
only if needed. Stockpile at least 

 continued on page 25



es in the second half of 2012. All in 
all, the impacts are relatively minor. 
The nearly one for one tradeoff in 
placements now versus placements 
later combined with the fact that 
lighter placements means less total 
beef production ultimately.
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STAR-VAC

For more information: Jerry Welschmeyer– 573-308-6656  
 Office – 573-422-3305

svienna

Vienna, Mo 65582

Or Does It?

    Big July 
  Feedlot Placements 
Changes Cattle Markets:Changes Cattle Markets: 
By Derrell S. Peel, 
Oklahoma State University

     The most recent USDA Cattle 
on Feed report confi rmed that the 
drought in the Southern Plains is 
having signifi cant impacts on the 
producers directly affected and 
also on cattle markets broadly. 
Feedlot placements in July were 
122 percent of last year, well above 
the average analyst expectations, 
though not above some estimates. 
The result is to push the cattle on 
feed inventory up to 108 percent of 
year ago levels. Large placements 
in Texas and Oklahoma confi rm 
that much of the increase was the 
result of drought forced movement 
of cattle.
    If taken at face value, this report 
would appear to be quite bearish 
but face value is very misleading in 
this case. The impact of this report 

must be viewed in terms of both 
the number of placements and the 
weight breakdown. 53 percent of 
the increased placements were cat-
tle that were less than 600 pounds. 
Though is hard to be sure, some of 
these cattle were likely signifi cantly 
below 600 pounds in weight. These 
cattle will be on feed longer than if 
they were placed later in the fall but 
they will also fi nish at somewhat 
lighter weights. The net effect is 
that the some of these lightweight 
cattle will fi nish in the fi rst quar-
ter rather than the second quarter 
of 2012. The large July placements 
also included a slight increase in 
heavy feeders. This is indicative of 
a rather good summer grazing pe-
riod for the Osage and Flint Hills 
regions. These cattle will slightly 

increase fourth quarter marketings.
      What is the net impact on fed 
cattle markets? Probably relatively 
little. The anticipated decrease in 
fourth quarter beef production may 
only be a 5 percent decrease com-
pared to something bigger. First 
and second quarter decreases in 
beef production will also be slightly 
smaller with slightly larger decreas-



Red Angus
RedAngus.org

Building Better Beef...

Ranch Tested. 
Rancher Trusted.

  Improved Marketability of Crossbred Calves
  Docile Disposition 
  Heat Tolerant Red Hide 
  Angus Carcass Qualities
  Industry's Most Reliable EPDs based on 

     Economically Relevant Traits
  Bred-In Maternal Strengths for a 

     "Trouble Free" Cowherd
  Lower Maintenance Energy Requirements 
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Thin Fescue
 and Tight Hay Supplies

   The dry weather this summer has put 
a strain on many fescue pastures in 
southwest Missouri according to Tim 
Schnakenberg, agronomy specialist with 
University of Missouri Extension. 
   “Many fi elds are recovering with recent 
rains, though some may come back with 
a thinner stand,” said Schnakenberg. “Re-
lated to this problem is the fact that hay 
supplies are tight and livestock producers 
are wondering if they will have enough 
feed to get them through the winter.” 
In fi elds that have a good stand of fescue, 
Schnakenberg recommends applying 40 
to 50 pounds of nitrogen per acre in Au-
gust.
    “After topdressing pastures, then clos-
ing gates until November or December, 
producers will extend their grazing sea-
son and save considerably on hay costs. 
This practice really pays off in years of a 
short hay supply, particularly if they ra-
tion the forage in a managed grazing sys-
tem,” said Schnakenberg.
   Adding a cereal crop to this scenario 
may increase tonnage slightly but the 
competition to these two species in the 
same fi eld defeats the purpose, particu-
larly if the landowner still has a strong 
fescue stand. 
    However, if the fescue stand is not up to 
par, it could merit no-tilling wheat, triti-
cale or rye to increase tonnage. Schnaken-
berg recommends cereal rye for quick fall 
forage, though he concedes that the qual-
ity drops more quickly. 
   “Wheat is best for spring forage and 
the quality is generally higher. Triticale 
ranks between the two in quality and ton-
nage. There are many good forage-type 
varieties of these on the market,” said 
Schnakenberg.
     Another option that may give more 
long-term benefi t to pastures is adding no-
till annual ryegrass to make a better long-
term supplement for fescue. 
    “It will complement the fescue and will 
last later into next summer than the ce-
real grains and drop seed for subsequent 
years. It dilutes the endophyte down and 
improves overall pasture quality,” said 
Schnakenberg.
     Ryegrass can be no-tilled by itself into 
a fescue stand or some producers may 
want to mix it 50/50 with fescue seed to 
thicken the stand. If a producer wants the 
ryegrass to come back in later years, it 
should only be used in a grazing scenario. 
“Rye will likely not persist in a hay fi eld 
that is normally harvested before the seed 
is viable,” said Schnakenberg. 
     One other option is to plant turnips or a 
combination of turnips and a cereal grain 
into a poor stand of fescue pasture. Tur-
nips are relatively inexpensive, providing 
quick high quality grazing in the fall. 

    “Turnips do best if planted in August, 
though some will sow a cereal grain with 
it which will be challenging this early,” 
said Schnakenberg. “Turnips are a short-
term feed source so a plan should be in 
place for longer-term forage develop-
ment in the pasture.”
   If farmers plan to make these stand 

improvements, Schnakenberg says they 
should prepare immediately to no-till 
them into the stand. 
     For forages such as fescue, annual rye-
grass and orchardgrass, seeding could oc-
cur late August through mid-September, 
depending on weather conditions. An an-
nual cereal crop such as wheat, triticale 

and rye should be established after Sept. 
15. 
    “Many Soil and Water Conservation 
Districts rent no-till drills to the public. 
Be sure to soil test to insure adequate fer-
tility for establishment,” said Schnaken-
berg. 

 UMC



By Brenda Black

MYRON RUNFT
CHAROLAIS

Breeding Charolais since 1956
Summer and Fall Yearling Bulls For Sale

Gentle and from Proven
Bloodlines and carry a First Season

Guarantee for Soundness
15 Heifers Bred for March Calves

1460 Penn Road
Belleville, KS 66935

Home: 785/527-5047   Cell: 785/527-1269

JUG Livestock Waterers 

Performance Tested for over 25 years                    
Clean Fresh Water Every Time                                

Open Bowl Design                                                    
Draw Tube for Natural Drinking Action                     

Feed Trap Keeps Feed out of Water Reservoir          
No Flap, Disks or Balls for animal to move 

  www.weslynn.net Ph: 515-961-0725 

WesLynn Enterprises 

Jeannine DoughtyJeannine Doughty
Going the Extra Mile for Charolais

    By day she’s a young, determined defense 
lawyer. By night an agile softball team mem-
ber. And on the weekends, Jeannine Doughty 
is a woman on an Ag mission.  She drives 3.5 
hours from an apartment in Tulsa, OK to her 
farm in Harrisonville, MO, to tend her small 
but elite herd of Charolais cattle at Big Creek 
Charolais.  The commute is just part of her 
Charolais journey.
   Grandpa Martin Moran and mom Carol 
Doughty helped blaze Jeannine’s Charolais 
trail. Moran, a breeder in the mid-1960s, out 
of Lee’s Summit, MO, purchased cows from 
Charolais pioneer Howard Johnson that in-
cluded foundation French genetics like Apol-
lon, Buffalo and Excalibur.  Moran’s daugh-
ter, Carol, and grandchildren Jeannine and 
younger brother, Martin, carried on the white 
cow tradition. To the genetic pool, the Dough-
tys added the infl uence of Queen Punkin in 
1981, the seventh Charolais Diamond Dam of 
Distinction, who became the maternal base of 
Big Creek’s herd for nearly 30 years.  
   With the addition of the Angel and Addi 
cow families and strategic AI and embryo 
work,  the Doughtys developed a small but 
high quality herd.  By the time Jeannine was 
23 years old, she and Mom managed the 
beef operation together and their cooperative 
and contested genetic decisions helped them 
breed the 34th National Champion Charo-
lais Female.  The trip to the winner’s circle 
launched a plethora of future titles and head 
turns.  
    Then near the end of 2004, a sudden and un-
expected heart attack took Carol’s life while 
Jeannine was in the middle of law school and 
studying for the bar. She lost not only her 

mother, but her business partner, and became 
the lone owner of a herd of Charolais cattle 
back home.
   “When she passed away it seemed to be 
right after we had hit our stride,” remembers 
Doughty.  “I felt this profound pressure to 
keep going-- like everyone was going to be 
looking at me saying, ‘Is she going to fold up 
her tent and go home?’ or  ‘Was this really 
all her mom or was it both of them?’   I felt a 
lot of pressure, but most importantly, I wanted 
to keep the Charolais herd going.  I was just 
unsure how to do it and do it well by myself.”
   Whether the pressure was self-induced or 
outwardly applied, Doughty can’t be sure, but 
she recalls a lot of people coming up to her 
and saying they thought she would sell out.  
“They told me they couldn’t have done it,” 
she says.  “Believe me, it wasn’t easy then.  It 
isn’t easy now.”   
    It certainly hasn’t been painless or trouble-
free for a young, single woman to lose her 
best friend, mentor and mother. Then again, 
neither was law school a walk in the park 
nor playing basketball at the collegiate level.   
But Doughty did it.  And she carries on her 
mother’s love for the livestock, in part, to 
keep Mom close in heart and perpetuate their 
Charolais legacy. (*See sidebar story  “The 
Doughty Ladies’ Charolais Legacy)
    Doughty is the fi rst to admit she has lots of 
family and friends willing to help.  Her dad 
and brother are eyes and hands when she’s 
far from home, and neighbors Chris & Ginny 
Charnesky cover for her if needed. But it is 
the friends she’s made through the cattle that 
truly help bear the load.
    “I think I was really touched by how much 

the Charolais community, and especially the 
Missouri Charolais breeders showed so much 
support,” Doughty says. “I never imagined 
how much they would help me out.”
     Doughty says it isn’t easy asking for such 
help.  
    “I think that’s one of the other things, 
among many, that have been really hard to 
get used to,” she explains. “Mom raised us to 
be independent and able to do things on our 
own and not always have to rely on someone 
to do things for us. She emphasized learning 
how to breed our own cattle, care for them, 
learn how to show them, take ourselves to the 
shows, market the cattle, make breeding de-
cisions, make herd building decisions for the 
future, and just learn how to do most things 

The Doughty 
Ladies' 
Charolais Legacy
By Brenda Black

   Jeannine Doughty, owner of Big 
Creek Charolais, will tell you she 
learned all about cattle from her 
mother, Carol, who passed from 
this life when Jeannine was just 23 
years of age.  The mother-daughter 
team worked side by side to devel-
op highly fertile, functional and top 
performing Charolais cattle.  Their 
shared goal was to produce struc-
turally sound, functional animals 
with outstanding EPDs.  And they 
wanted them to not just perform in 
the pasture, but be easy on the eyes.  
Few breeders fi nd the balance be-
tween show ring and practical 
soundness, but the Doughty ladies 
accomplished just that and have 
earned respect from both show 
ring judges and fellow cattlemen 
and women throughout the beef in-
dustry for their success.  
    Miss Doughty will tell you frank-
ly the one thing she most misses 
about her mother is: “Everything!  
Talking, talking, talking – about 
cows and just everything.  She was 
the kind of person you just wanted 
to be around.  The hardest thing 
was that it was so unexpected. And 
second - we were best friends and 

 continued on page 18
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lem with my phone anymore, either. 
Thank you for your help.”

The good news is that I’ve since 
found out that my new smart phone 
has a language translator app that 
is supposed to take any language 
and convert it into English. The bad 
news is that it doesn’t take English 
and translate it into hillbilly.

ig
reek

Jeannine Doughty and Martin Doughty
P.O. Box 523 * Harrisonville, MO 64701

816-616-8838 * j_doughty21@hotmail.com

www.BigCreekCharolais.com

Big Creek  
Pistol Annie 111 P

esigner

enes

Get your Designer Genes 
at

Selling at the American Royal 
“Ten Grand Sale” in Kansas City

Sired by
Big Creek

Indian
Outlaw

Also selling...

Oct. 28

Flush from her dam 
Big Creek Addison 911 P

Life   Is   Simple
 continued from page 5

phones, even though I was just be-
ginning to master the one she made 
me buy four years ago. Having some 
major issues with the new gadget, I 
made the mistake of calling the toll-
free hotline number prominently 
displayed on the box from which it 
came. The female voice (I think) on 
the other end began saying some-
thing in what resembled English, 
but was interpreted by my brain to 
be, “Blah blah blah, blah blah!”

“Pardon me, Ma’am, could you 
repeat that please?” I asked in an 
ever-so-polite way.

“Ah sed, blah blah blah, blah 
blah!” She (I think) replied.

Having dealt with foreign em-
ployees of an out-sourced call cen-
ter before, I apologized for not being 
able to understand her and blamed 
my diffi culty on an obviously bad 
overseas connection. Very politely, 
I requested to be able to speak to 
someone from America. The woman 
(I was certain of her gender by this 
point) very slowly, and very loudly 
stated,

“A H … A M … A N … A M U R A -
CAN…AH...WUS…BERN…AN…

REZZED…EN…BROOKLYN…
NU…YAWK! DO…YU…HAVE…
A… PRABLUM…

WID…DAT?”
“No, Ma’am,” I replied quickly, 

“and I don’t seem to have a prob-

     The fi eld day was hosted by 
Pannbacker Farm, Inc., which 
involves Helen Pannbacker, 
her son and daughter-in-law, 
Bill and Chris, and her grand-
children, Jake and Molly. Bayer 
Animal Health and the Farm 
Credit Associations of Kansas 
sponsored the event.
KLA

Improving
 continued from page 9
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What is BarOptima PLUS E34?

Palatability

SAFE
Animals grazing on BarOptima PLUS E34 do not get fescue toxicity and are much healthier than 

cattle grazing on infected Kentucky 31. These healthy cattle have normal body temperatures and 
will spend more time in the eld grazing than unhealthy cattle grazing on infected Kentucky 31 
pastures. The unhealthy cattle are spending valuable time standing idle in shade or cooling in 
water. More grazing time corresponds to better weight gains. A low level of prolactin in blood 

serum is associated with fescue toxicity. Blood analysis indicates that animals grazing on BarOp-
tima PLUS E34 have signi cantly higher levels of prolactin than animals grazing on Kentucky 31. 

(University of Arkansas)

SUSTAINABLE
There are many endophyte-free tall fescues on the market which are not harmful to

cattle, but under extreme growing conditions such as drought and heat, they generally
do not persist under grazing. There may be endophyte-free varieties that survive, but they will 

require a cost prohibitive level of management to achieve the desired level of production. BarOp-
tima PLUS E34 will persist and provide premium feed in these drought prone and hot environ-

ments. Kentucky 31 is persistent in extreme conditions, but its harmful alkaloids can cause low 
reproductive rates and inhibit milk production in beef cows, thus reducing the weaning weights 
of calves. Supplemental feed can be required to counteract these effects, but can substantially 

increase input costs. BarOptima PLUS E34 will persist in extremeconditions, improve reproductive 
rates, increase the weaning weights of nursing calves and reduce supplemental feed costs.

PROFITABLE
Cattle feeding on BarOptima PLUS E34 pastures are healthier due to its bene cial

endophyte, thus reducing health related costs. They graze longer and have more intake than cattle 
on Kentucky 31 pastures. The soft leaves of BarOptimaPLUS E34 improve the palatability and 

grazing preference of the pasture. Higher energy due to better ber digestibility of forage makes 
BarOptima PLUS E34 the ultimate choice for pastures on progressive cattle ranches.
All of these positive characteristics result in greater average daily gains (45%) for
cattle grazing on BarOptima PLUS E34 pastures. Total body weight gain per acre

on BarOptima PLUS E34 is 1.6 times more than on Kentucky 31 pastures.

P.O. Box 612 • Stockton, Mo 65785

1-800-235-5575
www.evergreenseed.com

NEEd  FOr  Efficiency
 continued from page 7

or that the supplies or production out 
there was greater than it is. My advice 
to all producers who are affected by 
these conditions is to take the neces-
sary steps NOW. 

   As discussed in the fi rst part of this 
series, a producer has to initially eval-
uate his resources, i.e. soil and plant 
nutrient levels. These resources have 
to be weighed against requirements. In 
order to do this the fi rst question that 
must be asked is what type of opera-
tion do you have? Cow/calf, stocker cat-
tle, etc. Let’s start with a stocker cattle 
operation since it is simpler. If you are 
buying cattle to grow out on grass the 
requirements will be somewhat sim-
pler in that you have one type or class 
of animal (growing cattle). Typically 
the producer is looking for the least 
expensive means of putting weight on 
these cattle in a given amount of time. 
What is ultimately achieved is com-
monly dictated by how the cattle are 
being marketed or if sales contracts are 
in place (i.e. contract specifi es a given 
type of animal to be sold at a predeter-
mined weight or weight range at a giv-
en price). This often being the case the 
producer knows that if he buys a cer-
tain calf (weight, type), and he knows 
when that calf must be marketed (days 
in the program) he then can calculate 
how much weight the calf must gain to 
meet the contract. In this case, the pro-
ducer has to evaluate several things:

1) Type, size/weight and condition 
of calf he starts off with

2) Genetic potential of the calf
3) Initial stress level of the incom-

ing calf
4) Health of the calf
5) Desired daily weight gain
   Depending on these variables, 

it can be determined how the exist-
ing forage situation meets the needs 
of these cattle. The status of many of 
these factors will affect how well the 
forage base will meet the animal’s nu-
tritional needs in order to grow at the 
needed rate of gain and if any added 
inputs will be required to meet those 
needs. At the same time, other factors 
such as the initial stress and health of 
the calf can have long term effects on 
performance (gains) while in the pro-
gram. An animal that does not get sick 
at the beginning or during the program 
will produce better and more effi cient 
gains than one that does. Additionally, 
sick cattle incur more medicine and 
treatment expense and suffer more 
death loss than cattle that do not get 
sick. This has been shown repeatedly 
by the Texas Ranch to Rail Program 
and other similar programs in differ-
ent states. 

   The size of the starting cattle has 
an effect on nutrient requirements as 
well. Smaller cattle have a require-
ment for a higher level of most nutri-
ents than larger cattle. This is espe-
cially true of protein. A smaller, lighter 
calf that has more structural growth to 
achieve needs more protein in its diet 
than a larger animal. Energy require-
ments dictate rate of gains so a higher 
level of energy available will drive a 
higher rate of gain. Again, this must be 
matched to the forage base. The levels 
found in the forages (pastures, hays, si-
lages) have to be compared to what is 
required. 

   Another factor that has to be con-
sidered is time of year, growth pattern 
of the forage and environmental ef-
fects. To best discuss this let’s set up 
a scenario:

   Take as an example a stocker cat-
tle producer in Northern Mississippi. 
On April 1 he purchases 100 head of 
400 lb (avg weights) crossbred heifers. 
He intends to sell these cattle on or 
about October 1 (183 days). He has a 
contract to sell these cattle on or about 
that date at 800 lbs. This means that 
over this period of time these cattle 
must gain 400 lbs or an average of 2.18 
lbs per head per day. His pastures are 
made up of ryegrass and coastal ber-
muda and he has fertilized them for 
average production based on his soil 
test. Initially he has a good stand of the 
ryegrass and the Bermuda is coming 
on and should do well as the warmer 
months are approaching. Over the next 
couple of months the ryegrass will go 
dormant and the Bermuda will take its 
place.

   One thing the producer has to un-
derstand here is that over the course 
of this production period (April – Octo-
ber) the level of nutrients provided by 
the forage will change. Initially he will 
have a fairly high protein content in the 
ryegrass, adequate energy and good di-
gestibility. The mineral content of the 
forage will depend on soil types, fer-
tilization and previous management. 
In the early stage of this program he 
should have little or no problem meet-
ing the protein and energy needs for 
the cattle he has purchased. He will 
probably need to supplement miner-
als and vitamins since few areas are 
completely adequate. He should pro-
vide minerals and vitamins according 
to his forage analysis. This will insure 
he provides what the cattle require but 
prevent over-feeding other minerals 
which can create antagonisms to ab-
sorption of related minerals plus prove 
quite expensive. The mineral content 
of forages in a given pasture is typi-
cally fairly stable over a short period of 
time but forage digestibility changes. 
More about this in a bit.

   Over the course of the next couple 
of months two main things are occur-
ring, the nutrient content of the for-
age base is changing and the cattle 
are growing and as such their nutrient 
needs are changing. Early in the pro-
duction period, with lush, rapidly grow-
ing forages, meeting the nutrient needs 
(especially protein and energy) of these 
cattle is not a problem and the gains 
achieved should be acceptable or bet-
ter. As time goes on and moves into the 
hotter summer months forage quality 
typically deteriorates. This is largely 
true due to increasing plant maturity. 
Protein and energy levels drop, largely 
related to increased concentrations of 
less-digestible fi ber components in the 
plant. So the forage base sees a reduc-
tion in concentrations of required nu-
trients as well as a reduction in digest-
ibility of these forages. This results in 
a signifi cant reduction in the supply of 
the nutrients necessary to support the 
needed gains. 

   At the same time the animal is 
growing so its protein requirements (in 
daily dry matter intake) are dropping 
but not as rapidly as the protein supply 
in the forage. At the same time, as the 
calf grows, the amount of energy re-
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By- Dr. Rick Rasby, 
University of Nebraska

   Spring calving herds across the 
Midwest and Southwest will soon 
be planning to wean the calves. 
Some producers may wean the 
calves from young or thin cows 
during late September in order to 
regain some body condition before 
winter adds to the nutrient require-
ments. However, many herds will 
wean at the more traditional times 
of late October to early November.
   Calves that are enrolled in Value-
added programs must be weaned 
at least 45 days prior to sale date. 
During those 45 days the calves 
must grow and gain effi ciently. 
Therefore it is critical that these 
calves go through the weaning pro-
cess with a minimum of stress and 
start to gain immediately. Methods 
to reduce stress on the calves have 
become of great interest to produc-
ers. Therefore, weaning strategies 
have been studied in recent years.
California researchers weaned 
calves with only a fence (Fenceline) 
separating them from their dams. 
These were compared to calves 
weaned totally separate (Separate) 
from dams. The Separate Calves 
could not see or hear their dams. 
Calf behaviors were monitored for 
fi ve days following weaning.
   Fenceline calves and cows spent 
approximately 60% and 40% of 
their time, respectively within 10 
feet of the fence during the fi rst 
two days. During the fi rst three 
days, Fenceline calves bawled and 
walked less, and ate and rested 
more, but these differences disap-
peared by the fourth day. All calves 
were managed together starting 7 
days after weaning.
   After two weeks, Fenceline calves 
had gained 23 pounds more than 
Separate calves. This difference 
persisted since, after 10 weeks, 
Fenceline calves had gained 110 

pounds (1.57 lb/day), 
compared to 84 pounds 
(1.20 lb/day) for Sepa-
rate calves.
     There was no report 
of any differences in 
sickness, but calves 
that eat more during 
the fi rst days after 
weaning should stay 
healthier. In fact, an-

other study conducted at Ohio State 
University indicated that Fenceline 
calves had a lower incidence of re-
spiratory diseases. Producers that 
have tried Fenceline weaning will 
remind us that it takes good, well 
maintained fences and adequate 
water supplies for both sides of the 
fence. Remember, a large number 
of cattle are going to be congre-
gated in a small area for several 

days. Therefore water availability 
for both cows and calves is critical. 
  To wean and background, even 
for short periods, Fenceline wean-
ing should be considered. More in-
formation about value-added calf 
programs including nutritional rec-
ommendations can be found at the 
Oklahoma Quality Beef Network 
website:http://www.oqbn.okstate.
edu/.
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in life so that you aren’t always having to de-
pend on someone else. Well, now that I’m by 
myself most of the time, there are just things 
you need help doing and I am one of those 
people who has trouble asking for help. I’d 
rather push through it or fi gure it out or make 
it take three times as long, rather than feeling 
like I’ve inconvenienced someone else with 
my projects or problems. While it doesn’t get 
any easier to ask for help, it is nice to know 
that you have those people who will help you 
when you need it, and not feel like they ex-
pect something in return. That’s really hard to 
fi nd.”
  Jason Hankins and Matt Crutcher, both of 
Springfi eld, MO, are two friends in particu-
lar, that not only come alongside Doughty to 
help, but think enough of her cow sense to 
partner with her on a few Charolais projects.  
Last year Hankins and Doughty teamed up on 
the Addison cow, Big Creek Addison 911 P, 
that won her division nearly every show. This 
year, she and her calf, Big Creek Pistol An-
nie won the Cow/Calf division at both Ozark 
Empire and Missouri State Fairs.  
   Doughty and Crutcher are currently on a 
roll with another heifer calf, Big Creek CCC 
Mable 301Y.  She is the 2011 Grand Cham-
pion of the OEF and Calf Champion of the 
MSF.  But it’s more than cows that make their 
partnerships victorious.  The three amigos 
seem to share mutual admiration that spans a 
couple of decades.
   “We met showing cattle together or against 
each other,” says Hankins.  “And what I re-
member is the quality of her cattle – she was 

always tough competition.  That and the fact 
that she always won or lost with grace.  Jean-
nine is always happy and I’ve never seen her 
in a bad mood.”
   “What I admire about Jeannine is her dedi-
cation to the industry and that she really tries 
to concentrate on improving genetics,” adds 
Crutcher,  “Even as a little girl, she and her 
mother would get together and plan their bull 
and cow matings.  Jeannine puts in a lot of 
time, work and effort to do it right.”
   Of her Charolais brothers, Jeannine com-
mends Hankins’ and Crutcher’s patience.  
“Part of my struggle is to make decisions and 
feel good about them,” she says.  “One of the 
positives of having Jason and Matt a phone 
call away is I get to bounce ideas off of them 
and get some reassurance and encourage-
ment and I don’t feel like I’m going at this 
all alone. I’m not sure what I would do with-
out them!”
   To her own credit, Doughty contributes 
much to marketing and Big Creek’s na-
tional recognition. She virtually grew up in 
the American-International Junior Charolais 
Association.  In addition to national titles, 
Doughty sponsors scholarships for upcom-
ing Charolais youth in her mother’s memory.  
Crutcher admits she’s taught him a lot on 
matings, genetics and networking with peo-
ple.  “It works out real nice,” he says.  “We 
can travel together, stall together and work 
together and it broadens our market base, 
cuts down on our costs and we each contrib-
ute our best skills.”
   Crutcher has a family and small Charolais 
herd of his own about 20 miles from Han-
kins who ranches full time with his father, 

Don. The Hankins run 30 head of Charolais 
and 170 head of commercial cows on Charo-
lais bulls on their farm sandwiched about half 
way between Doughty’s two residences.  And 
on numerous occasions, the Hankins have of-
fered assistance to Jeannine.  During a rough 
2011 winter, they stepped up to relocate some 
of Doughty’s heifers on their farm for careful 
observation and this fall they are switching 
out her spring and fall calvers. Their partner-
ships may be limited to only a few head, but 
the friendships cover the whole herd. 
    Hankins is the fi rst to admit that it is their 
friendship fi rst that makes the business part-
nership work so well.  “Anymore, she is part 
of our family,” he says.  “Jeannine pretty well 
does everything with us.  My kids absolutely 
love her.  She’s like a sister to me and aunt to 

them.   Having her infl uence on me and the 
family and kids is an added bonus.”
  Crutcher weighs in with “She’s just a super 
good gal!”
  This two-way street of strengths helps im-
prove not only Big Creek Charolais.  Hankins 
also benefi ts from Doughty’s good eye when 
it comes to bull selection. “Dad and I use 
proven bulls and Jeannine will push us to try 
newer sires. She can see potential in one that 
I might not see and she’ll get me to go ahead 
and feed him. Honestly, she just tends to do 
everything pretty well.”
  That includes treating customers like fam-
ily.  Big Creek Charolais has a wide variety 
of customers like those looking for show heif-
ers and replacement females to commercial 

 continued on page 26
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Show-Me-Select 
Information Meeting 

Sept. 15
    Beef cattle producers interested 
in learning more about the Show-
Me-Select Beef Heifer Develop-
ment Program are invited to an 
informational meeting at 7 p.m., 
Sept. 15 at the University of Mis-
souri Extension Center inside the 
Lawrence County courthouse on 
the square in Mt. Vernon, MO.
     The agenda will include review-
ing the May, 2011 sale and mak-
ing plans for the next bred heifer 
sale on Nov. 18 at Joplin Regional 

Stockyards.  Consignments will 
also be taken at the meeting ac-
cording to Eldon Cole, livestock 
specialist with MU Extension.
   More information on the pro-
gram can be found at http://agebb.
missouri.edu/select/.
      For more information, one of 
the MU Extension livestock spe-
cialists in southwest Missouri: 
Eldon Cole in Mt. Vernon, (417) 
466-3102

Managing 
Feed Costs
By Dan Childs

    Purchased feed represents the great-
est portion of variable costs for cow-
calf producers according to the Kan-
sas Farm Management Association 
(KFMA). During the fi ve-year period 
between 2004 and 2008, the KFMA 
monitored 104 herds with an average of 
121 cows. Calves from all herds were 
sold directly off of the cow. During 
this fi ve-year period, purchased feed 
accounted for 65 percent of the total 
variable costs for the enterprise. How 
a producer manages this one input will 
have signifi cant impact on the profi t-
ability of their beef cow herd.
    From the middle of June 2010 to 
the middle of June 2011, the price of 
corn more than doubled. During the 
same period, soybean prices increased 
nearly 50 percent. The result of these 
price changes has infl uenced the cost of 
cow feed in a similar magnitude. When 
the impacts of drought and reduced hay 
supplies are also considered, it paints a 
bleak picture for cow-calf producers. 
Therefore, it is necessary that cattle-
men in all sectors of the industry pay 
close attention to how they manage 
purchased feed expense.
    If a producer is fortunate enough to 
only need to consider protein supple-
ment for the cow herd, then calculating 
their alternatives based on protein cost 
is appropriate. A list of potential feeds 
might include: cotton seed cake, whole 
cotton seed, range cubes, dried distill-
ers grains, corn gluten feed, alfalfa 
hay and maybe others. Some of these 
products will require special storage or 
handling, making them logistically un-

usable for some producers. Each pro-
ducer will need to develop a list based 
on their individual constraints.
    How should a producer evaluate the 
options? Many will consider the price 
per ton of the product and go with the 
lowest price, which is typically not the 
most economical choice. Since most 
natural source proteins are equally us-
able by cows, then price per pound of 
protein is a good method to determine 
the best buy. This assumption is not 
appropriate for feeds that contain non-
protein nitrogen or lower digestibility 
natural proteins. To compare the price 
per pound of protein between products 
requires two numbers – the percent 
protein of the product and its price per 
ton. The total pounds of protein per ton 
are calculated by multiplying the per-
cent protein of the product by the 2,000 
pounds in a ton. If alfalfa is 20 percent 
crude protein (CP), then there are 0.20 
x 2,000 = 400 pounds of CP in a ton of 
alfalfa. If alfalfa hay is priced at $180 
per ton, the cost per pound of protein 
would be 45 cents (180 ÷ 400). If 38 
percent cotton seed cake was priced at 
$320 per ton, then which is most eco-
nomical? The protein in cotton seed 
cake would cost 42 cents per pound 
making it the best buy (320 ÷ (0.38 x 
2000)). These calculations work well 
for comparing feedstuffs that are simi-

 continued on page 25



September 25 - 1 p.m. 
Abele Sale Facility - Green Springs Bull Test Station - Nevada, Missouri

Cole Abele • 417/684-0881  |  18438 S. 2650 Rd. • El Dorado Springs, MO 64744  |  cole@abelecattle.com

SELLING 60 LIMOUSIN, LIM-FLEX & ANGUS LOTS
SPRING PAIRS  ::  BRED FEMALES  ::  OPEN REPLACEMENT FEMALES  ::  BULLS

CALO Brickyard 902W
9/11/09 - HOMO Blk - HOMO Pld - 50% Lim-Flex

Schilling’s Talladega x XG E839 1407 M175 LS

BW: -1.9  WW: 38  YW: 86  MA: 26  DC: 4  CW: 8  RE: -.28  YG: .37  MS: .41  $MI: 53

BW: 74  -  WW: 675  -  YW: 1,230  -  13-mo. SC: 39.3 - REA: 16.47  -  Fat: .44  -  IMF: 4.01 

Selling semen packages on the 2011 National Western and 2010 American Royal Grand Champion Lim-Flex bull.

KRVN Nice Girl 303N
9/1/09 - HOMO Blk - Pld - 50%

GPFF Blaque Rulon x Foundation Cow

BW: -0.5  WW: 34  YW: 63  MA: 11  SC: 0.3  CW: -8  RE: .53  YG: -.17  MS: -.13  $MI: 37

AI’d 11/11/10 to MAGS Remote
She Sells! Dam of leading Riverdale donor FULC 900R.

CALO 330U
3/20/08 - DBL Blk - Hrnd - Purebred 

LVLS Wolf Track 7428N x LVLS 8943M

BW: 1.7  WW: 44  YW: 83  MA: 33  SC: 0.3  DC: 16  CW: 21  RE: .55  YG: -.10  MS: -.03  $MI: 43

Heifer calf: 5/24/11 50% Lim-Flex by Sydgen Retail Product 7014.

They Sell! An exceptional young cow who does it time and time again. 

Sale Management...
R&R Marketing - 615/330-2735

Auctioneer: Joel Edge

Call or text 
R&R Marketing 

for a catalog.

Sale Consultants...
Grassroots Consulting - 515/229-5227 

American Cattle Services - 580/581-7652

Edge Livestock - 319/540-1731

Vitamin A can 

be deficient in a 

drought
By Glenn Selk, 

Oklahoma State University

Vitamin A is rarely a concern in range cattle nutritional programs because it 
is readily synthesized from carotene that is common in green growing plants.  

However, in drought situations where plants become dead or dormant, the 
carotene content becomes practically devoid and may lead to a defi ciency of 

the precursor to vitamin A.  Carotene is very low in mature, weathered forages, 
grains and many crop residues.  Carotene will be lost in stored hay crops over 

extended periods of time.  Therefore if hay that was stored throughout all of last 
fall and winter is to be fed in the upcoming winter, the vitamin A content will 
be considerably less than when that forage was originally harvested.  In addi-

tion some scientists have suggested that high nitrate forages common in drought 
years can exaggerate vitamin A defi ciencies. Defi ciencies of Vitamin A usually 
show up fi rst as weak, blind or stillborn calves.  Other signs are scours, respira-

tory problems, poor gains and poor reproduction.    
  Fortunately, the liver of cattle is capable of storing vitamin A for long peri-

ods and frequent supplementation is not necessary.  A singular injection of one 
million International Units (IU) of vitamin A provides suffi cient vitamin for 

2 to 4 months in growing and breeding cattle.   A word of caution:  Vitamin A 
and A,D, and E injections have been found to on rare occasions cause a severe 
reaction to the vaccine.  Please consult your veterinarian about the use of these 

products. 
Because the daily requirements of beef cows range from 30,000 to 50,000 IU, 
depending on size, stage of production, and level of milk production, supple-

ments can be fortifi ed with vitamin A to supply the minimum daily requirement.  
Depending on the quantity of range supplement being provided, vitamin A can 

be added to supplements at the rate of 5000 to 10,000 IU per pound of feed. 
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140 Head Sell

See this catalog online at 
www.reedent.com.
Video catalog online at
www.buyhereford.com

Sale Managed by:

Jim and Linda Reed • P.O. Box 126
Green Ridge, MO 65332

660-527-3507 • Fax 660-527-3379
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Journagan Ranch
Rt. 1 Box 85G • Mountain Grove, MO 65711 • Leo and Jean Journagan,
Marty Lueck, manager 417-948-2669 • Cell 417-838-1482 • mvlueck@centurytel.net

Missouri State University
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BW 2.1
WW 33
YW 51
MM 18
M&G 35
FAT 0.03
REA 0.08
MARB -0.01

One of the very best of our Frontier daughters. What cows they are! 
A great female to look at with a Dam of Distinction grandmother 
and a superb heifer calf by C&L Mr Beef 2F 27P.

LJR Winona 170U

LJR 277T Rushmore 4Y

BW  4.6
WW  43
YW  67
MM  22
M&G  43
FAT  0.01
REA  0.23
MARB  -0.01

A herd bull prospect that is from 
the heart of the LJR program, built 
on 32 years of performance testing.
 His dam has two Dams of 
Distinction in her pedigree.

SALE

LOCATION

William H. Darr

Agriculture Center

Springfield, MO
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supported each other.  We had done 
this cattle thing since I was born.  I was 
losing more than a mom.”
   “My mom used to tease me that I was 
born in December so that by the spring 
I'd be ready to go to the sales and 
fairs,” Doughty adds.  “She wheeled 
me around in a wagon and people al-
ways used to ask her 'What are you 
going to do if she doesn't like cattle?'  
That was never a problem.”  
  Today, at 30 years of age, Doughty 
carries on her mother's legacy and 
a wagon full of memories with one 
thought in mind, “My job is to not let 
her down.”
   Evidence of their combined efforts 
of herdsmanship and Jeannine's ongo-
ing eye for quality and a keen ability to 
select the right combination of genetics 

is provided in a long list of accolades.
2001 - Missouri State Fair Reserve 
Champion - Big Creek Addi P
2002 - Missouri State Fair Champion 
Female - Big Creek Angel P 131
2002 - 34th National Champion Fe-
male - Big Creek Angel P 131
2003 - MSF and OEF Champion Fe-
male - Big Creek Dixie Chick P 
2003 - Royal Breeders Classic Cham-
pion - Big Creek Hell's Angel P
2004 - Champion Breeders Herd - 
American Royal - Jerry Litton Memo-
rial Trophy
2006 - OEF Reserve Champion - 
Lakeview's Angel R46
2009 - Royal Breeders Classic Cham-
pion - Big Creek Indian Outlaw
2010 - Tulsa State Fair Reserve Cham-
pion - Big Creek Addison P - with Han-

kins Farms 
2011 - OEF Champion and 
MSF calf champion - Big Creek 
CCC Mable 301Y - with Matt 
Crutcher
2011 - OEF and MSF Cham-
pion Cow/Calf - Big Creek 
Addison P and her calf, Big 
Creek Pistol Annie with                       
Hankins Farms
    More proof of Doughty's 
beef genetic prowess is heard 

when she says,  “This might be only 

important to me, but here's how 
all those are related! Addison is 
out of Addi. Hell's Angel is a full 
brother to Angel P 131. Lakeview's 
Angel is a full sister to Angel P 131. 
Indian Outlaw is out of Angel P 
131. Pistol Annie is out of Addison 
and Indian Outlaw. Dixie Chick is 
related to them all as well, but 
it's another generation or two back 
in the pedigree.”
    Big Creek Charolais is known for 
sound, easy fl eshing cattle with good 

Doughty Ladies
 continued from page 14



compared to the “late” cows 
(285 days) in year one. The 
average gestation length for 
the “early” cows was four days 
shorter (278 days) as com-
pared to the “late” cows (282 
days) in year two.
OSU
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     Special Cow Sale
Saturday Sept. 24th

11:00 AM

All Consigners & Buyers Welcome
Call 816-597-3331 Office

Rick or Jeremy Anstine
816-258-3421 • 816-716-9288

Located 45 mi. SE of Kansas City, Mo on 58 Hwy. east at 
Modern Kingsville Livestock Auction Center at Kingsville, MO

1st & 3rd Tuesdays 
Missouri Source & Age

Verified Cattle
Special Calf & Yearling Sale 
2nd Tuesday of Every Month

Website: www.anstineauctions.com • email: kingsville@earthlink.com

Call                                                  and ask for our free color brochure.

GROW NATURE’S POWER PLANT
EASTERN  GAMAGRASS

Ideally suited for management intensive grazing systems.

Call Now
For Dormant

Plantings

BOLLMAN

BEEFMASTERS

Solid Red 2-yr old 
Polled Beefmaster Bulls
Several Generations 
of Genetics of 
Lawrence Shuey 
Berachiah Beefmasters

417-235-2497
sherlinb05@aol.com

FOR SALEB N

Excessive summer heat Excessive summer heat 
may cause fall calves to be may cause fall calves to be 

born earlier born earlier 
    Oklahoma cattle producers 
with fall-calving herds need 
to be aware that calves may 
be born earlier than normal 
this year because of the ex-
tremely hot summer experi-
enced by the southern Great 
Plains states.
    “It’s a good idea for pro-
ducers to begin their routine 
heifer and cow checks at least 
a week to 10 days prior to the 
normally expected fi rst-calv-
ing date,” said Glenn Selk, 
Oklahoma State University 
Cooperative Extension emer-
itus cattle specialist.
OSU animal science research 
studying early fall (August) 
and late fall (October) calv-
ing cows indicates that calves 
may start coming several 
days ahead of “textbook ges-
tation table” dates.
   Data from two successive 

years were combined for 50 
Angus X Hereford crossbred 
cows. The “early” and “late” 
fall calving cows had been 
artifi cially inseminated in 
early November and early 
January, respectively. Semen 
from the same sire was used 
for all cows. All cows were ex-
posed to a single cleanup bull 
for 35 days at four days after 
the AI season.
   The weather prior to calv-
ing was signifi cantly differ-
ent for late pregnancy in 
the two groups. The average 
maximum temperature the 
week before calving was 93 
degrees Fahrenheit for the 
“early” fall group. The aver-
age maximum temperature 
the week before parturition 
in the “late” calving group 
was 66 degrees Fahrenheit.
  “There was a 100 percent 

survival rate for calves in 
both groups and both groups 
of cows had excellent re-
breeding rates of 93 percent 
and 96 percent, respectively,” 
Selk said.
   The average gestation length 
for the “early” cows was six 
days shorter (279 days) as 
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sic acid,” Roberts said. “Once the 
drought ends those plants start 
to grow again and look green and 
lush, but they’ll be full of toxins.”
   When cows eat tainted forages, ni-
trates convert to nitrites, which ab-
sorb into the bloodstream and stop 
the blood’s ability to carry oxygen. 
Chewing cud creates prussic acid 
when molecules containing sugar 
and cyanide in the leaf react with 
a plant enzyme, freeing up highly 
poisonous cyanide. Nitrate levels 
tend to be higher in stems, stalks 
and young leaves, and prussic acid 
accumulates more in leaves than 
stems.
   Any plant with the ability to 
grow quickly can develop buildup, 
but some forages present a bigger 
threat than others. The sorghum 
family - including sorghum-sudan 
hybrids, forage sorghum, sudan-
grass and Johnsongrass - can de-
velop the most buildup of nitrates 
and prussic acid. Other small 
grains, millet, bermudagrass and 
tall fescue can also potentially 
develop harmful nitrate levels in 
their tissue.
   “It’s folks who plant warm-season 
annuals later in the season, such 
as the summer, that have the big-
gest problem,” Roberts said.

While prussic acid will break down 
and eliminate itself as a problem in 
harvested forages, nitrates stay in 
baled hay and silage. If still stand-
ing in the pasture or fi eld, harm-
ful nitrate levels will lessen after a 
week if rain causes their growth to 
start again.
   Roberts said that if there is any 
doubt, wait for a test before turn-
ing cattle out to graze. Obtain test-
ing kits from your local Extension 
offi ce. Those kits use sulfuric acid 
and an indicator dye to detect the 

presence of nitrates. A prussic acid 
indicator test is available from com-
mercial laboratories.
   “To test for nitrates we typically 
take the plant, cut its stalk open 
with a pocketknife, put a few drops 
of solution on it and if it turns a 
dark purple color it indicates high 
nitrate levels,” Roberts said. “If that 
happens you should send a sample 
to a lab for a quantitative test.”
UMC

Dry weather can lead to a lethal lunchDry weather can lead to a lethal lunch
   Most people don’t think of grass 
as poison, but dry weather and 
drought can turn a pasture danger-
ous.
   Nitrates and prussic acid built 
to lethal levels in the stems and 
leaves of some plants as the hot 
days of July and August slowed for-
age growth to a halt. To protect your 
herd, University of Missouri Exten-
sion experts recommend a simple 
test to ensure cows aren’t chewing 
their way to disaster.
   “Be aware of warm-season annual 
grasses, especially when fertilized 
with 50-60 pounds of nitrogen and 
coming out of very dry weather,” 
said Craig Roberts, an MU Exten-
sion forage crops state specialist. 
“Each of those factors causes the 
risk to go way up, and if all are 
present never send cattle in or feed 
without testing.”
   Symptoms in livestock and horses 
can range from heavy breathing, 
gasping and slobbering to trouble 
walking, trembling, rapid pulse and 
death. These symptoms are similar 
for both nitrate and prussic acid 
poisoning.
  “When there’s a drought, warm-
season annuals quit growing but 
still take up nitrogen from the soil 
and accumulate nitrates and prus-

22nd22nd22nd Annual
     OHOA Beefmaster

        Fall Female Roundup
October 8, 2011 - 12 Noon

Several Lots Are Polled • Some Black
For catalog or information contact:

Tom Hood (918) 456-1199
hhh89@lrec.org

Auctioneer: Jesse Bolin

Tulsa Stockyards, Tulsa, OK

Sponsored by  
OZARK & HEART OF AMERICA BEEFMASTERS 

Hotel Accommodations: 
Mention Beefmasters

Microtel Inn
 918-234-9100

OPENS • BREDS •  PAIRS

Photo by Erni Gill

Offering 70 Offering 70 Female Lotsemale LotsOffering 70 Female Lots
Buy your Steel Trusses and build it yourself!

Call us for prices on all building components.

Sales & Construction “Since 1966”

•Building Quality Professional Engineered 
Steel Trusses for 45 years.

•Rugged Proven Performance

•Up To 145' Clearspan

•Hay Barns              •Horse Barns 
•Machine Sheds     •Turnkey or Kits

hostetlerbuildings@gmail.comhostetlerbuildings@gmail.comhostetlerbuildings@gmail.com

Buffalo Livestock Market

Barn 417-345-8122

Watch our 
sale live on the 

Internet at
www.dvauctions.com



The Midwest Cattleman · September 8, 2011 · P24Need  For  Efficiency
 continued from page 16

HAY LINER TRAILERS

Brad’s Welding Shop
12411 Almond Ave, • Marceline, MO 64658 • (660) 376-1158

Check Us Out On The Web! www.bradsweldingshop.com

One Person Can Safely & Efficiently 
"Do It All" With The Hay Liner Trailer

NEW

Save Time & Money With A Hay Liner Self Dumping Trailer!

28' Gooseneck Hay Trailer
• (2), 7,000 lbs. axles
• Electric brakes on both axles
• Hauls 10 5' bales

34' Gooseneck Hay Trailer
• (2), 10,000 lbs. axles w/dual tires
• Electric brakes on both axles
• Hauls 12 5' bales

28' 10 Bale Trailers Available Now!
34' 12 Bale Trailers Available Now!

Simply load the bales onto the trailer with a front end loader, or a bale 
spear. Drive to the desired destination. Then release the bale cradles and 
drop the bales off to the ground with the unique self-unloading feature.  
One person can do it with ease!

quired to maintain a given rate of gain 
(in this case a need of about 2.2 lbs of 
gain per day). So during this period:

1) Forage nutrient levels and di-
gestibility are decreasing fairly rapidly.

2) Calf protein requirements are 
dropping but not as rapidly.

3) Calf energy requirements are in-
creasing.

   This creates a situation where 
over this period gain performance will 
drop. In some situations, if the circum-
stances are right, gains may halt alto-
gether and a weight loss can actually 
develop. This is certainly very ineffi -
cient since this weight loss will have 
to be made up at some point in order 
to reach the necessary contract end-
weight. Anytime during the course of 
this program that the calf is not gain-
ing weight is counterproductive and 
expensive.

   This situation is amplifi ed by cer-
tain contributory events. These can in-
clude:

a) Periods of low rainfall. Reduced 
moisture availability reduces plant 
growth and can accelerate the matura-
tion process. This is obviously a prob-
lem this year.

b) Summer months bring on heat 
and heat stress to both plants and ani-
mals. Again, another signifi cant prob-
lem this year.

c) Effects of heat stress on the ani-
mal include reduced dry matter intake 
– the animal does not want to get out 
into the heat to graze and will stay un-
der or near shaded areas during the 
heat of the day.

d) Heat stress increases the energy 
required for the animal to cool itself. 
Energy taken in during these periods 
is directed to reduction of body tem-
peratures and away from tissue gains.

e) In many cases, if rainfall is re-
duced at this period, water availability 
from stock ponds is diminished. This 
can create an increase in the con-
centration of sediment or suspended 
organic and mineral material in the 
water the animals consume. This can 
create a variety of health and nutri-
tional complications.

   All this said, it becomes obvious 
that in order to maintain the desired 
rates of gain during this period some 
degree of supplementation must oc-
cur. The producer is already keeping 
out a free-choice mineral supplement 
but now must add protein and energy 
supplementation as well in the most 
cost effective means possible. Since 
feed and grain markets are as high as 
they are, it becomes important to know 
what the nutrient levels of the forage 
base are so he knows what levels of 
what nutrient to supplement with. 

   As mentioned in the fi rst part of 
this series, given the current economic 
conditions, and in an effort to maintain 
animal performance while keeping 
costs down, additional forage testing is 
more important than ever. The use of 
periodic forage analysis to determine 
plant nutrient levels will prove to be 
an excellent investment. This informa-
tion will help the producer maintain 
his performance level by insuring the 
correct levels to feed and at the same 

time hopefully keep him from feeding 
excessive amounts of a given supple-
ment or the wrong feed or supplement 
altogether. 

   As time goes on and we get into 
early September it is not uncommon 
to see rainfall resume and the forage 
quality bounce back to a stage where 
it will support the rates of gain needed 
for these cattle. An important point 
to note is that by this point not a lot 
of time exists for gains to be re-estab-
lished if they have not been supported 
during periods when forage quality has 
not been at the levels necessary. Plus 
the fact that changes of this nature do 
not occur overnight. As with so many 
other things forage quality drops con-

siderably faster in the early summer 
than it returns in the fall. All this said, 
a case can be made for summer supple-
mentation and for careful evaluation 
and planning to keep this program as 
fi nely tuned as necessary.

Conclusions 
   Maintaining effi ciency and per-

formance will be a challenge but not 
one that is insurmountable. Time, ef-
fort and dollars will need to be spent 
in areas different than in the past and 
more, specifi c information is needed to 
insure good decisions are made.



We carry much more than what is 
listed here, please give us a call:

McPherson, Ks 800-364-1605
Boonville, Mo 800-530-5158

www.zeitlow.com

CALL FOR A DEALER NEAR YOU –

KROGMANN MFG. 1-877-745-3783
Toll Free www.krogmannmfg.com

1 acre of fescue per 1000-pound 
live weight (1.2 acres for a 1200 
pound cow). Let it grow and ro-
tate through the rest of the pad-
docks or other areas as long as 
possible. Strip-graze stockpiled 
forage by allocating 2-3 days 
worth of forage at a time.

Stockpiled tall fescue suppos-
edly loses some of its potential 
endophyte problems over time 
via aging. This is still being re-
searched, but certainly agrees 
with what is seen on some farms. 
If in question, ergovaline (the tall 
fescue ergot alkaloid) levels can 
be tested by some labs.

As always, I encourage you to 
utilize the forages you have as 
effi ciently as possible with good 
management and progressive 
thinking in some cases. The more 
the animal can harvest them-
selves and continue doing so 
without detriment to the forage 
plant, the lower the inputs into 
the operation and hopefully the 
more profi table and sustainable 
the operation will be.

I have been asked numerous 
times lately about shade. Shade 
a good portion of the year is a 
luxury and somewhat of a pocket 

book robber. When animals rumi-
nate in the shade, they are most 
likely to leave valuable nutrients 
at the same location creating 
“hot spots”. These areas, because 
of the shade and often over use, 
grow little usable forage with 
these nutrients that would have 
been better off in the open fi eld 
where they could be better uti-
lized. It is good to have shade, if 
possible, on at least part of the 
paddocks and utilize them more 
during hot humid periods, espe-
cially when there is less than 20 
degree difference between day 
and night. When applicable and 
time allows, move them to areas 
with shade during the heat of 
the day and to open areas when 
slightly cooler. Portable shade is 
also possible. Moving it moves 
the “hot spots” and gives you 
something in the paddock. Make 
sure they have fresh, cool water 
available at all times. I have al-
ways been impressed with the 
positive effect of cool water stra-
tegically placed.

As always, keep on grazing!
OSU

Feed   Hay
 continued from page 11 Managing    Feed

 continued from page 19
lar in dry matter content. An additional 
step is required to compare high mois-
ture products such as liquid feeds and 
tubs. Each producer will need to re-
search these numbers for the products 
that are available to them.
   Hay purchases should also be based 
on a cost per pound of nutrient. How-
ever, in addition to the cost of protein, 
total digestible nutrients (TDN) should 
be considered. Protein and TDN con-
tent can be determined from an analy-
sis completed on a forage sample. 

    When purchasing hay, it is very im-
portant to know the analysis and weight 
of the bales to make prudent purchas-
ing decisions.
     Knowing this information about 
your protein source and hay source will 
be very benefi cial in managing your 
feed costs.
Noble Foundation

The Midwest Cattleman · September 8, 2011 · P25



F.O.B. Factory Restrictions Apply

EACH

FEED BUNKS 
FREEZE-PROOF WATER TANKS 

FENCE LINE FEEDERS

COMMODITY BUNKS

For Best Quality, Best Price
& Best Service

The Concrete Works, LLC
417-265-3504 Souder, MO

CONCRETE CATTLE FEEDERS

Best 
Value!

FIELD BUNK FEEDER

Single and 

Super Tanker!

Bob Harriman/Rotert, Montrose, MO

660-492-2504
www.rotertharriman.com

RANGE READY BULLS & QUALITY BRED HEIFERS 
FOR PROGRESSIVE PRODUCERS

SIMANGUS, BALANCERS (GvXAn) 18 mos age, FALL CAVING BRED 
HEIFERS TO CALVE IN SEPT. & OCT- A GREAT OPPORTUNITY!

MANAGMENT, GENETICS & PERFORMANCE FOR YOU, 
YOUR COW HERD & YOUR CALVES.

PRESSURE & SELECTION FOR THE MAJOR ECONOMIC TRAITS 
DEMANDED BY ALL SEGMENTS OF THE BEEF INDUSTRY.

LET ALL THE FREE BENEFITS OF HETEROSIS & HYBRID VIGOR LOWER 
YOUR INPUT COSTS, INCREASE

EFFICIENCIES & COMMAND PREMIUMS ON MORE & HEAVIER CALVES.
AS OUR PROGRAM CONTINUES TO BREED & MANAGE FOR THE VERY 
BEST WE THANK YOU FOR YOUR BUSINESS OF 50 YEARS. WE STRIVE 

FOR THE REPUTATION OF FUNCTIONAL SEEDSTOCK USING THE
LATEST TECHNOLOGIES TO BRING YOU THE MOST VALUE

 ALL BECAUSE WE CARE FOR YOU, YOUR OPERATION 
& THE BEEF INDUSTRY

 

bull buyers.  Many are repeat buyers due to 
Doughty’s “extra-mile” service.  
   “I get a lot of calls wanting older bulls, but I 
tend to sell them at a younger age,” Doughty 
says.  “But even if I don’t have something, 
I try to fi nd one or give them a number of a 
fellow Charolais breeder.  At least they are 
getting help tracking one down and maybe 
I can help them in the future.  Maybe that’s 
the product of being a smaller breeder.  I just 
try to take better care of my customers and I 
want to make sure they’re happy.” 
  Jeannine Doughty has faced challenges 
most large scale breeders won’t negotiate 
like long distance herd heat synchronization 
and thousands of miles of driving just to feed 
and breed a herd of about 15 adult females.  
She’s endured what most youth don’t have to 
handle – the loss of a parent just as you are 
facing adulthood.  Through it all, Doughty 
has matured and managed well.  And the 
proof is in the heart of the woman and on the 
hoof in Harrisonville, MO.
  “I’m pretty confi dent she’ll be in the Charo-
lais business her entire lifetime,” says Han-
kins proudly.  “She has great quality cattle 
now, but I think she’ll continue to improve.”
  Crutcher sees her expanding the herd with 
improved genetics, and adds that he really 
thinks “she’ll be a person a lot of people look 
to nationally for the type of cattle that breed-
ers want both phenotypically and genotypi-
cally.”
    Possibly, the attorney will be able to fulfi ll 
those prophecies closer to the cattle and back 
in Missouri.  “When I hit my fi ve years this 
fall practicing law, I can fi le for my reciproc-

ity,” she says. “It’s quite a long process, but 
I’m going to pursue it so that I can have op-
tions.”
   Like the many tough Charolais breeding 
decisions she’s made, it’s more likely that 
Jeannine Doughty of Big Creek Charolais 
will settle such personal dilemmas under a 
shade tree surrounded by bred and owned 
cattle than in a courtroom in Oklahoma.   
And no doubt, she’ll know that her mother 
is watching.

Jeannine  Doughty
 continued from page 18

dispositions and females that milk 
well. The cows are expected to raise 
calves that match or outperform their 
parents.  “We ask them to do that both 
in the show ring and the pasture,” says 
Doughty.  “We can’t breed strictly for 
show cattle because no one will buy 
anything from you for anything else if 
you focus just on that. I guess the bot-
tom line is to have a combination.”
   As Doughty anticipates the 2011 fall 
calf crop, one thought will be at the 
front of her mind.  “I hope that my 
Mom would be proud of me for try-

ing to keep going what we worked so 
hard to build up,” she says affection-
ately.  “That has been my goal -- to not 
let her down and to keep building and 
improving what was started. Plus it's 
in my blood!”

Doughty Ladies
 continued from page 21
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Large Selection Red Angus Bulls,
Yearlings - 2 Yrs.

Ken Keesaman   H:816-675-2503 

Kody Keesaman H:816-675-2281 

Osborn, MO 64474
email: Ken@kkfarmsredangus.com

C:816-390-4988

C:816-724-1532

620-824-6492

RED ANGUS BULLS
Ultra Sound & Performance Data

Ready For Service
Top AI Sires

LACY’S RED ANGUS
DREXEL, MO 64742
816-657-4655

www.lacysredangus.com

Midwest Seedstock
& Agribusiness

The
Directory

Beefmaster

Gelbvieh

Red Poll

Angus

Braunvieh

Hereford

Red Angus

Charolais

Limousin

REGISTERED 
ANGUS

BULLS FOR SALE
CWC, Inc.

Bill & Marta Osborn
Steve & Jeanie Osborn
5633 Farm Road 1012
Purdy, Missouri 65734

417-489-5440
417-850-4749www.cwcangus.com

Sound Genetics 
Reasonable 
Expectations

417-944-2219

BULLS, FEMALES & 
EMBRYOS FOR SALE

KENNY & JANYCE HINKLE
RT. 6 • BOX 69, NEVADA, MISSOURI 64772 

hpca@centurytel.net

Predictable Genetics
Bull & Female Sale

  Mill Brae Ranch
Maple Hill, KS

Sat. March 12 2011

Your Ad Could 
Be Here!

Bob Harriman/Rotert, Montrose, MO

660-492-2504
www.rotertharriman.com

RANGE READY 
SimAngus

60 Bred Heifers - Fall calving, Balancers, SimAngus
50 Balancer, SimAngus Bulls, Forage Tested, 15 mo age.

Thanks to you all for your purchase & 
interest in our PBG sale & private treaty bulls. 

We will continue to work hard & offer the 
best genetics & best managed bulls in the 

industry because we care for you
& your bottom line.

KB Farms
~ Registered Beefmasters ~
Bulls & Females For Sale

620-252-9002
BERACHIAH BEEFMASTERS

Breeding Polled Beefmasters since 1982
Performance Data - EPD’s

Gentle - Halter Broke
Lawrence Shuey • Cassville, MO

417- 826-5881

BULLS 
FOR 

SALE!

BULLS 
FOR 

SALE!

Paul & Rhonda Wallen
Lockwood, MO Home: 417-424-3204

Cell: 417-808-0296

Quality Genetics with Power & Performance
Low Birth Weights, Great Weaning and Yearling Weights

email: wallenprairieranch@yahoo.com

Red, Black & Polled
Breeding Stock
Show Heifers

BEEFMASTERS

Ultrasound 
Data

Braunvieh & Angus/Braunvieh
Hybrid Seedstock

Ron McBee
221 State Hwy H • Fayette, MO 65248

(573) 228 2517
Email: mcbcattle@aol.com 

• Website: McBeeCattleCompany.com

Over 15 years Grouping
 and Marketing our 

customer’s feeder calves

Top Quality Bulls for Sale
Ready for your herd

Registered – Polled – Easy Calving – 
Great Dispositions

Delivery is available
Call Lyle & Jill McMillin

McMillin Charolais

(660) 668-2230

Charolais Bulls
Growthy - Good Disposition

Great EPD’s
Bebout Charolais

417-273-4279

GELBVIEH
Breeding Age Bulls  • Replacement Heifers

Markes Family Farms
Waukomis, OK

580-554-2307

Annual Sale 4th Monday in March

Jan: 785-482-3383 Arden: 785-482-3398
Box 8 – Dwight, Ks 66849

Cell – 785-466-1422
www.oleenbrothers.com jakoleenbros@tctelco.net

Muscle – Growth – Efficiency

• Polled Red & Black
• Gentle Disposition
• Calving Ease

• Hi-Performance
• Maternal Ability

#1 Cross for Angus Cows

Schrock
Cattle Company

Stan & Emily
816-449-5999
816-564-2918 4328 NE Berlin Rd • Pattonsburg, MO

LIMOUSIN CATTLE
Bulls - Black & Reds

Bred Heifers & Open Heifer
Double J Ranch • Mindenmines, MO

417-842-3353
Ron & Will James

Your Ad 
Could Be Here!

Limousin Cont.Charolais Cont.

 Polled • Gentle • Low Birth weights

Spillars Charolais 

660-433-5962

Registered Charolais Bulls

Your Ad Here!



Tools of the Trade Private
Treaty Sale

Bulls & Bred Heifers

15 Bulls - 25 Bred Heifers
Shorthorn, Durham Red, SimAngus

Saturday, Oct. 15, 2011
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Shorthorn

Simmental

Salers
Rockin R Ranch
Gary Richter
Guthrie Center, IA 50115

Seedstock for Sale

Igenity Profiling
all sale cattle

Cell: 641-757-1291
E-mail: bvrsalers@iowatelecom.net

Web: www.iowasalers.com
Rockin R Ranch page

Salers

Polled Shorthorn Bulls
~ Practical genetics and environment ~

For profit minded cattlemen.
Robert Sneed  •  Sedalia, MO

660-826-1718

“Quality in every Weigh”
Polled Shorthorn Cattle

Top Genetics available for 
your selection

Hugh Moore Jr. & Sons
31056 Old Fidelity Rd.
Jerseyville, IL 62052

(Located 40 miles North of St. Louis)
618-729-4448

www.mooreshorthorn.com

Quality Simmental cattle to grow on.

Fullbloods, Full Fleckvieh and Fleckvieh 
influenced Fullbloods and Purebreeds.

Semen, embryos and foundation
stock available at the ranch.

P.O. Box 3832 • Joplin, MO 64803
Phone and Fax: 316-856-2338

Email: scorsej@steaksalive.com
Web Page: http//www.steaksalive.com

Allendale Inc.
Randall Kollmeyer
Risk Management Advisor

204 Roe Street • Pilot Grove, MO 65276
660-834-5625 • Fax 660 834-5628

www.allendale-inc.com • Email: crk102749@yahoo.com

The Research Firm

Old Missouri Ruralists & Drovers
 1940’s, 1950’s and 1960’s

Old Sale Catalogs ~  
Angus, Hereford, Polled 

those FAMOUS custom printed chore gloves

Kaps, Koats & Knit Gloves

1-800-235-6140
www.plainjans.com

order 
today!

check out 

our specials!

Misc.

Old Missouri Ruralists & DroversOld Missouri Ruralists & Drovers
 1940 1940’s, 1950s, 1950’s and 1960s and 1960’s

Old Sale Catalogs ~  Old Sale Catalogs ~  
Angus, Hereford, Polled Angus, Hereford, Polled 

Old Missouri Ruralists & Drovers
 1940’s, 1950’s and 1960’s

Old Sale Catalogs ~  
Angus, Hereford, Polled 

Hereford, and Shorthorn
Charles Reid

22501 Thorngrove Rd • Peculiar, MO 64078

816-758-6562

“WE TAKE THE CRAP OFF OF YOU”

Livestock Waste Management & Removal

Manure Hauling, Spreading &
Loading— Stables, Holding Pens,

Feedlots, Hay Feeder, Etc.

Ron Peine-Owner/Operator
Greeley, KS

913-636-1099 Cell
785-867-3670 Home

Sept. 29Sept. 29
AngusAngus

*Don’t Forget ads 
*Don’t Forget ads 

are due 10 days are due 10 days 

before print date!
before print date!

Midwest Midwest 
CattlemanCattleman
Upcoming Upcoming 
Issue:Issue:



Office  660-679-6535   •   800-887-8156
visit our website @  www.mokanlivestock.com

 OWNERS 
Jim Hertzog Jerry Hertzog Todd Hertzog
816-289-3011 816-590-6187 816-813-1767

Passaic, MO
Conveniently located on 71 Hwy. 4 mi. 
N. of Butler, MO  50 mi. S. of K.C. MO

MO-KAN LIVESTOCK MARKET, INC • RR 2 BOX 152 - BUTLER, MO. 64730

SELLING ALL CLASSES 
OF LIVESTOCK 

EVERY THURDAY AT 11:00
SPECIAL COW SALE

1ST SATURDAY

SPECIAL CALF SALE

1ST & 3RD THURSDAY

URBANA FARMERS EXCHANGE 
FOR ALL YOUR WW EQUIPMENT NEEDS 

CONTACT CLINT KELLEY OR KELLY GLOR 
417-993-4622 OR 1-800-9825-5423

HIGHWAY 65 & OAK ST.    URBANA,MO 65767

Sept 17  * Waukaru Share the Harvest XXXII Sale, Rensselaer, IN
Sept 17     Ratcliff Ranch, Vinita, OK
Sept 17     KCS Angus Ranch, Novinger, MO
Sept 23     Eby Ranch & Guests, Emporia, KS
Sept 23-24  Quest for Excellence Fleckvieh Simmental Sale, Russellville, AR
Sept 24     Black & White Cow Sale, Fair Grove, MO
Sept 24     Head of the Class Simmental Sale, Louisburg, KS
Sept 24     High Prairie Farms Charolais Sale, Fair Grove, MO
Sept 24     Red Legends & Black Diamonds, Marietta, OK
Sept 24     Kirkes Black Angus Ranch, Talihina, OK
Sept 24     Seedstock Plus Showcase Sale VI, Lathrop, MO
Sept 25  * Focused on the Fundamentals, Nevada, MO 417-684-0881
Sept 25     Grindstone Creek Farms “Genetics by Design” Sale, Sturgeon, MO
Sept 25     Heart of Oklahoma Limousin Annual Fall Sale, Seminole, OK
Sept 25     On The Mark Limousin Female Sale, Nevada, MO
Sept 26     Gardiner Angus Ranch 7th Annual Bull Sale, Ashland, KS
Oct    1     JAC’s Ranch Sale, Bentonville, AR
Oct    1     J Bar M Gelbvieh & Hartland Farm 7th Annual Ozark Pride Sale, Stella, MO
Oct    2     Clearwater Angus Farm, Springfi eld, MO
Oct    3     Express Ranches Bull Sale, Yukon, OK
Oct    8     Buford Ranches Bull Sale, Welch, OK
Oct    8    Circle S Ranch Open House, Canton, KS
Oct    8  * Halfmann “Red Investment” Production Sale, Miles, TX 325-468-5391
Oct    8  * J Bar M and Ozark Pride Gelbvieh Production Sale, Stella, MO 334-695-1371
Oct    8  * Journagan Genetically Yours, Springfi eld, MO 417-838-1482
Oct    7  * OHOA Beefmaster Fall Roundup, Tulsa, OK  918-456-1199
Oct    8     Wallace Cattle Co & Guests, Stotts City, MO
Oct    8     Wies Limousin Ranch Sale, Columbia, MO
Oct    8  * Judd Ranch 21st Annual Cow Power Sale, Pomona, KS 785-566-8371
Oct    9     McCurry Bros. Angus, Sedgwick, KS
Oct  12  * RA Brown 37th Annual Bull Sale, Throckmorton, TX 940-849-0611
Oct  15     Blackjack Angus Farm Dispersion, Seminole, OK
Oct  15  * Circle A Angus Ranch Bull Sale, Iberia, MO 1-800-CIRCLE A
Oct  15     Heart of the Ozarks Angus Assoc. Sale, West Plains, MO

Oct 15 *    Meadow Lane Farms Tools of the Trade, Mayview, MO 660-237-4988
Oct  15     NEMO Angus Assoc., Edina, MO
Oct  15     Sankey’s 6N Ranch / R&L Angus, Council Grove, KS
Oct  15     Seedstock Plus Fall Bull & Female Sale, Carthage, MO
Oct  16  * Weiker Angus Ranch, Fayette, MO 660-248-3765
Oct  20     OBI Inc., Stillwater, OK
Oct  21     SE MO Tested Bull Sale, Farmington, MO
Oct  22 *  East Central MO Angus Assoc. Sale, Cuba, MO 417-860-1624
Oct  22     Mead Angus Farm Fall Production Sale, Versailles, MO
Oct  23     Gerloff Bull Fest, Bland, MO
Oct  23     Magness Land & Cattle Fall Production Sale, Miami, OK
Oct  26     Fink Beef Genetics Annual Bull Sale, Randolph, KS
Oct  28 *  American Royal “Ten Grand Sale,” Kansas City, MO 816-616-8838
Oct  29 *  Flying H 8th Grown On Grass Bull Sale, Carthage, MO 417-309-0062
Oct  29 *  HAGA Gelbvieh Female Sale, Springfi eld, MO  641-473-2489
Oct  29     Arkansas State Angus Sale, Ozark, AR
Oct  29     Shorthorn 500 Production Sale, Marietta, OK
Oct  29     OK Red Angus Red Dirt Roundup & Chain Ranch Prod Sale, Canton, OK
Nov 4-5  * GENETRUST at Chimney Rock Cattle Co, Concord, AR 620-583-3706
Nov   5  * 9th Annual Braunvieh Herd Builder Sale, Marshall Jct., MO 620-583-5226
Nov   5  * Professional Beef Genetics, Montrose, MO 888-PBG-BULL
Nov   5  * The Andras Kind Red Angus Female Sale, Manchester, IL  217-473-2355
Nov   5     XL Angus Mature Cowherd Dispersal, Springfi eld, MO
Nov   6     Baker Angus Farm, Butler, MO
Nov   6     Heritage in the Homeland Limousin Sale, Seminole, OK
Nov 19     Brandywine Farms Mature Female Dispersal Sale, Kingsville, MO
Nov 19     Braunvieh Sale, Hiawatha, KS
Nov 19     Dalebanks Bull Sale, Eureka, KS
Nov 19  * Sydenstricker Genetics, Mexico, MO 573-581-1225
Nov 26     Butch Meier Angus, Jackson, MO 
Nov 26     West Central Show-Me-Select Heifer Sale, Kingsville, MO
Dec   2      Missouri Angus Advantage Plus, Marshall, MO
Dec   3      Southeast MO Show-Me-Select Heifer Sale, Fruitland, MO





Registered Charolais Breeders

8767 Outer Road  Mtn. Grove, MO 65711 
(417) 926-5336  (417) 746-4410

ACE-ORR Efficient 972 Pld
Top 1% YW, TM; 2% WW; 7% Milk

Your Bull Source

 Quality performance bulls in volume
 with ultrasound data

 Top Pick Bull Sale March 17, 2012
 Bulls available private treaty in the fall
 Feedlot data from our commercial herd
 200+ head mature cow herd
 Proven Bloodlines
 Show heifer prospects and female 
packages available private treaty

 Customer Satisfaction

p , ; ;

LVB Great Northern 7054 Pld
Calving ease, dimension outcross

Herd Sires –
 PF Impressed 620 Pld ET

 Roll of Excellence Sire

 PF Mirage 9066 Pld
 Impressed x Montana Sentinel

 Keys-O-Henry 128R Pld
 McHenry x ABC Atoro Hombre

 Keys Tenacious 109X Pld
 Ten-Acious x Cardinals Lad x Bronson

 Three Trees Wind 3001 ET Pld
 Wyoming Wind x Duke 914

 Three Trees Peugeot 2940 ET Pld
 2UP Peugeot x Duke 914

 Merri Mac Supreme Pld
 Budsmydad x Impressed

Selling 100+ Bulls Annually

A.I. Sires –
LT Rio Blanco 1234 P        Three Trees Wind 0383
JCR Sir Duike 041 P        S$ Montana Silver

Hales Mac Duke 443 ET  
VCR Sir Duke 2141 ET Pld

CC Alejandro 0961 Pld

PETERSON
 FARMS
  CHAROLAIS

CS SALE Ad


